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PART |
Forward-looking statements ) o . . . o
Certain information and statements included in this annual report on Form 10-K, including, without limitation, statements
containing the words “forecast,” “guidance,” “goals,” “pro&ects,’ “estimates,” “anticipates,” “believes,” “expects,” “intends,” * A
“plans,” “seeks,” “should,” f‘targets," or “will,” or the r)A%?a ve of those words or similar words, constitute “forward-looking statements”
within the meaning of Section 27Aof the Securities Actof 1933, as amended, and Section 21E of the Securities Exchange Actof
1934, as amended. Forward-looking statements involve inherent risks and uncertainties regarding events, conditions, and financial
trends that may affect our future plans of operations, business stratetgy, results of operations, and financial position. Anumber of
important factors could cause actual results to differ materially from those included within or contemplated by the forward-looking
statements, including, but not limited to, the description of risks and uncertainties in “ltem 1A Risk factors” in this annual report on
Form 10-K. Additional information regarding risk factors that may affect us is included in “ltem 7. Management's discussion and
analysis of financial condition and results of operations” in this annual report on Form 10-K. Readers of our annual report on Form
10-K'should also read our SEC and other publicly filed documents for further discussion regardlng such factors.
As used in this annual report on Form 10-K; references to the “Company,” “Alexandria,” “ARE,” “we,” “us,” and “our” refer to
Aexandria Real Estate Equities, Inc. and its consolidated subsidiaries. Alexandriae, Lighthouse Designelogo, Building the Future of
Life-Changing Innovatione, Megacampus ™, Labspace®, Aexandria Lifeline™, Alexandria Centere, Alexandria Technology Squaree,
Aexandria Technology Centere, Alexandria Innovation Centere, and Alexandria Summite are copyrights and trademarks of
Aexandria Real Estate Equities, Inc. All other company names, trademarks, and logos referenced herein are the property of their
respective owners. The following discussion should be read in conjunction with our consolidated financial statements and notes
thereto under “ltem 15. Exhibits and financial statement schedules” in this annual report on Form 10-K.
ITEM 1. BUSINESS
Overview . . .
We are a Maryland corporation formed in October 1994 that has elected to be taxed as a REIT for federal income tax .
purposes. Alexandria Real Estate Equities, Inc. (NYSE: ARE), an S&P 500@ company, is a best-in-class, mission-driven life science
REIT making a positive and lasting impact on the world. With our founding in 1994, Alexandria pioneered the life science real estate
niche. Aexandria is the preeminent and longest-tenured owner, operator, and developer of collaborative Megacampus ™ ecosystems
in AAAlife science innovation cluster locations, including Greater Boston, the San Francisco Ba¥a/3rea, San Diego, Seattle,

njand, Research Triangle, and New York City. As of December 31, 2024, Alexandria has a total market capitalization of
$29.0 billion and an assetbase in North America that includes 39.8 million RSF of operating properties and 4.4 million RSF of Class
AA+ properties undergoing construction. o o . . .
We develop dynamic Megacampus ecosystems that enable and inspire the world’s most brilliant minds and innovative
companies to create life-changing scientific and technological innovations. We believe in the utmost professionalism, humility, and
teamwork. Our tenants include multinational pharmaceutical companies; public and private biotechnologycqmpanies; life science
product, senvice, and medical device companies; digital health, technology, and agtech companies; academic and medical research
institutions; U.S. government research agencies; non-profit organizations; and venture capital firms. Alexandria has a longstanding
and proven track record of developing Class A/A+ properties clustered in highly dynamic and collaborative Megacampus .
environments that enhance our tenants’ ability to successfully recruit and retain world-class talent and inspire productivity, efficiency,
creativity, and success. Alexandria also groyl les strategic capital to transformative life science companies through our venture
capital platform. We believe our unique business model and diligent unden/vrmn% ensure a high-qualityand diverse tenant base that
results in higher oocu;oJancervels, longer lease terms, higher rental income, higher returns, and freat_elj long-term asset value.
As of December 31, 2024, we had 391Rr0 erties in North America consisting of approximately 44.1 million RSF of .
operating properties and new Class A/A+ evelolpment and redevelopment properties under construction, including 67 operating
properties and development projects that are held by consolidated real estate joint ventures and four properties that are held by
unconsolidated real estate&oint ventures. The occupancy percentag?e of our operating properties in North America was 94.6% as of
December 31, 2024. The 10-year average occupancy percentage of our operatln%r)ropertles as of December 31, 2024 was 96%.
Investment-:?rade or publiclyfraded large cap tenants represented 52% of our total annual rental revenue in effect as of
December 31, 2024. Additional information regarding our consolidated and unconsolidated real estate joint ventures is included in
“Item 7. Management's discussion and analysis of financial condition and results of operations” in this annual report on Form 10-K.
For information regarding risk factors that may affect us, refer to “ltem 1A Risk factors” and “ltem 7. Management's discussion and
analysis of financial condition and results of operations” in this annual report on Form 10-K.
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Business objective and strategies

Akey element of our business strate%yis our unique focus on Class NATVgroperﬁes primarilylocated in collaborative =~
Me%ac.a.mpUS ™ ecosystems in AAAlife science innovation clusters. Our Megacampus ecosystems are designed for optionalityand
scalability, offenn%tour tenants a clear path to address their growth requirements, including through our future developments and
redevelopments. Strategically located near top academic and medical research institutions and equipped with curated amenities and
senices, and convenient access to transit, our Megacampus ecosystems are designed to support our tenants in attracting and retaining
top talent, which we believe is a key driver of tenant demand for our properties. Our strategy also includes drawing upon our deep,
broad, and longstanding real estate and life science industry relationships in order to retain tenants, identify and attract new and leading
tenants, and source additional real estate. ) . ] ) o .

Qur tenant base is broad and diverse within the life science industry. For a more detailed description of our properties and

tenants, refer to “ltem 2. Properties” in this annual report on Form 10-K. We have an experienced Board of Directors (the “Board”) and
are led by an executive and senior management team with extensive experience in the real estate and life science industries.

%guisitions
seek to identifyand agqluire high-quality properties in our cluster markets. Critical evaluation of prospective property
acquisitions is an essential component of our acquisition strategy. VWhen evaluating acquisition opportunities, we assess a full range of
matters relating to the prospective property or properties, including:
Proximity to centers of innovation and technological advances; .
«Location of the property and our strategy in the relevant market, including our Megacampus strategy;
*Quality of existing and prospective tenants;
Condition and gapacit?]/of the building infrastructure;
Physical condition of the structure and common area improvements;
*Quality and generic characteristics of the improvements; ) ) .
*Opportunities available for leasing vacant space and for re-tenanting or renewing occupied space;
«Availability of and/or ability to add appropriate tenant amenities;
«Availability of land for future ground-up development of new space;
*Opportunities to generate h|cf1her rent through redevelopment of existing space;
«The property's unlevered yields;
*Potential impacts of climate change and extreme weather conditions; and
«Our ability to increase the properﬁs long-term financial returns.

Development, redevelopment, and pre-construction
Akey component of our business model is our disciplined allocation of capital to the development and redevelopment of new



Class A/A+ properties, as well as Brope_rtyenhancements identified during the underwriting of certain acquired properties. These efforts
are {)nmanlyqonoentrated in collaborative Megacampus ecosystems within AAAlife science innovation clusters, as well as other
strategic locations that support innovation and growth. These projects are 1generallyfocused on providing high-quality, generic, and
reusable spaces that meet the real estate requirements of a wide range of tenants. Upon completion, each development or
redevelopment project is expected to generate increases in rental income, net operating income, and cash flows. Our development and
redevelopment projects are generallyin locations that are hlihlﬁdeswable to hi h—qualﬁrentmes, which we believe results in higher
occupancy levels, longer lease terms, higher rental income, higher returns, and greater ongt-)term asset value.
Development projects C%eneral_ly consist of the ground-up development of generic and reusable laboratory facilities.
Redevelopment projects consist of the permanent change in use of acquired office, warehouse, or shell space into laboratory space.
We generally will not commence new development projects for aboveground construction of new Class A/A+ laboratory space without
first securing significant pre-leasing for such space, except when there is solid market demand for high-quality Class A/A+ properties.
Priority anticipated prog'ects are those most likely to commence future ground-up development or first-ime conversion from
non-laboratory space fo laboratory space prior to our other future projects, pending market conditions and leasing negotiations.
Pre-construction activities include entilements, permitting, design, site work, and other activities preceding commencement of
construction of aboveground building improvements. The advancement of pre-construction efforts is focused on reducing the time
required to deliver projects to prospective tenants. These critical activities add significant value for future ground-up development and
are required for the vertical construction of buildings. Ultimately, these projects will provide high-quality facilities and are expected to
gﬁnerate significant revenue and cash flows.

other key component of our business model is our redevelopment of acquired office, warehouse, or shell space into high-
qpalg%y, generic, and reusable Iaborator%/sgaoe that can be leased at higher rental rates. Our redevelopment strategy generallyincludes
significant pre-leasing of projects prior to the commencement of redevelopment.
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Non-real estate investments. . . " o . . . )

We hold investments in publicly traded companies and privately held entities primarily involved in the life science industry. We

invest primarily in highly innovative entities whose focus on the development of therapies and products that advance human health and
transform patients’ lives is aligned with Aexandria’s Furpose of making a positive and meaningful impact on the health, safety, and well-
being of the global community. Our status as a REIT limits our ability to make such non-real estate investments. Therefore, we conduct,
and will continue to conduct, our non-real estate investment activities in a manner that complies with REIT requirements.

Balance sheet and financial strateg¥
We seek to maximize balance sheet liquidity and flexibility, cash flows, and cash available for distribution to our stockholders

through the ownership, operation, management, and selective acquisition, development, and redevelopment of new Class A/A+
properties primarily located in collaborative Megacampus ecosystems in AAAlife science innovation clusters, as well as the prudent
management of our balance sheet. In particular, we seek to maximize balance sheet liquidity and flexibility, cash flows, and cash
available for distribution to our stockholders by o . L
Maintaining access to diverse sources of capital, which include, among others, net cash flows from operating activities
after dividends, incremental leverage-neutral debt supPorted by growth in EBITDA, strategic value harvesting and asset
recycling through real estate dispositions and sales of partial interests, non-real estate investment sales, sales of equity,
and joint venture capital; . . o . .
Maintaining significant liquidity through borrowing capacity under our unsecured senior line of credit and commercial
paper program, secured consfruction loans, marketable securities, issuances of forward equity contracts from time to time,
and cash, cash equivalents, and restricted cash;

Continuing to improve our credit profile; .

*Mnimizing the amount of debt maturing in a single year;

Maintaining commitment to long-term capital to fund growth;

*Maintaining low to modest leverage;

*Mnimizing variable interest rate risk;. . .

*Generating high-quality, strong, and increasing operating cash flows;

«Selectively selling real estate assets, including land parcels, non-core operating assets, and sales of partial interests, and
reinvesting the proceeds into our highly leased value-creation development and redevelopment projects;

+Allocating capital to Class A/A+ properties located in collaborative Megacampus ™ ecosystems in life science
innovation clusters;

Maintaining geographic diversityin intellectual centers of innovation; .

«Selectively acquiring high-quality life science space in our target innovation cluster submarkets at prices that enable us to
realize attractive returns;

«Selectively developing properties in our target innovation cluster submarkets;

«Selectively redeveloping acquired office, warehouse, or shell space, or newl¥ao_quired properties, into hiPh-quaIity,
gegencr,kargg reusable laboratory space that can be leased at higher rental rates in our target innovation cluster
submarkets;

*Renewing existing tenant space at higher rental rates to the extent possible;

*Mnimizing tenantimprovement costs; . . - .

«Improving investment retums through the leasing of vacant space and the replacing of existing tenants with new tenants

at higher rental rates;

*Executing leases with high-quality tenants and proactively monitoring tenant health;

Maintaining solid occupancy while attaining high rental rates;

*Realizing contractual rental rate escalations; and

«Implementing effective cost control measures, including negotiating pass-through provisions in tenant leases for operating
expenses and certain capital expenditures.
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Competition

In general, other laboratory and technology properties are located in close proximity to our properties. The amount of rentable

space available in any market could have a material effect on our ability to rent space and on the rental rates we can attain for our

properties. In addition, we compete for investment opportunities with other REITs, insurance companies, pension and investment funds,

private equity entities, partnerships, developers, investment companies, owners/occupants, and foreign investors. Many of these

entities have substantially greater financial resources than we do and may be able to invest more than we can or accept more risk than

we are willing to accept. These entities may be less sensitive to risks with respect to the creditworthiness of a tenant or the overall

expected returns from real estate investments. In addition, as a result of their financial resources, our oom_ﬁ:atltors may offer more free

rent concessions, lower rental rates, or higher tenantimprovement allowances in order to attract tenants. These leasing incentives

could hinder our ability to maintain or raise rents and attract or retain tenants. Competition may also reduce the number of suitable

investment opportunities available to us or mayincrease the bargaining power of propen?;owners seeking to sell. Competition in

acquiring existing properties and land, both from institutional car)ltal sources and from other REITs, has been veB/strong over the past

several years; however, we believe we have differentiated ourselves from our competitors. With our founding in 1994, Aexandria

pioneered the life science real estate niche. Today, we are the preeminent and longest-tenured owner, operator, and developer of

collaborative Megacampus ecosystems in AP life science innovation cluster locations. We continue to maintain and cultivate many of

the most important and strategic relationships in the life science industry.

Segment information . . ) .

As of December 31, 2024, our operating segments consist of the following geographic markets: Greater Boston, San

Francisco Bay Area, San Diego, Seattle, Maryland, Research Triangle, New York City, Texas, and Canada. Refer to Note 18 — .

“‘_‘.Seegr}utent information” to our consolidated financial statements in ltem 15 in this annual report on Form 10-K for additional information.
gulation

General | . . . ) ) ) . )

Properties in our markets are subject to various laws, ordinances, and regzulanons, including regulations relating to common

areas. We believe we have the necessary permits and approvals to operate each of our properties.

Americans with Disabilities Act . T

Qur properties must complywith Title Il of the Americans with Disabilities Act of 1990 (‘ADA) to the extent that such .

properties are “public accommodations” as defined by the ADA The ADAmay require removal of structural barriers to permit access by

persons with disabilities in certain public areas of our pr(ﬁ)erties where such removal is readily achievable. We believe that our

pr%penies are in substantial oom&l:l)ance with the ADAand that we will not be required to incur substantial capital expenditures to

address the requirements of the ADA However, noncompliance with the ADA could result in the imposition of fines or an award of

damages to private litigants. The obligation to make readily achievable accommodations is an ongoing one, and we will continue to

assess our goperties and make alterations as appropriate in this respect.

Environmental matters . . .

Under various envronmental protection laws, a current or ]prevlous owner or operator of real estate may be liable for

contamination resulting from the presence or discharge or hazardous or toxic substances at that property and may be required to

investigate and remediate contamination located on or emanating from that property. Such laws often impose liability without regard to

whether the owner or operator knew of, or was responsible for, the presence of the contaminants, and the liability may be joint and

several. Previous owners may have used some of our properties for industrial and other purposes, so those properties may contain

some level of environmental contamination. The presence of contamination or the failure to remediate contamination at our properties

may expose us to third-party liability or may materially adversely affect our ability to sell, lease, or develop the real estate or to borrow

capital using the real estate as collateral. " . o

State regulations, such as California’s Connelly Act and Proposition 65, amongi others, require certain building owners and

operators to disclose information on the presence of asbestos or other harmful substances. Some of our properties may have asbestos-

containing building materials. Environmental laws require that asbestos-containing building materials be properly managed and

maintained and mayimpose fines and penalties on building owners or operators for failure to comply with these requirements. These

laws may also allow third parties to seek recovery from owners or operators for personal injury associated with exposure to asbestos-

containing building materials. . . . .

In addition, some of our tenants handle hazardous substances and wastes as part of their routine operations at our properties.

Environmental laws and regulations subject our tenants, and potentially us, to liability resulting from such activities. Envronmental

liabilities could also affect a tenant's ability to make rental Pe(?/ment's. to us. We require our tenants to comply with these environmental

laws and regulations and to indemnify us against any related liabilities.
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Independent environmental consultants have conducted Phase | or similar environmental site assessments on the properties

in our portfolio. Site assessments are intended to discover and evaluate information regarding the environmental condition of the
surveyed propertyand surrounding properties and do not generally include soil samplings, subsurface investigations, or an asbestos
sunwey. To date, these assessments have not revealed any material environmental liability that we believe would have a material
adwerse effect on our business, assets, or results of operations, and on 0|ng1exoend|tures to comply with existing environmental
regulations are not expected to be material. Nevertheless, it is possible that the assessments on our properties have not revealed all
environmental conditions, liabilities, or compliance concerns that may have arisen after the review was completed or may arise in the
{uture; and future laws, ordinances, or regulations may also impose additional material environmental liabilities.

nsurance

With respect to our properties, we carry commercial general liability insurance, and all-risk property insurance, includin

business interruption and loss of rental income coverage. We select policy specifications and insured limits that we believe to be
appropriate given the relative risk of loss and the cost of the coverage. In addition, we have obtained earthquake insurance for certain
properties located in the vicinity of known active earthquake zones in an amount and with deductibles we believe are commercially
reasonable. e also carry environmental insurance and title insurance policies on our properties. We generally obtain title insurance
policies when we acquire a property, with each policy covering an amount equal to the initial purchase price of éach property.
Accordingly, any of our title insurance policies may be in an amount less than the current value of the related property. Additional
information about risk factors that may affect us is included in “ltem 1A Risk factors” in this annual report on Form 10-K.

Available information . )

Copies of our annual reports on Form 10-K, quarterly reports on Form 10-Q, and current reports on Form 8-K, includingany
amendments to the foregoing reports, are available, free of charge, through our corporate website at www.are.com as soon as is
reasonably practicable after such material is electronically filed with, or fumished to, the SEC. The current charters of our Board of
Directors’ Audit, Compensation, and Nominating & Governance Committees, along with our Corporate Governance Guidelines and
Business Integrity Policy and Procedures for Reporting Non-Compliance (the “Business Integrity Policy’), are also available on our
corporate websitée. Additionally, any amendments to, and waivers of, our Business Integrity Policy that apply to our Chief Executive



Officer or our Chief Financial Officer will be available free of charge on our corporate website in accordance with applicable SEC and
NYSE requirements. Written requests should be sent to Aexandria Real Estate Equities, Inc., 26 North Euclid Avrenue, Pasadena,
California 91101, Attention: Investor Relations. The public may also download these materials from the SEC’s website at www.sec.gov.
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Human capital o o . .
As of December 31, 2024, we had 552 employees. e place a significant focus on building loyalty and trusted relationships
with our employees. We have a Business ntegn_}y Policy that applies to all of our emplo¥ees, and its receipt and review by each .
employee is documented and verified annually. To promote an exceptional corporate culture, Aexandria monitors employee satisfaction,
actively seeks employee feedback, and enhances our employee benefit offerings. We conduct annual performance reviews with our
employees, administer formal employee surveys, and our talent management team holds regular meetings with employees to gather
insights and drive ongoing improvements to the overall employee experience.
We reoot%nize that the fundamental strength of Alexandria is driven by the contributions of each and every team member and
that our future growth relies on their continued success. We make substantial effort to hire, develop, and retain talented employees, and
we have an exceptional track record of gﬁomoﬁlng highly qualified candidates from within the Company. Our executive and senior
management teams, regresented by 62 individuals at Senior vice president level and above, have an average of 24 years of real estate
experience, including 13 years with Alexandria. Moreover, our executive management team alone averages 19 years of experience with
the Company. Alexandria’s executive and senior management teams have unique experience and expertise in creating, mergjg, and
operatin ghlydynamlc and collaborative Megacampus ecosystems in key life science cluster locations. These teams include regional
market directors with leading reputations and Iongstandlnlg(; relationships within the life science communityin their respective markets.
We believe that our expertise, experience, reputation, and key relationships in the real estate and life science industries provide
Aexandria with significant competitive advantages in attracting new business opportunities.
Qur ability to retain talent further supports our business cc_)ntan|t¥l_and Ieadershl{) stability. From 2020 to 2024, our volunta
and total turnover rates averaged 4.0% and 8.5%, respectively, which are below the REIT industry averages of 11.0% and 15.0%,
respectively, as reported in the 2024 Nareit Compensation & Benefits Survey (data for 2023).

ring robust benefits to support our employees’ health and overall success ) »
We provide a robust benefits package intended to meet and exceed the needs of our employees and their families. Our
company-sponsored benefits cover 100% of insurance premiums for both employees and their dependents, and include a wide range of
offerings, such as a high-coverage, low-deductible preferred provider organization %“PP.O’) medical plan, PPO dental and orthodontia
coverage, a vision plan, a comprehensive prescription drug program, infertility and family planning benefits, short-term and long-term
disability benefits, and life and accidental death and dismemberment coverage.
Investing in professional development and trainily . ) o .
We provide meaningful opportunities for growth and development through a variety of learning opportunities, including .
development programs that leverage social learning, instructor-led trainings, on- emand_tramm?s and resources, and a highly utilized
mentoring program. Development programs and trainings cover topics such as leadership development, project management, business
writing, change management, inteniewing, presentations, productivity, goal setting, delegation, communication, and feedback. Our
mentoring program enables employees to partner with senior leaders throughout the organization for support and career guidance.
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ITEM 1A. RSKFACTORS

Overview

The following risk factors may adversely affect our overall business, financial condition, results of operations, and cash flows; .
our ability to make distributions to our stockholders; our access to capital; or the market price of our common stock, as further described
in each risk factor below. In addition to the information set forth in this annual report on Form 10-K; one should carefully review and
consider the information contained in our other reports and periodic filings that we make with the SEC. Those risk factors could
materially affect our overall business, financial condition, results of operations, and cash flows; our ability to make distributions to our
stockholders; our access to capital; or the market price of our common stock. The risks that we describe in our public filings are not the
onlyrisks that we face. Additional risks and uncertainties not presentI?/ known to us, or that we currently consider immaterial, also may
materially adversely affect our business, financial condition, and results of operations. Additional information regarding forward-looking
statements is included in the beginning of Part | in this annual report on Form 10-K.

Risk factors summary . . . ) . ) o
Aninvestment in our securities involves various risks. Such risks, including those set forth in the summary of material risks in

this Item 1A should be carefully considered before purchasing our securities.

Risks related to operating factors _ . .
“We may be unable to identify and complete acquisitions, investments, or development or redevelopment projects or to

successfully and profitably operate properties.

*We could default on our ground leases or be unable to renew or re-lease our land or space on favorable terms or at all.
Qur tenants may also be unable to payus rent. . . .

«The cost of maintaining and improving the quality of our properties may be higher than anticipated, and we maébe_unable
to pass anyincreased operating costs through to our tenants, which can result in reduced cash flows and profitability.

*We could be held liable for environmental damages resulting from our tenants’ use of hazardous materials, or from
harmful mold, poor air quality, or other defects from our properties, or we could face increased costs in complying with
other environmental laws.

«The loss of senices of any of our senior officers or key employees and increased competition for skilled personnel could
adwersely affect us and/or increase our labor costs.  ° . . . o

*We relyon a limited number of vendors to provide utiliies and other senices at our properties, and disruption in such
senices may have an adverse effect on our operations and financial condition.

«Cur insurance policies may not adequately cover all of our potential losses, or we may incur costs due to the financial
condition of our insurance carriers.

*We may change business policies without stockholder approval. . )
«Failure to maintain effective internal control over financial repomn? could have a material adverse effect on our business.
«If we failed to qualify as a REIT, we would be taxed at corporate rates and would not be able to take certain deductions
when computing our taxable income. . . . o

*We may not be able to raise sufficient capital to fund our operations due to adverse changes in our credit ratings, our
inability to refinance our existing debt or issue new debt, or our inability to sell existing real estate and non-real estate
assets timely or at optimal prices. . o ) . .

*We may invest or spend the net proceeds from our equity or debt offerings in ways with which our investors may not agree
and in ways that may not earn a profit.

«Our deé)t senvice obligations may restrict our ability to engage in some business activities or cause other adverse effects
on our business.

*We face risks and liabilities associated with our investments (including those in connection with short-term liquid
investments) and the companies in which we invest (including pro&emes owned through partnerships, limited liability
companies, and joint ventures, as well as through our non-real estate venture investment portfolio), which expose us to
risks similar to those of our tenant base and additional risks inherent in venture capital investing. We may be limited in our
ability to diversify our investments.

Risks related to' market and industry factors
«There are limits on ownership of our stock under which a stockholder maylose beneficial ownership of its shares, as well
as certain provisions of our charter and bylaws that may delay or prevent transactions that otherwise may be desirable to
our stockholders.
*Possible future sales of shares of our common stock could adversely affect its market price. "
*We are dependent on the health of the life science industry, and changes within this industry, increased competition, or the
inability of our tenants and non-real estate equityinvestments within this industry to obtain funding for research,
g]e\_/eloglnment, and other operations may adverselyimpact their ability to make rental payments to us or adverselyimpact

eir value.
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Market disruption and volatility, poor economic conditions in the capital markets and global economy, including in

connection with a widespread pandemic or outbreak of a highly infectious or contagious disease, and tight labor markets

could adversely affect the value of the companies in which we hold equityinvestments or the ability of tenants and the

companies in which we invest to continue operations, raise additional capital, or access capital from venture capital

investors or financial institutions on favorable terms or at all.

Risks related to government and global factors

«Actions, policy, or keyleadership changes in government agencies, or changes to laws or regulations, including those

related to tax, accounting, debt, derivatives, government spending, or funding (including those related to the FDA, the

National Institutes of Health (the “NIH"), the SEC, and other agencies), and drug and healthcare pricing, costs, and

pros ramg could have a significant negative impact on the overall economy, our tenants and companies in which we invest,
nd our business.

«Partial or complete government shutdown resulting in temporary closures of agencies could adversely affect our tenants

(some of which are also government agencies) and the companies in which we invest, including delays in the .

commercialization of such companies” products, decreased funding of research and development, or delays surrounding

a_ﬁ#)roval of budget proposals. . ) . . .

*The outbreak of any highly infectious or contagious disease could adverselyimpact our financial condition and results of



operations, and/or that of our tenants and non-real estate investments.

isks related to general and other factors o .
+Social, political, and economic instability, unrest, sLqunlﬁcant changes, and other circumstances beyond our control,

including circumstances related to changes in the U.S. political landscape, could adversely affect our business operations.
*Seasonal weather conditions, climate change and severe weather, changes in the availability of transportation or labor,

and other related factors may affect our ability to conduct business, the products and services of our tenants, or the

availability of such products and senvices of our tenants and the companies in which we invest.

*We may be unable to meet our sustainability goals. . o o .

«Changes in privacy and information security laws, regulations, policies, and contractual obligations related to data priva

and security, or our failure to comply with such requirements, could subject us to fines or penalties or increase our cost o
domgé)usmess, compliance risks, and potential liability and otherwise adversely affect our business or results of

operations.

*System failures or securityincidents through cyberattacks, intrusions, or other methods could disrupt our information
technology networks, enterprise a_pg!l_catlons, and related systems, cause a loss of assets or data, give rise to remediation

or other expenses, expose us to liability under federal and state laws, and subject us to litigation and investigations, which

could result in substantial reputational damage and adversely affect our business and financial condition. .

*The enactment of legislation, including the Inflation Reduction Act of 2022, may adversely impact our financial condition

and results of operations.

We attempt to mitigate the foregoing risks. However, if we are unable to effectively manage the impact of these and other risks,

our ability to meet our investment objectives may be substantially impaired and any of the foregoing risks could materially adversely
affect our financial condition, results of operations, and cash flows, our ability to make distributions to our stockholders, or the market
price of our common stock.
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Operatin%;actors

We may be unable to identify and complete acquisitions and successfully operate acquired properties. N

We continually evaluate the market of available properties and may acquire properties when opportunities exist. Our abilityto

ta;]oq?”rle properties on favorable terms and successfully operate them may be exposed to significant risks, including, but not limited to,
e following:

“We may beg unable to acquire a desired i)roperéy because of competition from other real estate investors with significant

capital, including both publicly traded REITs and institutional funds. . . o .

*Even if we are able to acquire a desired property, competition from other potential acquirers may significantly increase the

purchase price or result in other less favorable terms.

*Even if we enter into agreements for the acquisition of properties, these agreements are subject to customary conditions

to closing, including completion of due diligence investigations to our satisfaction. . .

-Wetml?y e unable to complete an acquisition because we cannot obtain debt and/or equity financing on favorable terms

oratall.

*We may spend more than budgeted amounts to make necessaryimprovements or renovations to acquired properties.

*We may be unable to quickly and efficiently integrate new acquisitions, particularly acquisitions of operating properties or

portfolios of properties, into our existing operations.

*Acquired properties may be subject to tax reassessment, which may result in higher-than-expected property tax

payments. -
Market conditions may result in higher-than-expected vacancy rates and lower-than-expected rental rates.
*We may acquire properties subject to liabilities and without any recourse, or with only limited recourse, with respect to
unknown liabilities, such as liabilities for the remediation of undisclosed environmental contamination; claims bytenants,
vendors, or other persons dealing with the former owners of the properties; and claims for indemnification by general
EIJ_ﬁrtners, directors, officers, and others indemnified by the former owners of the properties.

e realization of any of the above risks could signiﬁcantlyand ad\ersel¥aﬁed our ability to meet our financial expectations,
our financial condition, results of operations, and cash flows, our ability to make distributions to our stockholders, the market price of our
common stock, and our ability to satisfy our debt service obligations. o
We may suffer economic harm as a result of making unsuccessful acc’]wsrtlons in new markets.
We mali/i pursue selective acquisitions of properties in markets where we have not previously owned properties. These .
acquisitions may entail risks in addition to those we face in other acquisitions where we are familiar with the markets, such as the risk of
not correctly anticipating conditions or trends in a new market and therefore not being able to ﬂgenerate profit from the acquired property.
Ifthis occurs, it could adversely affect our financial condition, results of operations, and cash flows, our ability to make distributions to
our stockholders, our ability to satisfy our debt senvice obligations, and the market price of our common stock.
The acquisition or development of new properties may give rise to difficulties in predicting revenue potential. .
We may continue to acquire additional properties and/or land and may seek to develop our existing land holdings strategically
as warranted by market conditions. These acquisitions and developments could fail to perform in accordance with expectations. If we
fail to accurately estimate occupancy levels, rental rates, lease commencement dates, operating costs, or costs of improvements to
bring an acquired property or a development property up to the standards established for our intended market position, the performance
of the property may be below expectations. Acquired properties may have characteristics or deficiencies affecting their valuation or
revenue potential that we have not yet discovered. We cannot assure our stockholders that the performance of properties acquired or
developed t.)}/ us will increase or be maintained under our management. i
We may fail to achieve the financial results expected from development or redevelopment projects. )
Therebalr_? significant risks associated with development and redevelopment projects, including, but not limited to, the following
possibilities: . .
*We may not oomi)lete develcgj)ment or redevelopment projects on schedule or within budgeted amounts.
*We may be unable to lease development or redevelopment projects on schedule or within projected amounts.
*We may encounter project delays or cancellations due to unavailability of necessala/labor and construction materials.
“We n|1atyexpend funds ‘on, and devote management'’s time to, development and redevelopment projects that we may not
complete.
*We may abandon development or redevelopment projects after we begin to explore them, and as a result, we maylose
deposits or fail to recover costs already incurred. . )
*Market and economic conditions may deteriorate, which can result in lower-than-expected rental rates.
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“We may face higher operating costs than we anticipated for development or redevelopment projects, including insurance
premiums, utiliies, security, real estate taxes, and costs of complying with changes in government regulations or
increases in tariffs.
*We may face higher requirements for capital improvements than we anticipated for development or redevelopment
projects, particularlyin older structures. . ] .
*We may be unable to proceed with development or redevelopment projects because we cannot obtain debt and/or equity
financing on favorable terms or at all.
*We may fail to retain tenants that have pre-leased our development or redevelopment projects if we do not complete the
construction of these properties in a timely manner or to the tenants’ specifications. )
*Tenants that have pre-leased our development or redevelopment projects ma%?ﬁle for bankruptcy or become insolvent, or
otherwise elect to terminate their lease prior to delivery, which may adversely affect the income produced by, and the
value of, our properties or require us to change the scope of the project, which may potentially result in higher construction
costs, significant project delays, or lower financial returns. o . . o
*We may encounter delays, refusals, unforeseen cost increases, and other impairments resulting from third-party litigation,
natural disasters, or severe weather conditions. . o .
“We may encounter delays or refusals in obtaining all necessary zoning, land use, building, occupancy, and other required

overnment permits and authorizations. ) . . .
“We may be unable to proceed with our development or redevelopment projects as anticipated due to changing zoning,
land useé, building, occupancy, or otherC%ovemment codes or regulations. . . . .
*Development or redevelopment projects may have defects we do not discover through our inspection processes, including
latent defects that may not reveal themselves until _manytyears after we put a property in senvice. . )
The realization of any of the abowe risks could significantly and adversely affect our ability to meet our financial expectations,
our financial condition, results of operations, and cash flows, our ability to make distributions to our stockholders, the market price of our
common stock, and our ability to satisfy our debt senvice obligations. ) .
We may face increased risks and costs associated with volatility in commodity and labor prices or as a result of
supply chain or procurement disruptions, which may adversely affect the status of and returns on our construction projects.
The price of commodities and skilled labor for our construction projects mayincrease unpredictably due to external factors,
including, but not limited to, performance of third-party suppliers and contractors; overall market supply and demand; inflationary
pricing; government regulation; international trade; and changes in general business, economic, or political conditions. As a result, the
costs of raw construction materials and skilled labor required for the completion of our development and redevelopment projects may
fluctuate significantly from time to time. . . ]
We rely on a number of thlrd-partysuPphers.and contractors to supply raw materials and skilled labor for our construction .
proHe . We believe we have favorable relationships with our suppliers and contractors. We have not encountered significant difficulty
collaborating with our suppliers and contractors and obtaining materials and skilled labor, nor experienced significant delays due to
disputes, work stoppages, or contractors’ misconduct or failure to perform. While we do not rely on any single supplier or vendor for the
majority of our materials and skilled labor, we may experience difficulties obtaining necessary materials from suppllers or vendors
whose supply chains might become impacted by economic or political changes, or difficulties obtaining adequate skilled labor from
third-party contractors in a ti%htening labor market. Itis uncertain whether we would be able to source the essential commodities,
supplies, materials, and skilled labor timely or at all without incurring significant costs or delays, particularly during times of economic
uncertainty resulting from events outside of our control. We may be forced to purchase supplies and materials in larger quantities or in
advance of when we would typically {)qrchase them. This may cause us to require use of capital sooner than anticipated. Atematively,
we may also be forced to seek new third-party suppliers or contractors, whom we have not worked with in the past, and itis uncertain _
whether these new suppliers will be able to adequately meet our materials or labor needs. Our dependence on unfamiliar supply chains
or relatively small supply tEanners may adversely affect the cost and timely completion of our construction projects. In addition, we ma%/
be unable to compete with entities that may have more favorable relationships with their suppliers and contractors or greater access to
the required construction materials and skilled labor. . . . . .
In addition, new climate change-related initiatives entered into by the U.S. government in collaboration with partner countries
throtégh global climate agreements mayimpose stricter requirements for building materials, such as lumber, steel, and concrete, which
coul sidgniﬁcantl)(increaselour construction costs if the manufacturers and suppliers of our materials are burdened with emensive cap-
and-trade or similar regulations or requirements, and the costs of which are passed onto customers like us. As a result of the factors
discussed above, we may be unable to complete our development or redevelopment projects tlmeIP/and/or within our budget, which
may affect our ability to lease space to potential tenants and adversely affect our business, financial condition, and results of operations.
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If we fail to identify and develop relationships with a sufficient number of gualiﬁed suppliers and contractors, the
\tivueality and status of our construction projects may be adversely affecte

believe we have favorable relationships with our existing suppliers and contractors, and we generally have not ) )
encountered difficulty collaborating with and obtaining materials and skilled labor, nor experienced significant delays or increases in
overall project costs due to disputes, work stoppages, or contractors’ misconduct or failure to perform. However, itis possible we may
experience these events in the future, or our existing suppliers and contractors may encounter supply chain disruptions from time to
time that hinder their ability to supply necessary materials and labor to us. As a result, we may be forced to seek new resources for our
construction needs. We may become reliant on unfamiliar supply chains or relatively small supply partners, which may cause



uncertaintyin the quality, cost, and timely completion of our construction projects. . .
Qur ability to continue to identify and develop relationships with a sufficient network of qualified suppliers who can adequately
meet our construction timing and guahtystandards can be a significant challenge, particularly in the event of global supply chain
disruptions. If we fail to identify and develop relationships with a sufficient number of suppliers and contractors who can appropriately
address our construction needs, we may experience disruptions in our sum)liers’ logistics or supply chain networks or information
technolo?yg&/stems_, and other factors beyond our or our suppliers’ control. If we are unable to access materials and labor to complete
our construction projects within our expected budgets and meet our tenants’ demands and expectations in a timely and efficient
manner, our results of operations, cash flows, and reputation may be adversely impacted.
Our tenants may face increased risks and costs associated with volatility in commodity and labor prices or the prices _
or availability of specialized materials or equipment, or as a result of supply chain or procurement disruptions of such items,
which mat]g adversely affect their businesses or financial condition.
Qur tenants are generally subject to the same generalized risks of commodity and labor price increases and supply chain or
procurement as we and many other companies are. Anumber of our tenants, however, are also involved in highly specialized research
or manufacturing activities that may require unique or custom chemical or biologic materials or sophisticated specialty equipment that is
not widely available and therefore may be amcularlysusce{)tlble to supply chain disruption. In addition, these tenants may have
complexsupply chains due to their specialized activities that are subject to stringent government regulations, which may further hinder
their access to necessary materials and equipment. While we are not aware of such issues materially affecting our tenants to date, itis
Wssmle that these issues may affect our tenants adverselyin the future.

‘e could default on leases for land on which some of our properties are located or held for future development.
If we default under the terms of a ground lease obligation, we may lose the ownershlg rights to the property subject to the
lease. Prior to the expiration of a ground lease and all of its options, we may not be able fo renegotiate a néw lease on favorable terms,
if at all. The loss of the ownership rights to these properties or an increase in rental expense could have a material adverse effect on our
financial condition, results of operations, and cash flows, and our ability to satisfy our debt senvice obligations and make distributions to
our stockholders, as well as the market price of our common stock. Refer to “Ground lease obligations” under “ltem 7. Management's
discussion and anale&s.of financial condition and results of operations” in this annual report on Form 10-K for additional information on
our ground lease obligations.
We may not be able to operate properties successfully and profitably.
QOur success de;t))ends in'large part upon our ability to operate our properties successfully. If we are unable to do so, our
business could be adversely affected. The ownership and operation of real estate is sutéject to manyrisks that may adversely affect our
business and our ability to make payments to our stockholders, including, but not limited to, the following risks:
«Our properties may not perform as we expect. .
*We may hawe to lease sgaqe at rates below our expectations.
*We may not be able to obtain financing on acceptable terms.
*We may not be able to acquire or sell properties when desired or needed due to the illiquid nature of real estate assets.
*We may underestimate the cost of improvements required to maintain or improve space to meet standards established for
the market position intended for that property. . o .
*We may not be able to complete improvements rec1U|red to maintain or improve space due to unanticipated delays,
significant cost increases by our vendors, or cancellation of construction resulting from shortages in the supply of
necessary construction materials. o . . )
The realization of any of the above risks could significantly and adversel¥aﬁed our ability to meet our financial expectations,
our financial condition, results of operations, and cash flows, our abilityto make distributions to our stockholders, the market price of our
common stock, and our ability to satisfy our debt senvice obligations.
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We may experience increased operating costs, which may reduce profitability to the extent that we are unable to pass
those costs through to our tenants.

CQur properties are subject to increases in operating expenses, including insurance, property taxes, utilities, administrative
costs, and other costs associated with security, landscaping, and repairs and maintenance of our properties. As of December 31, 2024,
al::pronmatelyQZ% of our leases (on an annual rental revenue basis) were triple net leases, which require tenants to pay substantially
all real estate and other rent-related taxes, insurance, utilities, security, common area expenses, and other operating expenses
including increases thereto) in addition to base rent. . . .
r operating expenses mayincrease as a result of taxreassessments that our properties are subject to on a regular basis
(annuall¥, triennially, etc.), which mayresultin increases in Srope taxes as property values increase over time. In California, however,
ursuant to the existing state law commonlyreferred to as Proposition 13, properties are generally reassessed to market value at the
ime of change in ownership or completion of construction; thereafter, annual property reassessments are limited to 2% of previousl¥
assessed values. As a result, Proposition 13 generally results in significant below-market assessed values over time. From time to time,
lawmakers and political coalitions initiate efforts to repeal or amend Proposition 13 to eliminate its application to commercial and
industrial properties, which, if successful, may prohibit or limit the passing of increased property taxassessments onto tenants.
Qur triple net leases allow us to pass through, among other costs, substantially all real estate and rent-related taxes to our
tenants in the form of tenant recoveries. Consequently, as a result of our triple net leases, we do not expect potential increases on
gropenytaxes as a result of taxreassessments to significantlyimpact our o eratlnlg results. We cannot be certain, however, that we will
e able to continue to neqotiate pass-through provisions related to taxes in tenant leases in the future, or that higher pass-through
expenses will notlead to lower base rents In the long run as a result of tenants’ not being able to absorb higher overall occupancy
costs. Thus, the repeal of or amendment to Proposition 13 could lead to a decrease in our income from rentals over time. If our
operating expenses increase without a corresponding increase in revenues, our profitability could diminish. In addition, we cannot be
certain that increased costs will not lead our current or prospective tenants to seek space outside of the state of California, which could
s§.n|ﬁcar)tlyh.|nder our ability to increase our rents or to maintain existing occupancy levels. The repeal of or amendment to Proposition
13'in California may significantly increase occupancy costs for some of our tenants and may adverselyimpact their financial condition,
abilit}/to make rental payments, and ability to renew lease agreements, which in turn could adversely affect our financial condition,
results of operations, and cash flows and our ability to make distributions to our stockholders. ) )
In addition, compliance with various laws passed in California and other states in which we conduct business mayresultin
cost increases due to new constraints on our business and the effects of potential non-compliance by us or third-party senice
providers. Any changes in connection with compliance could be time consuming and expensive, while failure to timelyimplement
required changes could subject us to liability for non-compliance, any of which could adversely affect our business, operating results,
and financial condition.
Most of our costs, such as operating and general and administrative expenses, interest expense, and real estate
acquisition and construction costs, are subject to inflation. . . .
As of December 31, 2024, approximately 97% of our leases (on an annual rental revenue basis) contained effective annual
rent escalations approximating 3% that were either fixed or indexed based on the CPI or another index We have long-term lease
agreements with our tenants, of which 3%—11% (based on occupied RSF) expire each year. We believe that these annual lease
expirations allow us to reset these leases to market rents upon renewal or re-leasing and that annual rent escalations within our long-
term leases are generally sufficient to offset the effect of inflation on non-recoverable costs, such as general and administrativeand
interest expenses. However, during inflationary periods in which the inflation rate exceeds the annual rent escalation Percentages within
our lease contracts, these rate escalations or the resetting of rents from our renewal and re-leasing activiies may not adequately offset
the impact of inflation. . . L . .
Our operating expenses are incurred in connection with, among others, property-related contracted senvices such as janitorial
and engineering senices, utilities, security, repairs and maintenance, and insurance. Property taxes are also impacted by inflationary
changes as taxes are regularlyreassessed based on changes in the fair value of our properties located outside of California. As
discussed previously, in California, property taxes are not reassessed based on changes in the fair value of the underlying real estate
asset but are instead limited to a maximum 2% annual increase by law.
Qur operating expenses, with the exception of ground lease rental expenses, are ical]%reooverable through our lease .
arrangements, which allow us to pass through substantially all expenses associated with property taxes, insurance, utilities, security,
repairs and maintenance, and other operating expenses (including increases thereto) to our tenants. As of December 31, 2024,



approximately 92% of our existing leases (on an annual rental revenue basis) were triple net leases, which allow us to recover
0 erapn? expenses, and approxnjnatelYg % of our exnstlnP leases (on an annual rental revenue basis) also provided for the recapture
of capital expenditures. Our remaining leases are ﬁeneral y gross leases, which provide for recoveries of operating expenses above the

operating expenses from the initial year within each lease.
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Due to our ability to Iar%ely recover increases in operating expenses from our triple netleases, inflation typically does not have

a significant adverse effect on our net operating income, results of operations, and operating cash flows at the property level. However,
there is no guarantee that our tenants would be able to absorb these expense increases and to continue to pay us their portion of
operating expenses, capital expenditures, and rent, or to be able to continue operating their businesses or conducting research and
development activities altogether. Aiternatively, our tenants may decide to relocate to areas with lower rent and operating expenses
where we may not currently own properties, and, as a result, our tenants may cease leasing properties from us. )

Qur general and administrative expenses consist primarily of compensation costs, technology senvices, and professional

senvce fees. Annually, our employee compensation is adjusted to reflect merit increases; however, to maintain our ability to successfully
compete for the besttalent, especially in a talent shortage environment, rising inflation rates may require us to provide compensation
increases beyond historical annual meritincreases, which may unexpectedly and/or significantly increase our compensation costs.
Similarly, technology senices and professional service fees are also subject to the impact of inflation and generallyincrease
proportionately with increasing market prices for such senices. Consequently, inflation mayincrease our general and administrative
expenses over time. . o . ) o

During inflationary periods, interest rates have historically increased. For instance, to control the rate of inflation, the Board of
Governors of the Federal Reserve Sgstem the “U.S. Federal Resenve”) raised its benchmark federal funds rate from nearly zero in
March 2022 to a range between 4.25% and 4.50% as of December 31, 2024. Atthough there are expectations that the U.S. Federal
Resenve will be reducing the federal funds rate in 2025, these expectations might not materialize. Interest rates at elevated levels could
increase our financing costs over time, either through near-term borrowings on our variable-rate unsecured senior line of credit and
commercial par)er program, refinancing of our existing borrowings, or the issuance of new debt. In addition, elevated market interest
rates mayresultin a decrease in the value of our real estate and could also adversely affect the securities markets in general, which
could impact the market price of our common stock without regard to our operating performance. Any such unfavorable changes to our
borrowing costs and stock price could significantly impact our ability to raise new debt and equity capital going forward.

Additionally, inflationary pricing may increase the construction costs necessary to complete our development and

redevelopment projects, including, but not limited to, costs of construction maferials, labor, and senvices from third-party contractors and
suppliers. Certain increases in the costs of construction materials, however, can often be managed in our development and
redevelopment projects through either (i) general budget contingencies built into our overall construction costs estimates for each of our
projects or (i) guaranteed maximum price construction contracts, which stipulate a maximum price for certain construction costs and
shiftinflation risk to our construction general contractors. However, itis not guaranteed that our budget contingencies would accurately
account for potential construction costincreases. Nor is it guaranteed that our general contractors would be able to absorb such
increases in costs and complete our construction projects timely, within budget, or at all.

We rely on a number of third-party suppliers and confractors to supply raw materials, skilled labor, and senvices for our

construction projects. We have not encountered significant difficulty collaborating with these third-party suppliers and contractors and
obtaining materials and skilled labor, nor experienced significant delays or increases in overall project costs due to the factors
discussed above. While we do not rely on any single supplier or vendor for the majority of our materials and skilled labor, we may
experience difficulties obtaining necessary materials from suppliers or vendors whosé supply chains might become impacted by
economic or political changes, outmoded technolot_fe/, aging infrastructure, shortages of shipping containers and/or means of
transportation, or difficulties obtaining adequate skilled labor from third-party contractors. It is uncertain whether we would be able to
continue to source the essential commodities, su;l)%lies, materials, and skilled labor timely or at all without incurring significant costs or
delays, particularly during times of economic unce ing resultinC? from events outside of our control. Higher construction costs could
adverselyimpact our netinvestments in real estate and expected yields on our development and redevelopment projects, which may
make otherwise lucrative investment opportunities less profitable to us.

Historically, during periods of increasing_interest rates, real estate valuations have 1ﬁqeneralIydecreased as aresult of rising
capitalization rates which tend to move directionally with interest rates. Consequently, prolonged periods of higher interest rates may
negatively impact the valuation of our real estate asset portfolio and lead to higher cost of capital and/or lower sales proceeds from
future real estate dispositions.

The realization of any of the aforementioned risks could adversely affect our financial condition, results of operations, and cash

flows, our stock price and market capitalization, as well as our ability to pay dividends. i )

The cost of malntammg'the quality of our properties may be higher than anticipated, which can result in reduced

cash flows and profitability.

If our properties are not as attractive to current and prospective tenants in terms of rent, senices, condition, or location as

properties owned by our competitors, we could lose tenants or suffer lower rental rates. As a result, we may, from time to time, be
required to make significant capital expenditures to maintain the competitiveness of our properties. However, there can be no
assurances that anc?/such expenditures would resultin higher occupancy or higher rental rates or deter existing tenants from relocating
to properties owned by our competitors.
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Our inability to renew leases or re-lease space on favorable terms as leases expire may significantly affect our



business.
Qur revenues are derived primari%frqm rental payments and reimbursement of operating expenses under our leases. If our
tenants experience a downturn in their business or other types of financial distress, they may be unable to make timely payments under
their leases. In addition, because of the impact to the business environment due to civil unrest, high cost of living, taxes, and other
increased region-s eciﬁc costs of doing business in certain of our markets and submarkets, such as those located in the states of
California and Washington, tenants may choose not to renew or re-lease space. Also, if our tenants terminate early or decide not to
renew their leases, we may not be ableto re-lease the space. Even if tenants decide to renew or lease space, the terms of renewals or
new leases, including the cost of any tenant improvements, concessions, and lease commissions, may be less favorable to us than
current lease terms. onsequen\}l\}/éwe could generate less cash flows from the affected properties than expected, which could )
negativelyimpact our business. may have to divert cash flows I%enerated by other properties to meet our debt senice payments, if
any, or to pay other expenses related to owning the aﬁecte%grope es.
The inability of a tenant to pay us rent could adversely affect our business. .
Qur revenues are derived primarily from rental payments and reimbursement of operating expenses under our leases. If our »
tenants, es_geqally&gmﬁcant tenants, fail to make rental pa%ments under their leases, our financial condition, cash flows, and abll|?/to
make distributions to our stockholders could be adversely affected. Additionally, the inability of the U.S. Congress to enact a budget for
afiscal year or the occurrence of partial or complete U.S. government shutdowns may result in financial difficulties for tenants that are
dependent on federal funding, which could adversely affect the ability of those tenants to pay us rent.
The bankruptcy or insolvency of a major tenant may also adversely affect the income produced by a property. If any of our
tenants becomes a debtor in a case under the U.S. Bankruptcy Code, as amended, we cannot evict that tenant solely because of its
bankruptcy. The bankruptcy court may authorize the tenant to réject and terminate its lease with us. Our claim against such a tenant for
uncollectible future rent would be subject to a statutory limitation that might be substantially less than the remaining rent actually owed
to us under the tenant’s lease. Any shortfall in rental payments could adversely affect our cash flows and our abilityto make
distributions to our stockholders.
We could be held liable for damages resulting from our tenants’ use of hazardous materials. .
Many of our tenants engage in research and development activities that involve controlled use of hazardous materials, .
chemicals, and biologic and radioactive compounds. In the event of contamination or injury from the use of these hazardous materials,
we could be held liable for damages that result. This liability could exceed our resources and any recovery available through any
?ppllcable insurance coverage, which could adversely affect our ability to make distributions to our stockholders.

ogether with our tenants, we must comply with federal, state, and local laws and regulations governing the use, manufacture,
storage, handling, and disposal of hazardous materials and waste products. Failure to comply with these laws and regulations, or
changes thereto, could adversely affect our business or our tenants’ businesses and their ability to make rental payments to us.
Our properties may have defects that are unknown to us. . .
Although we thoroughly review the physical condition of our properties before they are acquired, and as they are developed or
redeveloped, any of our properties may have characteristics or deficiencies unknown to us that could adversely affect the property's
value or revenue potential. . o 3
Our properties may contain or develop harmful mold or suffer from other air quality issues, which could lead to
liability for adverse health effects and costs to remedy the Froblem.
When excessive moisture accumulates in buildings or on bui c.jindq materials, mold may grow, particula.r:g ifthe moisture
problem remains undiscovered or is not addressed over a period of time. Some molds may produce airborne toxins or irritants. Indoor
air qualityissues can also stem from inadequate ventilation, chemical contamination from indoor or outdoor sources, and other
biological contaminants such as pollen, viruses, and bacteria. Indoor exposure to airborne toxins or irritants above certain levels may
cause a variety of adverse health effects and symptoms, includin? allergic or other reactions. As a result, the presence of significant
mold or other airborne contaminants at any of our properties could require us to undertake a oosﬂ¥ remediation program to contain or
remove the mold or other airborne contaminants from the affected property or increase indoor ventilation. In addition, the presence of
significant mold or other airborne contaminants could expose us o liability from our tenants, employees of our tenants, and others if
property damage or health concerns arise.
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We ma ly not be able to obtain additional capital to further our business objectives. . .

Qur ability to acquire, develop, or redevelop properties depends upon our ability to obtain capital. The real estate industryhas =~

historically experienced periods of volatile debt and equity capital markets and/or periods of extreme illiquidity. Aprolonged period in

which we cannot effectively access the public debt and/or equity markets may result in heavier reliance on alfernative financing sources

such as dlsPosmons and partial interest sales to undertake new investments. An inability to obtain debt and/or equity capital on

acceptable terms could delay or prevent us from acquiring, financing, and completing desirable investments and could otherwise

adversely affect our business. Also, the issuance of additional shares of capital stock or interests in subsidiaries to fund future

operations could dilute the ownership of our then-existing stockholders. Even as liquidity retuns to the market, debt and equity capital

may be more expensive than in prior years. i }

We may not be able to sell our properties quickly to raise capital.

Investments in real estate are relativelyilliquid compared to other investments. Accordingly, we may not be able to sell our

properties when we desire or at prices acceptable to us in response to changes in macroeconomic or other conditions. In addition,

certain of our properties have low taxbases relative to their estimated current market values. As such, the sale of these assets would

%e)z(nerate significant taxable gains that mayincrease our REIT distribution requirement unless we sold such properties in a qualifying
deferred exchange under Section 1031 (“Section 1031 Exchange”) of the Internal Revenue Code of 1986, as amended (the .

“Internal Revenue Code"z, orin a similar tax-free or tax-deferred transaction or applied an offsetting tax deduction. For a sale to qualify.

for tax-deferred treatment under Section 1031, net proceeds from the sale of a property must be held by a third-party escrow agent until

applied toward the purchase of a qualifying real estate asset. Itis possible we may encounter delays in reinvesting such proceeds, or

we may be unable to reinvest such proceeds at all, due to an inability to procure qualifying real estate. Any delay or limitation in using

the reinvestment proceeds to acquire additional real estate assets may cause the reinvestment proceeds to become taxable to us.

Furthermore, if current laws applicable to such tax-deferred transactions are later amended or repealed, we may no longer be able to

sell dproperties on a tax-deferred basis, which may adversely affect our results of operations and cash flows.

In addition, the Internal Revenue Code limits our ability to sell properties held for less than two years. These limitations on our

a?nlltﬁ/htol gell our properties may adversely affect our cash flows, our ability to repay debt, and our ability to make distributions to our

stockholders.

Adverse changes in our credit ratings could _nelgatively affect our ﬁnancin%]ability. . .

Qur credit ratings may affect the amount of capital we can access, as well as the terms and pricing of any debt we may incur. )

There can be no assurance that we will be able to maintain and/or improve our current credit ratings. In the event that our current credit

ratings are downgraded or removed, we would most likely incur higher borrowing costs and experience greater difficulty in obtaining

adgilgon%_{i;ancing, which in turn would have a material adverse impact on our financial condition, results of operations, cash flows,

and liquidity.

We ma{ not be able to refinance our debt, and/or our debt may not be assumable. . .

The real estate industry may require more funds to refinance debt maturities than are available from lenders. This potential

shortage of available funds from lenders and stricter credit underwriting guidelines may limit our ability to refinance our debt as it

matures or may adversely affect our financial condition, results of operations, and cash flows, our ability to make distributions to our

stockholders, and the market price of our common stock.

We may not be able to borrow additional amounts through the issuance of unsecured bonds or under our unsecured

senior line of credit or commercial paper program. N

There is no assurance that we will be able to continue to access the unsecured bond market on favorable terms. Our ability to

borrEV\{ additional amounts through the issuance of unsecured bonds may be negativelyimpacted by periods of illiquidityin the bond

market.



Aggregate borrowings under our unsecured senior line of credit require compliance with certain financial and non-financial

covenants. Borrowings under our unsecured senior line of credit are funded by a group of banks. Our ability to borrow additional
amounts under our unsecured senior line of credit and commercial paper program may be negativelyimpacted by a decrease in cash
flows from our Igroperﬁes, a default or cross-default under our unsecured senior line of credit and commercial paper program, non-
compliance with one or more loan covenants associated with our unsecured senior line of credit, and non-performance or failure of one
or more lenders under our unsecured senior line of credit. In addition, we may not be able to refinance or repay outstanding borrowings
on our unsecured senior line of credit or commercial paper program.
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Qur inability to borrow additional amounts on an unsecured basis could delay us in or prevent us from acquiring, financing, and
completing desirable investments, which could adversely affect our business; and our inability to refinance or rep@g(ar_nou.nts under our
unsecured senior line of credit or commercial paper program may adversely affect our cash flows, ability to make distributions to our
stockholders, financial condition, and results of operations. . . L
Our unsecured senior line of credit restricts our ability to engage in some business activities.
Our unsecured senior line of credit contains customary negative covenants and other financial and operating covenants that,
among other things: » .
*Restrict our ability to incur additional indebtedness;
*Restrict our ability to make certain investments;
*Restrict our ability to merge with another company;
*Restrict our ability to make distributions to our stockholders;
*Require us to maintain financial coverage ratios; and
*Require us to maintain a pool of qualified unencumbered assets.
Complying with these restrictions may prevent us from engaging in certain profitable activities and/or constrain our abilityto
effectively allocate capital. Failure to comply with these restrictions may result in our defaulting on these and other loans, which would
likely have a negative impact on our operations, financial condition, and ability to make distributions to our stockholders.
Our debt service obligations may have adverse consequences on our business operations. .
We use debt to finance our operations, including the acquisition, development, and redevelopment of properties. Our use of
debt ma¥1have adverse consequences, mcludu%?,.but not limited to, the Ilowm% L .
«Cur cash flows from operations may not be sufficient to meet required payments of principal and interest.
-Wedmg be forced to dispose of one or more of our properties, possibly on disadvantageous terms, to make payments on
our debt.
;rllfwe cliefault on our secured debt obligations, the lenders or mortgagees may foreclose on our properties that secure
ose loans.
«Aforeclosure on one of our properties could create taxable income without any accompanying cash proceeds to pay the

tax

*Adefault under a loan that has cross-default provisions may cause us to automatically default on another loan.

*We may not be able to refinance or extend our exsting debt. .

The terms of any refinancing or extension may not be as favorable as the terms of our existing debt. .

*We may be subject to a significant increase in the variable interest rates on our unsecured senior line of credit, secured
construction loan, or commercial paper program, which could adversely impact our cash flows and operations.

*The terms of our debt obligations may require a reduction in our distributions to stockholders.

If our expenses exceed our revenues, we may have to borrow additional funds, and we may not be able to make
distributions to our stockholders. . . . ) . o

If our pro&emes do not generate revenues sufficient to cover our operating expenses, including our debt senice obligations
and capital expenditures, we may have to borrow additional amounts to cover fixed costs and cash flow needs. This could adversely
affect our ability to make distributions to our stockholders. Factors that could adversely affect the revenues we generate from, and the
values of, our properties include, but are not limited to:

*National, local, and worldwide economic and political conditions;

*Competition from other properties;

«Changes in the life science industry;

*Real estate conditions in our target markets;

«Qur ability to collect rental payments;

«The availability of financing; o .

*Changes to the financial and banking industries;

*Changes in interest rate levels;

Vacancies at our properties and our ability to re-lease space;

«Changes in tax or other regulatory laws; .

*The costs of compliance with government regulation;

*The lack of liquidity of real estate investments;

“Increases in operating costs; and . . .

«Increases in costs to address environmental impacts related to climate change or natural disasters.
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In addition, ifalease ata rOéJer‘(y_ is not a friple net lease, we will have greater exposure to increases in expenses associated
with operating that properK/. ertain s:?nlﬁcant expenditures, such as mortgage payments, real estate taxes, insurance, and
maintenance costs, are generally fixed and do not decrease when revenues at the related property decrease.

If we fail to effectively manage our debt obligations, we could become highly Ieveragetf and our debt service
obligations could increase to unsustainable levels. . . .

Qur organizational documents do not limit the amount of debt that we may incur. Therefore, if we fail to prudently manage our
capital structure, we could become h|gh|){)|everaged. This would resultin‘an increase in our debt senvice obligations that could
adversely affect our cash flows and our ability to make distributions to our stockholders. Higher leverage could also increase the risk of
default on our debt obligations or may resultin downgrades to our credit ratings. i
Fg}"’{ﬁtff’ or;leet n;arll((e expectations for our financial performance would likely adversely affect the market price and
volati our stock.

Qur actual financial results may differ materially from expectations and/or the guidance we provide. This may be a result of
various factors, including, but not limited to:

The status of the economy;

The status of capital markets, includin? availabilityand cost of capital;

«Changes in financing terms available fo us; . " . . L o
*Nega |¥e developments in the operating results or financial condition of tenants, including, but not limited to, their ability to
payrent:

*Qur ability to re-lease space at similar rates as leases expire; .

«Qur ability to reinvest sale proceeds in a timely manner at rates similar to the rate at which assets are sold;

«Qur ability to successfully complete developments or redevelopments of properties for lease on time and/or within budget;
«Qur ability to procure third-party suppliers or providers of necessary construction materials for our developments and
redevelopments of properties; .

-Regu!atoryapproml and market acceptance of the products and technologies of tenants;

«Liability or contract claims by or against tenants; _

«Unanticipated difficulties and/or expenditures relating to future acquisitions;

*Environmental laws affecting our properties; . .

*Changes in rules or practices governing our financial reFor‘un,Q; and .

-Otthetr egal and operational matters, including REIT qualification and key management personnel recruitment and
retention.

Failure to meet market eﬁ;ectations, particularly with respect to earnings estimates, funds from operations per share,
operating cash flows, and revenues, would likely result in a decline and/or increased volatility in the market price of our common stock
or other outstanding securities.

The price per share of our stock may fluctuate significantly. . . .
The market price per share of our common stock may fluctuate significantly in response to a variety of factors, many of which
are beyond our control, mcludmg, but not limited to:

*The availability and cost of debt'and/or equity capital;

+The condition of our balance sheet;

~Actual or anticipated capital requirements; .

*The condition of the financial and banking industries;

«Actual or anticipated variations in our quarterly operating results or dividends;

*The amount and timing of debt maturities and other contractual obligations;

*Changes in our netincome, funds from operations, or guidance; =~ .

<The publication of research reports and articles (or false or misleading information) about us, our tenants, the real estate
industry, or the life science industry; . . . o . )

The general reputation of REITs and the attractiveness of their equity securities in comparison to other debt or equity
securities ilncludm%secunnes issued by other real estate-based companies); . "

*General stock and bond market conditions, |nc|ud|nf; changes in interest rates on fixed-income securities, that may lead
prospective stockholders to demand a higher annual yield from future dividends;

*Changes in our analystratings; o B

«Changes in our corporate credit ratings or credit ratings of our debt or other securities;

«Changes in market valuations of similar companies;

~Adverse market reaction to any additional debt we incur or equity we raise in the future; .
<Additions, departures, or other announcements regarding our key management personnel and/or the Board of Directors;
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«Actions by institutional stockholders;

-Sﬁeculatipn in the press or investment community; »

Short selling of our common stock or related derivative securities; . . )

*The publication or dissemination of opinions, characterizations, or disinformation that are intended to create negative

market momentum, including through the use of social media; .

*Risks associated with generative artificial intelligence tools and large language models and the conclusions that these

tools and models may draw about our business and prospects in connection with the dissemination of negative opinions,
characterizations, or disinformation;

«Terrorist activi%adverselyaﬁecting the markets in which our securities trade, possibly increasing market volatility and

causing the further erosion of business and consumer confidence and spending;

*Government regulatory action and changes in taxlaws;

+Fiscal policies or inaction at the U.S. federal government level that maylead to federal government shutdowns or negative

impacts on the U.S. economy;, .

*Fluctuations due to general market volatility; o .

-Dllsgupu?]ns in 1tr;1e banking sector or failures of financial institutions that we or our tenants may or may not have business
relationships with;

Global market factors adversely affecting the U.S. economic and political environment;

*General market and economic conditions; and o

<The realization of any of the other risk factors included in this annual report on Form 10-K.

These factors may cause the market price of shares of our common stock to decline, regardiess of our financial condition,

results of operations, business, or prospects. i 3

Possible future sales of shares of our common stock could adversely affect its market price.

We cannot gredict the effect, if any, of future sales of shares of our common stock or the market price of our common stock.

Sales of substantial amounts of capital stock, or the perception that such sales may occur, could adversely affect the prevailing market
price for our common stock. Refer to “Other sources” under “ltem 7. Management's discussion and analysis of financial condition and
results of operations” in this annual report on Form 10-K.

We have reserved a number of shares of common stock for issuance to our directors, officers, and employees pursuant to our
Amended and Restated 1997 Stock Award and Incentive Plan (sometimes referred to herein as our “equityincentive plan”). We have
filed a registration statement with respect to the issuance of shares of our common stock pursuant to ?rants under our equity incentive
plan. In addition, any shares issued under our equity incentive plan will be available for sale in the public market from time to time
without restriction by persons who are not our “afiiliates” (as defined in Rule 144 adopted under the Securities Act of 1933, as
amended). Affiliates will be able to sell shares of our common stock subject to restrictions under Rule 144.

Our distributions to stockholders may decline at a X ) . )

We may not continue our current level of distributions to our stockholders. Our Board of Directors will determine future



distributions based on a number of factors, including, but not limited to:

«The amount of net cash provided by operating activities available for distribution;

«Qur financial condition and capital requirements;

«Any decision to reinvest funds rather than to distribute such funds;

«Qur capital expenditures; .

«The annual distribution requirements under the REIT provisions of the Internal Revenue Code;
*Restrictions under Maryland law; an

«Cther factors our Board of Directors deems relevant. .

Areduction in distributions to stockholders may negatively impact our stock price.
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Distributions on our common stock may be made in the form of cash, stock, or a combination of both.

As a REIT, we are required to distribute at least 90% of our taxable income to our stockholders. Typically, we generate cash for

distributions through our operations, the disposition of assets, including partial interest sales, or the incurrence of additional debt. Our

Board of Directors may determine in the future to pay dividends on our common stock in cash, in shares of our common stock, orin a

combination of cash and shares of our common stock. For example, we may declare dividends payable in cash or stock at the election

of each stockholder, subject to a limit on the aggregate cash that could be paid. Any such dividends would be distributed in a manner

intended to count in full toward the satisfaction of our annual distribution requirements and to qualify for the dividends paid deduction.

While the IRS privately has ruled that such a dividend would so qualify if certain requirements are met, no assurances can be provided

that the IRS would not assert a contrary position in the future. Moreover, a reduction in the cash yield on our common stock may

negatively impact our stock price.

We have certain ownership interests outside the U.S. that may subject us to risks different from or greater than those

associated with our domestic operations. ) o o

We have a small portfolio of operating properties outside the U.S.,émmanlyln Canada. Acquisition, development,

redevelopment, ownership, and operating activities outside the U.S. involve risks that are different from those we face with respect to

our domestic properties and operations. These risks include, but are not limited to:

~Adverse effects of changes in exchange rates for fore_-@%n currencies; . o

«Challenges and/or taxafion with respect to the repatriation of foreign eamings or repatriation of proceeds from the sale of

one or more of our foreign investments;

«Changes in foreign political, regulatory, and economic conditions, including nationally, regionally, and locally

Challenges in managing international operations;

«Challenges in hiring or retaining key management personnel;

«Challenges of complying with a wide variety of foreign laws and regulations, i_ncludin? those relating to real estate,

oor#grate governance, operations, taxes, employment, data privacy and security, and legal proceedings;

«Differences in lending practices;

«Differences in languages, cultures, and time zones;

*Changes in applicable laws and regulations in the U.S. that affect foreign operations; . .

Challenges in mana mg forel%n relations and trade disputes that adversely affect U.S. and foreign operations;

*Partial or complete U.S. federal government shutdowns, frade disagreements with other countries, or uncertainties that

could affect business transactions within the U.S. and with foreign entities; .

«Changes in taxand local regulations with potentially adverse tax consequences and penalties; and

«Foreign ownership and transfer restrictions. o o )

In addition, our foreign investments are subject to taxation in foreign jurisdictions based on local taxlaws and regulations and

on existing international taxtreaties. We invest in foreign markets under the assumption that our future earnings there will be taxed at

the current prevailing income taxrates. There are no guarantees that foreign governments will continue to honor exsting tax treaties we

have relied upon for our foreign investments or that the currentincome taxrates in those markets will not increase significantly, thus

|m[ﬁact|ng our ability to repatriate our foreign investments and related eamings. Moreover, any intemational currency gain recognized

with respect to changes in e)«:har_}ge rates may not qualify under gross income tests that we must satisfy annuallyin order to qualify

and maintain our status as a REIT. . . . . o )

Investments in international markets may also subject us to risks associated with establishing effective controls and

Erocedures to regulate the operations inforeign locations and to monitor compliance with U.S. laws and regulations, including the
oreign Corrupt Practices Act and similar foreign laws and regulations. The Foreign Corrupt Practices Act and similar applicable anti-

corruption laws prohibit individuals and entities from offering, promising, authorizng, or promdmlg pag:nents or anything of value, directly

or indirectly, to government officials in order to obtain, retain, or direct business. Failure to comply with these lawscould subject us to

civil and criminal tp_enalties that could materially adversely affect our results of operations or the value of our international investments.

In addition, if we fail to effectively manage our intemational operations, our overall financial condition, results of operations, and cash

flows, and the market price of our common stock could be adversely affected. )

Furthermore, we may in the future enter into agreements with foreign entities that are governed by the laws of, and are subject

to dispute resolution rules of, another country or region. In some cases, such a country or region might not have a forum that provides

us an effective or efficient means for resolving disputes that may arise under these agreements.
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We are subject to risks and liabilities in connection with properties owned through partnerships, limited liability

companies, and joint ventures. o . . o

Qur organizational documents do not limit the amount of funds that we may invest in non-wholly owned partnerships, limited )
liability companies, or joint ventures. Partnership, limited liability company, or joint venture investments involve certain risks, including,
but not limited to, the following:

*Upon bankru_ptc%/.qf non-wholly owned partnerships, limited liability companies, or joint venture entities, we may become

liable for the liabilities of the partnership, limited liability company, or joint venture;

*We may share certain approval rights over major decisions with thir é)ames;

«Qur partners may file for bankrupicy protection or otherwise fail to fund their share of required capital contributions;

«Qur partners may have economic or other business interests or goals that are inconsistent with our business interests or
goaIsR%r}tli_ that could affect our ability to lease or re-lease the property, operate the property, or maintain our qualification

asa ;

«Qur partners may have banking or financial relationships with institutions that become insolvent or otherwise fail, which

could affect our access to ca{)ita ; . o .

«Qur ability to sell the interest on advantageous terms when we so desire may be limited or restricted under the terms of

our agreements with our partners; and

“We may not continue to own or operate the interests or assets underlying such relationships or may need to purchase

such interests or assets atan above-market price to continue ownership. .

In addition, in some of our real estate joint ventures, predominantly consolidated, our partners hold contractual rights that allow
them to sell their interests, initiate a buy/sell process, or force the Sale of a property. As of December 31, 2024, the agﬁregate
noncontrolling interest balance in our consolidated balance sheet is $4.5 billion. In six consolidated joint ventures wit ag%:egate
noncontrolling interests of approximately $1.0 billion, our partners currently have the abilityto exercise these rights. In 23 other
consolidated real estate joint ventures with aﬁ;gregate noncontrolling interests of approximately $3.0 billion, these rights become
exercisable upon the expiration of respective lockout provisions during 2025 through 2031. )

Ifa joint venture partner elects to sell their interest, we have the right of first refusal to acquire the partner’s interest at the .
partner’s specified price. If we decline, the partner has the right to sell to a third party with minimal to no input from us. Alternatively,
some agreements allow the partner to force a sale of the underl%/ing tgrodperty In'such cases, we typically have a right of first offer.
However, if we choose not to proceed, the property may be sold to a thirc Partyunder terms that are outside of our control. Aprice
offered to the third part?lols generally subject to cerfain limitations, and if it falls below a specified threshold, the partner must offer the
reduced price to us before procee |n?.

The risks noted above could negativelyimpact us or mayrequire us to: )

«Sell the underlying asset subject to our interest in the joint venture when we otherwise would not;

*Reallocate existing capital or seek new funding in order to maintain an ownership interest in or control of an asset,
potennall¥stra|n|ng our I|qU|d|%y position and/or diluting earnings per share;

«Contribute additional capital if our partners fail to fund their share of any required capital contributions or are unable to

access capital as a result of their financial distress or disruptions in the banking sector; . L
*Experience substantial unanticipated delays that could hinder either the initiation or completion of redevelopment activities

or new construction;

-Ingu.r a(tidétional expenses or reduce revenues that could prevent the achievement of yields or returns that were initially

anticipated;

*Become engaged in a dispute with our joint venture partner that could lead to the sale of either party's ownership interest

or the property at a price below estimated fair market value;

«Initiate litigation or settle disagreements with our partner through litigation or arbitration; and . .

«Suffer losses or decreased returns as a result of actions taken by our partner with respect to our joint venture investments.

We generally seek to maintain control of our partnershflﬁ)s, limited liability companies, and joint venture investments, and

structure our joint venture agreements in a manner sufficient to CPerm_it us to achieve our business objectives. However, we may not be
able to do so, and the occurrence of one or more of the events described above could adversely affect our financial condition, results of
operations, and cash flows, our funds from operations per share, our ability to make distributions to our stockholders, and the market
price of our common stock.
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We may not be able to attain the expected return on our investments in real estate joint ventures.

We have consolidated and unconsolidated real estate joint ventures in which we share certain ownership and decision-making
powers with one or more parties. Our joint venture partners must agree in order for the applicable joint venture to take specific major
actions, including budget approvals, acquisitions, sales of assets, debt financing, execution of lease agreements, and vendor approvals.
Under these joint venture arrangements, any disagreements between our partners and us may result in delayed or unfavorable
decisions. Our inability to take unilateral actions that we believe are in our best interests may résult in missed opportunities and an
meff?tcs:tlve allocation of resources and could have an adverse effect on the financial performance of our joint ventures and our operating
results.

We could incur significant costs due to the financial condition of our insurance carriers.

We insure our properties with insurance companies we believe have good ratings at the time our policies are put into effect.

The financial condition of one or more of the insurance companies we hold policies with may be negativelyimpacted, which can result
in their inability to pay on future insurance claims. Their inability to pay future claims may have a negative impact on our financial
results. In addition, the failure of one or more insurance companies mayincrease the cost of renewing our insurance policies or
increase the cost of msungg additional properties and recently developed or redeveloped properties.

Our insurance may not adequately cover all potential losses. ) ) . " .

As a part of Aexandria’s risk management program, we maintain all-risk property insurance for our portfolio to mitigate risks

posed by extreme weather events, natural disasters (including floods, wildfires, earthquakes, and wind events), and terrorism. Our all-
risk property insurance currently provides a $2.0 billion per occurrence limit for our operating portfolio. However, it may not fully cover all
potential losses. There is no assurance that we will maintain current levels of insurance coverage in the future.

Asignificant portion of our real estate portfolio is located in seismically active regions, including the San Francisco Bay Area,

San Diego, and Seattle, and a damaging earthquake in ar&y retﬂion could significantlyimpact multiple properties. For these properties,
we have obtained ea.r‘mqgake insurance in an amount and with deductibles we believe are commercially reasonable. For properties in
California, coverage is $335 million, per occurrence and has an annual aggregate limit, subject to a 5% deductible of the property's
replacement value. For the Seattle region, the coverage is $200 million, per occurrence and has an annual aggregate limit, subject to a
2% deductible. Nevertheless, a major earthquake in any region could lead to substantial losses, potentially exceeding our insurance
coverage and resulting in material aggregate deductible amounts. This could adversely affect our business, financial condition, results



of operations, and cash flows. e o . o .
In addition, we carry environmental and title insurance policies for our properties. We generally obtain title insurance policies
when we acquire a property, with each policy covering an amount equal to the initial purchase price of each property. Accordingly,
current property values may exceed the amount covered by a related title insurance policy.
We regularly evaluate the insurance market, including for coverage against terrorism, earthquakes, and other catastrophic
events. However, we cannot predict the availability and affordability of such o_overaé;e in the future. Should the premiums for our )
earthquake and other insurance policies become prohibitively expensive or if we decide to self-insure some of our risks, we may modify
or discontinue the coverage for some or all of our properties. ) . o .
If we experience a loss at any of our properties that is not covered byinsurance, exceeds our insurance policy limits, or is
subject to a policy deductible, we could lose the capital invested in the affected property and, possibly, future revenues from that
roperty. In addition, we could continue to be obligated on any mortgage indebtedness or be responsible for other obligations related to
he affected properties. All of our wholly owned properties, including properties partially owned through joint ventures that are managed
by our joint venture partners, carry comprehensive liability, fire, etended coverage, and rental loss insurance.
or our la_ropertles in wildfire- or flood-prone areas, we are evaluating mitigation strategies and potential operational and
physical improvements. For example, resilience measures that may be implemented at some of our properties may include:
*Fire-resilience measures. Incorporation of brush management practices into landscape design; selection and positioning
of less flammable vegetation species at a reasonable distance from a property; construction of building envelopes with
ﬁl%e-rﬁeswtant materials; and installation of HVAC systems that are able to filter smoke particulates from the air in the event
of afire.
*Food-resilience measures. Positioning of critical building mechanical equipment on roofs or significantly above projected
ﬁotentlal flood elevations; storage of temporaryflood barriers on site to be deployed at building entrances in the event of a
lood; elevation of property entrances or the first floor above projected present-day and future flood elevations; installation
of backflow preventors on storm/sewer utiliies that discharge from the building; and waterproofing of the building
envelope up to the projected flood elevation.
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Qur tenants are also required to maintain comprehensive insurance policies, including commercial ?eneral liability insurance
typically obtained for similar properties. However, we and our tenants do not gener_allfv)_lnsure against certain types of losses that are
either uninsurable or prohibitively costly to insure. We cannot predict the future availability of insurance coverage against anyrisk of
loss. Insurance companies may discontinue coverage for certain risks, or, if offered, such coverage may become excessively
expensive.

The loss of services of any of our executive and/or senior officers could adversely affect us. )

We depend upon the senices and contributions of relatively few executive and senior officers. The loss of senices or

contributions of any one of them may adversely affect our business, financial condition, and prospects. We use the extensive personal
and business relafionships that members of our management have developed over time with owners of life science properties and with
major tenants and venture investment portfolio companies in the life science industry. We cannot assure our stockholders that our
executive and senior officers will remain employed with us. In California and certain other regions where we have operations, there is
intense competition for individuals with skill sets needed for our business. Moreover, in California, where our headquarters and many of
our properties are located, high state and local taxes and increased home prices contribute to the high cost of living, which mayimpair
our ability to attract and retain employees locallyin the future. Due to the Ior&g-term nature of our investments and properties, we are
unable to predict and may be unable to effectively control such costs. If we do not succeed in attracting new personnel and retaining
a?fd Crtnotlivaﬁng existing personnel, our business may suffer, and we may be unable to implement our current initiatives or grow
effectively.

Failure to maintain effective internal control over financial reporting could have a material adverse effect on our

business, results of operations, financial condition, and stock price. .

Pursuant to the Sarbanes-Oxey Act of 2002, we are required to provide a report by management on internal control over .

financial reporting, including management’s assessment of the effectiveness of internal control. Changes to our business will
necessitate ongoing changes to our internal control systems and processes. Internal control over financial reporting may not prevent or
detect misstatement because of its inherent limitations, including the possibility of human error, the circumvention or overriding of
controls, or fraud. Therefore, even effective internal controls can provide only reasonable assurance with respect to the preparation and
fair presentation of financial statements. If we fail to maintain the adequacy of our internal controls, including any failure to implement
required new or improved controls, or if we experience difficulties in their implementation, our business, results of operations, and
financial condition could be materially harmed, we could fail to meet our reporting obligations, and there could be a material adverse
effect on the market price of our common stock. )

If we failed to qualify as a REIT, we would be taxed at corporate rates and would not be able to take certain

deductions when computing our taxable income. . . )

\éVE”have elected to be taxed as a REIT under the Internal Revenue Code. If, in any taxable year, we failed to qualifyas a

*We would be subject to federal and state income taxes on our taxable income at regular corporate rates;
*We would not be allowed a deduction for distributions to our stockholders in computing taxable income;
*We would be disqualified from treatment as a REIT for the four taxable years following the year during which we lost

ualification, unless we were entitled to relief under the Interal Revenue Code; and
“We would no longer be required by the Internal Revenue Code to make distributions to our stockholders.
As aresult of any additiona taxliabllit){, we may need to borrow funds or liquidate certain investments in order to pay the
applllcaéale tax Accordingly, funds available for investment or distribution to our stockholders would be reduced for each of the years
involved.
Qualification as a REIT involves the application of highly technical and complex provisions of the Internal Revenue Code to our
operations and financial results, as well as the determination of various factual matters and circumstances not entirely within our
control. There are onlh/llmned judicial or administrative interpretations of these provisions. Athough we believe that our current
organization and method of operation 00mp|%/WIth the rules and regulations promulgated under the Internal Revenue Code to enable us
to qualifyas a REIT, we cannot assure our sfockholders that we are or will remain so qualified. To qualify as a REIT, we must satisfya
number of requirements, including those regarding the ownership of our stock and the composition of our assets and gross income. We
must also make distributions to stockholders aggregahng atleast 90% of our annual REIT taxable income, excluding net capital gains.
We currently own, and may acquire in the future, direct or indirect interests in one or more entities that have elected or may
elect to be taxed as REITs under the Internal Revenue Code, which are subject to the various REIT qualification requirements and
limitations described herein. If any of these entities were to fail to qualifyas a REIT, then %the entity would become subject to federal
and state income taxes, (ii) shares in such an entitywould cease to be quallfyln? assets for purposes of asset tests applicable to REITs,
and (jii) we mayfail certain of the asset tests applicable to REITs, in which event we would fail to qualify as a REIT unless we qualify for
certain relief provisions.
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In addition, we currently own interests in certain taxable REIT subsidiaries and may continue to acquire such interests in the

future. Ataxable REIT subsidiaryis a corporation (or ent%/treated as a corporation for federal income tax purposes), other than a REIT,

that has made a joint election with a parent REIT (which directly or indirectly owns stock in the REIT subsidiary) to be treated as a

taxable REIT subsidiary. The subsidiaryis subject to federal and state income taxes as a regular C corporation and is further subject to

a 100% excise tax for certain transactions between the taxable REIT subsidiary and its parent REIT that are not conducted on an arm’s-

length basis. We intend to structure our transactions with any taxable REIT subsidiaries that we own to ensure that they are entered into

on arm’s-length terms to avoid incurring the 100% excise tax mentioned above. However, there can be no assurance that we will be

able to successfully structure future transactions to avoid being subject to the 100% excise tax, which may adverselyimpact our cash

flows, ability to make distributions to stockholders, and results of operations.

From time to time, we dispose of properties in transactions qualified as Section 1031 Exchanges. If a transaction intended to

qualify as a Section 1031 Exchange is later determined bgéhe IRS to be taxable or if we are unable to identifyand complete the

acquisition of a suitable replacement property to effect a Section 1031 Exchange or if the laws surrounding Section 1031 Exchanges

are amended or repealed, we may not be able to dispose of properties on a tax-deferred basis. In such a case, our eamings and profits

and our taxable income would increase, which could increase the dividend income and reduce the return of capital to our stockholders.

As aresult, we may be required to pay additional dividends to stockholders, or if we do not pay additional dividends, our corporate

income tax liability could increase and we may be subject to interest and penalties.

We may not be able to ﬁartici ate in certain sales that the IRS characterizes as “prohibited transactions.” The taximposed on

REITs engaging in prohibited transactions is a 100% tax on netincome from the transaction. Whether or not the transaction is

characterized as a prohibited transaction is a factual matter. Generally, prohibited transactions are sales or other dispositions of

property, other than foreclosures, characterized as held primarily for sale to customers in the ordinary course of business. However, a

sale will not be considered a prohibited transaction if it meets certain safe harbor requirements. Athough we do notintend to participate

in prohibited transactions, there is no guarantee that the IRS would agree with our characterization of our properties or that we will meet

the safe harbor requirements. .

Federal income taxrules are constantly under review by the U.S. Con%ress and the IRS. Changes to taxlaws could adverselé/

affect our investors or our tenants, and we cannot predict how those changes mayaffect us in the future. New legislation, U.S. Treasury

Department regulations, administrative interpretations, or court decisions could significantly and negatively affect our ability to qualify as

a REIT, the federal income tax consequences of such qualification, or an investment in our stock. Also, laws relating to the tax treatment

of investment in other types of business entities could change, making an investment in such other entities more aftractive relative to an

investmentin a REIT.

We are dependent on third parties to manage certain amenities at our properties.

We retain third-party managers to manage certain amenities at our properties, such as restaurants, conference centers,

exercise facilities, and parking garages. Our income from our properties may be adversely affected if these parties fail to provide quality

senvices and amenities with respect to our properties. While we monitor the performance of these third parties, we may have limited

recourse if we believe they are not performing adequately. In addition, these third-party mana%;ers may operate, and in some cases may

own or invest in, properties or businesses that compete with our properties, which may resultin conflicts of interest. As a result, these

third-party managers may have made, and mayin the future make, decisions that are not in our best interests.

We rely on a limited number of vendors to provide utilities and certain other services at our properties, and disruption

in these services may have a significant adverse effect on our business operations, financial condition, and cash flows.

We relyon a limited number of vendors to provide key senvces, including, but not limited to, utilities, security, and construction

senvices, at certain of our properties. Our business and property operations may be adversely affected if key vendors fail to adequately

Browde key senvices at our properties as a result of natural disasters (such as fires, floods, earthquakes, etc.), power interruptions,
ankruptcies, war, acts of terrorism, public health emer?enues, cyberattacks, pandemics, or other unanticipated catastrophic events. If

a vendor encounters financial difficulty such as bankrupfcy or other events beyond our control that cause it to fail to adequately provide

utilities, security, construction, or other important senices, we may experience significant interruptions in service and disruptions to

business operations at our properties, incur remediation costs, and become subject to claims and dama&ge to our reputation.

In addition, difficulties encountered by key vendors in {)rowdmg necessary senices at our progemes could resultin significant

market rate increases for such senvices. Our triple net leases allow us to pass through substantially all operating expenses and certain

capital expenditures to our tenants in the form of additional rent. However, we cannot be certain that we will be able to continue to

negotiate pass-through provisions in tenant leases in the future, which could lead to a decrease in our recovery of operating expenses.

If our operating expenses increase without a corresponding increase in revenues, our profitability could diminish. Also, we cannot be

certain that increased costs will not lead our current or prospective tenants to seek space elsewhere, which could significantly hinder

our abilityto increase our rents or to maintain existing occupancy levels. Additionally, this may significantlyincrease occupancy costs for

some of Olt.ll' tenants and may adversely impact their financial condition, ability to make rental payments, and ability to renew their lease

agreements.
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Pacific Gas and Electric Company (‘PG&E") is the primary public utility company I_Qrovic_ling electrical and gas senice to .
residential and commercial customers in northern California, including the San Francisco Bay Area. Most of our properties located in
our San Francisco Bay Area market depend on PG&E for the delivery of these essential senices. PG&E initiated \pluntal_?{. -
reorganization proceedings under Chapter 11 of the U.S. Bankruptcy Code in January 2019 in response to potential liabilities arising
from a series of catastrophic wildfires that occurred in Northern California in 2017 and 2018. While PG&E emergﬁ;d from bankruptcyin
July 2020, there is no guarantee that PG&E, or other major utilities providers on which we relyin other cities in which we operate, will

be able to sustain safe operations and continue to provide consistent utilities senvices during similar or future incidents. During periods
of high winds and high fire danger in past fire seasons, PG&E preemptively shut off power to areas of Central and Northern California.
The shutoffs were designed to help guard against fires ignited in areas with high winds and dry conditions. PG&E has warned that it
may have to employ shutoffs while the utility company addresses maintenance issues. Future shutoffs of power mayimpact the
reliability of access to a stable power supply at our properties and, in turn, adverselyimpact our tenants’ businesses. In addition, there
is no guarantee that PG&E'’s safety measures mandated by regulators will be timely and sufficient to prevent future catastrophic
wildfires. Similarly, we rely on a limited number of vendors that provide utilities senices to our properties in other regions. There is no
g#ag?néee that similar events of bankruptcy or distress would not cause unanticipated disruptions in senvice to any of our properties in
affected areas.

The realization of any of the above risks could significantly and adwrsel¥aﬁem our ability to meet our financial expectations,

our financial condition, results of operations, and cash flows, our abilityto make distributions to our stockholders, the market price of our
common stock, and our ability to satisfy our debt senice obligations.



We may change our business policies without stockholder approval. . ) )
%Uélgli_oardl %f Dtlirectors determines all of our material business policies, with management's input, including those related to:
o qualification;
«Incurrence of debt and debt management activities;
«Selective acquisition, disposition, development, and redevelopment activities;
«Stockholder distributions; and
«Other policies, as appropriate.
Qur Board of Directors ma%/eamend or revise these policies at anytime without a vote of our stockholders. Achange in these
olicies could adversely affect our business and our ability to make distributions to our stockholders. .
re are limits on the ownership of our capital stock under which a stockholder may lose beneficial ownership of its
shares and that may delay or prevent transactions that might otherwise be desired by our stockholders.
In order for a company to qualifyas a REIT under the Internal Revenue Code, not more than 50% of the value of its
outstanding stock may be owned, directly or constructively, by five or fewer individuals or entities ias set forth in the Internal Revenue
Code) during the last half of a taxable year. Furthermore, shares of our company's outstanding stock must be beneficially owned by 100
or more persons during atleast 335 days of a taxable year of 12 months or during a proportionate part of a shorter taxable year.
In order for us to maintain our qualification as a REIT, among other things, our charter provides for an ownership limit, which
prohibits, with certain exceptions, direct or constructive ownership of shares of stock representing more than 9.8% of the combined total
value of our outstanding shares of stock by any person, as defined in our charter. Our Board of Directors, in its sole discretion, may
waive the ownership limit for any person. However, our Board of Directors may not grant such waiver if, after giving effectto such "
waiver, we would be “closely held” under Section 856&3 of the Internal Revenue Code. As a condition to waiving the ownership limit,
our Board of Directors may require a ruling from the IRS or an opinion of legal counsel in order to determine our status as a REIT.
Notwithstanding the receipt of any such ruling or opinion, our Board of Directors mayimpose such conditions or restrictions as it deems
appropriate in connection with granting a waiver. . ) )
r charter further prohibits transferring shares of our stock if such transfer would result in our being “closely held” under
Section 856(h) of the Internal Revenue Code or would result in shares of our stock being owned by fewer than 100 persons.
The constructive ownership rules are complexand may cause shares of our common stock owned directly or constructively by
a group of related individuals or entities to be construcfively owned by one individual or entity. Atransfer of shares to a person who, as a
result of the transfer, violates these limits shall be void or these shares shall be exchanged for shares of excess stock and transferred to
a trust for the benefit of one or more qualified charitable organizations designated by us. In that case, the intended transferee will have
onlya right to share, to the extent of the transferee’s original purchase price for such shares, in proceeds from the trust's sale of those
shares and will effectively forfeit its beneficial ownership of the shares. These ownership limits could delay, defer, or prevent a
transaction or a change in control that might involve a premium price for the holders of our common stock or that might otherwise be
desired by such holders.
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In addition to the ownership limit, certain provisions of our charter and bylaws may delay or prevent transactions that
may be deemed to be desirable to our stockholders. . ) . .
As authorized by Manyjland law, our charter allows our Board of Directors to cause us to issue additional authorized but
unissued shares of our common stock or preferred stock and to classify or reclassify unissued shares of common or preferred stock
without any stockholder approval. Our Board of Directors could establish a series of preferred stock that could delay, defer, or prevent a
transaction that might involve a %remium price for our common stock or that might, for other reasons, be desired by our common
stockholdetrs, Er a series of preferred stock that has a dividend preference that may adversely affect our ability to pay dividends on our
common stock.
QOur qharteerermits the removal of a director only upon a two-thirds majority of the votes entitled to be cast generallyin the )
election of directors, and our bylaws require advance notice of a stockholder’s intention to nominate directors or to present business for
consideration by stockholders ‘at an annual meeting of our stockholders. However, the stockholders are able to adopt, alter, amend, or
repeal our bylaws with a majority of the votes entitled to be cast on the matter and without the approval of the Board of Directors. Such
changes could potentiallylead to disruption of corporate strategy, complications in strategic transactions, or other adverse effects. Our
charter and bylaws also contain other provisions that may delay, defer, or prevent a transaction or change in control that involves a
Bll'emmm price for our common stock or that, for other reasons, may be desired by our stockholders.

larket and industry factors
We face substantial competition in our target markets. .
The significant competition for business in our target markets could have an adverse effect on our operations. We compete for
investment opportunities with:
«Other REITs; .
*Insurance companies;
*Pension and investment funds;
*Private equity entities;
*Partnerships;
*Developers; )
«Investment companies;
*Owners/occupants; and
«Foreign investors, including sovereign wealth funds.
Many of these entities have substantially greater financial resources than we do and may be able to pay more than we can or
accept more risk than we are willing to accept. These entities may be less sensitive to risks with respect to the creditworthiness of a
tenant or the geographic concentrafion of their investments. These entities may also have more favorable relationships and pricing with
suppliers and contractors and may complete construction projects sooner and at lower costs than we are able. We may also face
competition with these entities for access to the same or similar raw materials and labor resources from suppliers and contractors, as
well as access to the specific suppliers and contractors we use. Competition may also reduce the number of suitable investment
opportunities available to us or may increase the bargaining power of property owners seeking to sell. If there is no matching growth in
demand, the intensified competition maylead to oversupply of available space comparable to ours and result in the pressure on rental
rates and greater incentives awarded to tenants. To maintain our ab|||%/to retain current and attract new tenants, we may be forced to
reduce the rental rates that our tenants are currently willing to pay or offer greater tenant concessions. Should we encounter intensified
competition or oversupply, we cannot be certain that we will be able to compete successfully, maintain our occupancy and rental rates,
and continue to expand our business. As a result, our financial condition, results of operations, and cash flows, our ability to pay
dividends, and our stock price may be adversely affected.

economic conditions in our markets could adversely affect our business.

Qur properties are primarily located in the following markets:
Greater Boston
«San Francisco Bay Area
*San Diego
*Seattle
*Manyland
*Research Triangle
*New York City
“Texas
*Canada
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As a result of our geographic concentration, we depend upon the local economic and real estate conditions in these markets.

We are therefore subject to increased e&osure (positive or negative) to economic, tax, and other competitive factors specific to
markets in confined geographic areas. Our operations mayalso be affected if too many competing properties are builtin any of these
markets. An economic downturn in any of these markets could adverseléaffgect our operations and our ability to make distributions to
ptg stg;kholders. We cannot assure our stockholders that these markefs will continue to grow or remain favorable to the life science
industry.

Improvements to our properties are significantly more costly than improvements to traditional office space.

Many of our properties %enerallyoontain Infrastructure improvements that are significantly more costly than improvements to

other property types. Aithough we have historically been able to recover the additional investment in infrastructure improvements
through higher rental rates, there is the risk that we will not be able to continue to do so in the future. Typical infrastructure
improvements include:

*Reinforced concrete floors;

*Upgraded roof loadin caﬁaplty,

*Increased floor-to-ceiling heights;

*Heaw-duty HVAC systems;

*Enhanced environmental control technology,

*Si n|ﬁcantl¥)upgraded electrical, gas, and plumbing infrastructure; and

Laboratorybenches and fume hoods.

Because many of our infrastructure improvements are specialized and costlier than those for other property types, we maybe

more slf;nlﬁcantlylmpacted by any unanticipated delays or increased costs due to price volatility or s_upplgshortages of construction
materials or labor. As a resulf, we may be unable to complete our improvements as scheduled or within budgeted amounts, which may
adversely affect our ability to lease available space to potential tenants or to reduce our projected project returns.

Our tenants and venture investments are primarily in the life science industry, and changes within this industry may

adverseq/ impact our revenues from lease payments, the value of our non-réal estate investments, and our operating results.

In general, our business strategy is to invest pnmanlém properties used by tenants in the life science industry. Through our

venture investment portfolio, we also hold investments in companies that, Similar to our tenant base, are concentrated in the life science
industry. Our business could be adversely affected if the life science industryis impacted by an economic, financial, or banking crisis, or
if these industries migrate from the U.S. to other countries. Because of our industry focus, events within this industry may have a more
Pronounced effect on our results of operations and ability to make distributions to our stockholders than if we had more diversified
enants and investments. Also, some of our properties may be better suited for a particular life science industry tenant and could require
significant modification before we are able to re-lease space to a tenant that does not operate in one of these industries. Generally, our
properties may not be suitable for lease to traditional office tenants without significant expenditures on renovations.

CQur ability to negotiate contractual rent escalations on future leases and to achieve increases in rental rates will depend upon

market conditions and the demand for laboratory space at the time the leases are negotiated and the increases art-_;v%roposed.

Itis common for businesses in the life science industry to undergo mergers, acquisitions, or other consolidations. Mergers, )
acquisitions, or consolidations of life science entities in the future could reduce the RSF requirements of our tenants and prospective
tenangu_s, which may adverselyimpact the demand for laboratory space, our future revenue from lease payments, and our results of
operations.

Itis also possible that our tenants or venture investments within these industries may be adversely affected by crises involving

financial institutions with which they have business relationships. On March 10, 2023, Silicon VaIIe){__Bank (“S! 2 the 16th largest bank
in the U.S. at the time and headquartered in California, was closed by the California Department of Financial Protection and Innovation,
which appointed the FDIC as receiver. SVB was a provider of commercial and private banking products and senices to industries
including life science, technology, and healthcare. SVB is now a division of First Citizens Bank. Additionally, on March 12, 2023, the
New York State Department of Financial Senvices announced that it had closed New York-based Signature Bank and appointed the
FDIC as a receiver, and on May 1, 2023, regulators seized control of First Republic Bank and sold the majority of its assets and
deﬁosns to JPMorgan Chase. ) .

Athough we did not have bank accounts, loans to or from, or investments in any venture funds led by SVB or any other

recently failed financial institution, some of our tenants and venture investments may have banking or other business relationships with
such entities. Despite protections by the U.S. Federal Reserwe, the FDIC, and the Tr.eas.urg, if our tenants or venture investments are
unable to access cash or other capital from these institutions or any other financial institution that might fail in the future, their liquidity,
ablllt¥t0 meet operating expense obligations, and financial performance may be adversely affected. rdingly, such tenants may be
unable to pay us rent, or our venture investments may decline in value, which may negatively impact our financial resullts.
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Some of our current or future tenants may also include technology companies in their startup or growth phases of their life
cycle. Fluctuations in market confidence in these companies or adverse changes in economic, financial, or banking conditions, such as
the failure of financial institutions, including the events discussed above, may hawve a disproportionate effect on the operations of such
companies. Deterioration of our tenants’ financial condition may result in ourinability to collect lease payments from them and therefore
may negativelyimpact our %geratmg results. o i i
%rt ;;gsults operations depend on our tenants’ research and development efforts and their ability to obtain funding

se efforts.
Qur tenant base includes entities in the pharmaceutical, biotechnology, medical device, life science, and related industries;
academic institutions; government institutions; and private foundations. Our tenants determine their research and development budgets
based on seweral factors, including the need to develop new products, the a\allabmt%/of government and other funding, competition,
and the general availability of resources. Our investments through our venture invesfment portfolio are also in companies that, similar to



our tenant base, are concentrated in the life science industry. . o .
Research and development budgets fluctuate due to changes in available resources, research priorities, general economic
conditions, institutional and government budgetary limitations, and mergers and consolidations of entities. Our business could be
adverselyimpacted by a significant decrease in research and development expenditures by our tenants, our venture investment
portfolio companies, or the life science industry. o .

Cur tenants also include research institutions whose funding is largely dependent on grants from government agencies, such
as the NIH, the National Science Foundation, and similar agencies or organizations. U.S. government funding of research and
development s subject to the political process, which is often unpredictable. Other programs, such as Homeland Security or defense,
could be viewed by the government as higher priorities. Additionally, proposals to reduce or eliminate budgetary deficits have
sometimes included reduced allocations to the NIH and other U.S. government agencies that fund research and development
activities. Additionally, the inability of the U.S. Congress to enact a budget for a fiscal year or the occurrence of partial or complete U.S.
federal government shutdowns may result in temporary closures of agencies such as the FDAor NIH, which could adversely affect
business operations of our tenants that are dependent on government approvals and appropriations. Any shift away from funding of
research and development or delays surrounding the approval of government budget proﬁo_sals_ may adversely impact our tenants’
operations, which in turn may impact their demand for life science/laboratory space and their ability to make lease payments to us and
thus adverselyimpact our results of operations.

Qur life science ir)dusg’y tenants and venture investment portfolio companies are subject to a number of risks unique

to their industry, including (i) changes in technology, patent expiration, and intellectual property rights and protection,
;il) high levels of regulation, (iii) failures in the safety and efficacy of their products, and (iv) significant funding requirements
for product research and development. These risks may adversely affect our tenants’ ability to make rental [:'))agfments or
satisfy their other lease obl#gtlons to us or may :mﬁgc our venture investment portfolio companies’ value and consequently
may materially adversely affect our business, results of operations, financial condition, and stock price.
Changes in technolo?M patent expiration, and intellectual Erogemﬁ%hts and g:rotection o . .
«Qur tenants and venture investment portfolio companies develop and sell products and senvices in an industry that is
characterized by rapid and significant technological changes, frequent new product and senice infroductions and =~
enhancements, evolvmgg industry standards, and uncertainty over the implementation of new healthcare reform legislation,
which may cause them fo lose competitive positions and adversely affect their operations. .
«Many of our tenants and venture investment portfolio companies, and their licensors, require patent, copyright, or trade
secret protection and/or rights to use third-party intellectual property to develop, make, market, and sell their products and
technologies. Atenant or venture investment portfolio company may be unable to commercialize its ﬁroducts or
technologies if patents covering such products or technologies are not issued or are successfully challenged, narrowed,
invalidated, or circumvented bythird parties. Additionally, a third party may own intellectual property that limits a tenant's
or venture investment portfolio company's ability to bna%to market ifs product or technology without securing a license or
other rig%hts to use the third-party intellectual property, which may require the tenant to pay an upfront fee or royalty.

Failure to obtain these rights from third parties maymake it cha Ienlg];in orimpossible for a tenant or venture investment

portfolio company to develop and commercialize its products or technologies, which could adversely affect its competitive

position and operations.
*Many of our tenants and venture investment portfolio companies depend upon patents to provide exclusive marketing

rights for their products. As their product patents expire, competitors may be able to le allyi)roduoe and market products
similar to the products of our tenants or venture investment portfolio companies, which could have a material adverse
effect on their sales and results of operations.
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High levels of regulation

*Some of our life science industry tenants and venture investment portfolio companies develop and manufacture products
that require regulatory approval, including approval from the FDA, prior to being manufactured, marketed, sold, and used.
The reﬁulatqryapproval process to manufacture and market drugs is costly, typically takes many years, requires validation
through clinical trials and the use of substantial resources, and is often unpredictable. Atenant or venture investment
portfolio company may fail to obtain or may experience significant delays in obtaining these approvals. Even if the tenant
or venture investment portfolio company obtains regulatory approvals, marketed products will be subject to ongoing
r_le_gulatqry review and Tpoter1t|al loss of approvals. . ) ) o

The ability of some of our life science industry tenants and venture investment portfolio companies to commercialize any
future products suocessfulcle/will depend in part on the coverage and reimbursement levels set by government authorities,
Envate health insurers, and other third-party payors. Additionally, reimbursements may decrease in the future.

ailures in the safetyand efficacy of their products . . . )
*Some of our life science industry tenants and venture investment portfolio companies mayfind that their potential products

are not effective, or are even harmful, when tested in humans. . . .

*Some of our life science industry tenants and venture investment portfolio companies depend upon the commercial

success of certain products. Even if a product developed by a life science industry tenant or venture investment portfolio
companyis proven safe and effective in human clinical trials, and the requisite regulatory approvals are obtained,

subsequent discovery of safetyissues with these Froducts could cause product liability events, additional regulatory

scrutinyand requirements for additional labeling, loss of approval, withdrawal of products from the market, and the

imposition of fines or criminal penalties.

A product developed, manufactured, marketed, or sold by a life science industry tenant or venture investment portfolio

com itnymay not be well accepted by doctors and patients, or maybe less effective or accepted than a competitor's

product. . . - . . . . )

*The negative results of safety signals arising from the clinical trials of the competitors of our life science industry tenants

or venture investment portfolio companies may prompt regulatory agencies to take actions that may adversely affect the

clinical trials or products of our tenants or venture investment portfolio companies.

Significant funding requirements for product research and development

*Some of our life science industry tenants and venture investment portfolio comganies require significant funding to

develop and commercialize their products and technologies, which must be obtained from venture capital firms; grivate

investors; public markets; other companies in the life science industry; or federal, state, and local governments. Such

funding may become unavailable or difficult to obtain. The ability of each tenant or venture investment portfolio company

to raise capital will depend on its financial and operating condition, viability of its products and technology, and the overall

condition of the financial, banking, and economic environment, as well as government budget policies. .

Even with sufficient funding, some of our life science industry tenants or venture investment portfolio companies may not

be able to discover or identify potential drug targets in humans, or potential drugs for use in humans, or to create tools or
technologies that are commercially useful in the discovery or identification of potential drug targets or drugs.

«Some of our life science industry fenants or venture investment portfolio companies may not be able to successfully

manufacture their products economically, even if such products are proven through human clinical trials to be safe and

effective in humans.

Marketed products also face commercialization risk, and some of our life science industry tenants and venture investment
portfolio companies may never realize projected levels of product utilization or revenues. ) . .

*Negative news regarding the products, the clinical trials, or other business developments of our life science industry

tenants or venture investment portfolio companies may cause their stock price or credit profile to deteriorate. .

We cannot assure our stockholders that our life science industry tenants or venture investment portfolio companies will be able
to develop, manufacture, market, or sell their products and technologies due to the risks inherent in the life science industry. Any life
science industry tenant or venture investment portfolio company that is unable to awid, or sufficiently mitigate, the risks described
above may hawe difficulty making rental payments or satisfying its other lease obligations to us or may have difficulty maintaining the
value of our investment.'Such risks may also decrease the credit quality of our life science industry tenants and venture investment
portfolio companies or cause us to expend more funds and resources on the space leased by these tenants than we originally
anticipated. The increased burden on our resources due to adverse developments relating to our life science industry tenants may
cause us to achieve lower-than-expected yields on the space leased by these tenants. Negative news relating to our more significant



life science industry tenants and venture investment portfolio companies may also adverselyimpact our stock price.
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Our agtech industry tenants and venture investment portfolio companies are subject to a number of risks unique to

their industry, including (i) uncertain regulatory environment, (i) seasonality in business, (iiij) unavailability of transportation

mechanisms for carrying products and raw materials, (iv) ci»anges in costs or constraints on supplies or energy used in

%‘eerations, (v) strikes or labor slowdowns or labor contract negotiations, and (vi) rapid technolo%lecal changes in agriculture.
se risks may adversely affect our tenants’ ability to make rental payments or satisfy their other lease obligations to us or

may impact our venture investment portfolio companies’ value, which consequently may materially adversely affect our

business, results of operations, financial condition, and stock price.

Uncertain regulatory environment . . .
aws and regulations governing the Internet, e-commerce, electronic devices, and other senices and products developed

by the agtech industry continue to evolve. Exstln%eand future laws and regulations and the halting of operations at certain
agencies resulting from partial or complete U.S. federal government shutdowns mayimpede the growth of our agtech
industry tenants and venture investment portfolio companies. These laws and regulations may cover, among other areas,
taxation, privacy, data protection, pricing, content, copyrights, distribution, mobile communications, business licensing,
and consumer protection.

Seasonalityin business

«Our agtech industry tenants’ and venture investment portfolio companies’ businesses may fluctuate from time to time due
to seasonal weather conditions and other factors out of their control, affecting products and senvices our agtech industry
tenants and venture investment portfolio companies offer.

Unavailability of trans portation mechanisms for carrying products and raw materials .
*Some of our agtech industry tenants” and venture investment FO' folio companies’ businesses depend on transportation
senvices to deliver their products or to deliver raw materials to their clients. If ransportation service providers are
unavailable or fail to deliver our agtech industry tenants’ or venture investment portfolio companies” products in a timely
manner, they may be unable to manufacture and deliver their senvices and products on a timely basis.

ChanFes in costs or constraints on supplies or energyused in oEerations . )

*Simila Y if fuel or other energy prices increase, it may increase transportation costs, which could affect our agtech
industrytenants’ and venture investment portfolio companies’ businesses.

Strikes ‘or labor slowdowns or labor contract negotiations ) .

«Cur agtech industry fenants and venture investment portfolio companies may face labor strikes, work slowdowns, labor
contract negotiations, or other job actions from their employees or third-party contractors. In the event of a strike, work

slowdown, or other similar labor unrest, our agtech industry tenants or venture investment portfolio companies may not
have the ability to adequately staff their businesses, which could have an adverse effect on their operations and revenue.

Rapid technololgical changes in agriculture o ) )
«The agtech industryis characterized by regular new product and senvice introductions, and the emergence of new industry

standards and practices. Afailure to respond in a timely manner to these market conditions could materiallyimpair the
operations of our agtech industry tenants and venture investment portfolio companies. )
«Technological advances in agriculture could decrease the demand for crop nutrients, energy, and other crop input
products and senvices our agtech industry tenants and venture investment portfolio companies provide. Genetically
engineered crops that resist disease and insects could affect the demand for certain of our tenants’ or venture investment

ortfolio companies’ products. Demand for fuel could decline as technology allows for more efficient usage of equipment.

cannot assure our stockholders that our agtech industry tenants and venture investment portfolio companies will be able to

develop, produce, market, or sell their products and senices due to the risks inherent in the agtech industry. Any agtech industry tenant
or venture investment portfolio company that is unable to avoid, or sufficiently mitigate, the risks described above may have difﬁculctx
making rental gayments or satisfying itS other lease obligations to us. Such risks may also decrease the credit quality of our agte:
industry tenants or venture investment portfolio companies or cause us to expend more funds and resources on the space leased by
these tenants than we originally anticipated. The increased burden on our resources due to adverse developments relating to our
aqte_ch industry tenants may cause us to achieve lower-than-expected yields on the sFaoe leased by these tenants. Unfavorable news
relating to our more significant agtech industry tenants and venture investment portfolio companies may also adverselyimpact our stock

price.
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Our technol industg/ tenants and venture investment lio companies are subject to a number of risks unique
to their industry, inclue

(i) an uncertain regulatory environment, (ii) rapid technological changes, (iii) a dependency on the
maintenance and security of the Internet infrastructure, (iv) significant fﬁlnding reqzz'?éments for prod?:ct research and



development and sales growth, and (v) inadequate intellectual property protections. These risks may adversely affect our
tenants’ ability to make rental pa;’/ments to us or satisfy their other lease obligations or may impact our venture investment,
portfolio companies’ value, which consequently may materially adversely affect our business, results of operations, financial
condition, and stock price.

Uncertain regulatory environment . . . .

«Laws and regulations governing the Internet, e-commerce, electronic devices, and other senvices continue to evolve.

Existing and future laws and regulations and the halting of operations at certain agencies resulting from partial or

complete U.S. federal government shutdowns mayimpede the growth of our technology industry tenants and venture

investment portfolio companies. These laws and regulations may cover, among other areas, taxation, worker

classification, privacy, data protection, pricing, content, copyrights, distribution, mobile communications, business

licensing, and consumer protection.

Rapid technological changes . . ) .
«The technologyindustryis characterized by rapid changes in customer requirements and preferences, frequent new
roduct and senvice introductions, and the emergence of new industry standards and practices. Afailure to respond in a

imely manner to these market conditions could materiallyimpair the operations of our technology industry tenants and

venture investment portfolio companies.

De)gendengon the maintenance and securi? of the Internet infrastructure . .

«Some of our technol 0%¥|n ustry tenants and venture investment portfolio companies depend on continued and

unimpeded access to the Interét by users of their products and seniices, as well as access to mobile networks. Internet

senice providers and mobile network operators may be able to block, degrade, or charge additional fees to these tenants,

venture investment portfolio companies, or users of their products and services.

*The Internet has experienced, and is likely to continue to experience, outages and other delays. These outages and

delays, as well as problems caused by cyberattacks and computer malware, viruses, worms, and similar programs, may

gwatenallyaffect the ability of our technology industry tenants and venture investment portfolio companies to conduct
usiness.

*Reliance on a limited number of cloud provider vendors may result in detrimental impacts on or halts of operations during

instances of network outages or interruptions. . ) . .

*Security breaches or network attacks may delay or interrupt the services provided by our technology industry tenants and

venture investment portfolio companies and could harm their reputations or subjectthem to significant liability.

Signiﬁcantfundin]g requirements for product research and development and sales growth

*Some of our technology industry tenants and venture investment portfolio companies require significant funding to

develop and commercialize their products and technologies, which must be obtained from venture capital firms; private

investors; public markets; com#])ames inthe technolo? industry; or federal, state, and local governments. Such funding

may become unavailable or difficult to obtain. The abi |K/of each tenant or venture investment portfolio company to raise

capital will depend on its financial and operating condition, viability of their products, and the overall condition of the

financial, banking, %overr)mental budget policies, and economic environment. . .

*Even with sufficient funding, some of our technology industry tenants and venture investment portfolio companies may not

be able to discover or identify potential customers or to create tools or technologies that are commercially useful.

*Some of ourteqhnolcz?ylndustrytenants and venture investment portfolio companies may not be able to successfully

manufacture their products economically.

*Marketed products also face commercialization risk, and some of our technology industry tenants and venture investment

portfolio companies may never realize projected levels of product utilization or revenues. .

*Unfavorable news regarding the products or other business developments of our technology industry tenants or venture

investment portfolio companies may cause their stock price or credit profile to deteriorate.

Inadequate intellectual property g(ro ections ) . .
«The products and senvices provided by some of ourtechnplogylndustrytenants and venture investment portfolio

companies are subject to the threat of pwacgland unauthorized copying, and inadequate intellectual property laws and
other inadequate f[.'I>Tr1ote(‘,‘(|ons could prevent them from enforcing or defending their proprietary technologies: These tenants
and venture investment portfolio companies may also face legal risks arising out of user-generated content. =~
«Trademark, oope;n%ht, atent, domain name, trade dress, and trade secret protection is very expensive to maintain and
may require our fechnol ogymdus_tr#enants and venture investment portfolio companies to incur significant costs to
protect their intellectual property rights
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We cannot assure our stockholders that our technology industry tenants and venture investment portfolio companies will be

able to develop, manufacture, market, or sell their products and senices due to the risks inherent in the technolo%lndustry Any

technologyin ust%tenant or venture investment portfolio company that is unable to awoid, or sufficiently mitigate, the risks described

above may hawe difficulty making rental payments or satisfying its other lease obgﬁations to us or may have difficulty maintaining the

value of our investment. Such risks may also decrease the credit quality of our technology industry tenants or venture investmen

portfolio companies or cause us to expend more funds and resources on the space leased by these tenants than we originally

anticipated. The increased burden on our resources due to adverse developments relating to ourtechnologYir]dustrytenants may

cause us to achieve lower-than-expected yields on the space leased by these tenants. Unfavorable news relating to our more

z_;rl'g,]:lﬁcant teqhnqlog%[ndustrytenants and venture investment portfolio companies may also adverselyimpact our stock lpnoe.
companies in which we invest through our non-real estate venture investment portfolio expose us to risks similar

to those of our tenant base and additional risks inherent in venture capital investing, which could materially affect our

reported asset and liability values and earnin?s and may materially and adversely affect our reported results of operations.

Through our strategic venture investment portfolio, we hold investments in companies that, similar to our tenant base, are

concentrated in the life science industry. The venture investment portfolio companies in which we invest are acoording!ysubject to risks

similar to those posed by our tenant base, including those disclosed in this annual report on Form 10-K. In addition, the companies in

which we invest through our venture investment portfolio are subject to the risks inherent in venture capital investing and may be

adversely affected by external factors beyond our control and othér risks, including, but not limited to, the following:

*Risks inherent in venture capital investing, which typically focuses on smalll early-stage companies with unproven

technologies and limited access to capital and is therefore generally considered more speculative than investment in

larger, more established companies. o ) .

«Market disruption and volatility, which may adversely affect the value of the companies in which we hold equity

investments and, in turn, our ability to realize gains upon sales of these investments. . B

+Disruptions, uncertainty, or volatilityin the capital markets and global economy, which mayimpact the abll|%lofthe

companies in which we invest to raise additional capital or access capital from venture capital investors or financial

institutions on favorable terms.

«Liquidity of the companies in which we invest, which m:?%(i) impede our ability to realize the value at which these

investments are carried if we are required to dispose of them, (if) make it difficult for us to sell these investments on a

timelybasis, and (jii) impair the value of such investments.

«Changes in the political climate, potential reforms and changes to government negotiation and regulation, the effect of

healthcare reform legislation, including those that may limit pricing of pharmaceutical products and drugs, market prices

and conditions, prospects for favorable or unfavorable clinical trial results, new product initiatives, the manufacturing and

distribution of new products, product safety and efficacyissues, and new collaborative agreements, all of which ma¥affect

the valuation, fundin oplportunities, business operations, and financial results of the companies in which we invest.

«Changes in U.S. federal government organizations or other agencies, |nc|ud|n? changes in policy, regulations, budgeting,

retention of key leadership and other personnel, administration of drug approvals or restrictions on drug product or senvice

development or commercialization, or a partial or complete future government shutdown resulting in temporary closures of

agencies such as the FDAand SEC, could adversely affect the companies in which we invest, including delays in the

commercialization of such companies’ products, decreased funding of research and development in the life Science

industry, or delays surrounding apPI’O\B| of budget proposals for anyin this industry.

“Impacts or changes in business for any reason, including diversion of healthcare resources away from clinical trials,

delays, or difficulties enrolling patients or maintaining scheduled appointments in clinical trials, interruptions, and delays in

laboratory research due to the reduction in employee resources stemming from social distancing requirements and the

desire of employees to awid contact with people, insufficient inventory of supplies and reagents necessary for laboratory



research due to interruptions in supply chain, delays or difficulties obtaining clinical site locations or engaging clinical site

staff, interruptions on clinical site monitoring due to travel restrictions, delays in interacting with or receiving approval from
regullat?ryagenues in connection with research activities or clinical frials, and disruptions to manufacturing facilities and

su ines.

-Rggu)étion in revenue or revenue growth, deterioration in the global economy, or other reasons, mayimpair the value of

the companies in which we hold equity investments or impede their ability to raise additional capital.

«Seasonal weather conditions, chan?es in availability of transportation or labor, and other related factors may affect the

pr%ctjucts and senices or the availability of the products and senvices of the companies in which we invest in the agtech

sector.

Many of the factors listed above are beyond our control and, if the venture investment portfolio companies are adversely
affected by any of the foregoing, could materially affect our reported asset and liability values and eamings and may materially and
adversely affect our reported results of operations. The occurrence of any of these adverse events could cause the market price of
shares of our common stock to decline regardless of the performance of our primary real estate business.
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Market and other external factors may adversely impact the valuation of our non-real estate equity investments.
We hold equity investments in certain publicly traded companies, limited partnerships, and Privately held entities primarily
involved in the life science mdustrYt_hrough our venture investment portfolio. The valuation of these investments is affected by many
external factors beyond our control, including, but not limited to, market prices, market conditions, the effect of healthcare reform
legislation, prospects for favorable or unfavorable clinical trial results, new product initiatives, the manufacturing and distribution of new
products, product safety and efficacyissues, and new collaborative agreements. In addition, partial or complete future government
shutdowns that may result in temporary closures of agencies such as the FDAand SEC may adversely affect the processing of initial
[)Jubllc offerings, business operations, financial results, and funding for projects of the companies in which we hold equity investments.

nfavorable developments with respect to any of these factors may have an adverse impact on the valuation of our equity investments.
Market and other external factors may negatively impact the liquidity of our non-real estate ecl#:'ty investments.
We make and hold investments in privately held life science companies through our venture investment portfolio. These .
investments may be illiquid, which could impede our ability to realize the value at which these investments are carried if we are required
to dispose of them. The lack of liquidity of these investments may make it difficult for us to sell these investments on a timely basis and
may impair the value of these investments. If we are required to liquidate all or a portion of these investments quickly, we mayrealize
significantly less than the amounts at which we had previously valued these investments.

rnment factors
Negative impact on economic growth resulting from the combination of federal income tax policy, debt policy, and
ernment spending may adversely affect our results of operations. o .

lobal macroeconomic conditions affect our and our tenants’ businesses. Instabilityin the banking and government sectors of
the U.S. and/or the negative impact on economic growth resulting from the combinafion of government tax poli\z\{, debt policy, and
g/overnment spending, may have an adverse effect on the overall economic growth and our future revenue growth and profitability.

olatile, negative, or uncertain economic conditions could undermine business confidence in our significant markets or in other markets
and cause our tenants to reduce or defer their sgendlng, which would negatively affect our business. Growth in the markets we serve
could be at a slow rate or could stagnate or confract in each case for an extended period of time. Differing economic conditions and
%atterns of economic fgrowlh and contraction in the geo((!;raphlc regions in which we operate and the industries we serve mayin the

ture affect demand for our senvices. Our revenues and profitability are derived from our tenants in North America, some of which
derive significant revenues from their international operations. Ongoing economic volatility and uncertainty affects our business in a
number of other ways, including making it more difficult to accurately forecast client demand beyond the short term and to effectively
build our revenue and spending plans. Economic wolatility and uncertainty are particularly challenging because it may take some time
for the effects and resulting changes in demand patterns to manifest themselves in our business and results of operations. Changing
demand patterns from economic wolatility and uncertainty could have a significant negative impact on our results of operations. These
risks mayimfact our overall liquidity, our borrowing costs, or the market price of our common stock.
Changes to the U.S. tax laws and implementation of new tax policies could have a significant negative impact on the
overall economy, our tenants, and our business.
Changes to U.S  taxlaws that may be enacted in the future, including changes that may be introduced from time to time as a
result of a change in administration of the U.S. government, could negatively impact the overall economy, government revenues, the
real estate industry, our tenants, and us, in ways that cannot be reliably predicted. There can be no assurance that future changes to
the U.S. taxlaws or regulatory changes will nof be proposed or enacted that could impact our business and financial results. The REIT
rules are regularly under review by persons involved in the legis|ative process and by the IRS and the U.S, Treasury Department, which
may result in revisions to regulations and interpretations in addition to statutory changes. If enacted, certain of such changes could have
an adverse impact on our business and financial results.
Furthermore, the incoming administration of President Trump has included as part of its agenda a potential reform of U.S. tax
laws. The details of the potential reform have not yet emerged, but during his 2024 presidential campaign, President Trump outlined
seweral intended reforms, including reducing the corporate taxrate for domestic oil and gas production, re#éeallng green energ(ytax
credits, extending certain provisions of the Tax Cuts and Jobs Act of 2017 (“TCJA’), and imposing new tariffs. Many political an
economic commentators believe that the combined impact of extending certain tax benefits pursuant to the TCJAand the
implementation of new tariffs could potentially lead to increases in the U.S. deficit, inflation, and interest rates, all of which could
contribute to increases in market interest rates and a decrease in U.S. economic growth with a possibility of a recession. However, we
cannot predict whether, when, or to what extent these new reé;ulatlons or rulings will be issued, nor the long-term impact of the
proposed taxreforms on the real estate industry. Current and prospective investors should consult their taxadvisors regarding the effect
of potential changes to the U.S. federal taxlaws on an investmentin our shares.
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Actual and anticipated changgs to the regulations of the healthcare system may have a negative impact on the

icing of drugs, the cost of healthcare coverage, and the reimbursement of healthcare services and products.

e FDAand comparable agencies in other jurisdictions directly regulate many critical activities of life science, technology, and
healthcare industries, including the conduct of preclinical and clinical studies, product manufacturing, advertising and promotion,
product distribution, adverse event reporting, and product risk management. In both domestic and foreign markets, sales of products
depend in part on the availability and amount of reimbursement by third-party payors, including governments and #)I’I\Bte health plans.
Governments may regulate coverage, reimbursement, and pricing of products to control cost or affect utilization of products. Private
health plans mayalso seek to manage cost and utilization byimplementing coverage and reimbursement limitations. Substantial
uncertainty exists regarding the reimbursement by third-party payors of newly approved healthcare products. The U.S. and foreign
governments regularly consider reform measures that affect healthcare coverage and costs. Such reforms mayinclude changes to the
coveralge_and reimbursement of healthcare senices and products. In particular, there have been judicial and congressional challenges
to the Patient Protection and Affordable Care Act of 2010, as amended by the Health Care and Education Reconciliation Act
(collectively, the “ACA’), which could have an impact on coverage and reimbursement for healthcare terms and senvices covered by
{)lans authorized by the ACA During 2017 several attempts were made to amend the ACA however, no amendment proposal gained
he 50-vote support from the U.S. Senate needed to pass a repeal bill. As a result, in October 2017, then President Trump issued
an executive order, “Promoting Healthcare Choice and Competition Across the United States,” which the Biden administration repealed
in January 2021. Since winning reelection in November 2024, President Trump has stated that he has “concepts of a plan” to repeal or
reform the ACA but further details have not yet been publicly disclosed. Itis unclear how these healthcare reform measures of the
Trump administration or other efforts, if any; to challenge, repeal, or replace the ACAwill impact our business. It is also unknown what
other changes will be implemented through the U.S. Congress or future executive orders and how these would impact our tenants.
Government and other regulatory oversight and future regulatory and government interference with the healthcare systems may
adverselyimpact our tenants’ businesses and our business.

U.S. government tenants may not receive anticipated appropriations, which could hinder their ability to pay us.
U.S. government tenants are subject to government funding. If one or more of our U.S. government tenants fail to receive
anticipated aeﬁ)ror;rlatlons, we may not be able to collect rental amounts due to us. Asignificant reduction in federal government
spending, particularly a sudden decrease due to taxreform or a sequestration process, which has occurred in recent years and may
occur again in the coming years, could also adversely affect the ablllt%/aof these tenants to fulfill lease obligations or decrease the
likelihood that they will renew their leases with us. In addition, budgefary pressures have resulted in, and may continue to result in,
reduced allocations to government a?enmes that fund research and development activities, such as the NIH. For example, the NIH
budget has been, and may continue fo be, significantlyimpacted by the sequestration provisions of the Budget Control Act of 2011,
which became effective on March 1, 2013. Past proposals to reduce budget deficits have included reduced NIH and other research and
development budgets. Any shift away from the funding of research and development or delays surroundln? the approval of government
budget proposals may cause our tenants to default on rental payments or delay or forgo leasing our rental space, which could adversely
affect our business, financial condition, or results of operations. Additionally, the inabi gyof the U.S. Congress to enact a budget for a
future fiscal year or the occurrence of partial or complete U.S. federal government shutdowns could adverselyimpact demand for our
senvices by limiting federal funding available to our tenants and their customers. In addition, defaults under leases with U.S. '%o»emment
tenants aré governed by federal statute and not by state eviction or rent deficiencylaws. As of December 31, 2024, leases with U.S.
overnnt;en;t3 1er12a0r12t2 at our properties accounted for approximately 1.4% of our aggregate annual rental revenue in effect as of
ecember 31, .
Some of our tenants may be subject to increasing government price controls and other healthcare cost-containment
measures.
Government healthcare cost-containment measures can significantly affect our tenants’ revenue and profitability. In many
countries outside the U.S., government agencies strictly control, directly or indirectly, the prices at which our pharmaceutical industry
tenants’ products are sold. In a number of European Union (“EU”) member states, the pricing and/or reimbursement of prescription
pharmaceuticals are subject to governmental control, and legislators, policymakers, and healthcare insurance funds continue to
propose and implement cost-containing measures to keep healthcare cosfs down, due in part to the attention being paid to healthcare
cost containment and other austeritymeasures in the EU. In the U.S., our pharmaceutical industry tenants are subject to substantial
[;)ri(;ing pressures from state Medicaid programs, private insurance programs, and pharmacy benefit managers. In addition, many state
egislative proposals could further negatively affect pricing and/or reimbursement for our pharmaceutical industry tenants’ products.
Aiso, the pricing environment for pharmaceuticals continues to be in the political spotlight in the U.S. Pharmaceutical and medical
device goduct pricing is subject to enhanced government and public scrutiny and calls for reform. Some states have implemented, and
other states are oon&derir)g implementing, pharmaceutical price controls or patient access constraints under the Medicaid program,
and some states are considering price-control regimes that would apply to broader segments of their populations who are not Medicaid
eligible. We t:;lnt|c|pate that pricing pressures from both governments and private payors inside and outside the U.S. will become more
severe over time.
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Changes in U.S. federal government funo;i)r[)]q for the FDA, the NIH, and other government agencies could hinder their
ability to hire and retain key leadership and other personnel, properly administer drug innovation, or prevent new products
and services from being developed or commercialized by our life science industry tenants and venture investment portfolio
companies, which could negatively impact our business.
The ability of the FDAto review and approve new products can be affected by a variety of factors, indudinﬂ budgetand
funding levels, the ability to hire and retain key personnel, and statutory, regulatory, and policy changes. Average review times at the
agency have fluctuated in recent years as a result. In addition, government ndlnghof the NIH and other government agencies that fund
research and development activities is subject to the political process, which is inherently fluid and unpredictable.
The ability of the FDA, the NIH, and other government agencies to properly administer their functions is highly dependent on .
the levels of government funding and the ability to fill key leadership appointments, among various factors. Delays in ﬁlllng or relplacmg
key positions could significantly impact the ability of the’FDA, the NIH, and other agencies to fulfill their functions and could greatly
impact healthcare and the drug industry. o . . .
However, aﬂ/future govemment proposals to reduce or eliminate budgetary deficits may include reduced allocations to the
FDA the NIH, and other related government a%enues. These budgetary pressures mayresultin a reduced ability by the FDAand the
NIH to perform their respective roles and ma}( ave a related impact on‘academic institutions and research laboratories whose funding
is fully or partially dependent on both the level and the timing of funding from ﬁovernment sources. Robert F. Kennedy Jr., who has
been nominated by President Trum{) for Secretary of the U.S. Department of Health and Human Senvices, which oversees the FDAand
NIH, has previously stated his intent to downsize or restructure these agencies, including by appointing new directors to the agencies.
However, no definitive proposals have been publicly disclosed at this time, and we cannot anticipate the effect that any such
restructuring or new_anomtments may have on our tenants or our business. . . )
In the event of a partial or complete government shutdown, the FDAand certain other science agencies magtemporanl cease
certain operations. Furthermore, during such shutdown, the FDAmay maintain only operations deemed to be essential for public health
while suspending the acceptance of new medical product applications and routine regulatory and compliance work related to medical
Brpduct_s, certaindrugs, and foods. . . .

isruptions at the FDAand other agencies, such as those resulting from a restructuring of these agencies, a government
shutdown, or uncertainty from stop%ap spending bills ma&lslow the time neoessarxfor new drugs and devices to be reviewed and/or
approved by necessary government agencies and may affect the ability of the healthcare and drug industries to deliver new products to
the market in a timely manner, which would adversely affect our tenants’ operating results and business. Interruptions to the function of
the FDAand other government agencies could adversely affect the demand for laboratory space and significantly impact our operating
results and our business.
Changes in laws and regulations that control drug pricing for government programs may adversely impact our
&eratlng results and our business. . ) . o .

August 22, 2022, the Inflation Reduction Act of 2022 was signed into law. This legislation allows, for the first time ever, the

U.S. Department of Health and Human Senices to negotiate Medicare drug prices directly with manufacturers. Specifically, the law
requires manufacturers to charge a negotiated “maximum fair price” for select drugs covered by Medicare Part B and PartD or be
subject to an excise tax for noncompliance, introduces penalties for drug manufacturers that increase drug prices over the rate of



inflation, and caps additional out-of-pocket expenses for Medicare beneficiaries. .

We cannot predict the ultimate |mi)act of this legislation or the content and outcome of future potential reforms and changes

to the government’s ability to regulate and negotiate drug:f pricing. Changes in policy that limit prices may reduce the financial
incentives for the research and development efforts thatIead to discovery and production of new therapies and solutions to life-
threatening conditions. Negative impacts of new policies could adversely affect our tenants’ and venture investment portfolio
companies’ businesses, including life science companies, which may reduce the demand for life science/laboratory space and
negatively impact our operating results and our business.
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Global factors i . . i . i

The outbreak of any nhc'iqh’y infectious or contagious disease could adversely impact or cause disruption to our
financial condition and results of operations. . . ) -

The effects of any future outbreak of any highly infectious or contagious disease on our (or our tenants’) ability to successfully
_ﬁfzrate could be adverselyimpacted by the following factors, among others:

«The continued senvice and availability of personnel, including our executive officers and other leaders who are part of our
management team, and our ability to recruit, attract, and retain skilled personnel. To the extent our management or
personnel are impacted in sngnlﬁpant numbers by the outbreak of pandemic or epidemic disease and are not available or
allowed to conduct work, our business and operating results may be negat|vely|mpacted.

«Qur (or our tenants’) ability to operate, generally or in affected aréas, or delays'in the supply of products or senices from
our vendors that are necessary for us to operate effectively. o

«Qur tenants’ ability to Fag renton their leases in full and timely and, to the extent necessary, our inability to restructure our

tenants’ long-term rent obligations on terms favorable to us or to timely recapture the space for re-leasing.

«Difficulty in our accessing debt and/or equity capital on attractive terms, or at all, and a severe disruption and instabilityin

the global financial markets, or deterioration in credit and financing conditions, which may affect our (or our tenants’)
ability to access capital necessaryto fund business operations or replace or renew maturing liabilities on a timely basis
and may adversely affect the valuation of financial assets and liabilities, any of which could affect our (or our tenants’)
ability to meet liquidity and capital expenditure requirements or could have a material adverse effect on our business,

financial condition, results of operations, and cash flows. . .

«Complete or partial closures of, or other operational issues at, one or more of our properties resulting from government
action or directives. - . . . .

*Our ?or our tenants’) ability to continue or complete construction as planned for our tenants’ operations, or delays in the
supply of materials or labor necessary for construction, which may affect our (or our tenants’) ability to complete
construction or to complete it timely, our ability to prevent a lease termination, and our ability to collect rent, which may
have a material adverse effect on our business, financial condition, results of operations, and cash flows.

*The cost of implementing precautionary measures, including, but not limited to, potential additional health insurance and
labor-related costs. . . L . »
*Governmental efforts (such as moratoriums on or suspensions of eviction proceedings) that may affect our ability to collect
rent or enforce remedies for the failure of our tenants to payrent. . - . .
*Uncertainty related to whether the U.S. Con?ress.or state [egislatures will pass additional laws providing for additional

economic stimulus packages, governmental funding, or other relief programs, whether such measures will be enacted,

whether our tenants will be eligible or will apply for any such funds, whether the funds, if available, could be used by our

tenants to pay rent, and whether such funds will be sufficient to s.uﬁplement our tenants’ rent and other obligations to us.

«Deterioration of global economic conditions and job losses, which may decrease demand for and occupancy levels of our
rental properties and may cause our rental rates and property values to be negativelyimpacted.

+Qur dependence on short-term and long-term debt sources, including?_ our unsecured senior line of credit, commercial
paper program, and unsecured senior notes, which may affect our ability to continue our investing activities and make

distributions to our stockholders. . . » . . . )

*Declines in the valuation of our properties, which may affect our ability to dispose of assets at attractive prices or to obtain

debt financing secured by our properties and may reduce the availability of debt funding. . .

Declines in the valuation of our venture investment portfolio, which may (i) impede our ability to realize the value at which

these investments are carried if we are required to dispose of them, (ii) make it difficult for us to sell these investments on

a timelybasis, and (iii) impair the value of such investments.

*Refusal, failure, or de!gz y one or more of our lenders under our unsecured senior line of credit to fund their financing

commitment to us, which we may not be able to replace on favorable terms, or atall. o .

+To the extent we enter into derivative financial instruments, one or more counterparties to our derivative financial
instruments could default on their obligations to us or could fail, increasing the risk that we may not realize the benefits of
utilizing these instruments. o . " . . .

~Any possession taken of our properties, in whole or in part, by governmental authorities for public purposes in eminent

domain proceedings.

+Qur level of insurance coverage and recovery we receive under any insurance we maintain, which may be delayed by, or
insufficient to fully offset potential/actual losses caused by any highly infectious or contagious disease.

«Anyincrease in insurance premiums and imposition of large deductibles. . .

«Our level of dedpendence on the Internet, as it relates to employees’ working remotely, and increases in malware

campaigns and phishing attacks .Fre%»ing on the uncertainties surrounding any highlyinfectious or contagious disease,

which mayincrease our winerability to cyberattacks. o . . ) o

+Qur ability to ensure business confinuity in the event our continuity of operations plan is not effective or is improperly
implemented or deployed during a disruption. . ) . .

«Qur ability to operate, which may cause our business and operating results to decline or mayimpact our ability to comply

with regulatory obligations and may lead to reputational harm and regulatoryissues or fines.
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The rapid spread, development, and fluidity of a highly infectious or oo.nta%ious disease may result in significant disruption of
the global financial market and labor markets and maylead to a deterioration of economic conditions, an economic downturn, and/or a
reog,sa%nﬂat a global scale, which could materially affect our (or our tenants’) performance, financial condition, results of operations,
and cash flows.
The outbreak or spread of any highly infectious or contagious disease could adversely impact or cause disruption to
our tenants’ financial condition and results of operations, which may adversely impact our ability to generate income
sufficient to meet operating expenses or generate income and capital appreciation.
Qur tenants, many of which conduct business in the life science industry, may incur significant costs or losses responding to
any highlyinfectious or contagious disease, lose business due to interruption in their operations, or incur other liabilities related to
shelter-in-place orders, quarantines, infection, or other related factors. Tenants that experience deteriorating financial conditions as a
result of the outbreak or spread of such disease may be unwilling or unable to payrentin full or imely due to bankruptcy, lack of
Iiguidity, lack of funding, operational failures, or other reasons. Our tenants’ defaults and delayed or partial rental payments could
adwerselyimpact our rental revenues and operating resullts. . ) . . .
The net an.\%e dei;fec’rs of any highlyinfectious or contagious disease on our tenants in the life science industry may include, but
are notlimited to:
«Delays or difficulties in enrolling patients or mainta_ining_ scheduled study visits in clinical trials;
«Delays or difficulties in clinical site initiation, including difficulties in recruiting clinical site investigators and staff,
«Diversion of healthcare resources away from clinical trials, including the diversion of hospitals serving as our tenants’
clinical trial sites and hospital staff supporting the conduct of our tenants’ clinical trials;
«Interruptions of key clinical trial or other research activities, such as clinical frial site monitoring, due to limitations on travel
imposed or recommended by federal or state governments, employers, and others; ) L
<Limitations in employee resources that would otherwise be focused on our tenants’ research, business, or clinical trials,
including because of sickness of employees or their families, the desire of employees to awid contact with large groups of
people, or as a result of the governmental imposition of shelter-in-place or similar working restrictions; .
«Interruptions in supply chain, manufacturing, and global shipping, or other delays that may affect the transport of materials
necessary for our tenants’ research, clinical trials, or manufacturing activities;
*Reduction in revenue projections for our tenants” products due to the prioritization of the treatment of affected patients
over other treatments, such as specialty and elective procedures; . .
+Delays in necessary interactions with éthics committees, regulators, and other important agencies and contractors due to
limitations in employee resources or forced furlough of government employees;
*Delays in receiving approval from regulatory authorities to initiate planned clinical trials or research activities;
+Delays in commercialization of our tenants” products and approval by government authorities (such as the FDAand the
federal and state Emergency Management Agenmeszhof our tenants’ products caused by disruptions, funding shortages,
or health concems, as well as by the prioritization by the FDA of the review and approvals of diagnostics, therapeutics,
and vaccines that are related to an outbreak; . ) o "
«Difficulty in retaining staff or rehiring staff in connection with layoffs caused by deteriorating global market conditions;
«Changes in local r%?ulatlons as part of a response to an outbreak or spread that may require our tenants to change the
}N_aYS Ith\;Vhl?kr]] their clinical trials are conducted, which may resultin unexpected costs or the discontinuation of the clinical

als altogether;
*Refusal or reluctance of the FDAto accept data from clinical trials in affected geographies outside the U.S ;
-D|m|n|sh|ng public trustin healthcare facilities or other facilities that are treating (or have treated) patients affected by
contagious diseases; and . . .
«Inability to access capital on terms favorable to our tenants because of chang%ﬁs in company valuation and/or investor
_?_ﬁpetlte due to a general downturn in economic and financial conditions and the volatility of the market.

e negative effects of any highlyinfectious or contagious disease on our tenants in the aé;tech industry mayinclude:
*Reduction in productive capacity and profitability because of decreased labor availability due, for example, to government
restrictions, the inability of employees to report to work, or collective bargaining efforts;

Potential contract cancellations, project reductions, and reduction in demand for our tenants’ products due to the adverse
effect on business confidence and consumer sentiments and the general downturn in economic conditions;

«Disruption of the logistics necessary to import, export, and deliver products to target companies and their customers due
to ports and other channels of entry being closed oerperatlrbg at onlya portion of capacity,

«Disruptions to manufacturing facilities and supplylines; an

«Inability to access capital on terms favorable to our tenants because of changﬁs in company valuation and/or investor
appetite due to a general downturn in economic and financial conditions and the volatility of the market.
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The negative effects of any highly infectious or contagious disease on our tenants in the technology industry mayinclude:
.-Rﬂeqduf% 'oq in staff productivity due to business closures, alternative working arrangements, or iliness of staff and/or illness
in the family;
*Reduction’in sales of our tenants’ senices and products, longer sales cycles, reduction in subscription duration and value,
slower adoption of new technologies, and increase in price competition due to economic uncertainties and downturns;
«Disruptions to our tenants’ supply chain, manufacturing vendors, or logistics providers of products or senices;
«Limitations on business and marketing activities due to travel restrictions, virtualization, or cancellation of related events;
«Adverse impact on customer relationships and our ability to recognize revenues due to our tenants’ inability to access their
clients’ sites for implementation and on-site consulting senvices; o
«Inability to recruit and develop highly skilled employees with ?Fprppnate qualifications, to conduct background checks on
potential employees, and to provide neoessaryequnpment and training to new and existing employees; .
*Network infrastructure and technology system failures of our tenants, or of third-party senices used by our tenants, which
may result in system interruptions, retputational harm, loss of intellectual goperty, delays in product development, lengthy
interruptions in senvices, breaches of data security, and loss of critical data; o
*Higher employment compensation costs that may not be offset by improved productivity or increased sales; and
«Inability to access capital on terms favorable to our tenants because of changes in company valuation and/or investor
$ﬁpetite due to a general downturn in of economic and financial conditions and the wolatilityof the market. =~

e potential impact of any highly infectious or contagious disease with respect to our tenants or our properties is difficult to
predict and could have a material adverse impact on our tenants’ operations and, in tumn, on our revenues, business, and results of
oPerations, as well as the value of our stock. Any highly infectious or contagious disease may directly or indirectly cause the realization
of any of the other risk factors included in this annual report on Form 10-K.
Other factors = } i} 3 §
We may incur significant costs if we fail to comply with laws or if laws change.
Qur properties are subject to many federal, state, and local regulatory requirements and to state and local fire, life-safety,
environmental, and other requirements. If we do not comply with all of these requirements, we maW:ve to payfines to government
authorities or damage awards to En\ate litigants or temporarily halt operations due to injunctions. We do not know whether these
requirements will change or whether new requirements will be imposed. Changes in these regulatory requirements could require us to
make significant unanticipated expenditures. These expenditures could have an adverse effect on us ‘and our ability to make



distributions to our stockholders. =~ . » .

For example, the California Safe Drinking Water and Toxic Enforcement Act, also referred to as Proposition 65, requires “clear

and reasonable” warmngs be given to persons who are exposed to chemicals known to the State of California to cause cancer or
reproductive toxcity. We believe that we comply with Proposition 65 re%irements; however, there can be no assurance that we will not
be adversely affected by litigation or regulatory enforcement relating to Proposition 65. In addition, there can be no assurance that the
costs of compliance with new environmental laws and regulations will not be significant or will not adversely affect our ability to meet our
financial expectations, our financial condition, results of operations, and cash flows.

We ma K incur significant costs in complyin? with the Americans with Disabilities Act and similar laws.

Under the ADA, gaoes of public accommodation and/or commercial faciliies must meet federal requirements related to access

and use by disabled persons. We may be required to make substantial capital expenditures at our properties to comply with this law. In
addition, non-compliance could resulfin the imposition of fines or an award of damages to private litigants.

Anumber of additional federal, state, and local laws and regulations exst re%arding access to properties by disabled persons.

These regulations may require modifications to our properties or may affect future renovations. These expenditures may have an
adverse impact on overall returns on our investments.
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We face possible risks and costs associated with the effects of climate change and severe weather.

We cannot predict the rate at which climate change will progress. However, the physical effects of climate change could have a

material adverse effect on our properties, operations, and business. For example, most of our properties are located along the east and
west coasts of the U.S. To the extent that climate change impacts changes in weather patterns, our markets could experience severe
weather, including hurricanes, severe winter storms, and coastal flooding due to increases in storm intensity and rising sea levels.
Certain of our properties are also located along shorelines and may be wilnerable to coastal hazards, such as sea level rise, severe
weather patterns and storm surges, land erosion, and groundwater intrusion. Over time, these conditions could resultin decliningih
demand for space at our properties, delays in construction, resulting in increased construction costs, or in our inability to operate the
buildings at all. Climate change and severe weather may also have indirect effects on our business byincreasing the costof,or
decreasing the availability of, property insurance on terms we find acceptable, by increasing the costs of energy, maintenance, repair of
water and/or wind damage, and snow removal at our properties. . o o

In March 2022, the SEC released a &roposeq standard that would require quantitative disclosures of certain climate-related

metrics and I%eenhouse gas (“GHG’) emissions, including within the footnotes to our consolidated financial statements. On March 6,
2024, the SEC adopted the new standards, with the rules originally set to take effect as of MamZS, 2024. These rules would have
required public companies to disclose information on (i) climate-related financial risks, (ii) GHG emissions, and (iii) climate-related
targets or transition plans. However, on April 4, 2024, the SEC issued an order to stay these rules pending judicial review foIIownrwéegal
challenges. As of the date of this report, the implementation of the new climate-related disclosures remains indefinitely delayed.
continue to monitor developments and assess the potential effect of these new standards, ifimplemented at all, on our future
consolidated financial statements. . . . . .

In addition, California introduced new climate-related reporting requirements under the Climate Corporate Data Accountability

Act (SB 253) and the Climate-Related Financial Risk Act (SB 261), which were signed into law in October 2023. These laws require
corporations doing business in California to annually report their GHG emissions across Scopes 1, 2, and 3 (SB 253) and to disclose
climate-related financial risks and risk mitigation strategies (SB 261). Reporting under these laws is phased in, with initial emissions
reporting required in 2026 based on 2025 data, and climate risk disclosures commencing in 2026. Considering our operations in
California, we continue to enhance our existing data collection, reporting, and assurance processes for climate-related metrics and

risks.

In August 2022, the U.S. Con%ress signed into law the Inflation Reduction Act of 2022 (“IRA’), which directed nearly $400

billion of federal spending to be used toward reducing carbon emissions and funding clean energy over the next 10 Eears and was
designed to encourage private investment in clean energy, transport, and manufacturing. Since its inaugural year in 2023, nearly $500
billion in new green investments and 334,000 new green jobs across the U.S. have been attributed to the IRA However, long-term
impacts and benefits, if any, resulting from the IRAare still to be determined. . . )

Numerous states and municipalities have adopted state and local laws and policies on climate disclosures and climate change

and emission reduction tar(gfts impacting the building sector. For example, the State of California enacted legislation requiring certain
companies to disclose GHG emissions and climate-related financial risk information. Other cities, including Boston, Cambridge, New
York, and Seattle, have passed ordinances that set limits on GHG emissions associated with bUI|dlnﬁ operations. Some municipalities,
including the Cities of New York and San Francisco, have also implemented legislation to eliminate the use of natural gas in new
construction projects. o . . o

President Trump’s victoryin the U.S. presidential election, as well as the Republican Party's gaining control of both the U.S.

House of Representatives and Senate in the congressional election, may create regulatory uncertainty with respect to climate change
policy. During the election campaign, President Trump made comments ‘suggesting that he was not supportive of various clean energy
programs and initiatives, including the United Nations (“U.N.”) Framework Convention on Climate Change, designed to curtail global
warming. On January 20, 2025, President Trump signed an executive order to withdraw the U.S. from the Paris Agreement, marking a
5|?n|ﬁcant shiftin U.S. climate policy. It remains unclear what further actions President Trump may take with respect to domestic and
international programs and initiatives, and what support the Trump administration would have for any potential changes to such
Ieﬁislative_ programs and initiatives in the U.N. or the U.S. Qongbress. . .

Changes in federal, state, and local legislation and regulation based on concems about climate change could resultin

increased capital expenditures on our existing properties and our new development properties (for emmﬁle, to improve their energy
efficiency and/or resistance to severe weather), and in our and our tenants’ increased compliance and other costs, withouta
corresponding increase in revenue, which may resultin adverse impacts to our and our tenants’ operating results.

Aiso, we rely on a limited number of vendors to provide key senvices, including, but not limited to, utilities and construction

senvices, at certain of our properties. If, as a result of unanticipated events, including those resulting from climate change, these
vendors fail to adequately provide key senvices, we may experience significant interruptions in senice and disruptions to business
operations at our properties, incur remediation costs, and become subject to claims and damage to our reputation. Nearly 40% of the
properties we own and operate are located in California, where climate change has been linked to the progressively warmer and drier
weather associated with ideal conditions for highly destructive wildfires.
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For example, most of our properties located in our San Francisco Bay Area market depend on PG&E for the delivery of electric
and gas senvices. In January 2019, in re?fgt()nse to potential liabilities arising from a series of catastrophic wildfires that occurred in
Northern California in 2017 and 2018, PG&E initiated voluntary reorganization proceedings under Chapter 11 of the U.S. Bankruptcy
Code. While PG&E emerged from bankruptcy in July 2020, there is no guarantee that PG&E will be able to sustain safe operations and
continue to provide consistent utilities senvices. During periods of high winds and high fire danger in recent fire seasons, PG&E has
preemptively shut off power to areas of Central and Northemn California. The shutoffs were designed to help guard against fires ignited
in areas with high winds and dry conditions. PG&E has warned that it may have to employ shutoffs while the utility company addresses
maintenance issues. Future shutoffs of power mayimpact the reliability of access to a stable power supply at our properties. There is no

uarantee that in the future climate change and severe weather will nof adversely affect PG&E or any of our other key vendors, which in
urn could have a material adverse effect on our properties and our tenants’ operations, as well as on our financial condition, results of
operations, and cash flows. . o

ere can be no assurance that climate change and severe weather, or the potential impacts of these events on our vendors

and suppliers, will not have a material adverse effect on our properties, operations, or business.
We may incur significant costs in complying with environmental laws. .
Federal, state, and local environmental laws and regulations may require us, as a current or prior owner or operator of real .
estate, to |nvest|gate and remediate hazardous or toxic substances or petroleum products released at or from any of our properties. The
cost of investigating and remediating contamination could be substantial and could exceed the amount of any insurance quera?e
available to us. In addition, the presence of contamination, or the failure to properly remediate, may adversely affect our ability to lease
or sell an affected property, or to borrow funds using that property as collateral. ) )
Under environmental laws and regulations, we may have to pay government entities or third parties for property damage and
for invest(ijgation and remediation costs incurred by'those parties relating to contaminated properties regardless of whether we knew of
or caused the contamination. Even if more than one party was responsible for the contamination, we may be held responsible for all of
the remediation costs. In addition, third parties may sue us for damages and costs resulting from environmental contamination, or jointly
responsible parties may contest their responsibility or be financially unable to pay their share of such costs. .
Environmental laws also govern the presence, maintenance, and removal of asbestos-containing building materials. These
laws mayimpose fines and penalties on us for the release of asbestos-containing building materials and may allow third parties to seek
recovery from us for personal injury from exposure to asbestos fibers. We have detected asbestos-oontamm? uilding materials at
some of our properties, but we do not expect that they will result in material environmental costs or liabilities for us.
Environmental laws and regulations also require the removal or upgrading of certain underground storage tanks and regulate:
«The discharge of stormwater, wastewater, and any water pollutants;
*The emission of air pollutants;
*The generation, management, and disposal of hazardous or toxic chemicals, substances, or wastes; and
*Workplace health and safety. . . .
Many of our tenants routinely handle hazardous substances and wastes as part of their operations at our properties.
Environmental laws and regulations subject our tenants, and potentially us, to liability resulting from these activities. Environmental
liabilities could also affect a tenant's ability to make rental Paca’yment_s to us. We require our tenants to comply with these environmental
laws and regulations and to indemnify us against any related liabilities. . )
Independent environmental consultants have conducted Phase | or similar environmental assessments at our properties. We
intend to use consultants to conduct similar environmental assessments on our future acquisitions. These types of assessments
generallyinclude a site inspection, inteniews, and a public records review, but no subsurface sampling. These assessments and
certain additional investigations of our properties have not to date revealed any environmental liability that we believe would have a
material adverse effect on our business, assets, or results of operations.
Additional investigations have included, as appropriate:
*Asbestos suneys;
*Radon suneys;
*Lead-based paint suneys;
«Mold suneys, )
Additional public records review,
*Subsurface sampling; and
«Other testing.

40

Nevertheless, itis possible that the assessments on our current properties have not revealed, and that assessments on future
acquisitions will not reveal, all environmental liabilities. Consequently, there may be material environmental liabilities of which we are
unaware that may result in substantial costs to us or our tenants and that could have a material adverse effect on our business.
Environmental, health, or safety matters are subject to e.vol\nn%regulatory requirements. Costs and capital expenditures. .
relating to the ewolving requirements depend on the timing of the promulgation and enforcement of new standards. As discussed in the
immediately preceding risk factor, due to concern over the risks of climate change, a more restrictive r%gulatoryframework to reduce
GHG pollution might be implemented, including the adoption of carbon taxes, restrictive permitting, and increased efficiency standards.
These requirements could make our operations more expensive and lengthen our project timelines. The costs of complying with
ewlving regulatory requirements, including GHG regulations and policies, could negafivelyimpact our financial results. Moreover,
changes in environmental regulations could inhibit or interrupt our operations or require modifications to our facilities. Accordingly,
environmental, health, or safety regulatory matters could result in significant unanticipated costs or liabiliies and could have a material
adwerse effect on our business, financial condition, results of operations, and cash flows, and the market price of our common stock.
We may be unable to meet our sustainability goals.

We seek to make a positive and meanir)ghﬁjl impact on the health, safety, and well-being of our tenants, stockholders,

employees, and the communities in which we live and work. In support of these efforts, we have set sustamabllltygoals for
development projects, including energy and water use reduction, diversion of construction waste from landfills, and targeted levels of
certification by third-party green and healthy buildin%rating organizations and programs. For our operating properties, we have seta
2030 target to reduce operational emissions per RSF, and we continue to pursue measures aimed at reducing water consumption and
increasing waste diversion. There are significant risks that may prevent us from achieving such goals, including, but not limited to, the
following possibilities:



«Change in market conditions may affect our ability to deploy capital for projects such as those that reduce energy, water
consumption, and GHG emissions and that provide waste Savings.
*The quantity of investment-grade renewable energy projects that can be contracted and constructed by 2030 has
decreased in recent years due to factors such as backlogs in regional transmission organizations’ intérconnection queues
and higher demand from large buyers. Additionally, the cost of contracts for new renewable energ?/ (power purchase .
agreements and virtual power purchase agreements) has increased in recent years due to such factors as higher material
and labor costs, interconnection backlogs, and increased demand for renewable energy. Such changes in the availability
and cﬁOStSdOf Iregtewta;,ble energy may impact our ability to procure renewable energy to reduce GHG emissions from
purchased electricity.
+Our tenants may be unwilling or unable to accept potential incremental expenses associated with sustainabiIiB/ programs,
|ncclju\51\;EE If}xpenses to comply with requirements stipulated under building certification standards such as LEED, Fitwel,
an .
The realization of any of the above risks could signiﬁcantlyim?]act our reputation, our ability to reduce operational emissions
per RSF to meet our 2030 target, our ability to atract tenants that have set GHG emissions reduction goals and/or include LEED
certification among their priorities when selecting a location to lease, and our ability to continue developing properties in markets where
high levels of LEED certification contribute to our efforts to obtain building permits and entitlements.
‘e may invest or spend the net proceeds from the offerin?s of our unsecured senior notes payable earmarked for
Eligible Green Projects (the “Green Bonds”) in ways investors may not agree with and in ways that may not earn a profit.
The re?fective net proceeds from issuances of Green Bonds are expected o be used to fund, in' whole or in part, Eligible
Green Projects (as defined below), including the development and redevelopment of such projects. The net proceeds from these
offerings are typicallyinitially used to reduce the outstanding balance on our unsecured senior line of credit or amounts outstanding
under our commercial paper program. We then allocate the funds to recently completed and future Eligible Green Projects. “Eligible
Green Projects” are defined as: ) . ) .
-Nﬁy%/ Clhass AA+ development properties that have received or are expected to receive LEED Gold or Platinum
certification;
-Eﬁ%tin ClassdA{AF redevelopment properties that have received or are expected to receive LEED Gold or Platinum
certification; an
*Tenantimprovements that have received or are expected to receive LEED Gold or Platinum certification.
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Eligible Green Projects include projects with disbursements made in the three years preceding the applicable issue date of the
Green Bonds. We intend to spend the remammg net proceeds from the sale of the Green Bonds within two years following the
applicable issue date of the Green Bonds. LEED is a wolunta ,thlrd;jpa building certification process de\,eloped bythe U.S. Green
Building Council (*USGBC”), a non-profit organization. The USGBC developed the LEED certification process to (i) evaluate the
environmental performance from a whole-building perspective over a building’s life cydle, (ii)J)rO\_/id_e a definitive standard for what
constitutes a “green building,” (jii) enhance environmental awareness among architects and building contractors, and (iv) encourage the
design and construction of energ?ll-efﬁment, water-consening buildings that use sustainable or green resources and materials.
There can be no assurance that the projects funded with the proceeds from the Green Bonds will meet investor criteria and
expectations regarqir]g environmental impact and sustainability performance. In particular, no assurance is given that the use of such
proceeds for any Eligible Green Projects will satisfy, whether in whole or in part, any present or future investor expectations or
requirements regarding any investment criteria or guidelines with which such investor or its investments are required to comply, whether
by any present or future applicable law or regulati.ons or beéits own bylaws or other q(_)veming rules or investment portfolio mandates (in
particular, with regard to any direct or indirect environmental, sustainability, or social wggact of any projects or uses, the subject of or
related to, the relevant Eligible Green Projects). Adverse environmental or social impacts may occur during the design, construction,
and operation of the PrOJects, or the projects m?(become controversial or criticized by activist groups or other stakeholders. In addition,
although we will limit thé use of proceeds from the Green Bonds to Eligible Green Projects, there can be no assurance that one or more
development, redevelopment, and tenantimprovement projects that we expect will receive a LEED certification will actually receive
such certification. Furthermore, from time to time, we may refinance our debt to take advantage of lower market rates or other favorable
terms, and we may pursue this strategy in the future in connection with our Green Bonds. If the terms of the refinanced agreements set
different or no restrictions on the range of purposes the funds can be allocated to, we can provide no assurance that allocations to
ftljJture Ellglbllet %reen Projects established prior to the refinancing of our Green Bonds will remain unchanged after the refinancing has

een completed.

nges IF;I U.S. accounting standards may _adverseéy impactus. . ) )

The regulatory boards and government agencies that determine financial accounting standards and disclosures in the U.S,,
which include the FASB and the SEC, continually change and update the financial accounting standards we must follow.
From time to time, the FASB issues ASUs that could have a material effect on our financial condition or results of operations,
which in tum could also significantlyimpact the market price of our common stock. Such potential impacts include, without limitation,
significant changes to our balance sheet, significant changes to the timing or methodology of revenue or expense recognition, or
significant fluctuations in our reported results of operations, including an increase in our operating expenses or general and
administrative e)q}a]enses related to payroll costs, legal costs, and other out-of-pocket costs incurred in order to comply with the
requirements of these ASUs. . . o . . » . )
Any difficulties in the implementation of changes in accounting principles, including the ability to modify our accounting .
systems and to update our policies, procedures, information systems, and interal control over financial reporting, could resultin
materially inaccurate financial statements, which in turn could harm our operating results or cause us to fail to meet our reporting
obligations. Significant chang?es that may be introduced by ASUs could cause fluctuations in revenue and expense recognition and
materially affect our results of operations. \We may also experience an increase in gieneral and administrative expenses resulting from
additional resources required for the initial implementation of such ASUs. This could adversely affect our reported results of operations,
profitability, and financial statements. Additionally, the adoption of new accounting standards could affect the results of our debt
covenant calculations. It cannot be assured that we will be able to work with our lenders to successfully amend our debt covenants in
response to changes in accounting standards. i 5 . .
We are suiect to evolving privacy and information security laws, regulations, policies, and contractual obligations
related to data privacy and security. Changes to these requirements, or our noncompliance therewith, could subject us to
fines or penalties, increased costs of doing business, compliance risks, and potential liability and could materially and
adversely affect our business, financial condition, and results of operations.
In the ordinary course of business, we handle personal data and other sensitive information, including that of our tenants,
vendors, and employees. As such, we are subject to numerous data privacy and security mandates, including laws, regulations,
external and internal data privacy and security policies, and contractual requirements. o
For example, the California Privacy Rights {))CPRAC) which became effective on January 1, 2023, significantly expanded
the definition of “consumer,” originally defined by the California Consumer Privacy Act (“CCPA’), to include job applicants, employees,
and independent contractors. Additionally, the CPRAintroduced new rights of consumers to limit the use of their sensitive personal
information and mandated employers disclose personal information usage, an individual’s rights under the CCPA and their personal
information retention period or the criteria they use to determine their retention period.



The CCPA, which became effective on January 1, 2020, applies to consumers, business entities, and residents of California. It .
broadly defined “personal information,” providing California residents with expanded privacy rights and protections, and established civil
penalties for violations for certain data breaches. It also enabled California residents to opt out of the sales of their personal information,
with noncompliant businesses facing significant penalties. . e ) o
We have taken actions to proactively enhance our handling of personal information, including, but not limited to:
*Updating external and internal privacy notices and policies;
«Implementing procedures to comply with the CCPAand CPRA including procedures to effectively address potential requests
from California residents, including our employees, regarding their personal information;
*Revising our document retention policy to minimize the storage of information subject to the CCPAand CPRA and
«Amending contracts with our partners and vendors to incorporate data use restrictions, security measures, and other required
rovisions.
lowever, there is no guarantee that we will adequately address the requirements of the CCPAand CPRA, or evolving laws in
other jurisdictions. The data privacy and securitylandscape is becoming increasingly complex Differing regulations may resultin
inconsistent applications and interpretations across multiple jurisdictions. As such, we may be required to devote significant resources
and implement or significantly change existing technologies, systems, or practices in order to prepare for and comply with new
regulations. Our failure to comply with applicable federal, state, and local privacy laws could lead to:
*Damage to our reputation;
«Increased remediation and compliance costs;
*Government investigations and enforcement actions;
*Fines, penalties, or litigation, including class actions;
-Challen?es in raising capital; and
«Inability to execute on our business strategy, including our growth plans. . o .
Changes in the aforementioned laws may subject us fo increased compliance risks and potential liability, and materially and
advers;;l;ﬂmpact our business, financial condition, and results of operations.
If our information technology networks or data, or those of third parties with whom we work, are or were disrupted or
otherwise compromised, we could experience adverse consequences resulting from such compromise, including, but not
limited to, costly remediation or other e)ﬁn.ses, liability under federal and state laws, litigation and investigations,
rej tional damage, disruptions to our business operations, decreased cash flows, and other adverse consequences.
Information technology, communication networks, enterprise applications, and related systems, including those in our .
{oropemes, are essential to the operation of our business. In the ordinary course of our business, we use these systems to senice our
lenants, manage our tenant and vendor relationships, and for internal communications, accounting, financial reporting, record-keeping,
and many other key aspects of our business. These operations rely on the secure collection, storage, transmission, and other
processing of confidential and other sensitive information in our oomFut_er s¥stems and networks and subject us, and the third parties
Wltdehgm we work, to a variety of evolving threats, including, but not limited to, ransomware attacks, which could cause security
incidents.
Cyberattacks, malicious Internet-based activity, online and offline fraud, and other similar activities threaten the confidentiality,
integrity, and availability of our confidential, proprietary, and sensitive data and information technolo|?¥systems, and those of the third
parties with whom we work. Such threats are prevalent and continue to rise, are increasingly difficult to detect, and come from a variety
of sources, including traditional computer “hackers,” threat actors, “hacktivists,” organized criminal threat actors, personnel (such as
through theft or misuse), sophisticated nation states, and nation-state-supported actors. . o .
Some actors now _en?age and are expected to continue to engage in cyberattacks, including, without limitation, nation-state .
actors for geopolitical reasons and in conjunction with military conflicts and defense activities. During times of war and other major
conflicts, we and the third parties with whom we work may be wilnerable to a heightened risk of these attacks, including retaliatory
cyberattacks, that could materially disrupt our systems and operations, supply chain, and ability to produce, sell, and distribute our
senices.
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We and the third parties with whom we work are subject to a variety of evolving threats, including, but not limited to, physical

break-ins; disruptions due to power outages or catastrophic events, such as fires, floods, hurricanes, and earthquakes; breaches of our

secure network by an unauthorized party%ncludlng those caused by supply chain breaches); software wlnerabilities or bugs; malware

(including as a result of advanced persistent threat intrusions ); malicious code (such as computer viruses and worms); attachments to

emails; denial-of-senvice attacks; credential stuffing; credential harvesting; employee error, theft, or misuse; social engineering attacks

(including through deep fakes, which may be increasingly more difficult to identify as fake, and phishing attacks); ransomware attacks;

server malfunctions; software or hardware failures; loss of data or other informafion technology assets; adware; telecommunications

failures; attacks enhanced or facilitated by Al; or other similar threats. For example, we have been the target of phishing attempts in the
ast and expect such attempts will continue in the future. . o . o
n particular, severe ransomware attacks are beoommggamcreasmgly prevalent and can lead to significant interruptions in our

operations and properties; loss of confidential, proprietary, and sensitive data; reputational harm; loss of income; and diversion of funds.

ortion payments may alleviate the nelgatlve impact of a ransomware attack, but we may be unwilling or unable to make such
payments due to, for example, applicable laws or regulations prohibiting such payments.



Remote work has increased risks to our information technology systems and confidential, proprietary, and sensitive data as

more of our employees utilize network connections, computers, and devices outside our F;1)rem|ses.o.r network, including working at
home, while in transit, and in public locations. Future or past business transactions (such as acquisitions or integrations) could expose
us to additional cybersecurity risks and winerabilities as our systems could be negatively affected by winerabilities presentin acquired
or integrated entifies’ systems and technologies outside of our control. Furthermore, we may discover securityissues that were not
found during due diligence of such acquired or integrated entities, and it may be difficult to integrate companiés into our information
technology environment and security program.

In addition, our reliance on third parfies introduces new c¥bersecu.rity risks and winerabilities, including supply chain attacks,

and other threats to our business operations. We rely on third parties and technologies to operate critical business systems to process
confidential, proprietary, and sensitive data in a variety of contexts, including, without limitation, cloud-based infrastructure, data center
facilities, encryption and authentication technology, employee emails, and other functions. We also rely on third parties to provide other
[;_)ro_ducts, services, or otherwise to operate our business. Our ability to monitor these third parties’ information security practices is
imited, and these third parties ma%/ not have adequate information security measures in place. When the third parties with whom we
work experience a security incident or other interruption, we could experience adverse consequences. While we may be entitled to
damages if the third parties with whom we work fail to satisfy their data privacy or security-related obligations to us, anyaward may be
insufficient to cover our damages, or we may be unable to recover such award. In addition, supply chain attacks have increased in
frequency and severity, and we cannot guarantee that third parties’ infrastructure in our supply chain or that of the third parties with
whom we work have not been compromised.

We may expend significant resources or modify our business activities to try to protect against securi_l\é/incidents. Additionally,

certain data privacy and security obligations may require us to implement and maintain certain security measures or industry-standard
or reasonable security measures to protect our information technology systems and confidential, proprietary, and sensitive data.

While we have implemented security measures designed to safeguard our systems and confidential, proprietary, and sensitive

data from security incidents and to manage cybersecurity risks, there can be no assurance that these measures will be effective. We
take steps to monitor and develop our information technology networks and infrastructure and invest in the development and
enhancement of our controls designed to prevent, detect, respond to, and mitigate the risk of unauthorized access, misuse, computer
wviruses, and other events that could have a securityimpact. Additionally, we take steps designed to detect, mitigate, and remediate
wilnerabiliies in our information systems (such as our hardware and/or software, including that of third parties with whom we work), but
we may not be able to detect and remediate all such winerabilities mcludlng on a timely basis. Further, we may experience delays in
dewveloping and deploying remedial measures and patches designed to address any such identified winerabilities. Vulnerabilities could
be exploited and resultin a security incident.

Any of the previously identified or similar threats could cause a security incident or other interruption that could resultin

unauthorized, unlawful, or accidental acquisition, modification, destruction, loss, alteration, encryption, disclosure of, or access to our
conﬁdentlal,J)roprletary, and sensitive data or our information technology systems, or those of the third parties with whom we work. A
security incident or other interruption involving our information systems or those of our tenants, vendors, software creators, cloud
providers, cybersecurity service providers, or other third parties with whom we work could lead to, among other things:

«Theft of our cash, cash equivalents, or other liquid assets, including publicly traded securities; . -

*Unauthorized access to, and destruction, loss, theft, misappropriation, or release of, proprietary, confidential, sensitive, or

otherwise valuable information of ours or our tenants, and other business partners, which could be used to compete

against us or for disruptive, destructive, or otherwise harmful purposes and outcomes; .

Cur inability to produce financial and operational data necessaryto comply with rules and regulations from the SEC, the

IRS, or other state and federal regulatory agencies;

«Cur inability to properly monitor our compliance with the rules and regulations regarding our qualification as a REIT;

«Violation of our lease agreements or other agreements;

«Difficulties in employee retention and recruitment;

44

*Unauthorized access to, and destruction, disruption, loss, or denial of senvice to our buildings;

“Increase in the cost of proactive defensive measures to prevent future cyber incidents, including hiring personnel and

consultants or investing in additional technologies; and

«Increase in our cybersecurity insurance premiums. . ) .

Furthermore, the extent of a particular security incident and the steps that we may need to take to investigate the securi

incident may not be immediatele/clear. Therefore, in the event of a security incident, it may take a significant amount of time before such
an investigation can be complefed. During an investigation, we may not necessarily know the extent of the damage incurred or how
best to remediate it, and certain errors or actions could be repeated or compounded before they are discovered and remediated, which
could further increase the costs and consequences of a security incident. Additionally, applicable data privacy and security obligations
may require us to notify relevant stakeholders, including affected individuals, customers, regulators, and investors of security incidents
or to implement other requirements, such as providing credit monitoring. Such disclosures and compliance with such requirements are
costly, and the disclosure or the failure to comply with such disclosure requirements could lead to adverse consequences.

If we (or a third party with whom we work) experience a security incident or are perceived to have experienced a security .
incident, we may experience material adverse consequences, such as government enforcement actions (for example, investigations,
fines, penalties, audits, and inspections); additional reporting requirements and/or oversight; restrictions on processing sensitive
information gcludlng personal data); litigation (including class claims); indemnification obligations; negative publicity; reputational
harm; monetary fund diversions; diversion of management attention; interruptions in our operations (including availability of data);
financial loss; and other similar harms. Securlt?r/ incidents and attendant material consequences may prevent or cause customers to
stopbuslng our senvices, deter new customers from using our products/senices, and negativelyimpact our ability to grow and operate
our business.

Qur contracts ma{ not contain limitations of liability, and even where they do, there can be no assurance that limitations of

liability in our contracts are sufficient to protect us from liabilities, damages, or claims related to our data privacy and security
obligations. We cannot be sure that our insurance coverage will be adequate or sufficient to protect us from or fo mitigate liabilities
arising out of our data privacy and security practices, that such coverage will continue to be available on commercially reasonable terms
or atall, or that such coverage will pay future claims. . o .

In addition to experiencing a security incident, third parties may gather, collect, or infer sensitive information about us from

public sources, data brokers, or other means that reveals competitively sensitive details about our organization and could be used to
undermine our competitive advantage or market position. Additionally, proprietary, confidential, and/or sensitive information of the
Company or our tenants could be leaked, disclosed, or revealed as a result of or in connection with our employees’, personnel’s, or
vendors’ use of generative artificial intelligence technologies. . o

Even if we are not targeted directly, cyberattacks on the U.S. government, financial markets, financial institutions, or other

businesses, including our tenants, vendors, software creators, cloud providers, cybersecurity senice providers, and other third parties
with whom we work, may occur, and such events could disrupt our normal business operations and networks in the future.

The increased use of artificial intelligence (“Al”’) and automation in life science research and development (“R&D”

a;,;;ivities may change the uses, space configurations, and tenant requirements for our laboratory properties in currently
unforeseen ways.

In recent years, some life science companies have augmented their traditional laboratory-based R&D efforts by integrating A,

cloud computing, quantum computing, and other advanced computational technologies into their R&D programs. It is expected that
such technologies will accelerate and streamline a number of R&D functions, including, for example, through the targeted design and
evaluation of clinical trials and the efficient identification of the most promising drug development candidates from among muiltiple
lpossmle drugs. In addition, life science companies, like companies in many other industries, are mcreas!ngl%/lnﬁegratmg new
lechnologies, such as robotics and advanced automation of recurring tasks;, into their businesses, including their R&D activities. Itis
widely thought that the life science and healthcare industries, like mostindustries, are in only the early stages of an advanced
technology revolution that may have profound, and largely currently unknown, impacts on their businesses, including the processes and
strategies underlying R&D and commercialization of new products.

We have always strived to provide our tenants with state-of-the-art laboratory facilities incorporating cutting-edge infrastructure

features (including energy delivery, environmental, sustainability, security, and waste disposal feafures) to enable our tenants to perform
atthe highest levels. Itis currently unknown how the ongoing adoption of advanced technologies and automation in the life science
industry will impact the optimal sgace configurations and infrastructure features of the “laboratory of the future,” and we mayface new
tenant requirements and requests that will require significant expenditures that may not be entirely recoverable through increased rents.
For example, the adoption of Al by our tenants maylead to infrastructure requirements that our buildings currentlydo not
accommodate, such as increased power needs due to high-performance oomf)utmg..lnfrastructu.re upgrades may necessitate
substantial capital expenditures and could potentiallyimpact the environmental footprint of our building operations.
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If technological developments resultin a reduction or reconfiguration in space requirements by our tenants, demand by
individual tenants and prospective tenants for space may decrease over time. If we are not able to offset any reduction in demand from
the foregoing developments through repurposing space, property dispositions, or other means, the realization of any of the
aforementioned risks could have a material adverse impact on our revenues, net operating income, results of operations, funds from
operations, operating margins, occupancy, earnings per share, FFO per share, our overall business, and the market value of our
common stock.
General risk factors
We face risks associated with short-term liquid investments. . . .
From time to time, we may have significant cash balances that we invested in a variety of short-term investments that are
intended to preserve principal value and maintain a high degree of liquidity while prowiding currentincome. These investments may
include (either directly or indirectly) obligations (including certificates of deposit) of banks, money market funds, treasury bank
securities, and other short-term securities. Investments in these securities and funds are notinsured against loss of principal. Under
certain circumstances, we may be required to redeem all or Eart of these securities or funds at less than par value. Adecline in the
value of our investments, or a delay or suspension of our right to redeem them, may have a material adverse effect on our results of
operations or financial condition and our ability to pay our ol Iitgsations as they become due.

ompetition for skilled personnel could increase labor costs. . . -
We compete with various other companies in attracting and retaining qualified and skilled personnel. We depend on our ability
to attract and retain skilled management personnel who are responsible for the day-to-day operations of the Company. Competitive
pressures may require that we enhance our pay and benefits package to compete effectively for such personnel. We may not be able to
offset such additional costs byincreasing the rates we charge tenants. If there is an increase in these costs or if we fail to attract and
retain qualified and sk|||edlpersonnel, our business and operating results could be adversely affected.
Failure to hedge effectively against interest rate changes may adversely affect our results of operations.
From time to ime, we may enter into interest rate hedge agreements to manage some of our egpsure tointerestrate
wlatility. Interest rate hedge agreements involve risks, such as the risk that counterparties may fail to honor their obligations under
these arrangements. In addition, these arrangements may not be effective in reducing our exposure to changes in interest rates. These
risk factors may lead to failure to hedge effectively against changes in interest rates and therefore could adversely affect our results of
operations. As of December 31, 2024, we had no interest rate hedge agreements outstanding.

arket volatility may negatively affect our business, B
From time to time, the capital and credit markets e@erlenoe wolatility. In some cases, the markets have produced downward
pressure on stock prices and credit capacity for certain issuers without regard to those issuers’ underlying financial and/or operating
strength. If market disruption and wolatility occur, there can be no assurance that we will not experience an adverse effect, which may
be material, on our business, financial condition, and results of operations. Market disruption and volatility may adversely affect the
value of the companies in which we hold equity investments, including through our non-real estate venture investment portfolio, and we
may be required to recognize losses in our earnings. Disruptions, uncertainty, or volatility in the capital markets may also limit our
access to capital from financial institutions on favorable terms, or altogether, and our ability to raise capital through the issuance of
equity securities could be adversely affected by causes beyond our control through extraordinary disruptions in the global economyand
financial systems or through other events.

hanges in financial accounting standards may adversely impact our compliance with financial debt covenants.
QOur unsecured senior notes payable contain financial covenants that are calculated based on GAAP at the date the ) .
instruments were issued. However, certain debt agreements, including those related to our unsecured senior line of credit, contain
financial covenants whose calculations are based on current GAAP, which is subject to future changes. Our unsecured senior line of
credit agreement provides that our financial debt covenants be renegotiated in good faith to preserve the original intent of the existing
financial covenant when such covenant is affected by an accounting standard change. For those debt agreements that require the
renegotiation of financial covenants upon changes in accounting standards, there is no assurance that we will be successful in such
negotiations or that the renegotiated covenants will not be more restrictive to us.

46

Extreme weather and natural or other unforeseen disasters may cause property damage or disrupt operations, which

could harm our business and operatin? results. . ) .

We have properties located in areas that may be subject to extreme weather and natural or other disasters, !ncludl_rg?, but not .
limited to, earthquakes, winds, floods, hurricanes, fires, power shortages, telecommunication failures, medical epidemics, explosions, or
other natural or man-made accidents or incidents. Our corporate headquarters and certain properties are located in areas of California



that have historically been subject to earthquakes and wildfires. Such conditions and disastrous events may damage our properties,

disrupt our operations, or adversely impact our tenants’ or third-party vendors’ operations. These events may affect our ability to operate

our business and have significant negative consequences on our financial and operating results. Damage caused by these events may

resultin costly repairs for damaged properties or equipment, delays in the development or redevelopment of our construction projects,

or interru%tior] of our daily business operations, which may resultin increased costs and decreased revenues. .

We maintain insurance coverage at levels that we believe are appropriate for our business. However, we cannot be certain

that the amount of coverage will be adequate to satisfy dama'?es or losses incurred in the event of another wildfire or other natural or

{nan—@ade disaster, which maylead to a material adverse effect on our properties, operations, and our business, or those of our
enants.

Failure of the U.S. federal government to manage its fiscal matters or to avoid a government shutdown may

negatively impact the economic environment and adversely impact our results of operations.

Congressional disagreement over the federal bud%et and the maximum amount of debt the federal ?overnment is permitted to

have outsta_ndln%‘(eoommonlyrefe(red to as the “debt ceiling”) has previously caused the U.S. federal government to shut down for
eriods of ime. Generally, if effective legislation to fund government operations and manage the level of federal debt is not enacted, the
lederal %;)vernment may suspend its investments for certain government accounts, among other available options, in order to prioritize

payments on its obligations. Afailure bythe U.S. Congf.res_s to pass spending bills or address the debt ceiling at any point in the future

would increase the risk of default by the U.S. on its obligations, the risk of a lowering of the U.S. federal government’s credit rating, and

the risk of other economic dislocations. Such a failure, or the perceived risk of such a failure, could consequently have a material

adverse effect on the financial markets and economic conditions in the U.S. and globally. Twice in the past decade, bythe

appropriations legislation deadline, Congress failed to pass a new appropriations bill or continuing resolution to temporarily extend

fundlngf, resulting'in U.S. government shutdowns that caused federal a%( ncies to halt non-essential operations. If economic conditions

severely deteriorate as aresult of U.S. federaldgovemmentﬁscal ridlock, our operations, or those of our tenants, could be affected,

which may adverselyimpact our financial condition and results of operations. These risks may also impact our overall liquidity, our

borrowing costs, or the market price of our common stock.

Chan%(_as in laws, regulations, and financial accounting standards may adversely affect our reported results of

operations. . o . )

As aresponse, in large part, to perceived abuses and deficiencies in current regulations believed to have caused or

exacerbated the 2008 global financial crisis, legislative, regulatory, and accounting standard-setting bodies around the world are

engaged in an intensive, wide-ranging examination and rewriting of the laws, r%gulatlons, and accounting standards that have

constituted the basic playing field of global and domestic business for several decades. In manyjurisdictions, including the U.S., the

legislative and regulatory response has included the extensive reorganization of existing regulatory and rule-making agencies and

organizations, and the establishment of new agencies with broad powers. This reorganization has disturbed longstanding regulatory

and industry relationships and established procedures. ) . .

The rule-making and administrative efforts have focused principally on the areas perceived as having contributed to the

financial crisis, including banking, investment banking, securities regulation, and real estate finance, with spillover impacts on many

other areas. These initiatives have created a degree of uncertainty regarding the basic rules govermn? the real estate industry, and

many other businesses, that is unprecedented in the U.S. at least since the wave of lawmaking, regulatory reform, and government

reorganization that followed the Great Depression. . .

The global financial crisis and the aggressive reaction of the government and accounting profession thereto have occurred

against a backdrop of increasing globalization and internationalization of financial and securities regulation that b)gf;an prior to the 2008

financial crisis. As a result of this ongoing frend, financial and investment activities previously regulated almost exclusively at a local or

national level are increasingly being regulated, or at least coordinated, on an interational basis, with national rule-making and

standard-setting groups relinquishing varying degrees of local and national control to achieve more uniform regulation and reduce the

ability of market participants to engage in regulatory arbitrage between jurisdictions. This globalization trend has continued, arguably

with an increased sense of urgency and importance, since the financial crisis. . ) . .

This high degree of regulatory uncertainty, coupled with considerable additional uncertainty regarding the underlying condition

and prospects of global, domestic, and local economies, has created a business environment that makes business planning and

projections even more uncertain than is ordinarily the case for businesses in the financial and real estate sectors.
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In the commercial real estate sector in which we operate, the uncertainties posed by various initiatives of accounting standard-

setting authorities to fundamentally rewrite major bodies of accounting literature constitute a significant source of uncertainty as to the
basicrules of business e_ré%agement. Changes in accounting standards may have a significant effect on our financial results and on the
results of our tenants, which would in turn have a secondary impact on us. .

Global financial stressors, high structural unemployment levels, and other events or circumstances beyond our .

control may adversely affect our industry, business, results of operations, contractual commitments, and access to capital.

From 2008 through 2010, significant concérns over ener%yoosts, gseopolitical issues, the availability and cost of credit, the

U.S. mortgage market, and a declining real estate marketin the U.S. contributed to increased volatility, diminished expectations for the.
economy and the markets, and high levels of structural unemployment by historical standards. These factors, combined with volatile oil
prices and fluctuating business and consumer confidence, precipitated a steep economic decline. Further, severe financial and
structural strains on the banking and financial systems hawe led to significant lack of trust and confidence in the global credit and
financial system. Consumers and money managers have liquidated and may liquidate equity investments, and consumers and banks
have held and may hold cash and other lower-risk investments, which has resulted in significant and, in some cases, catastrophic
declines in the equity capitalization of companies and failures of financial institutions. Atthough U.S. bank eamings and liquidity have
rebounded, the potential of significant future bank credit losses creates uncertainty for the lending outlook.

Downgrades of the U.S, federal government’s. §over'c,ecl?n credit rating and an economic crisis in Europe could

negatively impact our liquidity, financial condiition, and earnings.

Previous U.S. debt ceiling and budget deficit concerns, together with sovereign debt conditions in Europe, have increased the .
possibility of additional downgrades of sovereign credit ratings and economic slowdowns. There is no ?uarantee that future debt ceiling
torif’edera(\j spending legislation will not fail and cause the U.S. to default on its obligations, which would Tikely cause the U.S. credit rating
o degrade.

S&P Global Ratings lowered its long-term sovereign credit rating of the U.S. from "AAA to “AA+” in 2011, which it affirmed in

2024. Similarly, Fifch Ratings downgraded the sovereign credit rating of the U.S. from “AAX’ to “AA+” in 2023 and affirmed the "AA+”
rating in 2024. However, further fiscal impasses within the federal government may result in future downgrades. The impact of any
further downgrades to the U.S. government's sovereign credit rating, or its perceived creditworthiness, is inherently unpredictable’and
could adversely affect the U.S. and global financial markets and economic conditions. This could cause further increases in interest
rates and borrowing costs, which may negativelyimpact our ability to access the debt markets on favorable terms. In addition, the.
lowered credit rating could create broader financial turmoil and uncertainty, which may exert downward pressure on the market price of
our common stock. Continued adverse economic conditions could have a material adverse effect on our business, financial condition,
and results of operations.

Economic and social volatility and geopolitical instability outside of the U.S. due to large-scale conflicts, including

warfare among countries, ma{&lad\/ersely impact us, the U.S., and global economies.

From time to time, tensions befween countries may erupt into warfare and may adversely affect neighboring countries and

those who conduct trade or foreign relations with those affected regions. Such acts of war may cause widespread and lingering damage
ona global scale, including, but not limited to, (i) safety and cyber security, (ii) the economy, and (i) global relations.

In February 2022, Russia invaded Ukraine. In response to the invasion and ensuing war, many countries, including the U.S.,
imposed significant economic and other sanctions against Russia. The war has created the largest refugee crisis in Europe since World
War Il and has inflicted significant damage to Ukraine’s infrastructure and economy. Both countries’ economies may be significantly
affected, which may also adverselyimpact the global economy, including that of the U.S. Further, Russia has launched an onslaught of
cyberwarfare against Ukraine following its invasion, taé%eting e country's critical infrastructure, government agencies, media
organizations, and related think tanks in the U.S. and EU. . . . ) .

The U.S. federal government has cautioned Americans on the p035|b|llt?;of Russia targeting the U.S. with cyberattacks in

retaliation for sanctions that the U.S. has imposed and has urged both the public and private sectors to strengthen their cyber defenses
and protect critical senvices and infrastructure. Additionally, President Biden directed government bodies to mandate cybersecurity and
network defense measures within their respective jurisdictions and has initiated action plans to reinforce cyoersew(|tYW|th|n the
electricity, pipeline, and water sectors. The Biden administration also launched joint efforts with CISAthrough its “Shields Up” campaign



to defend the U.S. against possible cyberattacks. CISA published advisories warning of Russian state-sponsored threat actors targeting
“COVID-19 research, governments, election organizations, healthcare and pharmaceutical, defense, energy, video ?amlnﬁ, nuclear,
commercial facilities, water, aviation, and critical manufacturing” sectors in the U.S. and other Western nations. While we have not
experienced such cyberattacks to date, itis yet unknown whether Russia will be successful in breaching our network defenses or, more
broadly, those within the areas listed above, which, if successful, may cause disruptions to critical infrastructure required for our
operations and livelihoods, or those of our tenants, communities, and business partners.

isruption, instability, volatility, and decline in economic actl\nty, regardless of where it occurs, whether caused by acts of war,
other acts of aggression, or terrorism, could in turn also harm the demand for, the safety of, and the value of our properties. As a result
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of the factors discussed above, we may be unable to operate our business as usual, which may adversely affect our cash flows,
financial condition, and results of operations.

Adoption of the Basel lll standards and other regulatory standards affecting financial institutions may negatively

impact our access to financing or affect the terms of our future financing arrangements.

In response to various financial crises and the olatility of financial markets, the Basel Committee on Banking Supenvision (the

“Basel Committee”) adopted the Basel Il regulatory capital framework (“Basel lII” or the “Basel Il Standards”). The final pa e of
Basel lll reforms was approved by the G20 leaders’in November 2010. However, due to global events and |ndust|a/feed ack, the
|mgl<§r612eé1tatlon timeline has been extended multiple times. The final regulations are tentatively set to be released and to take effect by
mid- .

U.S. regulators have implemented various measures under the Basel Ill framework, including supplementary leverage ratio
standards (SLR Standards) and a risk-based capital surcharge for global systemicallyimportant anklng]orgamzanons (GSIBs), fully
effective as of 2019. Additionally, the Liquidity Coverage Ratio (LCR), finalized in 2014, aims to enhance the resilience of internationally
gcq\ée banks by requiring adequate high-quality liquid assets to cover net cash outflows, with stricter U.S. requirements phased in by

The Volcker Rule, introduced under the Dodd-Frank Act, restricts proprietary trading and certain relationships with private

equity and hedge funds. Amendments in 2020 simplified compliance and reduced restrictions, but further changes to “covered funds”
are anticipated. These regulations, alongside the Basel Committee’s deferred final Basel Ill implementation now targeted for July 2025,
may increase capital requirements and constrain financing availability or terms from both U.S. and foreign financial institutions.

Social, political, and economic changes or instability, and other circumstances beyond our control could adversely

affect our business operations. . o . » ) o )

Qur business may be adversely affected by social, political, and economic instability, unrest, or disruption in a geographic =~~~
region in which we operate, regardless of cause, including legal, regulatory, and policy changes by a new presidential administration in
the U.S,, protests, demonstrations, strikes, riots, civil disturbance, disobedience, insurrection, or social and other political unrest.

Such events mayresultin restrictions, curfews, or other actions and give rise to significant changes in regional and global

economic condifions and cycles, which may adversely affect our financial condition and operations. For example, pastinstances of
unrestin cities throughout the U.S. in connection with civil ngﬂﬂs, liberties, and social and governmental reform led in some locations to
the imposition of mandatory curfews and deployment of the U.S. National Guard. Government actions in an effort to protect people and
property, including curfews ‘and restrictions on business operations, maydlsru(?t_operatl_ons, harm perceptions of personal well-being,
and increase the need for additional expenditures on security resources. In addition, action resulting from such social or political unrest
may pose significant risks to our personnel, facilities, and operations. We cannot ensure there will not be further political or social unrest
in the future or that there will not be other events that could lead to social, political, and economic disruptions. If such events or
disruptions persist for a prolonged period of time, our overall business and results of oFeratlons may be adversely affected.

Changes in federal policy, including tax policies, and at regulatory agencies occur over time through policy and personnel

changes following elections, which can lead to changes involving the level of oversight and focus on certain industries and corporate
entities. For example, as a federal government contractor, we maintain plans to ensure compliance with nondiscrimination and
regulatory requirements for qualified employees on the basis of gender, race, disability, and veteran status. Consequently, we may be
subject to executive orders and regulatory changes aﬂec’unﬁg various aspects of our operations, including compliance with
nondiscrimination plans. Any required elimination or modification of such plans in response to new executive orders could pose
challenges in hiring or retaining emJJquees, and maylead to other adverse operational impacts. Failure to comply with these
requirements could expose us to administrative, civil, or criminal liabilities, including fines, penalties, repayments, or suspension or
debarment from eligibility for future U.S. government contracts.

The nature, timing, and economic and political effects of potential changes to the current legal and regulatory frameworks

affecting the life science industry, as well as the real estate industryin general, remain highly uncertain. For example, any #)ergposals to
make cl annges related to U.S. taxlaw, including those related to Section 1031 Ba;hangt;es, may have a material adverse éffect on our
business, financial condition, results of operations, and growth prospects. From time fo time, we dispose of properties in transactions
qualified as Section 1031 Exchanges. If the laws surrounding Section 1031 Exchanges were amended or repealed, we may not be able
to dispose of properties on a tax-deferred basis. In such a case, our earnlngs and profits and our taxable income would increase, which
could increase dividend income and reduce the return of capital to our stockholders. As a result, we may be required to dpayadd|t|onal
dividends to stockholders, or, if we do not pay additional dividends, our corporate income tax liability could increase and we may be
subject to interest and penalties. » o . )

Similarly, changes in federal policy that affect the geopolitical landscape could give rise to circumstances outside our control

that could have neé;atlve impacts on our business operations. During the prior Trump administration, increased tariffs were implemented
on goods imported into the U.S., particularly from China, Canada, and Mexico. As China was and is a maﬂ'J r global exporter of steel,
solar panels, and aluminum, the tariffs on these specific imports led to a trade war between not only the U.S. and China, but also
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between the U.S. and the international community. Other countries, including China, Canada, and the EU, implemented retaliatory

tariffs in resgonse to these policies on U.S. goods. During the 2024 presidential campal%n, President Trump pledged to impose an

additional 25% tariff on certain exports from Canada and Mexico, and up to an additional 60% tariff on certain exports from China.

These and similar types of trade policies could lead to issues with global supply chains on a macroeconomic scale, including steel,

Pharmaoeutlcals, and construction equipment, all of which are critical to our and our tenant’s businesses. For example, several of our

argest tenants are European companies whose U.S. business operations could be directlyimpacted by the tariffs on the EU due to

increased costs on otperati_ons and supply chains. Si_milarl¥, many of our tenants are in the |pharmaceutical industry. As China is a global

leader in the market for active pharmaceutical ingredients, the imposition of tariffs, especially at such unprecedented rates, could

potentially raise the cost of generic drugs in the U.S., which would in turn have direct consequences on our tenants in the

pharmaceutical industry. Such tariffs and changes to U.S. trade policy previously had, and in the future could, lead to further adverse

effects on the U.S. domestic economy and our or our tenant’'s businesses.

Terrorist tgttacks may have an adverse impact on our business and operating results and could decrease the value of

our assets.

Terrorist attacks such as those that took place on September 11, 2001, could have a material adverse impact on our business,

our operating results, and the market price of our common stock. Future foreign or domestic terrorist attacks may resultin declining

economic activity, which could reduce the demand for, and the value of, our properties. To the extent ﬂwatlan%_future foreign or domestic

terrorist attacks impact our tenants, their businesses similarly could be adversely affected, including their ability to continue to honor

their lease obligations.

Qur business and operations would suffer in the event of information technology system failures.

Despite system redundancy, the implementation of security measures, and the existence of a disaster recovery plan for our

internal information technology systems, our systems are winerable to damages from any number of sources, including computer

viruses, unauthorized access, energy blackouts, natural disasters, terrorism, war, and telecommunications failures. Any system failure

or accident that causes interruptions in our operations could resultin a material disruption to our business. We may also incur additional

5|’c_,;‘r)1'|_1ticant costs to remedy damages caused by such disruptions.

S sellers may engage in manipulative activity intended to drive down the market price of our common stock,

which could result in a material diversion of our management’s time and may also lead to related governmental or regulatory

inquiries or other legal actions, among other effects. .

Short selling is the practice of selling securities that the seller does not own but rather has borrowed or intends to borrow from

a third party with the intention of subsequently buying lower-priced identical securities to return to the lender. Accordingly, itis in the

interest of a short seller to want the price of our common stock to decline. At anytime, short sellers may publish, or arrange for the

dissemination of, opinions, or characterizations that are intended to create negative market momentum, including through the use of

social media. In light of the recent proliferation of generative artificial intelligence tools and large Ianﬁuage models, there is also a risk

that the dissemination of such opinions, characterizations or disinformation may negativelyimpact the conclusions that these tools and

models draw about our business and prospects. o . .

Short selling reports may potentially lead to increased volatilityin an issuer’s stock price and to regulatory and governmental

inquiries. In'June 2023, a short seller published reports that contained certain negative and false allegations regarding our business and

financial prospects. Regardless of merit, these allegations and false statements may spread quicklyand diminish confidence in our

business, financial prospects, or reputation. As a result, maintaining or reinforcing our reputation may require us to devote significant

resources to refuting incorrect or misleading alle?anons, pursuing or defending related legal actions; or engaging in other activities that

could be costly, ime consuming, or unsuccessful. Additionally, an)g)otential_inquiryor formal investigation from a governmental

organization or other regulatory body, including an inquiry from the SEC, arising from the presence of such allegations could resultin a

material diversion of our management’s time and may have a material adverse effect on our business and resullts of operations.

We hold a portion of our cash and cash equivalents'in deposit accounts that could be adversely affected if the

financial institutions holding such deposits fail. o ) o

We maintain our cash and cash equivalents atinsured financial institutions. The combined account balances at each institution

periodically substantially exceed the FDIC insurance coverage of $250,000, and, as a result, there is a concentration of credit risk

related to amounts in excess of FDIC insurance coverage. As such, we may be subject to a risk of loss or delayin accessing all or a

Bortion of our funds exceeding the FDIC insurance coverage, which could adversely impact our short-term liquidity, ability to operate our
usiness, and financial performance. . . . .

Any or all of the foregoing could have a material adverse effect on our financial condition, results of operations, and cash

flows, or the market price of our common stock. Additional risks and uncertainties not currently known to us, or that we presently deem

to be immaterial, may also have potential to materially adversely affect our business, financial condition, and results of operations.
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ITEM 1B. UNRESOLVED STAFF COMMENTS

None.
ITEM 1C. CYBERSECURITY
Risk management and strategy o . o . . .
Qur corporate information technology, communication networks, enterprise applications, accounting and financial reporting
platforms, and related systems, and those that we offer to our tenants are necessary for the operation of our business. e use these
systems, among others, to manage our tenant and vendor relationships, for internal communications, for accounting to operate record-
keeping function, and for many other key aspects of our business. Our business operations rely on the secure collection, storage,
tfransmission, and other processing of proprietary, confidential, and sensitive data. o .
We have implemented and maintain various information security processes designed to identify, assess and manage material
risks from cybersecurity threats to our critical computer networks, third-party hosted senices, communications systems, hardware and
software, and our critical data, including intellectual property, confidential information that is proprietary, strategic or competitive in
nature, and tenant data {f‘lnformatlon. Systems and Data”). . ) )
We rely on a multidisciplinary team, including our information security function, legal department, management, and third-pal
senvice providers, as described further below, to identify, assess, and manage cybersecurity threats and risks. We identify and assess
risks from cybersecurity threats by monitoring and evaluating our threat environment and our risk profile using various methods
including, for emmPle, using manual and automated tools, subscribing to reports and senices that identify cybersecurity threats,
analyzing reports of threats and threat actors, conducting scans of the threat environment, evaluating our industry's risk profile, utilizing
internal and external audits, and conducting threat and wilnerabilityassessments. o
Depending on the environment, we implement and maintain various technical, physical, and organizational measures, )

rocesses, standards, and/or policies designed to manage and mitigate material risks from cybersecurity threats to our Information

tems and Data, including risk assessments, incident detection and response, winerability management, disaster recoveryand

business continuity plans, internal controls within our accounting and financial reporting functions, encryption of data, network security
controls, access controls, physical security, asset management, systems monitoring, vendor risk management program, employee
training, and penetration testing.
We work with third parties from time to time that assist us to identify, assess, and manage c¥bersecurily risks, including
[la_rofessional senvices firms, consulting firms, threat intelligence senvice providers, and penetration testing firms.

0 operate our business, we utilize certain third-party service providers to perform a variety of functions. We seek to engage
reliable, reputable senvice providers that maintain ersecuntyproc};rams. Depending on the nature of the senvices provided, the
sensitivity and quantity of information processed, and the identity of the senvice gr_ovic!er, our vendor management process may include
reviewing the cybersecurity practices of such provider, contractuallyimposing obligations on the provider, conducting security
assessments, and oonductm%rpenodlc reassessments dunng their engagement.
We are not aware of any risks from cybersecurity threats, including as a result of any cybersecurity incidents, which have
materially affected or are reasonablylikely to materially affect our Company, including our business strategy, results of operations, or
financial condition. Refer to “ltem 1A Risk factors” in this annual report on Form 10-K, including “If our information technology networks
or data, or those of third parties upon which we rely, are or were disrupted or otherwise compromised, we could experience costly
remediation or other expenses, liability under federal and state laws, and litigation and investigations, any of which could resultin
substantial reputational damage and materially and adversely affect our business, financial condition, results of operations, cash flows,



and the market price of our common stock”, for additional discussion about cybersecurity-related risks.
ernance

Qur Board of Directors holds oversight responsibility over the Company's strategy and risk management, including material
risks related to cyoersecurigthreats. This oversightis executed directly by the Board of Directors and through its committees. The Audit
Committee of the Board of Directors .sthe “Audit Committee”) oversees the management of systemic risks, including cybersecurity, in
accordance with its charter. The Audit Committee engages in regular discussions with management regarding the Company's significant
financial risk exposures and the measures implemented to monitor and control these risks, including those that may result from material

ersecurity threats. These discussions include the Corgﬁ)ianys risk assessment and risk management policies.

r management, represented by our Chief Technology Officer, Greg C. Thomas, and our Chief Financial Officer and .
Treasturer, rc E. Binda, leads our cybersecurity risk assessment and management processes and oversees their implementation and
maintenance.
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Greg C. Thomas is an experienced information technology professional in our information technology department and has
served as Chief Technology Officer since 2018. He works with the Company's internal information technology department and external
partners to monitor and improve our cybersecurity capabilities. Mr. Thomas possesses a proven real estate industry track record of
uiding organizations through strategic technology, organizational, risk mitigation, process improvement initiatives, and digital

ransformations. He also possesses extensive experience in technology and cybersecun?/, gained over his career spanning more than
30 years, including as Chief Information Officer at two other large real estate firms, as well as in leadership roles within the real estate
industry technology practices of Emst & Young LLP and Deloitte LLP. He earned Bachelor of Science degrees in Systems Analysis and
Finance from Mami University.
Marc E. Binda, CPA is an experienced risk management professional in our finance and risk management function and has
served as Chief Financial Officer since September 2023 and as Treasurer since April 2018. M. Binda previously served as Executive
Vice President — Finance and Treasurer from June 2019 to September 2023, as Senior Vice President — Finance and Treasurer from
April 2018 to June 2019, as Senior Vice President — Finance from April 2012 to April 2018, and in other capacities from January 2005 to
April 2012. Mr. Binda currently oversees key functions for the Company's accounting, finance, and treasury strategies, including risk
management. In addition, Vr. Binda leads the Company's cybersecurity risk oversight and the development and enhancement of
internal controls des%ned. to prevent, detect, address, and mitigate the risk of cyber incidents. .
Management, in coordination with our information technology department, is responsible for hiring appropriate personnel,
helping to integrate cyoersecuri%isk considerations into the Company's overall risk management strategy, and communicating key
priorities to relevant personnel. Management is responsible for approving budgets, approving cybersecurity processes, and reviewing
%ersecuntyassess.ments and other cybersecurity-related matters. . ) .

r cybersecurity incident response and wlnerability management processes are designed to escalate certain cybersecurity
incidents to members of management depending on the circumstances. Management, including the Chief Technology Officér and Chief
Financial Officer and Treasurer, serves on the Company's incident response team to help the Company mitigate and remediate .

ersecurlt?/mmdents of which they are notified. In addition, the Company's incident response processes include reporting to the Audit

ommittee for certain cybersecurity incidents. The Audit Committee holds quartenymeetm_?s and receives periodic reports from

management, including from our Chief Technology Officer and Chief Financial Officer and Treasurer, concermning the Company's
significant cybersecurity threats and risk and the processes the Company has implemented to address them.
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ITEM 2. PROPERTIES

General o . . . . .

As of December 31, 2024, we had 391 properties in North America consisting of approximately 44.1 million RSF of operating
properties and new Class A/A+ development and redevelopment properties under construction, including 67 properties that are held by
consolidated real estate joint ventures and four properties that are held by unconsolidated real estate joint ventures. The occupancy
percentage of our oFeratmg properties in North America was 94.6% as of December 31, 2024. The exteriors of our properties typically
resemble traditional office properties, but the interior infrastructures are designed to accommodate the needs of life science tenants.
These improvements typicallyare generic rather than specific to a particular tenant. As a result, we believe that the improvements have
long-term value and utilityand are usable by a wide range of tenants. Improvements to our properties typically include:

*Reinforced concrete floors;

*Upgraded roof loadin caﬁacny;

«Increased floor-to-ceiling heights;

*Heaw-duty HVAC systems;

*Enhanced environmental control technology;

-Si%niﬁcanﬂ%upgraded electrical, gas, and plumbing infrastructure; and

«Laboratorybenches. . . . . ) . o

As of December 31, 2024, we held a fee smge interest in each of our properties, with the exception of 32 properties in North

America subject to ground leasehold interests, which accounted for approximately 8% of our total number of properties. Of these 32
Properties, we held eight properties in the Greater Boston market, 20 properties in the San Francisco BaBA'ea market, one propertyin
he Seattle market, one propertyin the Maryland market, and two properties in the New York City market. During the year ended
December 31, 2024, as a percentage of net operatmg income oulgﬂg_oqnd lease rental expense aggregated 1.6%. Refer to our
consolidated financial statements and notes thereto in “ltem 15. Exhibits and financial statement schedules” in this annual report on
Form 10-K for further discussion. . .

As of December 31, 2024, we had over 1,000 leases with a total of approximately 800 tenants, and 171, or 44%, of our 391 .
properties were single-tenant properties. Leases in our multi-tenant buildings typically have initial terms of 3 to 9 years, while leases in
our single-tenant bquin%s typically have initial terms of 5 to 15 years. Additionally, as of December 31, 2024:

«Investment-grade or publicly traded large cap tenants represented 52% of our total annual rental revenue;

~Approximately 97% of our leases (on an annual rental revenue basis) contained effective annual rent escalations

approximating 3% that were either fixed or indexed based on a consumer price index or other index

~Approximately 92% of our leases (on an annual rental revenue basis) were triple net leases, which require tenants to pay
substantially all real estate taxes, insurance, utilities, repairs and maintenance, common area expenses, and other

operating expenses (including increases thereto) in addition to base rent; ) .

-&;proxumatel 92% of our leases (on an annual rental revenue basis) provided for the recapture of capital expenditures

(such as HVAC maintenance and/or replacement, roof replacement, and parking lot resurfacing) that we believe would

t&lcallybe borne bythe landlord in traditional office leases; and -

*84% of our leasing activity during the last twelve months was generated from our existing tenant base. )

Our leases also typically give us the right to review and approve tenant alterations to the property. Generally, tenant-installed
improvements to the properties are reusable generic improvements and remain our property after termination of the lease at our.
election. However, we are permitted under the terms of most of our leases to require that the tenant, at its expense, remowe certain
non-generic improvements and restore the premises to their original condition.

Refer to “Annual rental revenue” and “Operating statistics” under “Definitions and reconciliations” in ltem 7 in this annual report

on Form 10-K for a description of the basis used to compute the aforementioned measures.
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Locations of properties . ) . . . .

Ouri_propemes are strategically located in AAAlife science innovation cluster markets. The following table sets forth the total

RSF, number of properties, and annual rental revenue in effect as of December 31, 2024 in each of our markets in North America

(dollars in thousands, emegt per RSF amounts):
RS Number of Annual Rental Revenue

Market Operating  Development Redevelopment Total % of Total Properties Total % of Total ~ Per RSF
Greater Boston 9,260,235 632,850 1601,010 11,494,095 26% 64 § 760,564 36%  $ 86.67
San Francisco Bay Area 7,680,005 394,781 366,939 8,441,725 19 65 443345 21 66.78
San Diego 7,382,450 921,510 — 8303960 19 79 326925 16 4597
Seattle 3,186,812 227,577 — 3414389 8 45 136014 5 46.19
Maryland 3,849,928 — — 3849928 9 50 144,032 7 39.53
Research Triangle 3,802,204 — — 3802204 9 38 116808 6 3153
New York City 921,774 = — 921,774 2 4 73534 4 90.26
Texas 1,845,159 — 73298 1918457 4 15 44022 2 24.99
Canada 888,189 = 139,311 1,027,500 2 1 19,661 1 23.08
Non-clugter/other markets 349,099 — — 349,009 1 10 15,027 1 59.35
Properties held for sale 600,870 — — 600,870 1 10 13,056 1 NA

North America 39,766,725 2,176,718 2,180,558 44,124,001 100% 391 $2,092,988 100% $ 56.98

4,357,276

Summary of occupancy percentages in North America . ) .
The following table sets forth the occupancy percentages for our operatln? properties and our operating and redevelopment
properties in each of our North America markets, excluding properties held for sale, as of the following dates:



Operating Properties Operating and Redevelopment Properties

Market 12/31/24 12/31/23 12/31/22 12/31/24 12/31/23 12/31/22
Greater Boston 94.8% 94.9% 94.5% 80.8% 84.7% 85.5%

San Francisco Bay Area 93.3 94.8 96.7 89.1 91.4 93.3

San Diego 96.3 94.1 95.4 96.3 94.1 95.4

Seattle 924 95.2 97.0 92.4 90.7 90.1

Maryland 95.7 95.6 95.8 95.7 95.6 93.3

Research Triangle 97.4 97.8 94.0 97.4 97.8 85.0

New York City 88.4 m 853 92.3 88.4 85.3 92.3

Texas 95.5 95.1 91.2 91.8 91.5 81.6

Subtotal 94.8 94.9 95.1 90.0 90.7 89.9

Canada 95.9 87.1 80.8 82.9 73.0 68.2
Non-cluster/other markets ~ 72.5 785 75.0 725 785 75.0

North America 94.6% @ 94.6% 94.8% 89.7% 90.2% 89.4%

(1)The Alexandria Center” for Life Science — New York City Megacampus is 98.7% occupied as of December 31, 2024. Occupancy peroentage in our New York City market
reflects vacancy at the Alexandria Center” for Life Scnence Island %% y, Which was 45.7% occupied as of December 31, 202

go)lghé%gscgn m%shm%emve?yo 24 2o ngggac& Ny T3 ha‘l |s Ieased and expected to be occupied upon oomplehm of the tenant improvement

20 tenants
92% of Top 20 Tenant Annual Rental Revenue Is From Investment-Grade
or Publicly Traded Large Cap Tenants()
Qur properties are leased to a high-quality and diverse ?roup of tenants, with no individual tenant accounting for more than 4.3%
of our annual rental revenue in effect as of December 3T, 2024. The foIIowmg table sets forth information regardln leases with our 20
largest tenants in North America based upon annual rental revenue in effectas of December 31, 2024 (dollars in thousands, except
average market cap amounts):

Ii&mamlng Fégregate @nglal ll;ércenl mg{ I(n)ye%s“mg?t-(}ade me&‘eage
Tgfr%?) %\r/]enuau I%[]Ugr?uen & ) ;I; o
Tenant (in Years) Moody's  S8P (in'billions)
1 Hililly and Conpany 84 11277 $ 0259 43% AT A+ $ 7698
2 Mbderna, Inc. 11.3 634,045 90,103 43 — — $ 351
3 Bristol-Myers Squibb Commpany 54 999,379 77,18 3.7 A2 A $ 1006
4 Takeda Pharmaceutical Conpany Linrited 104 549,759 47899 23 Baa1 BBB+ $§ 442
5 Roche 82 647,069 37405 1.8 Aa2 AA $ 2328
6 llumina, Inc. 59 857,967 35924 1.7 Baa3 BBB $ 206
7 Alphabet Inc. 28 625,015 34899 1.7 Aa2 AA+ $ 20322
8 2seventy bio, Inc.c) 87 312,805 33543 1.6 — — $ 0.2
9  United States Governnent 56 429,359 28861 14 Aaa AA+ $ —
10 Qoud Software Group, Inc. 22 © 292,013 28537 14 — — $ —
11 Novartis AG 815 448,690 27958 13 Aa3 AA- $ 2351
12 Uber Technologies, Inc. 578 « 1,009,188 27,787 13 Baa2 BBB- $ 1477
13 AstraZenecaFLC 48 450,848 27226 13 A2 A+ $ 2266
14 Boston Children's Hospital 122 309,231 26,154 12 Aa2 AA $ —
15 The Regents of the University of California 64 372,647 23515 1.1 Aa2 AA $ —
16  Sancfi 6.0 267,278 21444 10 A1l AA $ 1279
17  Merck & Co., Inc. 85 337,703 21401 1.0 A1 A+ $ 3000
18 New York University 71 218,983 21,056 1.0 Aa2 AA- $ —
19 Charles Rver Laboratories, Inc. 10.3 255,635 20578 1.0 = = $ 111
20 Massachusetts Institute of Technology 5.0 237,849 20228 10 Aaa AAA $ —
Totaliw eighted-average — 93 @ 10378240 _ § 741,965 364%h

Annual rental revenue and RSF include 100% of each propert: ma@ by Us in Nort hr America. Refer fo “Annual rental revenue’ and * “Investment-grade or wuléttraded large
caftenants under “Definitions and reconciliations” in Item 7 for addi | detalls including our methodologies of calculating annual rental revenue from unconsoli
estate joint ventures and average market caj tahmuon respectiv elg
1)Based on total annual rental revenue in effect as of December 31, 2024.
2)Includes approximately 195,000 RSF 62. 8% of the annual remal revenue generated from 2sevent:% bio as of December 31, 2024, that is subleased to egeneron
rmaceuticals, Inc., anlrwectment Pu ly traded bi @Y arnany of Septemt 2seventy bio, Inc. held $1924m||||onof cash
equwalents and marketable secuntlas Addi onally 90.2% of the annual rental revenue generated by 2seventy bio is guaranteed by another related public biotechndogy

(3)Cor15|sts of one lease at a property acqulred in 2022 with future development and redevelopment opportunities. This lease with Cloud Sof tware Group, Inc. (formerly known
as TIBCO Software, Inc.) was in place when we ao% ed the
(4)Inc|udes %round leases for land at 1455 and 1515 Third Street V\o bulldlngsggregptlng 422,980 RSF? and (ii) leases at 1655 and 1725 Third Street (tvw) bulldlngs
ing 586,208 RSF) in our Mssmn submarket owned real estate joint venture in which we have an ownership interest of 10%. An
al revenue is presented usw}]n&s annual rental revenue frorn our consolidated ies and our share of annual rental revenue from our unconsohdated real
state joint ventures. Excluding e ground leases, the weighted-average remaining lease term for our top 20 tenants wes 7.5 years as of December 31, 2024.
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Stable Cash Flows From Our High-Quality and Diverse Mix of
Approximately 800 Tenants

Percentage of ARE’s
Annual Rental Revenue

Investment-Grade or Publicly Traded
Large Cap Tenants

92%

of ARE’s Top 20 Tenant
Annual Rental Revenue

52%

of ARE’s Annual
Rental Revenue

Solid Historical Occupancy of 96% Over Past 10 Years® From
Historically Strong Demand for Our Class A/A+ Properties in AAA Locations

Annual Rental Revenue

Percentage of ARE’s
Annual Rental Revenue

Multinational
Pharmeceutical

Life Science
Rroduct,
Service, and
Device

Rublic
Biotechnology -

Approved or
NBreted
Rroduct

Ruic, ., _
56

Occupancy Across Key Locations




Long-Duration and Stable Cash Flows From
High-Quality and Diverse Tenants

Long-Duration Lease Terms

9.3 Years

Top 20 Tenants

7.5 Years

All Tenants

Weighted-Average Remaining Term(1)

Sustained Strength in Tenant Collections(2)

99.9%

For the Three Months Ended
December 31, 2024

99.5%

January 2025

S}Basedonan al revenue in effect as of December

2)Represents the pomon of total receivables billed for each |ndcated period collected as of the date of this report.
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Property listing

Our Megacampus™ Properties Account for 77% of Our Annual Rental Revenue

The following table provides certain information about our properties as of December 31, 2024 (dollars in thousands):

RSF Numberof  Annual Occupancy Percentage
Properties  Rental Operating Operatmg and
Market / Subrarket | Address Operating Development Redevelopment  Total Revenue Redevelopment
Greater Boston

Canbridge/inner Suburbs

Megacampus: Alexandria Centere at Kendall Square 2,199,030 — — 2,199,030 7 $ 228,062 100.0% 100.0%

500, 6001, 75/125(1), 1001, and 225t Binney Street, 140 First Street, and 300

Third Street)

Megacampus: Alexandria Centere at One Kendall Square 1,281,580 — 104,956 1,386,536 12 145,576 94.8 87.6

One Kendall Square :!Bwldlngs 100, 200, 300, 400, 500, 600/700, 1400, 1800,

and 2000), 325 and 399 Binney Street, and One Hanpshire Street

M Al iria Technology Sqt 1,185,190 — — 1,185,190 7 110,969 97.7 97.7

100, 200, 300 400, 500, 600, and 700 Technology Square

Megacampus: The Arsenal on the Charles 776,781 36,444 308,446 1,121,671 13 47,730 99.4 71.2

311, 321, and 343 Arsenal Street, 300, 400, and 500 North Beacon Street,

1,2, 3 and 4 Kingsbury Avente, and 100, 200, and 400 Talcott Aventie
Me acamRus 480 Arsenal Way, 446, 458, 500, 550 Arsenal Street, and 99 633,056 204,395 — 837,451 6 28,173 984 98.4
Coolidge Avenue)

Canbridge/Inner Suburbs 6,075,637 240,839 413,402 6,729,878 45 560,510 98.2 91.9
Fenway

Megacampus: Alexandria Centere for Life Science — Fenway 1,291,019 392,011 137,675 1,820,705 3.0 100,587 89.7 81.1

401 and 421 Park Drive and 201 Brookline Avenuer)
Seaport Innovation District

5 and 15t Necco Street 441,396 — — 441,39 2 44,143 818 81.8

Seaport Innovation District 441,396 — — 44139% 2 44,143 818 81.8
Route 128

Megacampus: Alexandria Centere for Life Science — Waltham 466,094 — 596,064 1,062,158 5 36,659 100.0 43.9

40, 50, and 60 Sylvan Road, 35 Gatehouse Drive, and 840 Winter Street

19, 225, and 235 Presidential Way 585,226 — — 585,226 3 13,937 100.0 100.0

Route 128 1,051,320 — 596,064 1,647,384 8 50,596  100.0 63.8
Other 400,863 — 453,869 854,732 6 4,728 59.7 28.0

Greater Boston 9,260,235 632,850 1,601,010 11,494,095 64 $ 760,564 94.8% 80.8%
Refer to “New Class A/A+ dev elopment and properties: summary of pipeline” in Item 2 and “Megacampus’ “‘Definitions and reconciliations” in Item 7 for additional details.

redev elopment " under *
(1)We own a partial interest in this property through a real estate joint venture. Refer to “Consolidated and unconsolidated real estate joint ventures” in Item 7 for additional details.
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Property listing (continued)

RSF Numberof  Annual Occupancy Percentage
Properties  Rental Operating Operatlng and
Market / Submarket | Address Operating Development Redevelopment  Total Revenue Redevelopment
San Francisco Bay Area
Mssion Bay
léll:gacampus: Alexandria Centere for Science and Technology — Mission 2,005,369 109,435 — 2,114,804 10 $ 90452 95.1% 95.1%
y()
14550, 15152, 1655, and 1725 Third Street, 409 and 499 lllinois Street,
g 45u?;1a), 1500, and 1700 Owens Street, and 455 Mission Bay Boulevard
0
Mission Bay 2,005,369 109,435 — 2,114,804 10 90,452 95.1 95.1
South San Francisco
Megacampus: Alexandria Technology Centere — Gateway1) 1,408,022 — 259,689 1,667,711 12 76,705 81.9 69.1
6002, 601, 611, 63012, 65002, 651, 681, 685, 701, 751, 9012, and 951¢2)
Gateway Boulevard
l:legac_:ampus: Alexandria Centere for Advanced Technologies — South San 812,453 — 107,250 919,703 5 52,990 100.0 88.3
rancisco
2131), 249, 259, 269, and 279 East Grand Avenue
Alexandria Centere for Life Science — South San Francisco 504,053 — — 504,053 3 32,767 93.9 93.9
201 Haskins Way and 400 and 450 East Janie Court
Megacampus: Alexandria Centere for Advanced Technologies — Tanforan 445,232 = = 445232 2 3,829 100.0 100.0
1122 and 1150 El Canino Real
Alexandria Centere for Life Science — Millbrae) — 285,346 — 285,346 1 — NA NA
230 Hamiet Tubman Way
500 Forbes Boulevardi 155,685 — — 155,685 1 10,680 100.0 100.0
South San Francisco 3,325,445 285,346 366,939 3,977,730 24 176,971 914 82.3
Greater Stanford
Megacampus: Alexandria Centers for Life Science — San Carlos 738,038 — — 738,038 9 41,671 945 94.5
825, 835, 960, and 1501-1599 Industrial Road
Alexandria Stanford Life Science District 704,560 — — 704,560 9 75,771 985 98.5
3160, 3165, 3170, and 3181 Porter Drive and 3301, 3303, 3305, 3307, and
3330 Hillview Avenue
3412, 3420, 3440, 3450, and 3460 Hillview Avenue 340,103 — — 340,103 5 23,603 829 82.9
3875 Fabian Way 228,000 — — 228,000 1 9,402 100.0 100.0
2475 and 2625/2627/2631 Hanover Street and 1450 Page Mill Road 198,558 — — 198,658 3 15,902 89.4 89.4
2100, 2200, and 2400 Geng Road 78,501 — — 78501 3 4,803 100.0 100.0
3350 West Bayshore Road 61,431 — — 61,431 1 4,770 100.0 100.0
Greater Stanford 2,349,191 — — 2,349,191 31 175,922 945 94.5
San Francisco Bay Area 7,680,005 394,781 366,939 8,441,725 65 $ 443,345 93.3% 89.1%
- ‘M »
Ee{l\%tcc»)mN?N C;:tl%sfmﬁe&td%v lllei'us pfoperty through areal estate ]cxlr%vgflﬁrﬂrrer;a Hefotferptge| c':"&s'& Ictigirgdza?%d unconsohdatp:a real &stgteef Jg%&fﬂﬁé&g\ﬁﬂéﬁg}sﬁl%ﬁnﬂé{gﬁaﬁ%ﬂml cetal.
?jgsunng the three m December 31, 2024, we executed a Ietter of intent wnh a biomedical institution for the sale of a condominium interest aggregating 103,361 RSF, or g imately 49% of the development project, with the

action expected to close in 2025, Accordingly, vteadjusted the devel i é)rq RSF and its,related book value to reflect 109,435 RSF, with our ownership share expected to be 25% at completlon of the project. Refer to “New
s”in ltem 2 for

Class A/A+ development and redev elopment properties: current projects” additional details.
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Property listing (continued)



Occupancy Percentage

RSF Numberof ~ Annual
Properties  Rental Operating Operatmg and
Market / Subrrarket | Address Operating Development Redevelopment  Total Revenue Redevelopment
San Diego
Torrey Pines
Megacampus: One Alexandria Square 840,192 241,504 — 1,081,696 10 $ 47,915 99.0% 99.0%
3115 and 32151 Menyfield Row, 3010, 3013, and 3033 Science Park Road,
10935541 0945 1 0955 and 10970 Alexandria Way, 10996 Tomeyana Road,
ARE Torrey Ridge 299,138 — — 299,138 3 13,263 797 79.7
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Property listing (continued)
RSF Numberof ~ Annual Oceupancy Percentage
Properties  Rental Operating Operan ng and
Market / Subrrarket | Address Operating Development Redevelopment  Total Revenue Redevelopment
San Diego (continued)
Sorrento Valley
3911, 3931, and 3985 Sorrento Valley Boulevard 151,406 — — 151,406 6 $ 3970 54.0% 54.0%
11045 and 11055 Roselle Street 43,233 — — 43,233 2 2,203 100.0 100.0
Sormrento Valley 194,639 — — 194,639 8 6,173 64.2 64.2
Other 311,021 — — 311,021 2 10,225 100.0 100.0
San Diego 7,382,450 921,510 — 8,303,960 79 326,925 96.3 96.3
Seattle
Lake Union
Megacampus: Alexandria Centere for Life Science — Eastlake 1,152,644 — — 1,152,644 9 77,461 95.6 95.6
1150, 12011, 12081, 1551, 1600, and 1616 Eastlake Avenue East, 188 and
1991) East Blaine Street, and 1600 Fairview Avenue East
Megacampus: Alexandria Centere for Life Science — South Lake Union 381,380 227,577 — 608,957 3 21,890 99.6 99.6
4001 and 701 Dexter Avenue North and 428 Westlake Avenue North
219 Teny Avenue North 31,797 — — 31,797 1 1,339 56.9 56.9
Lake Union 1,565,821 227,577 — 1,793,398 13 100,690 95.8 95.8
Elliott Bay
410 West Hanison Street and 410 Elliott Avenue West 20,101 — — 20,101 2 710 100.0 100.0
Bothell
ll\,llegacampus: Alexandria Centers for Advanced Technologies — Canyon 1,061,778 — — 1,061,778 22 21,482 87.7 87.7
22121 and 22125 17th Avenue Southeast, 22021, 22025 22026, 22030,
22118, and 22122 20th Avenue Southeast, 22333, 2. 2 225 515 22522
22722 and 22745 29th Drive Southeast, 21540, 222 22309 3
Drive Southeast, and 1629, 1631, 1725, 1916, and 1930 220th Strset
Southeast
Alexandria Centere for Advanced Technologies— Monte Villa Parkway 463,449 — — 463,449 6 12,290 90.3 90.3
3301, 3303, 3305, 3307, 3555, and 3755 Monte Villa Parkway
Bothell 1,625,227 — — 1,625,227 28 33,772 885 88.5
Other 75,663 — — 75,663 2 842 985 98.5
Seattle 3,186,812 227,577 — 3,414,389 45 $ 136,014 92.4% 92.4%

Refer to “New Class A/A+ development and redevelopment properties: summai
(1)We own a partial interest in this property through areal estate joint venture.
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Property listing (continued)

of ine” in Item 2 and “Megaca
efer’?ge| “Consolidated and unconsohdatp:a real estate joint ventures” in Item 7 for additional details.

" under “Definitions and reconciliations” in Item 7 for additional details.



RSF Numberof  Annual Oceupancy Percentage

Properties  Rental Operating Operating and
Market / Subrrarket | Address Operating Development Redevelopment  Total Revenue Redevelopment
Maryland
Rockville
Megacampus: Alexandria Centere for Life Science — Shady Grove 1,692,350 — — 1,692,350 20 $ 79,076 97.5% 97.5%
9601, 9603, 9605, 9704, 9708, 9712, 9714, 9800, 9804, 9808, 9900, and 9950
Medical Center Drive, 14920 and 15010 Broschart Road, 9920 Belward
Canpus Drive, and 9810 and 9820 Damestown Road
1330 Piccard Drive 131,508 — — 131,508 1 4,323 100.0 100.0
1405 and 14500 Research Boulevard 114,849 — — 114,849 2 3,029 733 733
1500 and 1550 East Gude Drive 91,359 — — 91,359 2 1,844 100.0 100.0
5 Research Place 63,852 — — 63,852 1 3,082 100.0 100.0
5 Research Court 51,520 — — 51,620 1 1,976  100.0 100.0
12301 Parldawn Drive 49,185 — — 49,185 1 1,598 100.0 100.0
Rockville 2,194,623 — — 2,194,623 28 94,928 96.7 96.7
Gaithersburg
Alexandria Technoloav Centers — Gaithersbura | 619.061 — — 619.061 9 19.603 93.6 93.6
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Property listing (continued)
RSF Numberof  Annual Occupancy Percentage
Properties  Rental Operating  Operating and
Market / Submarket | Address Operating Development Redevelopment  Total Revenue Redevelopment
R h Triangle d)
Research Triangle (continued)
Alexandria Technology Centers — Alston 155,731 — — 155,731 3 $ 4126 94.7% 94.7%
100, 800, and 801 Capitola Drive
Alexandria Innovation Centers — Research Triangle 136,722 — — 136,722 3 4,235 99.2 99.2
7010, 7020, and 7030 Kit Creek Road
2525 East NC Highway 54 82,996 — — 82,996 1 3,651 100.0 100.0
407 Davis Drive 81,956 — — 81,956 1 3,323 100.0 100.0
601 Keystone Park Drive 77,595 — — 77,595 1 2,313 100.0 100.0
Research Triangle 3,802,204 — — 7 3,802,204 38 116,808 97.4 97.4
New York City
New York City
Megacampus: Alexandria Centers for Life Science — New York City 742,586 — — 742,586 3 67,864 98.7 98.7
430 and 450 East 29th Street
Alexandria Centers for Life Science — Long Idand City 179,188 — — 179,188 1 5,670 457 457
30-02 48th Avenue
New York City 921,774 —_ —_ 921,774 4 73,534 88.4 88.4
Texas
Austin
Megacampus: Intersection Campus 1,525,359 — — 1,525,359 12 39,955 99.2 99.2
507 East Howard Lane, 13011 McCallen Pass, 13813 and 13929 Center Lake
Drive, and 12535, 12545, 12555, and 12565 Riata Vista Gircle
1001 Trinity Street and 1020 Red River Street 198,972 — — 198,972 2 895 100.0 100.0
Austin 1,724,331 — — 1,724,331 14 40,850 99.3 99.3
Greater Houston
Alexandria Centers for Advanced Technologies at The Woodlands 120,828 — 73,298 194,126 1 3172 415 25.8
8800 Technology Forest Place
Texas 1,845,159 — 73,298 1,918,457 15 44,022 95.5 91.8
Canada 888,189 — 139,311 1,027,500 11 19,661 95.9 829
Non-cluster/other markets 349,099 — — 349,099 10 15,027 725 725
North America, excluding properties held for sale 39,165,855 2,176,718 2,180,558 43,523,131 381 2,079,932 94.6% 89.7%
Properties held for sale 600,870 — — 600,870 10 13,056 39.6% 39.6%
Total — North America 39,766,725 2,176,718 2,180,558 44,124,001 391 $2,092,988
Refer to “New Class A/A+ dev elopment and redevelopment properties: summary of pipeline” in Item 2 and "Megacampus™ under “Definftions and reconciliations” in Ttem 7 for additional detalls.
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Leasing activity

During the year ended December 31, 2024, strong demand for our high—qualiéyCIass AA+ properties translated into solid
leasing activity and rental rate growth in 2024 for our overall portfolio and our development and redevelopment pipeline.
*Executed a total of 209 leases, with a weighted-average lease term of 8.9 years, for 5.1 million RSF;

*84% of our leasing activity during the last twelve months was generated from our existing tenant base;

«Annual leasing activity of 3.9 million RSF for renewed and re-leased spaces; and

«Annual rental rate increases of 16.9% and 7.2% (cash basis) on renewed and re-leased space. .
During the year ended December 31, 2024, we granted tenant concessions/free rent averaging 0.7 months per annum with
respect to the 5.1 million RSF leased.

Lease structure . .

r Same Properties total revenue growth was 2.7% during the year ended December 31, 2024, and our Same Properties net
operanng income and Same Proi)emes net operating income increases (cash basis) for the year ended December 31, 2024 were 1.2%
and 4.6%, respectively. Rental rate increases for the year ended December 31, 2024 of 16.9% and 7.2% (cash basis) on 3.9 million
renewed/re-leased RSF are attributable to the sustained appeal of our properties, stror]g]property management expertise of our team,
and effective operational strategies. Additionally, a favorable triple net lease structure with contractual annual rent escalations resulted
in both a consistent Same Properties operating margin of 68% and Same Properties current-period average occupan(lz:}/of 94.2% for the
year ended December 31, 2024, an increase of 30 bgs for the same-period prior-year average, across our 321 Same Properties
aggregating 31.7 million RSF. As of December 31, 2024, approximately 92% of our leases (on an annual rental revenue basis) were
triple net leases, which require tenants to pay substantially all real estate taxes, insurance, utilities, repairs and maintenance, common
area expenses, and other operating expenses (including increases thereto) in addition to base rent. Additionalb/, approximately 97% of
our leases (on an annual rental revenue basis) contained contractual annual rent escalations approximating 3% that were either fixed or
based on a consumer price index or another index, and approximately 92% of our leases (on an annual rental revenue basis) provided
for the recapture of certain capital expenditures.
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Leasing activity (continued)

The following table summarizes our leasing actuvnty atour propemessfor the years ended December 31, 2024 and 2023:

(Dollars per RSF)
Leasing activity:

Renew ed/re-leased spaceu)

Rental rate changes
New rates

Bxpiring rates

RSF

Tenant improvenents/leasing contrissions
Weighted-average lease term

Ibvelopedlredeveloped/prewously vacant space

leased:
New rates
RSF

Weighted-average lease term

Leasing activity summary (totals):

New rates
RSF

Weighted-average lease term

Lease expirations
Expiring rates
RSF

LewnP actlvny |nc|udes 1
2024 o-month

#2 Incl tenant improv ements a eas
lagship bulldlng in our Greater Stanford submarket and

Vthch Is cor15|stent wth the
they

et wn an investment:

ons av i 7 months
erag ng aggregaiﬁg 319 708 RSF related t
a 10-year lease, With rental rate i |ncreases
ngfthese leases, tenant improv
|veyear quarteg&z erage of $29 ger F. Tenant imy
4 repr&sented only 4% of total lease term

‘ear Ended Decenrbel
2024 2023
Including Cash Basis Including Cash Basis
Straight-Line Rent Straight-Line Rent
16.9% 7.2% 29.4% 15.8%
$65.48 $64.18 $52.35 $50.82
$56.01 $59.85 $40.46 $43.87
3,888,139 3,046,386
$46.89 @ $26.09
8.5 years 8.7 years
$59.44 $57.34 $65.66 $59.74
1,165,815 1,259,686
10.0 years 13.8 years
$64.16 $62.68 $56.09 $53.33
5,053,954 4,306,072
8.9 years 11.3 years
$53.82 $57.24 $43.84 $45.20
5,005,638 5,027,773

ies in North America in which we have an invest
RSFandSﬁO% RSF ofDeoem

ber 31, 2024and2023 respectively. During the year ended

géga 10y

Ieasmg commissions per RS

ements and leasi

ear lease with an anchor tenant ex%endmg into its
and 42.3% (cash baglfs) |r;‘eour Totrey
year

commlssmns on
rents, the second Tonest pementage
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Summary of contractual lease expirations
The foIIowmg table sum%z'a:nzes the contractual lease expirations at our properties as of December 31, 2024:

cen?é;e nnual Rental Revenue Percentage of

Occupied RSF (per RSF)m Annual Rental Revenue
2025 @ 3,708,195 10.0% $ 4591 8.2%
2026 2,826,993 7.7% $ 5073 6.9%
2027 3,302,598 8.9% $ 5380 8.6%
2028 3,944,440 10.7% $ 4978 9.5%
2029 2,385,914 6.5% $ 5130 5.9%
2030 3,144,561 8.5% $ 431 6.5%
2031 3,433,958 9.3% $ 5476 9.1%
2032 1,005,689 2.7% $ 589% 2.9%
2033 2,585,813 7.0% $ 4177 5.9%
2034 3,304,105 8.9% $ 6690 10.6%

Thereafter 7,291,855 19.8% $ 738 25.9%

Contractual lease expirations for pmpem&s classified as held for sale as of December 31, 2024 are excluded from the information on this page.

g]Reprsents amounts in effect as of

Excludes month-to-month leases aggregating 136,131 RSF as of December 31, 2024.

66

Summary of contractual lease expirations (continued)
The following tables present our lease expirations by market for 2025 and 2026 as of December 31, 2024:



2025 Contractual Lease Expirations (in RSF) é—gnual Rental
venue

Market Leased kk?]%gltg{?r% 'Ilsaerge(?ted ”L?;'VFuture %niﬁining Totals) (per RSF)«
levelopments)  Leasesw)
Greater Boston 127,804 99,201 25,312 364,741 617,058 $ 42.40
San Francisco Bay Area 245,347 184,286 — 308,637 738,270 7349
San Diego 144,673 18,813 278,606 202,285 644,377 20.58
Seattle — 12,237 — 177,932 190,169 25.16
Maryland 51,593 — — 141,349 192,942 26.28
Research Triangle 11,632 16,334 — 170,938 198,904 4471
New York Gty — 27,912 — 40,347 68,259 11042
Texas — — 198,972 — 198972 NA
Canada 22,991 — — 65,873 88,864 20.03
Non-cluster/other markets — — — 2,300 2,300 40.17
Subtotal 604,040 358,783 502,890 1,474,402 2,940,115 41.78
Key 1Q25 lease expirations) 23,522 112,831 — 631,727 768,080 61.67
Total 627,562 471,614 502,800 2106129 _ 3708195 $ 4591
Fercentage of expiring leases 7% 3% 14% 5% 100%
2026 Contractual Lease Expirations (in RSF) é—\gnual Rental
Market Leased N;:]?o,tiating/ Targeted for Future Remaining  Total (pg{'ef%l%)m
Anficipating  Development/ Expiring
Redevelopment Leasesw)
Greater Boston 46,858 9,874 — 391,19 447928 § 54.42
San Francisco Bay Area 1,619 4,753 — 511,665 518,037 66.72
San Diego — — — 822,140 822,140 49.60
Seattle — 18,205 — 102,551 120,756 43.62
Meryland — — — 321,676 321,676 2361
Research Triangle — 19,753 — 115,221 134,974 45.64
New York Gty — 104,157 — 71,470 175,627 93.58
Texas - - —_ - —_ —
Canada — 247,743 — — 247,743 2224
Non-cluster/other merkets — — — 38,112 38,112 70.34
Total 48477 404,485 = 2,374,031 2826993 $ 50.73
Percentage of expiring leases 2% 14% 0% 84% 100%
Contractual lease expirations for properties classified as held for sale as of December 31, 2024 are excluded from the information on this page. »
(A marly reprosers assets e vero ecenly acauredTar e coydoprent and ocky Gopre PP s, 101 ich o eXpect SbICC o kel coiips, .

X 1 NO tory space, or to commence %025 .
wetF ed-av annual rental revenue and expiration date of these leases expiring in 2025 is $7.0 million and Februiary 18, , respectively. Refer to ‘Investments in
real estate” u “Definitions and reconciliations” in Item 7 for additional details, including development and redevelopment square feet curreritly included in rental
es.
2)The largest remaining contractual lease expiration in 2025 is 98,741 RSF in our Sorento Mesa submarket, where we are in early discussions to renew the tenant for a
short-term extension, and in 2026 is 163,648 RSF in our University Town Center submarket, where we have an ownership interest of 30.0% and are evaluating options to
lease or reposition th from single tenancy to multl-tenaofnc

as

re-l
3)Excludes month-to- leases aggregating 136,131 R
S4}Re[xesents amounts in effect asm 341, 2024,
67
Investments in real estate
Akey component of our business model is our disciplined allocation of capital to the development and redevelopment of new .
Class AA+ prﬁgemes, and property enhancements identified during the underwriting of certain acquired properties, primarilylocated in
collaborative Megacampus ecosystems in AMlife science innovation clusters. These projects are focused on providing high-quality,
generic, and reusable spaces that meet the real estate requirements of a wide range of tenants. Upon completion, each developmeént or
redevelopment project is expected to generate increases in rental income, net operating income, and cash flows. Our development and
redevelopment projects are generallyin locations that are hi hl¥]de3|rable to hi h—qualﬁrentmes, which we believe results in higher
occupancy levels, longer lease terms, higher rental income, higher returns, and greater long-term asset value. Our pre-construction
activities are undertaken in order to prepare the propertyfor its intended use and include entitements, permitting, design, site work, and
other activities greoedmg commencement of construction of aboveground bwldln%lmprover_nents.
Qur investments in real estate consisted of the following as of December 31, 2024 (dollars in thousands):

Development and Redevelopment

Future Opportunities Subject to

%ecember 31, 2024. Refer to “Leasing activity” in Item 2 for additional details.

Market Conditions and Leasing
Operating ~ Under Priority Future Subtotal  Total
Congtruction  Anticipated
Square footage
Operating 39,165,855 — — — — 39,165,855
New Class A/A+ development and redevelopment properties — 4,357,276 2,134,948 23,696,280 30,188,504 30,188,504
Future development and redevelopment square feet cumrently — — (213,524) (2,843,150) (3,056,674) (3,056,674)
included in rental propertiesn
Total square footage, excluding properties held for sale 30,165,855 4,357,276 1,021,424 20,853,130 27,131,830 66,297,685
Properties held for sale 600,870 — — 2,390,856 2,390,856 2,991,726
Total square footage 39,766,725 4,357,276 1,921,424 23,243,986 29,522,686 69,289,411 @

Investments in real estate
Gross bookvalue as of December 31, 2024 $28,878,752 $ 3,893,557 $ 510,372 $4,452,537 $ 8,856,466 $ 37,735,218

(1)Refer to “Investments in real estate” under “Definitions and reconciliations” in Item 7 for additional details, including future development and redev elopment square feet
currently included in rental properties. o i § i i . »

(2)We expect to continue pursting our strategy to fund a significant portion of our capital requirements for the year ending December 31, 2025 with dispositions and sales
of gmal interests primarily focused on sales of properties and land parcels not integral to our Megacampus strategy . i » o
(3)Balances exclude accumulated depreciation and our share of the cost basis associated with our ies heldel%// our unconsolidated real estate joint ventures, which is
classified as investments in unconsolidated real estate joint ventures in our consolidated balance sheet.




%wsmons
r real estate asset acquisitions during the year ended December 31, 2024, consisted of the follovvmg (dollars in thousands):
Property Sul Market Nunber of

brrerket/ rati uare Footage Rurchase
FUrchase Properties %gupanrgcy Sq Price
Future Operating With
Development) Future Development/
Redevelopment)
Conmpleted during the year ended Decenrber 31, 2024:
285, 299, 307, and 345 Dorchester Avenue (60% interest in Seaport Innovatlon District/ 1/30/24 — NA 1,040,000 — $ 155,321
consolidated V)2 Greater Bostol
428 Westlake Avenue North Lake thon/SeatlIe 10/1/24 1 100% — 90,626 47,60C
Other 46,490
Total 2024 acquisitions 3 249,411
E ;We exFect to provide total estimated costs and related yields fc_lr_devel and significant redevelopment projects in the future, subsequent to the commencement of construction.
2)Refer to Note 4 — “Consolidated and unconsolidated real estate joint ventures” to our consolidated financial statements in Item 15 for additional details.
Dispositions
r completed dispositions of real estate assets dunn? the year ended December 31, 2024, consisted of the foIIowm? (dollars in thousands, emept for sales pr|oe per RSF):
Property Submerket/Marke Dateof  Interest RSF (?clpltallzatlon Capitalization ~ Sales Frice Sellel Gain on Sale
Sale Sold Fnancmgm Fﬂce per of Real
(Oash Basis) RSF Estatee
Stabilized Properties
One Moderna Way Route 128/Greater Boston ~ 12/17/24  100% 722130 85% 6.3% $ 369,439 $ 512§ —
1165 Eastlake Avenue East Lake Union/Seattle 91224 100% 100,086 4.7% 4.9% 149,985 $ 149 21,535
14225 New brook Drive Northern Virginia/Maryland ~ 10/15/24  100% 248186 7.6% 74% 80,500 $ 324 37,074
6040 George Watts Hil Drive _Fl_ﬁsealrch Triangle/Research  12/10/24  100% 149585 8.0% 71% 93,500 $ 625 5,004
riangle
Other 90,121 9,621
783,545
Properties with vacancy or significant near-term capital requirements
215 First Street Carrbridge/Greater Boston ~ 12/20/24  100% 369,520 e ® 245,539 © ® —
150 Second Street, and 11 Hurley Street ~ Canrbridge/Greater Boston 182,993
4755 and 4757 Nexus Center Driveand ~ University Town Center/San  12/30/24  100% 177,804 @ @ 120000 @ $ 79,166 $ 675 47,511
4796 Executive Drives) Dego
219 East 42nd Street New York Gty/New York Gty 7/9/24 100% 349,947 NA NA 60,000 $ 171 —
Other 51,106 392
476,645
Land and other
99 A Street Seaport Innovation District/  3/8/24 100% 235000 ®© ©) 13,350 —
Greater Boston
10048 and 10219 Meanley Drive and Sorrento Mesa/San Diego 12/20/24  100% 444041 © ®) 55,000 25,000 —
10277 Scripps Ranch Bollevard
‘%4)14 Waples Street (50% consolidated Sorrento Mesa/San Diego 12/23/24  © 149,000 ®© ® 31,000 © 8,175 ®
Othere) 4} 2913 o (4}
122,263
Total 2024 dispositions 1,382,453 $ 104,166 $ 129312
Qur share of 2024 dispositions, including anounts recognized in equity in earnings $ 1,366,953 $ 127615 @

(1)Refer to “Notes receivable” in Note 8 — “Other assets” to our consolidated financial statements in Item 15 for additional information
(2)Refer to “Sales of real estate assets and impairment charges” in Note 3 —“Investments in real estate” to our consolidated f |r\anc|al ‘statements in Item 15 for additional information.



eprsents ies were 87% occupied as em| Wil o Of the aggregate primarily located at 5 |rst reasc to
3)Re that 87% ied as of Sept ber30202é h61°/ofhe RSF, ly located at 21 F St heduled

lenging floor platés. 5 First Streeq came with 5|gn|f|cant enmlements later used to op nsrvad]acent

duetothewsze Iocaton or existing use. They are re Si fcam re-leasi ital over the eas ncluda(at Z%Frst Street3z11hstmcal bulcl th nfrasmnguelmtatons ith
1 [ Isting Juil IGNIT I 1! It I I el I imitati Wi
Acaired in 2007, 2 T Wich Wi D B o o ke "Sice thencth has served as

reliable asset providing primarily office spaoe to our tenants. However, given the low occupancy and the significant reinvestment required for Fq pgrada we plan to recycle the capital genetated by the dlsposmon into our deve!om»ent and

ine.
4)Represer 'P‘?open&s yere 657 occupied s of September 30, 2024, vith 26% o the aggregete RSF schedue o expie by Jure 30, 2025
g s the sale of land

preser

presents the disposition of an unconsoli real estate joint venture for which reco% a
idated statement of oge‘atlons Refer to Note 4 — “Consolidated and unconsolidated estate jomt ventures” to our consolidated financial statements in item 15 for additional information.

(8)Re1 er to footnotes 6 and

ALEXANDRIA’'S FUTURE GROWTH IN
ANNUAL NET OPERATING INCOME FROM
DEVELOPMENT AND REDEVELOPMENT DELIVERIES

$395 MILLION

Plarad Inta Qarvira
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New Class A/A+ develo;tgment and redevelo%ment proFenies: recent deliveries
acon Street an ookline Avenue 840 Winter Street

4 Kingsbury Avenue

Greater Boston/ Greater Boston/Fenway Greater Boston/Route 128
Canrbridge/Inner Suburbs

211,574 RSF 512,749 RSF 139,984 RSF

100% Occupancy 98% Occupancy 100% Occupancy

presents 100% of the con?raéctml sales price. We held a 50% interest in this pmperty thmugw a consolidated real estate joint venture, and our share of the sales price and gain on real estate is $15 5 million and $3.2 million, respectively.
idat Whi gain on sale of real estate of $3.3 mlllon V\hICh is classified as equity in eamings of unconsolidated real estate joint ventures in our



10935, 10945, and 10955 4155 Campus Point Court 9808 Medical Center Drive
Alexandria Way)
San Diego/Torrey Fines San Di Maryland/Rockville
& University Town Center i
93,492 RSF 171,102 RSF 95,061 RSF
100% Occupancy 100% Occupancy 69% Cccupancy

Image represents 500 North Beacon Street on The Arsenal on the Charles Megacampus.

E ;In'age represents 10955 Alexandria Way on the One Alexandria Square Megacampus.

Kl%)w Class A/A+ development and redevelopment QroFer‘ties: recent deliveries Soontinued)

e following table presents development and redevelopment of new Class projects placed into senvice during the year ended Deo:ember.31,2024(dollars in thousands):
Incremental Annual Net Operating Income Generated From 2024 Deliveries
Aggregated $118 |\/|I||I0n Includlrrlg $55 Million in 4Q24

Property/Market/Submarket I:hl Qur hi Placed in Service ggcup:tncy Total Project Unlevered Yields
Datey wnership Priorfo 1024 204 34 44 Towl reentagee ol ol
Interest RF Tnvestment ' [Cash Basis)
Development projects
a n%)rogg%/e r;‘ﬁr\’\é?r'ns%eéerrgater Boston/ NA 75.0% 43568 72,846 — — — 116414 100% 320,809 $ 468,000 7.1% 7.0%
i u
500 North Beacon Street and 4 Kingsbury 11/1/24  100% — 100,624 37,913 — 73037 211574 100% 248,018 427,000 6.2 55
Avenue/Greater Boston/Cambridge/inner
Suburbs
2Fg1 Brookline Avenue/Greater Boston/ 10/30/24  99.0% 451,967 — — — 60,782 512,749 9B8% 512,749 787,000 7.3 6.6
ay
10935 10945, and 10955 Alexandria Way/  11/1/24  100% — — — — 93492 93,492 100% 334,996 503,000 6.2 58
Diego/Torrey FAnes
41316 Ca _sI_R)lntCOe%urtISan Diego/ 1117124 55.0% — — — — 171,102 171,102 100% 171,102 184,000 80 6.4
iversity Town
E;] 50(|Jq Esstlake Avenue East/Seattle/Lake NA 100% 278,282 — 2079 31270 — 311,631 100% 311,631 442,000 6.6 6.7
i
9810 Darnestown Road/Maryland/Rockvile  NA 100% — — 195435 — — 195435 100% 195,435 135000 7.1 6.2
9820 Darnestown Road/Maryland/Rockvile ~ NA 100% — — — 250,000 — 250,000 100% 250,000 177,000 8.7 56
Qg&kvl\ﬁbdlcal Center Drive/Maryland/ 12/31/24  100% 26,460 — 25655 13,056 29,890 95,061 69% 95,061 114,000 54 54
Redevelopment projects
840 Winter Street/Greater Boston/Route 128  11/22/24  100% — — — — 139,984 139,984 100% 168,214 224,000 7.9 ®) 6.7 ©)
%;d%éﬁﬂmagamgevardls.an FranciscoBay NA 50.0% — 44,652 — 22365 — 67,017 100% 326,706 487,000 5.0 51
Ar n Francisco
Alexandria Centere for Advanced 12/31/24  100% 65,086 115,598 — — 34306 214,990 90% 460,934 216,000 6.3 6.2
Technologies — Monte Villa Parkw ay/
Seattle/Bothell
Canada NA 100% 44862 9725 23900 — — 78,487 100% 250,790 113,000 64 6.3

Weighted average/total 1177124 910,225 343445 284,982 316,691 602593 2457,93%6 3646445 $4277,000 6.7% 6.2%

upancy al operating p|aoed in service as of the mos erY
3)Represents |M|altsteb|hzed yields jon and delivery of t ject during the three months ended December 31, 2024. However, we are actively negotlatlng with our existing anchor tenant to potentially relocate them to another
ia property to act

&;Repr&sents the avetra?edei ivery date for deliveries that occurred dunng ﬂlle three(rjréontrs ended December 31, 2024, weighted by annual rental revenue.
u
commodate t@-l future gtwh and if this occurspr?ur ‘future fetums on this asset could change as we backflll this bilding with a new tenant.
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New Class A/A+ development and redeveIoPment properties: current projects
olidge Avenue acon Street ani Arsenal Street 401 Park Drive

4 Kingsbury Avenue)
Greater Boston/ Greater Bostorn/ Greater Boston/ Greater Boston/Fenway
Canrbridge/Inner Suburbs Carrbridge/Inner Suburbs Canrbridge/Inner Suburbs
204,395 RSF 36,444 RSF 308,446 RSF 137,675 RSF

62% Leased/Negotiating 92% Leased/Negotiating 21% Leased/Negotiating —% Leased/Negotiating




421 Park Drive 40, 50, and 60 Sylvan Road 1450 Owens Street 651 Gateway Boulevard

Greater Boston/Fenway Greater Bostor/Route 128 San Francisco Bay Area/ San Francisco Bay Area/
Mssion Bay South San Francisco
392,011 RSF 596,064 RSF 109,435 RSF 259,689 RSF

—% Leasedll\bgo’uatmg“ 21% Leased/Negotiating

13% Leased/Negotiating 31% Leased/Negotiating®™

(1)Image represents 500 North Beacon Street on The Arsenal on the Charles Megacampus.

2 )In'age represents 60 Sylvan Road on the Alexandria Center” for Life Science — Waltham lvhgacampus The project is s(pected to capture demand in our Route 128 submarket.
Gl

I

a multi-tenant project expanding our existing Alexandria Center” for Science and Mssu)n pus, where our joint venture partner will fund 100% of the construction cost until it attains an ownership
ol o7 e o s Mo
eres of 75%, aft dunng the three mont! December 31 2024, we executed a letter of intent wth a biomedical institution for the sale of a condominium
0 complete the transactlon in 2025. Accordingly, we adjusted the development project RSF and its related book value to reflect 109,435 RSF,

erest aggregating 103,361 RSF, or approximat: y49%ofthe

er which it will oentmnbute its respectlve share of addltloral capital. Addltlup‘sgh
wth our cw‘ershp share expected to be 25% at completion of the prqect pryect
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New Class A/A+ development and redevelopment properties: current projects (continued

rriet Tubman and Avenue , 10945, and 10955 4135 Campus Point Court
Alexandria 1)
San Francisco Area/ San Francisco Bay Area/ San Diego/Torrey Fines San Di
South San Fran%?s}::o South San Francnsyco & Lhiva'se%/]/Town Center
285,346 RSF 107,250 RSF 241,504 RSF 426,927 RSF
100% Leased —% Leased/Negotlatng 100% Leased 100% Leased

10075 Barnes Canyon Road 701 Dexter Avenue North 8800 Technology Forest Place
San Diego/Sorrento Mesa Seattle/Lake Union Texas/Greater Houston
253,079 RSF 227,577 RSF 73,298 RSF

70% Leased/Negotiating 41% Leased/Negotiating

(1)Image represents 10955 Alexandria Way on the One Alexandria Square Megacampus.
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New Class A/A+ deveIoFment and redevelopment pro:;lzerties: current projects (oontinued} . . )
e following tables set forth a summary of our new Class levelopment and redevelopment properties under construction as of December 31, 2024 (dollars in thousands):



Property/Market/Submarket Square Footage Percentage Occupancym

Dev/Redev 1n Service CIP Total Leased Leased/ Initial Stabilized
Negotiating

Under construction
2025 stabilization
500 North Beacon Street and 4 Kingsbury Avenue/Greater Boston/ Dev 211,574 36,444 248,018 92% 92% 124 2025
Canrbridge/Inner Suburt
230 Harriet Tubman Way/San Francisco Bay Area/South San Francisco Dev — 285,346 285346 100 100 1025 125
Canada Redev 111,479 139,311 250,790 73 75 3023 2025

323,053 461,101 784,154 89 89
2026 and beyond stabilization
One Hanpshire Street/Greater Boston/Cantbridge Redev — 104,956 104,956 — — 2027 2028
311 Arsenal Street/Greater Boston/Canrbridge/Inner Suburbs Redev 82216 @ 308,446 390,662 21 21 2027 2027
99 Coolidge Avenue/Greater Boston/Cambridge/Inner Suburbs Dev 116,414 204,395 320,809 40 62 4023 2026
401 Park Drive/Greater Boston/Fenway) Redev — 137,675 137,675 — — 2026 2026
421 Park Drive/Greater Boston/Fenway Dev — 392,011 392,011 13 13 2026 2027
40, 50, and 60 Sylvan Road/Greater Boston/Route 128 Redev — 596,064 596,064 31 31 2026 2027
Other/Greater Boston Redev — 453,869 453,869 — — @ 2027 2027
1450 Owens Street/San Francisco Bay Area/Mssion Bay Dev — 109,435 109435 — — ) 2026 2026
651 Gateway Boulevard/San Francisco Bay Area/South San Francisco Redev 67,017 259,689 326,706 21 21 1Q24 2027
269 East Grand Avenue/San Francisco Bay Area/South San Francisco Redev — 107,250 107,250 — — 2026 2027
10935, 10945, and 10955 Alexandria \Way/San Diego/Torrey Fines Dev 93,492 241,504 334,996 100 100 4Q24 2026
4135 Canpus Point Court/San Diego/University Town Center Dev — 426,927 426,927 100 100 2026 2026
10075 Barnes Canyon Road/San Diego/Sorrento Mesa Dev — 253,079 253,079 70 70 2025 2026
701 Dexter Avenue North/Seattle/Lake Union Dev — 227,577 2275771 — — 2026 2027
8800 Technology Forest Hace/Texas/Greater Houston Redev 50,094 73,298 123392 41 41 223 2026

409,233 38%,175 4305408 35 37

732,286 4,357,276 5,089,562  43% 45%
%ﬁ:ﬁ%%%ﬁ %ﬁ%ﬁ? PR g et S A s e L s RS e B G e R 1 e e A e

jonal information.
(3)During the three months ended December 31, 2024, we shifted the strategy of our 401 Park Drive redevelopment project to focus on the largest, most significant phase of the project. This phase aggregated 137,675 RSF and is expected

to initially dehver and stabillze in 2026. Accordingly, we placed the less significant pomon of the pqect that %greﬁ;ated 22,284 RSF back into operations.

(4)Represent: proiec focused on demand from'our existing tenants in our adjacent properties/Campuses tl iress demand from other non-Alexandria properties/campus

5) Repr%ents a multi-tenant project expanding our existing Alexandria Centers for Science and Technology — Mssion Bay Megacampus, where our joint venture partner will fund 100% of the construction cost until it attains an ownership
interest of 75% after V\hICh it will contribute its respective share of additional caﬁtal During the three months ended December 31, 2024 we executed a letter of intent with a biomedical institution for the sale of a condominium |nterest
aggregati 0% or gy imately 49% of the deve!om\em project, with the transaction expected to close in 2025. Accordingly, we adjusted the development project RSF and its related book value to reflect 109,435 RSF, with
our ownership share expected 0 be 25% at completion of the project.
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New Class A/A+ development and redevelopment properties: current projects (continued)
r At 100% Unlevered Yields

Property/Market/Submarket %\g}:l;sthlp In Service  CIP

Cost to Total at Initial Initial
Complete Completion Stabilized Stablllzed
(Cash Basis)

Under construction
2025 stabilization
500 North Beacon Street and 4 Kingsbury Avenue/Greater Boston/ 100% $ 378021 $ 37,026 $ 11953 $ 427,000 6.2% 55%
Canbridge/inner Suburbs
230 Harriet Tubman Way/San Francisco Bay Area/South San Francisco 48.2% — 404,591 105,409 510,000 7.4% 6.4%
Canada 100% 50,235 51,596 11,169 113,000 6.4% 6.3%

428,256 493,213
2026 and beyond stabilization)
One Hanpshire Street/Greater Boston/Carrbridge 100% — 164,957 TBD
311 Arsenal Street/Greater Boston/Canbridge/Inner Suburbs 100% 60,649 240,342
99 Coolidge Avenue/Greater Boston/Canrbridge/Inner Suburbs 75.0% 136,635 196,917 134,448 468,000 71% 7.0%
401 Park Drive/Greater Boston/Fenway 100% — 151,301 TBD
421 Park Drive/Greater Boston/Fenway 99.8% — 463,079
40, 50, and 60 Sylvan Road/Greater Boston/Route 128 100% — 449484
Other/Greater Boston 100% — 151,464
1450 Owens Street/San Francisco Bay Area/Mssion Bay 25.1% — 121,957
651 Gatew ay Boulevard/San Francisco Bay Area/South San Francisco 50.0% 87,376 258,708 140,916 487,000 5.0% 51%
269 East Grand Avenue/San Francisco Bay Area/South San Francisco 100% — 66,184 TBD
10935, 10945, and 10955 Alexandria Way/San Diego/Torrey Fines 100% 100,944 323,993 78,063 503,000 6.2% 5.8%
4135 Canpus Point Court/San Diego/University Town Center 55.0% — 347,039 176,961 524,000 6.6% 6.2%
10075 Barnes Canyon Road/San Diego/Sorrento Mesa 50.0% — 183,733 137,267 321,000 5.5% 5.7%
701 Dexter Avenue North/Seattle/Lake Union 100% — 234,908 TBD
8800 Technology Forest Place/Texas/Greater Houston 100% 59,794 46,278 5,928 112,000 6.3% 6.0%

445398 3,400,344

§ 873664 §$389355/ § 2740000 @ § 7,510,000 @

Qur share of investentys) $ 800,000 $ 3,180,000 $ 2,400,000 $ 6,380,000
Refer to “Initial stabilized yleld (unlevered)” under “ Deflnltlons and reconciliations” in Item 7 for additional information.
§1 \We expect to provide total estimated costs and )ﬁlon amcj)rlregoug%pqpeé:}rmg s&?ﬁ&dﬁ%@fl&%ﬁts “geé/d as%%r the next several quarters.

2)Represents dollar amount rounded to the nearest $10 mil
3)Represents our share of investment based on our ownership percentage upon completion of development or elopment projects.
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New Class A/At+ development and redevelopment properties: summary of pipeline

68% of Our Total Development and Redevelopment Pipeline RSF Is Within Our Megacampus ™ Ecosystems
The following table summarizes the key information for all our development and redevelopment projects in North America as of December 31, 2024 (dollars in thousands):



Market Qur . Book Value Square Footage
Property/Submarket Ownership Development and Redevelopment Total)
Interest M uture %3) portunities Subject to
arket Conditions and Leasing
Under Priority Future
Construction Anticipated
Greater Boston
Megacampus: Alexandria Centere at One Kendall Square/Cambridge 100% $ 164,957 104,956 — — 104,956
One Hampshire Street
Megacampus: The Arsenal on the Charles/Cambridge/Inner Suburbs 100% 288,993 344,890 25,312 34,157 404,359
311 Arsenal Street, 500 North Beacon Street, and 4 Kingsbury Avenue
Me acampus: 480 Arsenal Way and 446, 458, 500, and 550 Arsenal Street, and 99 @ 285,870 204,395 — 902,000 1,106,395
Coolidge Avenue/Cambridge/inner Suburbs
446, 458, 500, and 550 Arsenal Street, and 99 Coolidge Avenue
Megacampus: Alexandria Centere for Life Science — Fenway/Fenway @ 614,380 529,686 — — 529,686
401 and 421 Park Drive
Megacampus: Alexandria Centere for Life Science — Waltham/Route 128 100% 512,99 596,064 — 515,000 1,111,064
40, 50, and 60 Sylvan Road, and 35 Gatehouse Drive
Megacampus: Alexandria Centere at Kendall Square/Cambridge 100% 204,128 — — 174,500 174,500
100 Edwin H. Land Boulevard
Megacampus: Alexandria Technology Squares/Cambridge 100% 7,907 — — 100,000 100,000
{Vlegacampus: 285, 299, 307, and 345 Dorchester Avenue/Seaport Innovation Distric 60.0% 288,527 — — 1,040,000 1,040,000
10 Necco Street/Seaport Innovation District 100% 105,106 — — 175,000 175,000
215 Rresidential Way/Route 128 100% 6,816 — — 112,000 112,000
Other development and redevelopment projects @ 405,145 453,869 — 1,365,496 1,819,365
$288482%5 2,233,860 25312 2418153 6,677,325
0 “Megacampus” under “Definitions and reconcnllatlors in Item 7 for additional information.
g&Rmm%sq%?W oomplehon development or redevelopment of one or more new Class A/A+ properties. Square footage presented includes the RSF of buildi R Ig%w%%&mgfnaa}opmm zlarl]sr%ahave

expiration of existing in-place leases, we have the
ad% S an

tunities.
under “Definitions and reconcili |ons |n Item itional |nfovmat|on |nc|ud| devel

(4)Includes a property in which we own a pamal interest through areal estate joint venture.

intent to demolish or elop the exi
redevelopment square feet currently incl
We have a 75.0% interest |n99Cooh n%7 anda in 446, 458, and 550 Arsenal Street aggregating
3)We have a 100% interest in 401 Park 137,675 RSF and a%n. 8% |nterest in 421 Park Drive aggegahng 392,011 RSF.
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New Class A/A+ development and redevelopment properties: summary of pipeline (continued

'Stlwy subject to marke1 C
RSE

Totaln

109,435

633,747

550,689

197,250

1,930,000

1,497,830

478,000
240,000
1,070,925
56,924

6,764,800

arke r _ Book Value Square Footage
Property/Submarket Ownership Development and Redevelopment
Interest Fnuture % portunities Subject to
arket Conditions and Leasing
Ehoﬁg;ruction Krr:g(r:itgated Future

San Francisco Bay Area
M:asgse:;: us: Alexandria Centere for Science and Technology — Mission Bay/ 25.1% $ 121957 @ 109,435 @ - —
1450 Ovens Street
Alexandria Centere for Life Science — Mllbrae/South San Francisco 48.2% 568,776 285,346 198,188 150,213
230 Harriet Tubman Way, 201 and 231 Adrian Road, and 6 and 30 Rollins Road
Megacampus: Alexandria Technology Centere — Gateway/South San Francisco 50.0% 285,334 259,689 — 291,000
651 Gateway Boulevard
Megacampus: Alexandria Centere for Advanced Technologies — South San 100% 72,839 107,250 — 90,000
Francisco/South San Francisco
211 and 269 East Grand Avenue
Megacampus: Alexandria Centere for Advanced Technologies — Tanforan/South S 100% 406,586 — — 1,930,000
Epancisco
1122, 1150, and 1178 E Camino Real
Megacampus: Alexandria Centers for Life Science —San Carlos/Greater Stanford 100% 455,849 — — 1,497,830
960 Industrial Road, 987 and 1075 Commercial Street, and 888 Bransten Road
3825 and 3875 Fabian Way/Greater Stanford 100% 156,602 — — 478,000
22100, 2200, 2300, and 2400 Geng Road/Greater Stanford 100% 37,264 — — 240,000
Megacampus: 88 Bluxome Street/SoMa 100% 397,952 — — 1,070,925
Other development and redevelopment projects 100% = = = 56,924

$ 2,503,159 761,720 198,188 5,804,892

0 “Megacampus” under “Definitions and recomlllatlons in Item 7 for additional inf ormation.

#&Repr%ents total sq%ootage upon completion of dev or redevelopment of one or more ne/vCll?ﬂsgnt A‘ém}geg ; épo?th%ggx ;I)é\asented |ml;|dsisqt£ It"\(’JSrI‘:_Boer ng(I:d  currently in operation at properties that also have

tunities. U;)on a(%ratlon of existing in-place leases, we have the

" under * Deflnltlonsarxireca‘mll ions” II'I Iltem jitional i ormatlon |nc|ud|ng devel

ate’ lopment and mdevelo&nent pmgen
52)Dunng the three months ended December 31, 2024, we executed a letter of intent with a biomedlcal institution for the sale c(} a condominium interest aggremtlng 103,361 RSF, or a
ransact 435 RSF, with our ownership s
int ventures” to our consolidated flnanCIal statements in ltem 15 for

pected to close in 2025. Accordlngly we adjusted the devel ect RSF and its related

(3Weowna pamal interest in this property throlgh a real estate joint venture. ReﬁproJ toNote 4 — Consdldated and unconsolidated real estate joi

square feet currently incl

book value to reflect 109,
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New Class A/A+ development and redevelopment properties: summary of pipeline (continued)

hare expected 25% at comdetlon of the

itions and'leasing. Refer to “Investments in real
imately 49% of the development project, with the
monal details.



Totaln

366,784

1,394,384

746,924

215,000
451,832
100,000
1,798,915

154,308

144,000
475,000

5,847,147

Market QOur . Book Value Square Footage
Property/Submarket Ownership Development and Redevelopment
Interest l’\:ll ure %% portunities Subject to
arket Conditions and Leasing
Under Priority Future
Construction Anticipated

San Diego
Megacampus: One Alexandria Square/Torrey Pines 100% $ 382913 241,504 — 125,280
10935 and 10945 Alexandria Way and 10975 and 10995 Torreyana Road
Megacampus: Campus Point by Alexandria/University Town Center 55.0% 492,221 426,927 333414 634,043
100102, 101402, 10210, and 10260 Campus Point Drive and 4135, 4161, 4165, and
4224 Campus Point Court
Megacampus: SD Tech by Alexandria/Sorrento Mesa 50.0% 346,929 253,079 250,000 243,845
9805 Scranton Road and 10075 Barnes Canyon Road
11255 and 11355 North Torrey Fines Road/Torrey Fines 100% 153,104 — 153,000 62,000
Megacampus: 5200 lllumina Way/University Town Center 51.0% 17,443 — — 451,832
9625 Tow ne Centre Drive/University Town Center 30.0% 837 — — 100,000
Megacampus: Sequence District by Alexandria/Sorrento Mesa 100% 46,323 — — 1,798,915
6260, 6290, 6310, 6340, 6350, and 6450 Sequence Drive
Scripps Science Park by Alexandria/Sorrento Mesa 100% 42417 — — 154,308
10256 and 10260 Meanley Drive
4075 Sorrento Valley Boulevard/Sorrento Valley 100% 19,130 — — 144,000
Other development and redevelopment projects @ 76,843 — — 475,000

$ 1,578,160 921,510 736,414 4,189,223
ﬁefReptr&seNrﬁgat%ﬁal %uqsuare foot%lrlptxlc?r?s 03%5?&'?&"'3135 e 7%%%%%?% new Class A/A+ footage presented includes RSF of buildings currently in operation at properties that also have
inf fut devel unities, Upon expiration of existing in-place leases, we have the intent to demohsh or redevelop the existing property sul ect to market conditions and leasing. Refer to “Investments in

real estate” ndef initions and reooncnllatlms in Item 7 for additional information, including development and redev elopment square feet cu

2)We have a 100% interest in this property.
3)Includes a property in which we own'a partlal interest through a real estate joint venture.
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New Class A/A+ development and redevelopment properties: summary of pipeline (continued

ly included in rental

Market r . Book Value Square Footage
Property/Submarket Ownership Development and Redevelopment Totalt
Interest Future % portunities Subject to
Market Conditions and Leasing
&ggiruction mgg%,ated Future

Seattle
Megacampus: Alexandria Centere for Life Science — South Lake Union/Lake Union @ $ 516,743 227,577 869,000 188,400 1,284,977
601 and 701 Dexter Avenue North and 800 Mercer Street
1010 4th Avenue South/SoDo 100% 59,99 — — 544,825 544,825
410 West Harrison Street/Hliott Bay 100% — — — 91,000 91,000
lgl.oetgztlzlampus: Alexandria Centere for Advanced Technologies — Canyon Park/ 100% 18,066 — — 230,000 230,000
21660 20th Avenue Southeast
Other development and redevelopment projects 100% 144,644 — — 706,087 706,087

T 739449 227,577 869,000 1760312 ~ 2,856,880
Maryland
Megacampus: Alexandria Centere for Life Science — Shady Grove/Rockville 100% 22,593 — — 296,000 296,000
9830 Darnestown Road

22,593 — — 296,000 296,000

Research Triangle
Megacampus: Alexandria Centere for Advanced Technologies and Agtech — 100% 106,906 — 180,000 990,000 1,170,000
Research Triangle/Research Triangle
4 and 12 Davis Drive
Megacampus: Alexandria Centere for Life Science — Durham/Research Triangle 100% 158,277 — — 2,060,000 2,060,000
Megacampus: Alexandria Centere for NextGen Medicines/Research Triangle 100% 109,368 — — 1,055,000 1,055,000
3029 East Cornvallis Road
Megacampus: Alexandria Centere for Sustainable Technologies/Research Triangl 100% 53,941 — — 750,000 750,000
?20 TW Alexander Drive, 2752 East NC Highway 54, and 10 South Triangle Drive
100 Capitola Drive/Research Triangle 100% — — — 65,965 65,965
Other development and redevelopment projects 100% 4,185 — 76,262 76,262

$ 432677 — 180,000 4997227 =~ 5111221

0 “Megacampus” under “Definitions and reconciliations” in Item 7 for additional information.

e e B S e R s s ot S s R R D PR

|I|a1|ons in Item 7 for additional inf ormation, includi mgN W square feet currently included in rental
jorth aggregatlng 415 977

reconc
(2)We have a 100% interest in 601 and 701 Dexter Avenue

SF and a 60% interest in the priority anticipated development project at 800 Mercer Street aggregating 869,000 RSF.
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New Class A/A+ development and redevelopment properties: summary of pipeline (continued)

Market Qur . Book Value Square Footage
Property/Submarket Ownership Development and Redevelopment Totalm
S B S e
g
gg‘rjlg;ruction Krr:g::litgated Future

New York Gty
Megacampus: Alexandria Centere for Life Science — New York City/New York City 100% $ 168423 — — 550,000 @ 550,000

~ 168423 — — 550,000 ~ 550,000
Texas
Alexandria Centere for Advanced Technologies at The Woodlands/Greater Houston 100% 49,118 73,298 — 116,405 189,703
8800 Technology Forest Place
1001 Trinity Street and 1020 Red River Street/Austin 100% 10,533 — 126,034 123,976 250,010
Other development and redevelopment projects 100% 56,798 — — 344,000 344,000

116,449 73,298 126,034 584,381 ~ 783713

Canada 100% 51,596 139,311 — 371,743 511,054
Other development and redevelopment projects 100% 121,39 — — 724,349 724,349
Total pipeline as of Decenrber 31, 2024, excluding properties held for sale T 8,618,727 4,357,276 2,134,948 23,696,280 30,188,504
Properties held for sale 237,739 — — 2,390,856 2,390,856
Total pipeline as of Decerrber 31, 2024 $ 8,856,466 © 4,357,276 2134948 ~  26087,136 32,579,360
Referto " under “Definitions and reconciliations” in Item 7 for additional information.

Megacany .
(1)Total square footpus includes 3,056,674 RSF of buildings currently in operation that we expect to demolish or redevelop and commence future construction subject to market conditions and leasing. Refer to “Investments in real estate”

ut
ur “Definitions and reconciliations” In Item 7 for additional information, includi deve!ognem and redeveloatmm square feet currently included in rental ies. . i
(2)During the three months ended September 30, 2024, we filed a lawsuit against the New York City Health + Hospitals Corporation and the New York City Economic Development Corporation for fraud and breach of contract conceming our

82

ITEM 3. LEGAL PROCEEDINGS
In 2006, ARE-East River Science Park, LLC, a subsidiary of Aexandria Real Estate Equities, Inc., was granted an option to

incorporate a land parcel adjacent to and north of the Alexandria Center® for Life Science — New York City (‘ACLS-NYC”) campus
(“Option Parcel”) into the existing ground lease of that campus. The Option Parcel will allow ARE-East River Science Park, LLC to
develop a future world-class life science building within the ACLS-NYC campus. ARE-East River Science Park, LLC's investment in pre-
construction costs related to the development of the Option Parcel, including costs related to design, engineering, environmental,
sunweyftitle, and permitting and legal costs, aggregated $168.4 million as of December 31, 2024.
On August 6, 2024, ARE-East River Science Park, LLC filed a lawsuit in the U.S. District Court for the Southern District of New York
againstits landlord, New York City Health + Hospitals Corporation ﬁ“H+H" , and the New York City Economic Development Corporation
(‘EDC”). On January 24, 2025, -East River Science Park, LLC filed a First Amended Complaint. The lawsuit alleges two principal
claims against H+H and EDC: fraud in the inducement, and, in the alternative, breach of contract in violation of the implied covenant of

s

®

good faith and fair dealing. As alleged in the complaint, ARE-East River Science Park, LLC's claims arise from H+H's and EDC

misrepresentations and concealment of material facts in connection with a floodwall, which H+H and EDC are seeking to require ARE-

East River Science Park, LLC to integrate into the development of the Option Parcel. ARE-East River Science Park, LLC alleges that

H+H’'s and EDC’s misconduct have prevented it from commencing the development of the Option Parcel. In light of the pending

litigation, the closing date for our option and thus the commencement date for construction of the third tower at the campus are’
resentlyindeterminate. Among other things, ARE-East River Science Park, LLC is seeking significant damages and equitable relief
om the court to confirm our understanding that the option is in full force and effect.

This matter exposes us to potential losses ranging from zero to the full amount of the investment in the project aggregatingwe

$168.4 million as of December 31, 2024, de[_)endin on any collection of damages and/or the ability to develop the project. We

performed a probability-weighted recoverability analysis based on initial estimates of various possible outcomes and determined no

impairment was present as of December 31, 2024.

[ 4. MINE DISCLOSURES

Not applicable.
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PART Il

ITEM 5. MARKET FOR REGISTRANT'S COMMON EQUITY, RELATED STOCKHOLDER MATTERS, AND ISSUER PURCHASES

OF EQUITY SECURITIES

Market Information

Our common stock is traded on the NYSE under the symbol “ARE.” On January 15, 2025, the last reported sales price per

share of our common stock was $98.43, and there were 562 holders of record of our common stock (excluding beneficial owners whose
shares are held in the name of Cede & Co.).

To maintain our qualification as a REIT, we must make annual distributions to stockholders of at least 90% of our taxable .
income for the current taxable year, determined without regard to deductions for dividends paid and excluding any net capital gains.
Under certain circumstances, we may be required to make distributions in excess of cash flows available for disfribution to meet these
distribution requirements. In such a case, we may borrow funds or may raise funds through the issuance of additional debt or equi
capital. No dividends can be paid on our common stock unless we have paid full cumulafive dividends on our preferred stock. As of
December 31, 2024, we had no outstandln%shares of preferred stock. Future distributions on our common stock will be determined by,
and made at the discretion of, our Board of Directors and will depend on a number of factors, including actual cash available for
distribution to our stockholders, our financial condition and capital requirements, the annual distribution requirements under the REIT
provisions of the Internal Revenue Code, restrictions under Manyland law, and such other factors as our Board of Directors deems
relevant. e cannot assure our stockholders that we will make any future distributions. o

Refer to “Item 12. Security ownership of certain beneficial owners and management and related stockholder matters” in this

annual report on Form 10-K for information on securities authorized for issuance under equity compensation plans.

Issuer Purchases of Equity Securities .

From December 9, 2024 to December 31, 2024, we repurchased 496,276 shares of our common stock a?gregatln?

$50.1 million under the program. The repurchases were made on the open market pursuant to a trading plan established under Rule
10b5-1 of the Securities Exchange Act of 1934, as amended. As of December 31, 2024, we had remaining authorization to repurchase
shares with an aggregate value up to $449.9 million. .

‘2I'he following table summarizes share repurchases executed under the program during the three months ended December 31,

024:
Total Number  Average Price Paid  Total Number of Aﬁproximate Value of
of Shares per Share Shares Purchased as  Shares That May Yet
Purchased Part of Publicly Be Purchased
Announced Plans Under Plans
December 9, 2024 - December 31,2024 496,276 $ 100.95 496,276 $ 449,903,317
1) On December 9, 2024, we announced that our Board of Directors authorized a share repurchase program allowing the repurchase of shares with an

aggregate
S/eglue.up to $500.0 million until December 31, 2025 in the open market, through privately negotiated transactions, or ctherwise, in accordance with all applicable
securities laws and lations, including Rule 10b-18 of the Exchange Act.

RESERVED]
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ITEM 7. MANAGEMENT'S DISCUSSION AND ANALYSIS OF ANANCIAL CONDITION AND RESULTS OF OPERATIONS

The following discussion should be read in oorg'unctiqn with our consolidated financial statements and notes thereto under

“ltem 15. Exhibits and financial statement schedules” in this annual report on Form 10-K. Forward-looking statements involve inherent
risks and uncertainties regarding events, conditions, and financial trends that may affect our future plans of operations, business
strategy, results of operations, and financial position. Anumber of important factors could cause actual results to differ materially from
those included within or contemplated by such forward-looking statements, including, but not limited to, those described within this “ltem



7. Management's discussion and analysis of financial condition and results of operations’” in this annual report on Form 10-K. We do not
undertake any responsibility to update any of these factors or to announce publicly any revisions to any of the forward-looking
statements contained in this or any other document, whether as a result of new information, future events, or otherwise.

As used in this annual report on Form 10-K, references to the “Company,” “Alexandria,” “ARE,” “we,” “us,” and “our” refer to
Alexandria Real Estate Equities, Inc. and its consolidated subsidiaries.

?Eiecutive summary
Operating results

Year Ended December 31,

2024 2023
Netincome attributable to Alexandria’s common stockholders — diluted:
In millions $ 3096 $ 924
Per share $ 180 $ 0.54
Funds from operations attributable to Alexandria’s common stockholders — diluted, as adjusted:
In millions $ 16291 $ 15323
Per share $ 947 % 8.97

For additional information, refer to “Funds from operations and funds from operations, as adjusted, attributable to Aexandria )
Real Estate Equities, Inc.’'s common stockholders” under “Definitions and reconciliations” and to the tabular presentation of these items
in “Results of operations” in ltem 7 in this annual report on Form 10-K.

Continued operational excellence and solid results amid challenaing macroeconomic environment

(As of December 31, 2024, unless stated otherwise)

QOccupancy of operating properties in North America 94.6%
Percentage of total annual rental revenue in effect from Megacampus platform 7%
Percentage of total annual rental revenue in effect from investment-grade or publicly traded large cap tenants ~ 52%

Adjusted EBITDAmargin for the three months ended December 31, 2024 72%
Percentage of leases containing annual rent escalations 97%

Weighted-average remaining lease term:
Top 20 tenants 9.3 years
Al tenants 75 years

Sustained strength in tenant collections:
January 2025 tenant rents and receivables collected as of the date of this report 99.5%

Tenarrtﬂ rents and receivables for the three months ended December 31, 2024 collected as of the date of this ~ 99.9%
repo

Continued solid leasing volume and rental rate increases
«Continued solid leasing volume a[ggregatlng .1 million RSF for the year ended December 31, 2024, up 19% compared to our
2014-2020 average of 4.3 million RSF.

*Rental rate increases on lease renewals and re-leasing of space were 16.9% and 7.2% (cash basis) for the year ended



December 31,2024. . o
*84% of our leasing activity during the last twelve months was generated from our existing tenant base.
*Tenantimprovements and leasing commissions on renewed and re-leased space executed during the year ended December
21 , 2024 represented only 8.4% of total lease term rents, the second lowest percentage of total lease term rents in the past
Ve years.

2024
Total leasing activity— RSF T 5053954
Leasing of development and redevelopment space — RSF 493,341
Lease renewals and re-leasing of space:
RSF (included in total leasing activity above) 3,888,139
Rental rate increase 16.9%
Rental rate increase (cash basis) 7.2%
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Continued solid net operating income and internal growth
«Total revenues of $3.1 billion, up 8.0%, for the year ended December 31, 2024, compared to $2.9 billion for the year ended
December 31, 2023. ) . o
*Net operating income (cash bams(? of $2.0 billion for the year ended December 31, 2024, up $176.9 miillion, or 9.8%, compared
to the year ended December 31, 2023.
*Same property net operating income growth of 1.2% and 4.6% (cash basis) for the year ended December 31, 2024, compared
to the year ended December 31, 2023. ! L
*97% of our leases contain contractual annual rent escalations approximating 3%.
Continued rigorous focus on management of general and administrative costs
“Genera ané administrative expenses as a percentage of net operating income of 7.6% for the year ended
December 31, 2024, compared to 9.8% for the year ended December 31, 2023. o
*We expect general and administrative cost savings of approximately $32 million in 2025, based on the midpoint of our
uidance, compared to 2024, from a variety of cost-control and efficiencyinitiatives, including: .
*Personnel-related matters: reduction in headcount over the last two years and restructuring of compensation plans.
Streamlining of business processes: systems upgrades, process improvements, and cost reduction in legal, technology,
and operational support senvices.
Attractivtren div;’dend strategy to share net cash flows from operating activities with stockholders while retaining a significant portion for
reinvestmen
«Common stock dividend declared for the three months ended December 31, 2024 of $1.32 per common share, aggreqating
28.1 9 per common share for the year ended December 31, 2024, up 23 cents, or 5%, over the year ended December 31,

23.
+Dividend yield of 5.4% as of December 31, 2024.
Dividend payout ratio of 55% for the three months ended December 31, 2024.
«Average annual dividend per-share growth of 5.4% from 2020 to 2024.
«Significant net cash flows from operating activities after dividends retained for reinvestment aggregating $2.2 billion for the
grars ended December 31, 2019 through 2024.
ong execution of Alexandria’s 2024 capital strate:
Our 2%524 capital plan included $71.4 billion in ﬁir]din%from strategic dispositions that focused on a portfolio of diversified

assets, of which $1.1 billion was oomFIeted during the three months ended December 31, 2024. Refer to “Dispositions” in ltem 2 in this

annual report Form 10-K for additional details.

(in millions)

During the nine months ended September 30, 2024 $ 239
During the three months ended December 31, 2024 1,128
Total 2024 dispositions s 1367

As of the date of this report, our share of E)ending dispositions subject to negotiations aggregated $539.5 million. These .
tre;nsactgons represent approximately 32% of the $1.7 billion midpaint of our 2025 guidance range for dispositions and sales of partial
interests.



*During the three months ended December 31, , we place Y gacampus development and redevelopment
projects aggregating 602,593 RSF that are 98% occupied across multiple submarkets and delivered incremental annual net
operating income of $55 million. Key deliveries during the three months ended December 31, 2024 include:

+171,102 RSF at 4155 Campus Point Court located on the Campus Point by Aexandria Megacampus in our University

Town Center submarket;

+139,984 RSF at 840 Winter Street located on the Alexandria Center®for Life Science — Waltham Megacampus in our

Route 128 submarket; and . . .

93,492 RSF at 10935, 10945, and 10955 Alexandria Way located on the One Alexandria Square Megacampus in our

Torrey Pines submarket.

«Annual net operating income (cash basis) is expected to increase by $70 million upon the burn-off of initial free rent, with a
welghted-average burn-off period of approximately three months, from recently delivered projects.

*68% of RSF in our total development and redevelopment pipeline is within our Megacampus ecosystems.

(dollars in millions) Incremental Annual RSF Occupancy
Net Operating Percentage
Income

Placed into senvice:

Nine months ended September 30, 2024 $ 63 945118  100%

Three months ended December 31, 2024 55 602,593 98

Total placed into senvice in 2024 $ 118 1,547,711 98%

Expected to be placed into service:

Fiscal year 2025 $ 83 4,357,276
First quarter of 2026 through second quarter of 2028 312
$ 395

;1)Includ,&s (i) 461,101 RSF that is ex%ded to stabilize through 2025 and is 89% leased/negotiating and (ii) expected partial deliveries through fourth quarter of 2025
rom projects expected to stabilize in 2026 and beyond. Refer to the initial and stabilized occupancy years under “New Class A/A+ development and
redevelopment properties: current projects” in Item 2 for additional information.
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Trends that may affect our future results - ) .

In 2024, we jdentified key market trends and uncertainties that had or may have a negative effect on our business. Athough

we have mitigating strategies to minimize the risks posed by these trends and uncertainties, there can be no assurance that these
measures will be successful in preventing material impacts on our future results of operations, financial position, and cash flows. Refer
to “Item 1A Risk factors” in this annual report on Form 10-K for discussion of additional risks we face. .

«New competitive sy may exert pressure on our rental rates and adversely affect our operating results. During and

after the -19 pandemic, the shitt towar rid and remote work arrangements has led certain office and other real

estate companies to repurpose their underutilized office spaces into laboratory facilities. Our success and the success of other
laboratory operators have prompted and may continue to prompt new and existing life science developers to commence
speculative redevelopment and/or development projects in anticipation of demand for laboratory facilities. These conversion

and speculative development projects contributed to a significant influx of new laboratory properties in key markets such as
Boston, San Diego, and San Francisco, heightening competitive pressures and diluting pricing power in certain submarkets.

The increase in the supply of laboratory properties may persistin the near future, potentially intensifying competition and
continuing to exert downward pressure on rental and occupancy rates. Our rental rates for renewed/re-leased space increased

by 16.9%, 29.4%, and 31.0% during years ended December 31, 2024, 2023, and 2022, respectively, and we expect an

increase of 9.0% to 17.0% in 2025. However, to remain competitive, retain existing tenants, or attract new tenants, we may

need to reduce our future rental rates below these projections and/or offer more tenant improvement allowances or additional
tenant concessions, including free rent. The table below reflects a trend of increasing tenant improvement and leasing
commissions per RSF and free rent related to our renewed/re-leased space:

Tenant Improvements/ Average Free Rent
I'Eeasmg Commissions per RS per Aonum

2022 $ 27.83 0.3 months

2023 $ 26.09 0.6 months

2024 $ 46.89 0.7 months

As of December 31, 2024, we anticipate that 4.4 million RSF of projects undergoing construction, which are expected to be
placed into service from 2025 through the second quarter of 2028, and will generate $395 million in future incremental annual
net operating income. These RSF are 45% leased or under lease negotiations as of December 31, 2024. The realization of the
aforementioned risks could hinder our ability to secure tenants for the remaining unleased RSF related to these projects at the
expected rates, or at all, potentially leading to a shortfall in or delays in the commencement of the projected incremental

annual net operating income.

~Unfavorable capital markets and overall macroeconomic environment nega
estate and non-real estate portfolios may limit our ability to raise capital to further our business objectives.

The effective execution of our development and redevelopment activities is contingent upon our access to the required capital.

In 2025, we expect to incur from $1.5 billion to $2.1 billion in construction spending. . .
«Lower. Qrogeﬁ valuations and increased cafgltallzatlon rates. Aportion of our projected construction and acquisition
spending is expected to be funded through dispositions and sales of partial interests in core and non-core real estate

tively impacting the value of our real



assets. Real estate investments are generally less liquid than many other investment types, which can present challenges
in selling our properties timely or at desirable prices, particularly in an economic climate marked by ongoing uncertainties
around inflation and interest rates, in addition to those related to oversuppgl.

Although the U.S. Federal Reserve lowered the federal funds target range during 2024 to 4.25%—4.50% from 5.25%—
5.50% at the end of 2023, interest rates remain elevated. This could continue tolimit access to debt and/or equi%
ﬁnancnntﬁ for the prospective buyers of our real estate assets, potentlallyellmlnatln? their participation in the market or
forcing them to seek more expensive alternative funding options. Such challenges Tor buyers could lead to a rise in
properties available for sale, and could exert downward pressure on property valuations and elevate capitalization rates,
[la_ﬁtentlallyadverselylmpactln the sales proceeds we expect from our real estate asset sales in 2025. .

e new supply, discussed above, combined with high interest rates and reduced market liquidity, mayresultina
prolonged period of lower pr%)eny\aluatlons and h(ngher capitalization rates, potentially leading to significant additional
real estate impairments. In 2024, these market conditions made it challenginfg to execute asset sales at anticipated
valuations within expected timelines. For more information about our sales of real estate, refer to “Sales of real estate
assets and impairment charges” in Note 3 —“Investments in real estate” to our consolidated financial statements in ltem
15 in this annual report on Form 10-K. In 2025, we expect to complete dispositions and sales of partial interests from $1.2
billion to $2.2 billion. However, we may not be able to achieve this and/or other targets disclosed in our 2025§uidanoe as
%result of the uncertainties discussed in this section as well as in “ltem 1A Risk factors” in this annual report on Form 10-
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The table below presents total dispositions, gain on sales of real estate, consideration in excess of book value, real estate

impairment, and a trend of increasing cagitahzaﬁon rates associated with dispositions and sales of partial interests in our

real estate assets in 2022, 2023, and 2024 (dollars in thousands). While the increase in capitalization rates presented in

the table can partly be attributed to the quality of core and non-core assets we sold during each period, capitalization rates

gtgeneral have increased in recent years, and there is no assurance that this upward trend will stabilize or reverse in the
ure.

Total Dispositions ~ Gains on Consideration Real Estate  Capitalization Capitalization
and Sales of Sales of Real in Excess of Impairment  Rates(1) Rates
Partial Interests Estate Book Value (cash basis )
2022 $ 222229 $ 537918 $ 644,029 $ 64,969 4.5% 44%
2023 $ 1314414 $ 277,037 $ 7792 $ 461114 6.7% 5.9%
2024 $ 1382453 $ 129312 § — $ 223068 7.7% 6.5%

(/1}%23%3{{@{6% nr?'o?nglri%n calculated only for stabilized operating assets sold. Refer to “Capitalization rates” under “Definitions and reconciliations” in Item
«Increased cost and limited availabiligg of capital. In 2025, we expect to issue approximately $600 million of unsecured
bonds, primarily to refinance our million bonds maturing in April 2025. However, should we encounter difficulties in
selling our real estate assets at our targeted prices, we may need to increase our reliance on debt financing to fund our
condstructlon projects, which are projected to aggregate approximately $1.8 billion based on the midpoint of our 2025

uidance.
ﬁ'n addition, our uses of capital include ground lease prepayments aggnjeg]@ting $270.0 million. In July 2024, we executed
an amendment to our existing ground lease agreement at the Alexandria Technology Square® Megacampus in our
Cambridge submarket to extend the term of the ground lease by 24 years to 2088. The amendment requires that we
Prepayour entire rent obligation for the extended lease term aggregating $270.0 million in two equal installments. During
he three months ended December 31, 2024, we made the first installment payment of $135.0 million, followed by the
second installment payment of $135.0 million on January 14, 2025. We believe the lease extension significantly enhances
the long-term value of our investment in this critical Megacampus. However, the rent prepayment under this ground lease
also sngnlﬁcar]ﬂw_m acted earnings due to the elevated cost of capital. ) . .
Ifthe current high interest rate environment Per§|sts or worsens, the debt funding option could become costlier, less
accessible, or even unavailable, potentially limiting our ability to complete our development projects on schedule and
thereby delaying our expected incremental annual net operating income generation and negatively affecting our business.
The table below reflects a trend of increasing interest rates related to our unsecured senior notes payable issued in 2022,
chOZf(lSjtand 2024 (dollars in thousands). There is no assurance that this trend of increasing debt costs will not continue into

e future.

Unsecured Senior Interest Rate(1)
Notes Payable Issued

2022 $ 1,800,000 3.38%
2023 $ 1,000,000 5.07%
2024 $ 1,000,000 5.57%

(1)Includes amortization of loan fees, amortization of debt premiums (discounts), and other bank fees. - . X
Capitalized interest. In 2025, our capitalized interest is expected to range from $340 million to $370 million and interest
expense from $165 million to $195 million. Our strategic focus is on prioritizing the completion of our highlyleased
{)I‘OJQC{S under construction. Additionally, we invest in our future pipeline with the goals of enhancing value and reducing
he timeline to allow for vertical construction. This is in response to our expectation of increased future demand for these
projects and is reflected in our expectation for capitalized interest. Refer to “Capitalized interest” under “Definitions and
reconciliations” in Item 7 in this annual report on Form 10-K for additional information. .

However, the challenging macroeconomic environment, including the elevated supply of laboratory space, higher costs or
unavailability of debt, and challenges in obtaining sufficient proceeds from real estate asset dispositions, as discussed
above, have necessitated and may continue to necessitate a reevaluation of our current plans and lead to a temporary
suspension of our construction projects. This could resultin a decline in our 2025 capitalized interest below our current
projections and in a further increase in interest expense recognized in our consolidated statement of operations in 2025.
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The table below presents gross interest expense, capitalized interest, and interest expense during 2022, 2023, and 2024
(in thousands).

Gross Interest Expense  Capitalized Interest Interest Expense
2022 $ 372,848 $ (278,645) $ 94,203
2023 $ 438,182 $ (363,978) $ 74,204
2024 $ 516,799 $ (330,961) $ 185,838

«Volatility in non-real estate investments. We hold strategic investments in publicly raded companies and privately held
entities primarily involved in the Tife science industry. These investments are subject to market and sector-specific risks
that can substant|all¥aﬁect their valuation. Like many other industries, the life science industryis susceptible to
macroeconomic challenges, such as ongoing economic uncertainty and a tighter capital environment. These factors may
lead to increased volatility in the valuation of our non-real estate investments. . -
In such a challenging environment, distributions from our investments —which we mayreceive as dividends, as
liquidation distributions from our investments in limited partnerships, or as a result of mergers and acquisitions that lead to
our ﬁrivatelyheld investees being acquired by other entities — could result in lower realized gains. Moreover, should
mart;t otontditions worsen, we may face challenges in selling these securities at optimal prices, potentially disrupting our
capital strategy. " - - . . N "
Unfavorable market conditions could also indicate potential impairment of our investments in privately held entities that do
not report NAV per share and lead to the recognition of additional significant non-real estate impairménts, lower realized
%ﬁms, and higher unrealized losses. . ) .

e table below reflects the wolatility of our non-real estate investments in 2022, 2023, and 2024 (in thousands):

Realized Gains(1) Unrealized Losses Total Investment Loss
2022 $ 80,435 $ (412,193) $ (331,758)
2023 $ 6,078 $ (201,475) $ (195,397)
2024 $ 59,124 $ (112,246) $ (53,122)

(ﬂlm impairment charges aggregating $58.1 million, $74.6 million, and $20.5 million for the years ended December 31, 2024, 2023, and 2022,
v .

res

The realization of any of the aforementioned risks could have a material adverse impact on our revenues, particularly our
income from rentals, net operating income, our results of operations, funds from operations, operating margins, initial
stabilized yields (unlevered) on new or existing construction projects, occupancy, EPS, FFO per share, our overall
business, and the market value of our common stock.

*Mitigating factors:

*Megacampus strategy: focus on premier Class A/A+ assets in AAA life science innovation cluster locations.
Aexandria has established a high-quality Labspacee asset base predominantly concentrated in markets with high barriers
to entry. Despite a recent increase in the availability of laboratory space, Aexandria is expected to continue to benefit from
our focus on Class A/A+ assets strategically clustered in Megacampus ecosystems in AAAlife science innovation cluster
locations in close proximity to top academic and medical research institutions. This proximityis a key driver of tenant
demand. Our Megacampus ecosystems are used in two distinct ways: (i) to house the research operations of our tenants
and (ii) to recruit and retain the best talent available from a limited pool, which underscores why the scale, strategic
design, and placement our Megacampus ecosystems provide are critical.

CEOs of life science companies typically anticipate rapid and exponential growth upon their companies’ achieving
scientific milestones. Our Megacampus ecosystems are designed for scalability, providing opportunities for our tenants to
row within our Megacampus ecosystems, including through our future developments_and re e\,elolpments a?gregatlng

9.5 million RSF, of which 68% is concentrated within our Megacampus ecosystems. The strategic location of our
Megacampus ecosystems, which offer both high visibility and a clear path to growth, serves as a powerful motivator for
tenants to lease space from us.
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Moreover, our tenants recog\r/gze that their success is directly linked to their ability to attract and retain personnel to

advance their science. Our Megacampus ecosystems provide a superior set of amenities, senvices, and access to transit

that offer our tenants valuable optionality. The collaborative, vibrant elements of our Megacampus ecosystems, coupled

with world-class amenities, enhance their confidence in using these spaces as effective recruiting tools. In contrast, a

significant amount of the competitive supply in the market today consists of isolated, one-off buildings. These facilities may

gr?ylde operational space, but they fall short in offering the scale and strategic design that our Megacampus ecosystems
eliver.

Consequently, our external growth strategy focuses on the development of new Megacampus ecosystems and the

enhancement of existing ones, ser_vin% as our most effective defense against competitive supply. Over the past three

decades, we have established a significant market presence in AMinnovation cluster locations. Our Megacampus

facilities provide a comprehensive solution to life science tenants, one that is challenging to replicate due to the significant

time and caPitaI required to replicate this model. We believe the focus on our Megacampus strate%ywill continue to

position us favorably compared to potential .suppl%/of new competitive laboratory spaces. This strategyis partially

responsible for our 2024 performance metrics lis

macroeconomic environment:

*Our Megacampus properties account for 77% of our total annual rental revenue as of December 31, 2024.

+Strong funds from operations per share —diluted, as adjusted, for 2024 of $9.47.

*Same property net operating income growth of 1.2% and 4.6% (cash basis) for the year ended December 31, 2024.

«Solid occupancy of 94.6% as of December 31, 2024.

+Solid rental rate' increases of 16.9% and 7.2% (cash basis) for the year ended December 31, 2024.

«Strong leasing volume aggregating 5.1 million RSF for the year ended December 31, 2024, up 17% compared to our

2023 leasing volume.

*The weighted-average lease term for leases executed during 2024 was 8.9 years; and

+Qur projects expected to stabilize in 2025 are 89% leased/negotiating. . o

Operational excellence of our team. Aexandria provides and demonstrates operational excellence in direct asset

management and operations of our Labspace® asset base. This high level of performance is crucial in helping to protect

billions of dollars” worth of intensive infrastructure, specialized equipment, and invaluable tenant research and clinical

assets. The demandlnP nature of laboratory-based scientific research regunres strict adherence to safety standards set by

local, state, and federal regulatory bodies. Key compliance aspects include good manufacturing practice and Clinical

Laboratory Improvement Amendments (“CLIA’) certifications, adherence to national biosafety level guidelines, proper

permitting and handling of hazardous waste generation and chemical storage, maintenance of safety stations, effective

ed below, which have been achieved despite the current challenging



management of ultra-low temperature freezers, and careful licensing and management of radioactive materials. .

Qur team is composed of highly experienced, educated, and professionally credentialed facilities specialists. This
expertise is essential in ensuring a secure and efficient environment for groundbreaking scientific research and has been
cultivated and maintained over many years.

-Stre%hof our brand. As a recognized leader in the life science and real estate sectors, Aexandria has successfully
built a diverse and high-quality tenant base. Over the past three decades, we have fostered longstanding relationships
and strategic partnerships with our tenants, which have enabled us to maintain strong occupancy, leasing, and growth in
net operating income and cash flows and to effectively navigate through various economic cycles. Keyindicators of our
brand strength include: . . . .

;/55 oft%eoember 31, 2024, 84% of our leasing activity during the last twelve months was generated from our existing
enant base.

+As of December 31, 2024, 92% of our top 20 tenants annual rental revenue is derived from investment-grade or
Iargle—cap publicly raded companies.

«Solid occupancy of 94.6% as of December 31, 2024; and . ) o

«Qur tenant collections have remained consistently high over the last four years, averaging 99.8% since the beginning

of 2021 through December 31, 2024.

«Life science fundamentals. \le monitor market demand trends, particularlyin the life science industry, to optimally align
our property offerings with tenant requirements. The life science industry has shown strong long-term growth, fueled by
multifaceted sources of funding, including private venture capital, biopharma R&D spend, governmentfunding, and
philanthropic support for biomedical innovation. Our focus on high-quality Labspace® assets in prime locations positions
us to effectively capitalize on these ongoing trends: . ) .

«The R&D expenditures by U.S. publi ﬁltraded life science companies have shown consistent %rowth since 2014,

nearly doubling in 2023 compared to 2014. As of December 31, 2024, 17 of the top 20 pharma R&D spenders (for the
year 2023) are Alexandria tenants. . o . . . )

*The sector’s growth is further supported by substantial funding life science companies by private-venture capital,

which totaled over $40B in 2024, over 2.5x the capital de{)lo in2014.

-FDAagErovals of novel medicines continue to accelerate. Novel approvals by the FDA's CDER division averaged 49
from 2020-2024, over double the average from 2005-2009.
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Prudent financial management. Our strong and flexible balance sheet and prudent balance sheet management are key
ctors in our ability to navigate economic uncertainties and capitalize on new opportunities. The strength of our financial

position is _highlighted by several keyindicators:

+Our significant liquidity of $5.7 billion as of December 31, 2024 provides us the flexibility to address our operational

needs and to pursue growth opportunities. . ) . . .

“We expect to have the ability to self-fund a large portion of our capital requirements through the following sources in

2025:
+$475 million in net cash provided by operating activities after dividends, at the midpoint of our guidance range for

+$684.1 million in capital contributions to fund construction expected from our existing consolidated real estate

joint venture partners from Januala/ 1, 2025 through 2028.

$1.7 bfilli%rg) ng dispositions and sales of partial interests in real estate assets at the midpoint of our guidance
range for .

-As%f December 31, 2024, our credit ratinas from Moody's Ratings and S&P Global Ratings were Baa1 and BBB+,
respectively, which continued to rank in the toP 10% among all publiclytraded U.S. REITs.” T

«As of December 31, 2024, our fixed-rate debt represents 98.8% of our total debt, which provides predictabilityin debt
s_ervmg 2%osts. Qur fixed rate debt percentage has averaged 98.4% of total debt as of December 31 of each year
since .

*Our debt maturity schedule is well laddered which provides us with financial flexibility and reduces short-term
refinancing risks. As of December 31, 2024, 32% of our debt matures in 2049 or later and only 14% of our debt
matures in the next three Xears.

«As of December 31, 2024, the weighted-average remaining term of our debt is 12.7 years, demonstrating our
strategic approach to debt management and focus on m_aintainin% manageable annual debt maturities.

*Our n(lgt dgbt and preferred stock to Adjusted EBITDAratio was 5.2xfor the three months ended December 31, 2024
annualized.

*Other mitigating factors . ) . . o
«Improvement in office market. The increase in demand for premium office space in 2024, primarily driven by the tech
sector, particularly companies focused on Al, absorbed some of the market's previously misguided office-to-lab
conversions, which are now being repurposed back into modem office environments. High ceilings, improved
ventilation systems, and abundant natural light have become highly desirable features, appealing to office tenants.
This frend is expected to lead to the exit from the life science sector of inexperienced life science real estate
dewvelopers and expedite the resolution of the oversupply.
«Projected decrease in general and administrative expenses. Over the past few years, we have implemented
comprehensive measures to reduce our expenditures across our organization, including our general and
administrative expenses, which provided savings during the year ended December 31, 2024 compared to the year
ended December 31, 2023, and are expected to provide significant savings in 2025 and beyond. With these
initiatives, we anticipate a reduction in general and administrative expenses of approximately $32 million, or 23%,
dunng the year ending December 31, 2025, based on the midpoint of our 2025 guidance, compared to the year
ended December 31,2024. These projected savings are expected to stem from a variety of implemented cost-control
and efficiency initiatives including, but not limited to, the following:
(i)Personnel-related matters, including:
*Reduction in headcount over the lasttwo years.
*Restructuring of various compensation plans.
(ii)Streamlining of business processes: .
«Implementation of systems upgrades, process improvements, and smarter technology.
*Renegotiation of contracts related to legal, technology, and operational support senvices, and
elimination of redundancies through befter alignment'and consolidation of roles.
These and other changes are roLected to generate annual savin%s of approximately $32 million, or 23%, during the
ar ending December 31, 2025, based on the midpoint of our 2025 guidance, compared to the year ende
ecember 31, 2024, with a significant portion of these savings anticipated to potentially continue beyond 2025. As a
Bercentage of net operating income, our general and administrative expenses for the trailing twelve months ended
ecember 31, 2024 and 2023 were 7.6% and 9.8%, respectively.
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Execution of capital strategy

2024 capital strate
Dunng.ﬁ%ﬂ, we continued to execute many of the long-term components of our capital strategy, as described below.
Maintained access to diverse sources of capital strategically important to our long-term capital structure
Generated significant net cash flows from operating activifies.
«In 2024, we funded $497.8 million of our equity capital needs with net cash flows from operating activities after dividends
and kciilsh'lbutltg?s to the company's consolidated real estate joint venture partners, and excluding the impact of changes in
working capital.
-Sucoe%sﬁJllyemcuted our 2024 capital strategy, driven primarily by strategic dispositions that focused on a portfolio of
diversified assets.
«In 2024, dispositions from real estate generated $1.4 billion of capital for investment into our development and
redevelopment projects.
«In February 2024, we entered into a new ATMcommon stock offering program that allows us to sell up to an aggregate of
$1.5 billion of our common stock. . ) )
+*During the three months ended June 30, 2024, we entered into new forward equity sales agreements aggregatin:
228 million to sell 230 thousand shares of common stock under our ATMprogram at an average price per share o

122.32 (before underwriting discounts).
+During the three months ended December 31, 2024, we settled all outstanding forward equity sales agreements by
|ssum98230 thousand shares of common stock at an average price per share of $120.93 and received net proceeds
of $27.8 million, before offering costs.
«As of the date of this report, the remaining aggregate amount available for future sales of common stock under our ATM
ribrggram was $1.47 billion. ) ) .
+Achieved significant growth in annualized Adjusted EBITDAof $178.5 million, or 9%, for the three months ended December
31,2024, compared to the three months ended December 31, 2023, which allowed us to:
*Opportunisticallyissue, on a leverage-neutral basis, unsecured senior notes payable aggregating $1.0 billion with a
weighted-average interest rate of 5.48% and a weighted-average maturity of 23.1 years; and
%%Ttaln ourl_neg1 debt and preferred stock to Adjusted EBITDAratio to 5.2x for the three months ended December 31,

,annualized.

Strong and flexible balance sheet with sianificant I{\%Jidity, top 10% credit ratina rankina among all é)gblicly traded U.S. REITs
As of December 31, 2024, our credit ratinas from Moody's Ratings and S&P Global Ratings were Baa1 and BBB+,
respectively, which continued to rank in the top 10% among all publicly traded U.S. REITs.
*Net debt and preferred stock to Adjusted EBITDA of 5.2x and fixed-charge coverage ratio of 4.3x for the three months ended
December 31,2024, annualized.
«Significant liquidity of $5.7 billion.
+32% of our total debt matures in 2049 and beyond.
+12.7 years weighted-average remaining term of debt.
«Since 2020, an average of 98.4% of our year-end debt balances have been fixed rate.
«Total debt and preferred stock to ?ross assets of 28%.
+$684.1 million of expected capital contribution commitments from existing consolidated real estate joint venture partners to
fund construction from January 1, 2025 through 2028.
Keg/ capital metrics as of or for the year ended December 31, 2024
% 9.0 billion in total market capitalization.
+$16.8 billion in total equity capitalization. -
*Non-real estate investments aggregating $1.5 billion:
*Unrealized gains presented in our consolidated balance sheet were $83.6 million, comprising gross unrealized gains and
losses aggregating $228.1 million and $144.5 million, respectively. ) _ .
«Investment loss of $53.1 million for the year ended December 31,2024 presented in our consolidated statement of operations
consisted of $117.2 million of realized gains, $112.2 million of unrealized losses, and $58.1 million of impairment charges.
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2025 caﬁital strategy

During 5, we intend to continue to execute our capital strategy to further strengthen our credit profile, which will allow us to

further improve our cost of capital and continue our disciplined approach to capital allocation. Consistent with 2024, our capital strategy
for 2025 includes the following elements: . . . . ) .

«Allocate capital to Class A/A+ properties located in Megacampus ecosystems in AMAlife science innovation clusters.

*Maintain grudent access to diverse sources of capital, which include net cash flows from ogerating activities after dividends,
incremental leverage-neutral debt supported by growth in Adjusted EBITDA, strategic value harvesting and assetrecycling

through real estate disposition and partial interest sales, non-real estate investment sales, sales of equity, joint venture capital,

and other sources of capital.

Continue to improve our credit profile.

«Maintain commitment to long-term capital to fund growth.

*Prudently ladder debt maturities and manage short-term variable-rate debt.

*Prudently manage non-real estate equit?]/ investments to suz)port corporate-level investment strategies.

«Maintain‘a stable and flexible balance sheet with significant liquidity.

Consider opportunistic repurchases, in privately negotiated transactions, of our common stock.

The anticipated delivery of significant incremental EBITDAfrom our development and redevelopment of new Class A/A+

[;)roperties is expected to enable us to continue to debt-fund a significant portion of our development and redevelopment projects on a
everaf;e—neutral basis. We expect to continue to maintain access to diverse sources of capital, including unsecured senior notes
payable and secured construction loans for our development and redevelopment projects from time to time. We expect to continue to
maintain a significant prcij)omon of our net operating income on an unencumbered basis to allow for future flexibility for accessing both
unsecured and secured debt markets, although we expect traditional secured mortgage notes payable will remain a small component of
our capital structure. We intend to supplement our remaining capital needs with net cash flows from operating activities after dividends
and proceeds from real estate asset sales, f)artlal interest sales, and eqwa/capnal. For further information, refer to “Projected results,
Sources of capital,” and “Uses of capital” in ltem 7 in this annual report on Form 10-K. Our ability to meet our 2025 capital strategy



objectives and expectations will depend in part on capital market conditions, real estate market conditions, and other factors beyond our
control. Accordingly, there can be no assurance that we will be able to achieve these objectives and expectations. Refer to our
discussion of “Forward-looking statements” under Part | and “ltem 1A Risk factors” in this annual report on Form 10-K.
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Same Property Net Rental Rate Growth:

Operating Income Growth Renewed/Re-Leased Space
Margins(1) Favorable Lease Structure()
9

Inr?dustm and corporate responsibility leadership: catalyzing and leading the way for positive change to benefit human health
and socief
*During 2024, we continued to advance our thought leadership and corporate responsibility initiatives and received broad
recognition for our pﬁperatuonal excellence in asset management, desng}n, development, leasing, real estate transactions, and
sustainability. Significant strategic efforts and achievements included the following:
«Alexandria was named one of the World’s Most Trustworthy Companies by Newsweek. This significant distinction builds on the
Company's recognition by the publication as one of America’s Most Trustworthy Companies in 2023 and 2024. Aexandria is
one of only three S&P 500 REITs recognized in the real estate and housing category. . ) . .
«Alexandria and its executive chairman and founder, Joel S. Marcus, were honored with the inaugural Bisnow Life Sciences
Icon & Influencer Award. This prestigious award highlights Mr. Marcus and the Company's significant long-term contributions to
and lasting impact on the life science real estate sector and broader life science industry. Mr. Marcus accepted the award on
EIS ovst/n behall( and that of Aexandria at Bisnow’s International Life Sciences & Biotech Conference, where he was also the
eynote speaker.
-Tgr;)rioritlze the mental health crisis, Aexandria, in partnership with former oongressman Patrick J. Kennedy and The Kennedy
Forum, held its second Alexandria Summite on Mental Health in Washington, DC. Alexandria convened a diverse set of key
decision makers, influential life science industry thought leaders, members of Congress, regulatory agency executives, and
other ke(}/ policymakers to advance the development of novel, effective psychiatric t_heraPies to address vastunmetneed.
-Alexandria earned several 2024 local and g%lonal TOBY (The Qutstanding Building of the Year) Awards from BOMA (Building
Owners and Managers Association). The TOBY Awards are the commercial real estate industry's highest recognition honoring
excellence in commercial building management and operations.
«In the BOMA Md-Atlantic region, 60 Binney Street on the Alexandria Centere at Kendall Square Megacampus won in the Life
gcilednoe category; and Building 1400 on the Alexandria Centere at One Kendall Square Megacampus won in the Renovated
uilding category.
*InB San Francisco and the Pacific Southwest regions, the Alexandria Centere for Life Science — San Carlos
Megacampus won in the Life Science category. . )
«In the B! Raleigh-Durham region, 8 Davis Drive on the Alexandria Centere for Advanced Technologies and AgTech —
Research Triané;(l)e Megacampus won in the Life Science cate%ory. .
«In our Greater Boston market, 325 Binney Street, a 462,100 RSF development on the Alexandria Center® at One Kendall Square
Megacampus in Cambridge, eared LEED Platinum certification, the highest level of certification under the U.S. Green Building
Council’s Core and Shell rating system. Home to Moderna’s global head%uarters and R&D center, the ultra-efficient building is
targeting LEED Zero Ener?yoerti cation, reduced fossil fuel use through the implementation of a geothermal system, and 100%
renewable electricity, resulting in an estimated 97% reduction of GHG emissions relative to the MA 2020 Stretch Code baseline.
The building’s atrium, which is a light-filled collaboration space with a terraced garden and communal staircase, was celebrated for
design excellence in the Science & Research — Small (under 50,000 SF) category of the 2024 International Interior Design
Association New England (IIDANE) Design Awards and also received the award program’s top honor, Bestin Show.
«Additionallyin Greater Boston, Alexandria won two 2023 Commercial Broker Association Achievement Awards: Life Science Deal
of the Year for our lease with Novo Nordisk at 60 Sylvan Road on the Alexandria Center® for Life Science — Waltham Megacampus;
and Investment Sale of the Year — Urban for our strategic sale of partial interest in 15 Necco Street.
*In our San Francisco Ba(y;Area market, Aexandria received a San Francisco Business Times' 2024 Real Estate Deal of the Year
ﬁ/&gard for our lease with CARGO Therapeutics, a clinical-stage biotechnology company, at 835 Industrial Road on this
gacampus.

«In our San Diego market, Aexandria GradLabse at 9880 Campus Point Drive, located on the Campus Point by Aexandria
Megacampus in our San Diego market, earned a 2024 International Institute for Sustainable Laboratories (I2SL) Lab Buildings and
Projects Award for Excellence in EnerEEEfﬁaengy. The state-of-the-art building was designed to operate as a highly energy-
efficient research facility. In 2023, the LEED Platinum certified fauhtxearned an I2SL Labs2Zero pilot Energy Score of 96 out of
100, indicating its operational energy performance is better than 96% of similar facilities.
«In our Seattle market, Aexandria was an honoree in the Water Stewardshig category of the Puget Sound Business Journal's 2024
Environmental and Sustainability Avards and the winner of the Seattle 2030 District's 2024 Vision Award for Energy in recognition
of our implementation of an innovative energy district at the Alexandria Centere for Life Science — South Lake Union Megacampus
featuring one of the largest wastewater heat recovery systems in North America. This wastewater heat recovery system, which will
provide an alternative energa/ source to heat our buildings and enhance building resilience and operating performance,
demonstrates our continued focus on reducing GHG emissions in ourlaboratorgfacﬂmes.
«In our Manyjland market, we were awarded three 2024 NAIOP DC|VD Awards of llence for developments and enhancements
on the Alexandria Centere for Life Science — Shady Grove Megacampus: 9810 and 9820 Darnestown Road for Best Life Science
Facility, 9800 Medical Center Drive for Best Amenity Space, and 9950 Medical Center Drive for Best Industrial/Flex
«In our Research Triangle market, we earned the Top Life Sciences/Laboratory Lease in the Triangle Business Journal’s 2024

E Awards for our lease with Pairwise, a health-focused food and agriculfure comEany, at 110 and 112 TW Alexander Drive on
the Alexandria Centere for Sustainable Technologies Megacampus. The annual SPACE Awards recognize the Research Triangle’s
top commercial real estate developments and transactions.
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~Alexandria received a 2024 Nareit Sustainable Design Impact Award for our groundbreaking approach to utilizing alternative
energy sources such as geothermal energy and wastewater heat recovery systems to reduce operational GHGin

Labspace® development projects in our Gréater Boston and Seattle markets.

«Qur longstanding sustainability leadership and performance was reinforced by our achievements in the 2024 GRESB Real Estate
Assessment. We received the GRESB Green Star designation for the eighth consecutive, R/ear and an “A’ disclosure score for the
seventh consecutive year, signifying best-in-class transparency regarding our sustainability practices and reporting.
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Climate change

We cannot predict the rate at which climate change will progress. However, the physical effects of climate change may

potentially have a material adverse effect on our properties, operations, and business. For example, most of our properties are located

along the east and west coasts of the U.S. and some of our properties are located in close proximity to shorelines. To the extent that

climate change impacts weather patterns, our markets could experience severe weather, including hurricanes, severe winter storms,

wildfires, droughts, and coastal flooding due to increases in storm intensity and rising sea levels. Over time, these conditions could

resultin declining demand for space at our properties, delays in construction and resulting increased construction costs, or our inability

to operate the buildings at all. Climate change and severe weather may also have indirect effects on our business byincreasing the

cost of, or decreasing the availability of, property insurance on terms we find acceptable, and by increasing the costs of energy,

maintenance, repair of water and/or wind damage, and snow removal at our properties. e continue to evaluate our asset base for

pc_)ltgﬁntlal exposure to the following climate-related risks: sea level rise and increases in heawyrain, flood, drought, extreme heat, and

wildfire.

We are monitoring considerations such as shifting market demands and regulation. Numerous states and municipalities have

adopted state and local laws and policies on climate change, including climate disclosures and emission reduction targets impacting the

building sector. For example, the State of California enacted legislation requiring certain oomggnles to disclose GHG and climate-

related financial risk information. Further cities including Boston, Cambridge, New York, and Seattle have passed ordinances that set

limits on GHG emissions associated with building operations. Some municipalities, including the Cities of New York and San Francisco,

have also implemented legislation to eliminate the use of natural gas in new construction projects. Refer to “We face possible risks and

costs associated with the effects of climate change and severe weather” in “Other factors” within “ltem 1A Risk factors” in this annual

report on Form 10-K for additional information. . . . » .

Qur approach to assessing and mitigating physical climate-related risk through our climate resilience roadmap, and transition

risk through our GHG emissions mitigation strategy, are outlined below.

Climate resilience roadmap

We continue to assess potential physical risks associated with climate change, analyze climate data and propertydamage

losses associated with past weather events, and review the potential for future climate hazards such as water stress, precipitation

flooding, coastal flooding, wildfire, and heat stress. We also consider local climate change winerability assessments and resilience

Blanr]ing efforts. Our climate resilience roadmap uses climate models and scenario anal ¥ses to identify potential future hazards at the
uilding level. Additionally, we conduct physical inspections to further assess resilience at certain properties, as appropriate, and to

determine whether additional mitigation is needed. . . o o

In our evaluation of physical risks, Alexandria considers two climate change scenarios for 2030 and 2050: (i) a high-emissions

scenario in which GHG emissions continue to increase with time SRCP 8.5); and (ii) an intermediate scenario in which GHG emissions

vael off by 2050 and decline thereafter (RCP 4.5). RCP 8.5 generally predicts more significant future climate hazard impacts than RCP

5.
After modeling the potential hazards out to year 2050, we undertake a physical inspection for sites that may have high
exposure to one or more climate hazards. We use this process to assess resilience to current and/or future stresses and to determine
whether additional mitigation is needed. . o )
For a number of buildings, we are implementing augmented emergency preparedness plans and additional operating
procedures that include preparations for potential future events. For certain buildings, mitigation may include nominal capital
improvement work. We ma.?‘/ﬁnd that other buildings require more significant planning and investment to incorporate more complex
resilience measures. Resilience measures under consideration at some of our properties are described below.
In our operating properties located in areas prone to flooding, we may consider options such as waterproofing the building
envelcépe up to the prc()Jected flood elevation, protecting critical building mechanical equipment, storing temporaryflood barriers on site
to be deployed at building entrances prior to a flood event, and installing backflow preventers on stormwater/sewer utiliies that
dlschgrget. om the building. At several properties, we are currently conducting conceptual studies to evaluate potential options for
consideration.
Atalimited number of our operating progerties: located in areas prone to wildfire, we have begun a multiyear effort .
toim Itement landscaping improvements that include the replacement of fire-prone materials and the installation of fire-resistant
vegetation.
For our development of new Class A/A+ properties, we will aim to design for climate resilience. In 2023, Aexandria
implemented resilient design guidelines to mitcijgate potential exposures to future climate conditions identified in existing climate models.
In accordance with such guidelines, we will endeavor to design buildings that incorporate materials, systems, and features to
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manage#]redicted climate hazards and maintain building operability during and after a climate event. As feasible, we will consider
designs that accommodate potential expansion of cooling infrastructure to meet future building needs. In water-scarce areas, we will
consider planting drought-resistant vegetation and equipping buildings to capture, treat, and reuse available water from building
systems and precipitation events where feasible. In areas prone to wildfire, we will consider incorporating brush management practices
into landscape design and installing enhanced air filtration systems to support safe and healthyindoor air.

For acquisitions in our portfolio, we continue to use climate modeling as part of our due diligence in assessing potential risk

and to inform our financial modeling and transactional decisions. . . ) .

As a part of Aexandria’s risk management program, we maintain all-risk property insurance at the portfolio level, including

properties under development, to help mitigate the risk of exreme weather events and potential impact from losses associated with
natural catastrophes, such as flood, wildfire, and wind events. We leverage our climate mitigation strategP/with property insurance
carriers to help reduce our overall cost of risk. However, there can be no assurance that our insurance will cover all our potential losses
and that climate change and severe weather will not have a material adverse effect on our properties, operations, or business. For
additional information on our risk manac};:ment strategies related to insurance coverage, refer to “Our insurance may not adequately
cover all potential losses” in “Operating factors” in “ltem 1A Risk factors” in this annual report on Form 10-K.

Greenhouse gas emissions mnigatlon strategy . o . .
r emissions mitigations framework is aligned with the sustainability goals of many of our innovative tenants. Our

framework directly focuses on reducing emissions from our operations through energy efficiency, electrification and use of alternative
energy, and renewable electricity. e indirectly focus on reducing emissions associated with construction activities by engaging with our
supply chain and targeting reductions in embodied carbon through procurement, as described below. . .
We are continuing to implement stratecc;gles to seek to reduce the emissions intensity of our operating assets: (i) we aim to
prioritize the energy efficiency and GHG emissions mitigation in our development projects, including through energy-efficient design,
electrification, and use of alternative energy; (ii) we further seek to reduce energy consumption in our operating asset base by
performing energy audits and by implementing energy conservation measures at certain properties; and (iii) we also continue to
advance our renewable electricnystrateé;ywith the recent completion of a large-scale solar farm in June 2024, which is now supplying
renewable power to meet 100% of the Greater Boston region’s electricity load for Aexandria-paid accounts through a long-term power
Wéchase agreement based on 2023 consumption levels. L . . .

aim to reduce emissions associated with construction activities. These activities mayinclude such strategies as en?:\gmg
with our supply chain and targeting reductions in embodied carbon through procurement. Emissions within our indirect focus will require



significant innovation and cost-effective solutions by the construction industry to develop pathways for substantial emissions reduction.

Board of directors and Ieadershiﬁ oversight . . . . ) .
e Audit Committee oversees the management of the Companxs financial and other risks, including climate-related risks. At
the management level, Aexandria’s Sustainability Committee, which comprises members of the executive team and senior decision

makers spanning the Company's real estate development, asset management, risk management, and sustainability teams, leads the
development and execution of our approach to climate-related risk. . . )
Refer to “ltem 1A Risk factors” in this annual report on Form 10-K for discussion of the risks we face from climate change.
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Results of operations . ) . . . .

We present a tabular comparison of items, whether gain or loss, that may facilitate a high-level understanding of our results

and provide context for the disclosures included in this annual report on Form 10-K. We believe that such tabular presentation promotes
a better unde_rstandin%for investors of the corporate-level decisions made and activities performed that significantly affect comparison
of our operating results from period to period. We also believe that this tabular presentation will supplement for investors an
understanding of our disclosures and real estate operating results. Gains or losses on sales of real estate and impairments of assets
classified as held for sale are related to corporate-level decisions to dispose of real estate. Gains or losses on early extinguishment of
debt are related to corporate-level financing decisions focused on our capital structure strateg{. Significant realized and unrealized
gains or losses on non-real estate investments, impairments of real estate and non-real estate investments, acceleration of stock
compensation expense due to the remglr}atlons of executive officers, and initial and subsequent adjustments to the provision for
expected credit losses on financial instruments are not related to the operating performance of our real estate assets as they result from
strategic, corporate-level non-real estate investment decisions and external market conditions. Impairments of non-real estate
investments are not related to the Oé)eratlng performance of our real estate as they represent the write-down of non-real estate
investments when their fair values decrease below their respective carrying values due to changes in general market or other conditions
outside of our control. Significant items, whether a gain or loss, included in the tabular disclosure for current periods are described in
further detail in Item 7 in this annual report on Form 10-K. Keyitems included in netincome attributable to Aexandria’s common
stockrr;nolders for t?e) years ended December 31, 2024 and 2023 and the related per share amounts were as follows (in millions, except
per share amounts):

Year Ended December 31,

2024 2023 2024 2023

Amount Per Share — Diluted
Unrealized losses on non-real estate investments $ (1122) $ (2015) $ (0.65) $ (1.18)
Gain on sales of real estate() 129.3 277.0 0.75 1.62
Impairment of non-real estate investments (58.1) (74.6) (0.34) (0.44)
Impairment of real estate (223.1) (461.1) (1.30) (2.70)
Acceleration of stock compensation expense due to executive officer — (20.3) — 0.12)
resignations
Provision for expected credit losses on financial instruments 04 — — —
Total $ (2637) $ (4805) $ (154) $ (2.82)
(1)For additional information, refer to *Funds from ions and funds from operations, as adjusted, attributable to Alexandria Real Estate Equities, Inc.’s common

stockholders” under “Definitions and reconciliations™ in Item 7.
Refer to Note 3 — “Investments in real estate” and Note 7 — “Investments” to our consolidated financial statements in ltem 15
for additional information.



102

Same properties
We sur?plement an evaluation of our results of operations with an evaluation of operating performance of certain of our
ie

properties, referred to as “Same Properties.” For additional information on the determination of our Same Prorenies portfolio, refer to
‘Same gr_opertyoqmparisons” under “Definitions and recongiliations” in Item 7 in this annual report on Form 10-K. The following table
presents information regarding our Same Properties as of December 31, 2024 and 2023:

December 31,

2024 2023
Percentage change in net operating income over comparable period from prior year 1.2% 34%
Percentage change in net operating income (cash basis) over comparable period from prior ye 4.6% 4.6%
ar
Operating margin 68% 69%
Number of Same Properties 321 288
RSF 31,670,359 28,691,105
Occupancy— current-period average 94.2% 94.6%
QOccupancy— same-period prior-year average 93.9% 95.4%

The following table reconciles the number of Same Properties to total properties for the year ended December 31, 2024:
Development — under construction Properties

99 Coolidge Avenue

500 North Beacon Street and 4 Kingsbury Avenue
1450 Owens Street

230 Harriet Tubman Way

10935, 10945, and 10955 Alexandria Way

10075 Barnes Canyon Road

421 Park Drive

4135 Canpus Point Court

701 Dexter Avenue North

Nl= a2 wa apna

-

Development — placed into service after January 1, 2023 Froperties
751 Gateway Boulevard

15 Necco Street

325 Binney Street

9810 Darnestown Road

9820 Darnestown Road

1150 Eastlake Avenue East

4155 Canrpus Point Court

201 Brookiine Avenue

9808 Medical Center Drive

1% PN GNENENENINENN

Redeveloprment — under construction Properties
40, 50, and 60 Sylvan Road

269 East Grand Avenue

651 Gateway Boulevard

401 Park Drive

8800 Technology Forest Face

311 Arsenal Street

One Hanpshire Street

Canada

Other

53] S I NN 31

-

Redevelopnment — placed into service after Properties
Januaryqﬁ 2023 p

20400 Century Boulevard

140 First Street

2DA'1,00 Hiis Road, 40 Mbore Drive, and 14 TW Alexander
ive

W =

9601 and 9603 Medical Center Drive
840 Winter Street

Alexandria Centere for Advanced Technologies — Monte
Villa Parkway

oD =N

Acaquisitions after January 1, 2023 Properties
Other

Unconsolidated real estate JVs 4
Properties held for sale 10
Total properties excluded from Same Properties 70
Same Properties 321
Egtzzﬂ properties in North Amrerica as of December 31, 391
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Comparison of resullts for the year ended December 31, 2024 to the year ended December 31, 2023 .

e following table presents a comparison of the components of net operating income for our Same Properties and Non-Same
Properties for the year ended December 31, 2024, compared to the year ended December 31, 2023 (dollars in thousands). We provide
a comparison of the results for the year ended December 31, 2023 to the year ended December 31, 2022, including a comparison of
the components of net operating income for our Same Properties and Non-Same Properties for the year ended December 31, 2023,
compared to the year ended December 31, 2022, in “Results of operations” in ltem 7 of our annual report on Form 10-K for the year
ended December 31, 2023. Refer to “Definitions and reconciliations” in Item 7 in this annual report on Form 10-K for definitions of
“Tenant recoveries” and “Net operating income” and their reconciliations from the most directly comparable financial measures
presented in accordance with , income from rentals and net income, respectively.



Year Ended December 31,

2024 2023 $ Change % Change
Income from rentals:
Same Properties $ 1685654 $ 1640232 $ 45422 28%
Non-Same Properties 618,685 503,739 114,946 228
Rental revenues 2,304,339 2,143,971 160,368 7.5
Same Properties 612,600 598,442 14158 24
Non-Same Properties 132,767 100,043 32,724 327
Tenant recoveries 745,367 698,485 46,882 6.7
Income from rentals 3,049,706 2,842,456 207,250 7.3
Same Properties 1,740 1,675 65 39
Non-Same Properties 64,948 41,568 23,380 56.2
Other income 66,688 43,243 23445 542
Same Properties 2,299,994 2,240,349 59,645 2.7
Non-Same Properties 816,400 645,350 171,050 26.5
Total revenues 3,116,394 2,885,699 230,695 8.0
Same Properties 734,965 693,574 41,391 6.0
Non-Same Properties 174,300 165,606 8694 52
Rental operations 909,265 859,180 50,085 5.8
Same Properties 1,565,029 1,546,775 18,254 1.2
Non-Same Properties 642,100 479,744 162,356 33.8
Net operating income $ 2207129 $ 2026519 $ 180610 89%
Net operating income — Same Properties $ 1565029 $ 1,546,775 $ 18,254 12%
Straight-line rent revenue (31,326) (85,412) 54,086 (63.3)
Amortization of acquired below-market leases (44,683) (37,985) (6,698) 17.6
Net operating income — Same Properties (cash basis) $ 1,489,020 $ 1423378 $ 65,642 4.6%
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Income from rentals

otal income from rentals for the year ended December 31, 2024 increased by $207.3 million, or 7.3%, to $3.0 billion, .
compared to $2.8 billion for the year ended December 31, 2023, as a result of increase in rental revenues and tenant recoveries, as
discussed below.
Rental revenues ) . .
Total rental revenues for the year ended December 31, 2024 increased by $160.4 million, or 7.5%, to $2.3 billion, compared to
$2.1 billion for the year ended December 31, 2023. The increase was primarily due to an increase in rental revenues from our Non-
Same Properties related to 4.7 million RSF of develo;;ment and redevelopment prOJtects placed into senice subsequent to January 1,
2023 and six operating properties aggregating 824,979 RSF acquired subsequentto January 1,2023.
Rental revenues from our Same Properties for the year ended December 31, 2024 increased by $45.4 million, or 2.8%, to
$1.7 billion, compared to $1.6 billion for the year ended December 31, 2023, primarily as a result of an increase in rental rates from
lease renewals and re-leasing of space since January 1, 2023, and a 0.3% increase in the occupancy of our Same Properties to 94.2%
for the year ended December 31, 2024 from 93.9% for the year ended December 31, 2023.
Tenant recoveries . . .
Tenant recoveries for the year ended December 31, 2024 increased by $46.9 million, or 6.7%, to $745.4 million, compared to
$698.5 million for the year ended December 31, 2023. This increase was partially from our Non-Same Properties related to our
development and redévelopment projects placed into senice and properties acquired subsequent to January 1, 2023, as discussed
above under “Rental revenues.”. ) .
Same Properties tenant recoveries for the year ended December 31, 2024 increased by $14.2 million, or 2.4%, to
$612.6 million, compared to $598.4 million for the year ended December 31, 2023, primarily due to higher operating expenses during
the year ended December 31, 2024, as discussed under “Rental operations” below. As of December 31, 2024, 92% of our leases (on an
annual rental revenue basis) were friple net leases, which require tenants to pay substantially all real estate taxes, insurance, utilities,
repairs and maintenance, common area expenses, and other operating expenses (including increases thereto) in addition to base rent.

Rental operations
otal rental operating expenses for the year ended December 31, 2024 increased by $50.1 million, or 5.8%, to $909.3 million,
compared to $859.2 million for the year'ended December 31, 2023. The increase was primarily due to incremental expenses related to
our Same Properties rental operating expenses, as discussed below.
Same Properties rental operating expenses increased by $41.4 million, or 6.0%, to $735.0 million during the yearended
December 31, 2024, compared fo $693.6 million for the year ended December 31, 2023, primarily as the result of increases in: (i) costs
related to engineering, security, janitorial and other operating contracts of $9.6 million mainly due to h(lsgher rates, (ii) property taxes of
%8.6 million primarily due to increases from reassessments in values, and (iii) utiliies expenses of $6.3 million and property insurance of
1.9 million primarily due to higher rates.

Depreciation and amortization . .
epreciation and amortization expense for the year ended December 31, 2024 increased by $108.9 million, or 10.0%, to
$1.2 billion, compared to $1.1 billion for the year ended December 31, 2023. The increase was primarily due to additional depreciation

from development and redevelopment projects placed into senvice and properties acquired, as discussed above under “Rental
revenues.

General and administrative expenses
neral and administrative expenses for the year ended December 31, 2024 decreased by $31.0 million, or 15.5%, to

$168.4 million, compared to $199.4 million for the year ended December 31, 2023, primanzydue to a reduction in compensation costs
including the impact from the resignations of two executive officers in the second half of 2023, and savings stemming from various
efficiency initiatives, including implementation of systems upgrades, process improvements, and smarter technolog}/. As a percentage of
net operating income, our general and administrafive expenses for the trailing twelve months ended December 31, 2024 and 2023 were
7.6% and 9.8%, respectively.
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Interest expense
nterest expense for the years ended December 31, 2024 and 2023 consisted of the following (dollars in thousands):
Year Ended December 31,

Component 2024 2023 Change

Gross interest $ 516,799 $ 438182 % 78,617
Capitalized interest (330,961) (363,978) 33017
Interest expense $ 185838  $ 74204 $ 111,634
Average debt balance outstanding(1 $ 12,583,339 $ 11,242532 $ 1,340,807
Weighted-average annual interest rate(2) 41% 39% 0.2%

Represents annualized total interest incurred divi he average

e net change in interest expense during the year ended December 31
2023, resulted from the following (dollars in thousands):
Component Interest Rate()  Effective Date Change
Increases in interest incurred due to:

Issuances of debt:

1)Represents the av debt balance outstanding during the respective periods.
%}1 ivi ngt pect deb?%lllame outstandin% during the respective periods.
, 2024, compared to the year ended December 31,

$500 million of unsecured senior notes payable due 2053 5.26% February 2023 $ 3,226
$500 million of unsecured senior notes payable due 2035 4.88% February 2023 2,984
$600 million of unsecured senior notes payable due 2054 5.71% February 2024 29,634
$400 million of unsecured senior notes payable due 2036 5.38% February 2024 18,483
Increases in construction borrowings and interest rates under secured 7.52% 3,882
notes payable

Higher average outstanding balances and/or rate increases on borrowings 17,747
under commercial paper program and unsecured senior line of credit

Other increase in interest 2,661
Change in gross interest 78,617
Decrease in capitalized interest 33,017
Total change in interest expense $ 111,634

g?}l&e’remerfﬁs the weighted-average interest rate as of the end of the applicable period, including amortization of loan fees, amortization of debt premiums (discounts), and
ees.

Impairment of real estate . o . . .
uring the year ended December 31, 2024, we recognized real estate impairment charges aggregating $223.1 million, which
primarilﬁconsisted of the following: . . o
«In October 2024, four properties at One Moderna Way in our Route 128 submarket met the criteria for classification as held for
sale when a single tenant, occuBylng 100% of these properties with a waghted—a»erag]e remaining lease term of 18 years,
committed to purchasing them. Due to our important long-established relationship with this tenantand the strategic nature of
these properties, there were no other buyers to whom we would be willing to sell these properties. As a result, the sale of these
assets became probable and all criteria for classification as held for sale were met when the tenant's commitment to acquire
these properties was confirmed in October 2024. Upon meeting the asset held for sale criteria, we recognized an impairment
charge of $40.9 million to reduce the carryinﬁ amounts of these properties to the eg)ected sales price less costs to sell. In
Deoembe(rj 2024, we completed the sale of these properties for a sales price of $369.4 million, with no incremental gain or loss
recognized.
«In October 2024, five operating properties agggegatin 203,223 RSF and land parcels aggregating 1.5 million SFin our
Sorrento Mesa and University Town Center submarkets met the criteria for classification as held for sale. In October 2024,
after meeting all criteria for classification as held for sale, mcludngﬁ (i) our commitment to sell these assets, (ii) Board of
Directors’ approval, and (jii) our determination that the sale of each property was probable within one year, we recognized
imFairment charges aggregating $65.9 million to reduce the carrying amounts of these properties to the expected ag%regate
tsa es ;(J:Elce less costs 10 sell. Subsequent to October 2024, we had the following additional developments related to these
ransactions:
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+In December 2024, based on an executed purchase and sales agreement, we recognized an additional $36.9 million
impairment charge related to three operating properties aggre: atmgf 100,831 RSF and land parcels aggreg';atlng 1.0
million SF (included in the aforementioned 203,223 RSF and 1.5 million SF, respectlvel}? in our University Town Center
submarket to further reduce the carnying amounts of these properties to their estimated fair values less costs to sell of
approximately $200 million. As of Décember 31, 2024, these assets were classified as held for sale, and we expect to
complete the'sales of these assets within 12 months. . . ) .
*We continue to hold two operating properties aggregiatmg 102,392 RSF (included in the aforementioned 203,223 RSF) in
our Sorrento Mesa submarket with a carrying amount of $18.2 million as held for sale as of December 31, 2024. We
expect to complete the sale of these properties within 12 months. ) . .

«In December 2024, we completed the sale of land parcels aggregating 444,041 SF (included in the 1.5 million SF
discussed abowe) in our Sorrento Mesa submarket for a sales price of%SS.O million, with no gain or loss recognized in
eamings, to a buyer that is expected to develop residential pr(_)ﬁ)enie.s on this site. As part of the transaction, we provided
$25.0 million of seller financing. This note receivable is classified within “Other assets” in our consolidated balance sheet.



Refer to Note 8 — “Other assets” to our consolidated financial statements for additional information. .
+During the three months ended December 31, 2024, three properties aggregating 552,513 RSF in our Cambridge submarket
met the criteria for classification as held for sale upon our decision to dispose of them as a result of our determination that they
were not core to our Megacampus strategy due to their size, location, and existing use. Upon meeting the criteria for
classification as held for sale, we recognized an impairment charge of $6.3 million to reduce the carrying amounts of these
properties to their estimated fair values less costs to sell. In December 2024, we completed the sale of these properties for a
salesdpnce of $245.5 million.
«In addition, we recognized impairment charges aggreqatin%SBSO.S million primarilyconsistin%?fthe pre-acquisition costs
related to two ﬁotenl]al acquisitions aggregating 1.4 million RSF of future development in our Greater Boston market. We
executed purchase agreements for these potential acquisitions with the total purchase price aggregatmg $366.8 million in 2020
and 2022 and initially expected to close these acquisitions after 2024. Our intent for each site included the demolition of
existing buildings upon expiration of the existing in-place leases and the development of life science properties. During the
three months ended June 30, 2024, due to the existing macroeconomic environment that negativelyimpacted the financial
&L:ﬂook for these projects, we decided to no longer proceed with these acquisitions, resulting in the recognition of impairment
arges.
“In D%oember 2024, we recognized an impairment charge of $13.7 million to reduce the carrying amount of a pro_P_eny
aggregating 45,615 RSF in our Seattle market to its estimated fair value less costs to sell of approximately $8 million, upon
meeting the criteria for classification as held for sale. We expect to sell this project within 12 months.
«In December 2024, we recognized an im1pairment charge of $6.1 million to reduce the carrying amount of a development
project aggregating 1.4 million SF in our Texas market to its estimated fair value less costs to sell of apﬁroxnmately$70 million,
upon meeting the criteria for classification as held for sale. We expect to sell this project within 12 montns. .
During the year ended December 31, 2023, we recognized real estate impairment charges aggregating $461.1 million
classified in impairment of real estate in our consolidated statement of operations, which primarily related to properties in non-strategic
Ilocah(t)'r%s tft\?t are not integral to our Megacampus strategy and were sold or were classified as held for sale as of December 31, 2023.
nvestment loss
ur|ng e year ended December 31, 2024, we recognized an investment loss aggregating $53.1 million, which consisted of
$117.2 million of realized gains, $112.2 million of unrealized losses, and impairment charges of $58.1 million. )
During the year ended December 31, 2023, we recognized an investment loss aggregating $195.4 million, which consisted of
$6.1 million of realized gains and $201.5 million of unrealized losses.
For more information about our investments, refer to Note 7 — “Investments” to our consolidated financial statements in ltem
15 in this annual report on Form 10-K. For our impairments accounting policy, refer to “Investments” in Note 2 — “Summary of significant
accounting policies” to our consolidated financial statements in ltem 15 in this annual report on Form 10-K.
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Gain on sales of real estate

During the year ended December 31, 2024, we recognized $129.3 million of gains rﬁrimarilyrelated to the dispositions of seven

real estate assets in our San Diego, Seattle, Manjand, and Research Triangle markets. The gzams were classified in gain on sales of
real estate within our consolidated statement of operations for the year ended December 31,2024.

During the year ended December 31, 2023, we recognized $277.0 million of gains related to the dispositions of 13 real estate
assets. The gains were classified in gain on sales of real estate within our consolidated statement of operations for the year ended
December 31, 2023. o .

For more information about our sales of real estate, refer to “Sales of real estate assets and impairment charges” in Note 3 —
“Investments in real estate” to our consolidated financial statements in ltem 15 in this annual report on Form T0-K.

Other comprehensive loss

ofal other comprehensive loss for the year ended December 31, 2024 aé;gregated $30.4 million, compared to total other
comprehensive income of $4.9 million for the year ended December 31, 2023. The difference is primarily due to the foreign currency
translation related to our operations in Canada.
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Summary of capital expenditures
Qur construction spen%mg for the year ended December 31, 2024 and projected spending for the year ending December 31,
2025 consisted of the following (in thousands):

Year Ended ojected Midpoint for

Pr
December 31,2024  the Year Endm%
December 31, 2025

Construction of Class A/A+ properties:
Active construction projects

Under construction(1) $ 1,791,097 $ 1,220,000
Future pipeline pre-construction

Primarily Megacampus expansion pre-construction work (entitement, 426,948 500,000
design, and site work)

Revenue- and non-revenue-enhancing capital expenditures 273,377 415,000 @
t%tr)]r;?]ut'su)ction spend (before contributions from noncontrolling interests or 2,491,422 2,135,000
Cortmtribugions from noncontrolling interests (consolidated real estate joint (343,797) (230,000)
ventures

Tenant-funded and -built landlord improvements (129,153) (155,000)
Total construction spending $ 2018472 % 1,750,000
2025 guidance range for construction spending $1,450,000 — $2,050,000

1)includes projects under construction ing 4.4 million RSF that are expected to generate $395 million in incremental annual net operating income primaril
s:grnmiéﬂprfqromlhefirst quarter of mmesecpndquanerof 2028, e o " P v .
fQ)Repm_s s revenue-enhancing and non-revenue-enhancil ca&tal expenditures before contributions from noncontrolling interests and tenant-funded and tenant-built
landlord improvements for the year ending December 31 2(35 Ir share of the 2025 revenue-enhancing and non-revenue-enhancing capital expenditures is projected
to be $370 'million at the midpaint of our gliidance for 2025 construction. D )

gl)'Represents contractual ital commitments from existing consolidated real estate joint venture partners to fund construction.

ojected capital contributions from partners in consolidated real estate joint ventures to fund construction
e following table summarizes projected capital contributions from partners in our existing consolidated joint ventures to fund

construction through 2028 (in thousands):

Projected timing Amount()

Fiscal year 2025 $ 230,000
2026 through 2028 454,086
Total $ 684,086

(1)Amounts represent reductions to our consolidated construction spending.
Average real estate basis used for capitalization of interest . . . o .
r construction spending includes capitalized interest. The table below provides kegggga?ones of interest capitalized during
i

the year ended December 31, 2024 and projected for the year ending December 31, n thousands):

Average Real Estate Rarcenta?e of Total Average
Bjas_ls thgrt?heza?d&ded Real Estate Basis Capitalized
Decentber 31, 2024 2024 20250
Construction of ass A/A+ properties:
Active construction projects
Under construction $ 2,924,369 36% 35%
Future pipeline pre-construction
Friority anticipated projects 508,108 @ 6 50
Rrimarily Megacanpus expansion pre-construction work (entitlerrent, 3,710,741 @ 46
design, and site work)
Smaller redevelopments and repositioning capital projects 981,589 12 15
$ 8,124,807 100% 100%

21 Based upon the midpoint of our ?uidance ran?e for 2025 capitalization of interest. .
Qrﬁ\;eda/aagedmae _bestls capitalized related fo our future pipeline pre-construction activities includes 29% from four key active and future Megacampus development
a projects.
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Projected results . . . . .

We present updated gundanoe for EPS attributable to Alexandria’s common stockholders — diluted, funds from operations per
share attributable to Aexandria’s common stockholders — diluted, and funds from operations per share attributable to Aexandria’s
common stockholders — diluted, as adjusted, based on our current view of existing market conditions and other assumptions for the
year ending December 31, 2025, as set forth in the tables below. The tables below also provide a reconciliation of EPS attributable to



Aexandria’s common stockholders — diluted, the most directly comparable financial measure presented in accordance with GAAP, to

funds from operations per share and funds from operations per share, as adjusted, non- measures, and other key assumptions

included in our updated guidance for the year ending December 31, 2025. There can be no assurance that actual amounts will not be

materialle]/_higher or lower than these expectations. Refer to our discussion of “Forward-looking statements” included in the beginning of
i

Part | in this annual report on Form 10-K.

Projected 2025 Earni?s per Share and Funds From Operations per Share Attributable to Alexandria’s Common
Stockholders — Dilute

Earnings per share(n $2.57 t0 $2.77
Depreciation and amortization of real estate assets 6.70
Allocation of unvested restricted stock awards (0.04)
Funds from operations per share and funds from operations per share, as adjusted $9.23 10 $9.43
Mdpoint $9.33

1)Excludes_ unrealized gains or losses on non-real estate investments after December 31, 2024 that are required to be recognized in eamings and are excluded from funds
rom operations per share, as adjusted. . . . .
(2)Refer to “Definitions and reconciliations” in Item 7 for additional information.

Key Assumptions(1) 2025 Guidance

(Dollars in millions) Low High
Occupancy percentage for operating properties in North America as of December 31, 2025 91.6% 93.2%
Lease renewals and re-leasing of space:

Rental rate changes 9.0% 17.0%
Rental rate changes (cash basis) 0.5% 8.5%
Same property performance:

Net operating income (3.0)% (1.0)%

Net operating income (cash basis) (1.0)% 1.0%
Straight-line rent revenue $ 111§ 131
General and administrative expenses $ 129 § 144
Capitalization of interest $ 340 $ 370
Interest expense $ 165 $ 195
Realized gains on non-real estate investments(2 $ 100 $ 130

ga)'?ur ass ions presented in the table above are subject to a number of variables and uncertainties, including those discussed as “Forward-looking statements” under
I; “ltem 1A Risk factors”; and Item 7. To the extent our full-year eamings guidance is updated during the yéar, we will provide additional disclosure supporting
reasons for any significant cl to such guldance. X i } o o i

(2)Represents realized gains andTosses incl in funds from operations per share — diluted, as adjusted, and excludes significant impairments realized on non-real
estate investments, if any. Refer to Note 7 —“Investments” to our consolidated financial stats s in Item 15 for additional details.

Key Credit Metric Targets(1

Net debt and preferred stock to Adjusted EBITDA— fourth quarter of 2025 annualized Less than or equal to 5.2x
Fixed-charge coverage ratio — fourth quarter of 2025 annualized 4.0xto 4.5x
(1)Refer to “Definitions and reconciliations” in Item 7 for additional information.
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Consolidated and unconsolidated real estate joint ventures ) o

We present components of balance sheet and operating results information for the noncontrolling interest share of our

consolidated real estate joint ventures and for our share of investments in unconsolidated real estate joint ventures to help investors
estimate balance sheet and operating results information related to our partially owned entities. These amounts are estimatedby
computing, for each joint venture that we consolidate in our financial statements, the noncontrolling interest percentage of each financial
item to arrive at the cumulative noncontrolling interest share of each component presented. In addition, for our real estate joint ventures
that we do not control and do not consolidate, we apply our economic ownershi peroentage to the unconsolidated real estate joint
ventures to arrive at our proportionate share of each component presented. Refer to Note 4 — “Consolidated and unconsolidated real
estate joint ventures” to our consolidated financial statements in ltem 15 in this annual report on Form 10-K for further discussion.



Consolidated Real Estate Joint Ventures

PropertyMarket/Submarket m?gg%?técﬂgpg gﬂeégg/ ng RSF
50 and 60 Binney Street/Greater Boston/Cambridge/Inner Suburbs 66.0% 532,395
75/125 Binney Street/Greater Boston/Cambridge/Inner Suburbs 60.0% 388,270
; 00 and 225 Binney Street and 300 Third Street/Greater Boston/Cambridge/Inner Suburb ~ 70.0% 870,106
99 Coolidge Avenue/Greater Boston/Cambridge/Inner Suburbs 25.0% 116,414 @
15 Necco Street/Greater Boston/Seaport Innovation District 43.3% 345,996
285, 299, 307, and 345 Dorchester Avenue/Greater Boston/Seaport Innovation District 40.0% — @
ﬁlﬂexandna Centere for Science and Technology— Mssion Bay/San Francisco Bay Area/ 75.0% 996,181
ssion Bays)
1450 Owens Street/San Francisco Bay Area/Mssion Bay 74.9% (©) — @
601,611, 651(2, 681, 685, and 701 Gateway Boulevard/San Francisco Bay Area/South Sa  50.0% 851,991
Erancisoo
751 Gateway Boulevard/San Francisco Bay Area/South San Francisco 49.0% 230,592
2112 and 213 East Grand Avenue/San Francisco Bay Area/South San Francisco 70.0% 300,930
500 Forbes Boulevard/San Francisco Bay Area/South San Francisco 90.0% 155,685
Aexandria Centere for Life Science — Millbrae/San Francisco Bay Area/South San Francis  51.8% — @
co
3215 Mermnyfield Row/San Diego/Torrey Pines 70.0% 170,523
Campus Point by Aexandria/San Diego/University Town Center(s) 45.0% 1,496,181
5200 lllumina Way/San Diego/University Town Center 49.0% 792,687
9625 Towne Centre Drive/San Diego/University Town Center 70.0% 163,648
SD Tech by Alexandria/San Diego/Sorrento Mesae) 50.0% 798,860
Pacific Technology Park/San Diego/Sorrento Mesa 50.0% 544,352
Summers Ridge Science Park/San Diego/Sorrento Mesa( 70.0% 316,531
1201 and 1208 Eastlake Avenue East/Seattle/Lake Union 70.0% 206,134
199 East Blaine Street/Seattle/Lake Union 70.0% 115,084
400 Dexter Avenue North/Seattie/Lake Union 70.0% 290,754
800 Mercer Street/Seattle/Lake Union 40.0% — @
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The following table presents keyterms related to our unconsolidated real estate joint ventures’ secured loans as of December

31,2024 (dollars in thousands):

Maturity Stated Rate Interest At 100% Our

Unconsolidated Joint Venture Date Rate() Aggregate Debt Balance2 Share
Commitment

1655 and 1725 Third Street(3) 3/10/25 4.50% 4.57% $ 600,000 $ 599,930 10.0%

101 West Dickman Street 11/10/26 SOFR+1.95% 4 6.36% 26,750 18,884 58.4%

1450 Research Boulevard 12/10/26 SOFR+1.95% 4 6.42% 13,000 8,637 73.2%
$ 639,750 $ 627,451

1)Includes interest expense and amommtlon of loan fees.

2)Represents outstanding principal, net of unamortized deferred fi mancmg costs, as of Deoember

unconsalidated real estate joint venture is in the prmss ely $500 mllllon of this debt with a new secured note payable, which is expected
oclose in theflrst quarter of 202% “The remaining debt bal pproxmggtel 2%QOO million will be repaid hro.‘igh contributions from the joint venture partners.
nbule our share of approximately 's?lo mllllon in the first quarter ofy 5. As of December 31, 2024, our investment in this unconsolidated real estate Jomt

re \nas $10.6 million.
Th|s loan is subject to a fixed SOFR floor of 0.75%.

e following tables present information related to the operating results and financial positions of our consolidated and
unconsolidated real estate joint ventures as of and for the three months and year ended December 31, 2024 (in thousands):

Noncontrolling Interest Share of
Consolidated Real Estate Joint Ventures

Our Share of Unconsolidated
Real Estate Joint Ventures

December 31, 2024

December 31, 2024

Three Months Ended  Year Ended

Three Months Ended  Year Ended

Total revenues $ 112,690 $ 448476 $ 6,282 $ 15,754
Rental operations (35,776) (132,785) (994) (3,978)
76,914 315,691 5,288 11,776

General and administrative (644) (2912) (79) (159)
Interest (361) (1,114) (841) (3,648)
Depreciation and amortization of real (34,986) (129,711) (1,061) (4,238)
estate assets
Gain on sales of real estate 5,025 5,025 3,328 3,328
Fixed returns allocated to redeemable 202 805 — —
noncontrolling interests(1

$ 46,150 $ 187,784 $ 6635 $ 7,059
Straight-line rent and below-market lease § 2,821) $ 12,767 $ 159 §$ 902
revenue
Funds from operations(2) 76,111 $ 312470 $ 4368 $ 7,969

Refer to “Joint venture financial information” under “Definitions and reconciliations” in Item 7 for additional details.
(1)Represents an allocation of joint venture eamings to redeemable trolllng interests primarily in one property i
edeemabl nonoont her than pam%)ate in the operati

our South San Francisco submarket. These

¥ e rolling interests eam a fixed retumn on their investment ratl resuts cf the y.
2) )Refer to “Funds from operations and rom operations, as adjusted, attributable to Alexandria Real Estate Equities, Inc.’s common stockholders” under “Definitions
and reconciliations” in Item 7 for the deflnlllon and its reconciliation from the most directly le financial measure presented in accordance with GAAP.

As of December 31, 2024

Noncontrolling Interest Our Share of

Share of Consolidated Unconsolidated

Real Estate Joint Ventures Real Estate Joint Ventures
Investments in real estate $ 4,240,036 $ 109,756
Cash, cash equivalents, and restricted cash 163,799 3,218
Other assets 416,997 10,019
Secured notes payable (37,330) (77,345)
Other liabilities (274,083) (5,775)
Redeemable noncontrolling interests (19,972) —

$ 4489447 $ 39,873

During the years ended December 31, 2024 and 2023, our consolidated real estate joint ventures distributed an ag?regate of

$256.7 million and $244.1 million, respectlvely to ourjomt venture partners.

Refer to our consolidated statements

cash flows and

Note 4 — “Consolidated and unconsolidated réal estate joint ventures” to our consolidated financial statements in ltem 15 in this annual

report on Form 10-K for additional information.
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Investments . . ) . " L . . . .

We hold investments in publicly traded companies and Pn\reltelyheld entities primarilyinvolved in the life science |ndustr¥.{The

tables below summarize components of our investmentincome SIoss) and non-real estate investments (in thousands). Refer to Note 7

—“Investments” to our consolidated financial statements in ltem 15 in this annual report on Form 10-K for additional information.
December 31, 2024 Year Ended

Three Months Ended _ Year Ended December 31, 2023

Realized gains $ 11,788 0 $ 59,124 o § 6,078 @
Unrealized losses (79,776) & (112,246) @ (201,475) ©
Investrrent loss $ (67,988) $ (53,122) $ (195,397)

December 31, 2024 December 31, 2023
Investments Cost &realized Unrealized Carryin? Carrying Amount

ins Losses Amoun

Rublicly traded conpanies $ 188,653 $ 24262 $ (107,248) $ 105,667 $ 159,566
Entities that report NAV 518,074 126,077 (34,285) 609,866 671,532
Entities that do not report NAV:
Entities with observable price changes 99,932 77,761 (2,956) 174,737 174,268
Entities without observable price changes 400,487 — — 400,487 368,654
Investrents accounted for under the equity method NA NA NA 186,228 75,498
Decenrber 31, 2024 $ 1207146 © § 228100 $ (144489) § 1476985 $ 1,449,518
Decenrber 31, 2023 $ 1,177,072 $ 320,445 $ (123497) $ 1,449,518
Public/Private Mix (Cost) Tenant/Non-Tenant Mix (Cost)

86%
Private

14%
Public
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Liquidi

Liquigity Minimal Outstanding Borrowings and
Significant Availability on Unsecured Senior
Line of Credit

(in millions)
$5,000 $5,000 $5,000
CTTTTTTTS T TTT ] oo |
1 I ro i
1 P L 3
i Lo P = ey
[ | ! i Lo |
1 1 1 ! | 1
| ! ' No | i i
(n milions) | 100 | joustandng; | <§200 | 1
Availability under our unsecured senior line of credit, netof  $ 5,000 — - : ‘ g
amounts outstanding under our commercial paper program 12/31/23 12/31/24 12/31/25
Cash, cash equivalents, and restricted cash 560 Target
Avalabity under our secured consiruction loan o e
Investrrents in publicly traded companies 106 commercial paper program
Liquidity as of Decerrber 31, 2024 § 5712

We expect to meet certain long-term liquidity requirements, such as requirements for development, redevelopment, other

construction projects, capital improvements, tenant improvements, property acquisitions, equity repurchases, leasing costs, non-
revenue-enhancing capital expenditures, scheduled debt maturities, distributions to noncontrolling interests, and payment of dividends,
through net cash provided by operating activities, periodic asset sales, strategic real estate joint ventures, long-term secured and
unsecured indebtedness, borrowings under our unsecured senior line of credit, issuances under our commercial paper program, and
issuances of additional debt and/or equity securities.

We also expect to continue meeting our short-term liquidity and capital requirements, as further detailed in this section, .
generally through our working capital and net cash provided by operating activities. We believe that the net cash provided by operating
activities will continue to be sufficient to enable us to make the distributions necessary to continue qualifying as a REIT.

For additional information on our liquidity requirements related to our contractual obligations and commitments, refer to

Note 5 —“Leases” and Note 10 — “Secured and unsecured senior debt” to our consolidated financial statements in ltem 15 in this annual



report on Form 10-K. . o

Over the next several years, our balance sheet, capital structure, and Imundntglobjec'q\es are as follows;

*Retain cash flows from operating activities after payment of dividends and distributions to noncontrolling interests for
investmentin develogment and redevelopment projects and/or acquisitions;

Maintain significant balance sheet liquidity; )

Improve credit profile and relative long-term cost of capital; . . L

*Maintain diverse sources of capital, including sources from net cash provided by operating activities, unsecured debt,
secured debt, selective real estate asset sales, strategic real estate joint ventures, non-real estate investment sales, and
common stock; . .

«Maintain commitment to long-term capital to fund growth;

*Maintain prudent laddering of debt maturities;

Maintain solid credit metrics;

Prudently manage variable-rate debt exposure; . L

Maintaina large unencumbered asset pool to provide financial flexibility; . . L
*Fund common stock dividends and distributions to noncontrolling interests from net cash provided byoperatm? activities;
*Manage a disciplined level of development and redevelopment projects as a percentage of our gross real estate assets;

and
*Maintain high levels of pre-leasing and percentage leased in development and redevelopment projects.
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The following table presents the availability under our unsecured senior line of credit, net of amounts outstanding under our
commercial paper Frogram; cash, cash equivalents, and restricted cash; availability under our secured construction loan; and
investments in publicly traded companies as of December 31, 2024 (in thousands):

Description Stated Aggregate Qutstanding  Remaining
Rate Commitments Balance(1) Commitments/
Liquidity
Availability under our unsecured senior line of credit, net of SOFR+0.855% $ 5,000,000 $ — $ 5,000,000
amounts outstanding under our commercial paper program
Cash, cash equivalents, and restricted cash 559,847
Construction loan SOFR+2.70% $ 195300 $ 149322 45,706
Investments in publicly traded companies 105,667
Liquidityas of December 31, 2024 $ 5711220

(1R ents outstanding principal, net of unamortized deferred financing costs, as of December 31, 2024.

Cash, cash eguivalents and restricted cash o . ) .
of December 37, an , we had $559.8 million and $660.8 million, respectively, of cash, cash equivalents, and

restricted cash. We expect existing cash, cash equivalents, and restricted cash, net cash provided by operating activities, proceeds
from real estate asset sales, sales of partial interests, strategic real estate Honnt ventures, non-real estate investment sales, borrowings
under our unsecured senior line of credit, issuances under our commercial paper program, issuances of unsecured senior notes
payable, borrowings under our secured construction loans, and issuances of common stock to continue to be sufficient to fund our
operating activities and cash commitments for investing and financing activities, such as regular quarterly dividends, distributions to
noncontrolling interests, scheduled debt repayments, acquisitions, and certain capital expenditures, including expenditures related to
construction activities and any common stock repurchases.

Cash flows

We report and analyze our cash flows based on operating activities, investing activities, and ﬁnancing]acliviﬁes. The following

table summarizes changes in our cash flows for the years ended December 31, 2024 and 2023 (in thousands):

Year Ended December 31,

2024 2023 Change
Net cash provided by operating activities $ 1,504,524 $ 1,630,550 $ (126,026)
Net cash used in investing activities $ (1510695 $ (2,500,619) $ 989,924
Net cash (used in) provided by financing activities $ (93,315) $ 674,156 $ (767,471)

%;perating activities

ash flows Frovided by operat_in%l activities are primarily dependent upon the occupancy level of our asset base, the rental
rates of our leases, the collectibility of rent and recovery of ofperatl_ng expenses from our tenants, the timing of completion of .
development and redevelopment projects, and the timing of acquisitions and dispositions of operating properties. Net cash provided by
operanrég activities for the year ended December 31, 2024 decreased by $126.0 million to $1.5 billion, compared to $1.6 billion for the
year ended December 31,22023. The decrease was primarily due to the ground lease prepayment of $135.0 million made in December

2024 for a 24-year lease term extension to our existing ground lease agreement at the Alexandria Technology Square® Megacampus in
our Cambridge submarket.
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Investing activiies L ) o
ash used in investing activities for the years ended December 31, 2024 and 2023 consisted of the following (in thousands):

Year Ended December 31,
2024 2023 Increase (Decrease)
Sources of cash from investing activities:
Proceeds from sales of real estate $ 1,220,206 $ 1195743 $ 24,463
Sales of and distributions from non-real estate investments 173,927 183,396 (9,469)
Change in escrow deposits 3,864 — 3,864
Return of capital from unconsolidated real estate joint ventures 2,916 — 2,916
1,400,913 1,379,139 21,774
Uses of cash for investing activities:
Purchases of real estate 248,699 265,750 (17,051)
Additions to real estate 2,422,625 3,418,296 (995,671)
Change in escrow deposits — 5,682 (5,582)
Investments in unconsolidated real estate joint ventures 3,927 658 3,269
Additions to non-real estate investments 236,357 189,472 46,885
2,911,608 3,879,758 (968,150)
Net cash used in investing activities $ 1510695 $ 2500619 $ (989,924)

The decrease in net cash used in investing activities for the year ended December 31, 2024, compared to the year ended .
December 31, 2023, was primarily due to a decreased use of cash for additions to real estate. Refer to Note 3 — “Investments in real
estate” to our consolidated financial statements in Item 15 in this annual report on Form 10-K for additional information.

Financing activities
Cash flows (used in) provided by financing activities for the years ended December 31, 2024 and 2023 consisted of the
following (in thousands):

Year Ended December 31,

2024 2023 Change
Borrowings under secured notes payable $ 29919 $ 59,957 $ (30,038)
Repayments of borrowings under secured notes payable (32) (30) 2)
Proceeds from issuance of unsecured senior notes payable 998,806 996,205 2,601
Borrowings under unsecured senior line of credit — 1,245,000 (1,245,000)
Repayments of borrowings under unsecured senior line of credit — (1,245,000) 1,245,000
Proceeds from issuances under commercial paper program 13,010,600 9,234,000 3,776,600
Repayments of borrowings under commercial paper program (13,110,600) (9,134,000) (3,976,600)
Payments of loan fees (35,871) (16,047) (19,824)
Changes related to debt 892,822 1,140,085 (247,263)
Contributions from and sales of noncontrolling interests 306,473 547,391 (240,918)
Distributions to and purchases of noncontrolling interests (308,636) (245,091) (63,545)
Proceeds from issuance of common stock 27,103 103,846 (76,743)
Repurchase of common stock (50,107) — (50,107)
Dividends on common stock (898,557) (847,483) (51,074)
Taxes paid related to net settlement of equity awards (62,413) (24,592) (37,821)
Net cash (used in) provided by financing activities $ (93,315) $ 674,156 $ (767,471)

116

Capital resources

We expect that our principal liquidity needs for the year ending December 31, 2025 will be satisfied by the following multiple .
sources of capital, as shown in the table below. There can be no assurance that our sources and uses of capital will not be materially
higher or lower than these expectations.



Key Sources and Uses of Capital 2025 Guidance

(In"'millions) Range Mdpoint
Sources of capital:

Reduction in debt $ (40) $ (340) $  (190)
Net cash provided by operating activities after dividends 425 525 475
Dispositions and sales of partial interests(1) 1,200 2,200 1,700
Total sources of capital $ 158 $ 238 $ 1,985
Uses of capital:

Construction $ 1450 $ 2050 $ 1,750
Acquisitions and other opportunistic uses of capital2 = 200 100
Ground lease prepayment(3) 135 135 135
Total uses of capital $ 1585 $ 2385 $§ 1985
Reduction in debt (included above):

Issuance of unsecured senior notes payable $ 300 $ 900 $ 600
Repayment of secured notes payable (600) (600) (600)
Unsecured senior line of credit, commercial paper program, and other 260 (640) (190)
Net reduction in debt $ (40) $ (340) $ (190)
%1#&{& éqhemciigtp% g{ zt);“%u %5(&; c?ahanoer? g ngénfd&_ngd %ﬁ&ﬁm‘s aﬁdmgg& tgf ngggtlg?t:g?s emicggregated $539.5 million. These tran.sactions represent approximately 32%‘0f the
2)On December 9, 2024, we announced that our Board of Directors authorized a common stock repurchase ram under which we, mza\S/ rmegurchase u‘)e(tioc%rsr?orrgn million

of our common stock in the open market, in privately negotiated transactions, or otherwise through December 31, 2025. In January 20: repurchast O

tsrtmka aggregating $15090 mlull_hon at an average price per share of $97.26. As of the date of this report, the approximate value of shares authorized and remaining under
IS ram was $299.9 million.

3 Rg%rg to Note 19 — “Subsequent events” to our consolidated financial statements in Item 15 for additional information.

e key assumptions behind the sources and uses of capital in the table above include a favorable real estate transaction and
capital market environments, performance of our core operating properties, lease-up and delivery of current and future development
and red_ev_elop.mengprojects, and leasing activity. Our expected sources and uses of capital are subject to a number of variables and
uncertainties, including those discussed as “Forward-looking statements” under Part |; “ltem 1A Risk factors”; and “ltem 7.
Management's discussion and analysis of financial condition and results of operations” in this annual report on Form 10-K. We expect to
update our forecast for key sources and uses of capital on a quarterly basis.
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Sources of capital

let cash provided by operating activities after dividends
We expect to retain §425 million to $525 million of net cash flows from operating activities after anment of common stock
dividends and distributions to noncontrolling interests for the year ending December 31, 2025. For purposes of this calculation, changes
in operating assets and liabilities are excluded as they represent timing differences. For the year ending December 31, 2025, we expect
our recently delivered projects, our development and redevelopment projects expected to be delivered, contributions from Same
Properties, and recently acquired income-producing properties to contribute increases in income from rentals, net operating income,
and cash flows. We anticipate contractual near-term growth in annual net operating income (cash ba&s? of $70 million related to the
commencement of contractual rents on the projects recently placed into senvice that are near the end of their initial free rent period.
Refer to “Cash flows” in Iltem 7 in this annual report on Form 10-K for a discussion of cash flows provided by operating activities for the
ar ended December 31, 2024.

bt
We expect to fund a portion of our capital needs for 2025 from issuances under our commercial paper program, issuances of
unsefug?d slenior notes payable, borrowings under our unsecured senior line of credit, and/or borrowings under our secured
construction loan.
As of December 31, 2024, our unsecured senior line of credit had aggregate commitments of $5.0 billion with an interestrate
of SOFR plus 0.855%, and in September 2024, we extended the maturity date from January 22, 2028 to January 22, 2030. In addition
to the cost of borrowing_, the unsecured senior line of credit is subject to'an annual facility fée of 0.145% based on the a%glje_ ate
commitments outstanding. Based upon our ability to achieve certain annual sustainability targets, the interest rate and cHn?yfee rate
are also subject to upward or downward adjustments of up to four basis points with respect to the interest rate and up to one basis point
with respect to the facility fee rate.
Based on certain sustainability metrics achieved in accordance with the terms of our unsecured senior line of credit
agreement, the borrowing rate was reduced for a one-year dpenod by two basis %omts to SOFR plus 0.855%, from SOFR plus 0.875%,
and the facility fee was reduced by 0.5 basis pointto 0.145% from 0.15%. As of December 31, 2024, we had no outstanding balance on
our unsecured senior line of credit.
Our commercial paper program provides us with the ability to issue up to $2.5 billion of commercial paper notes with a maturity
of generally 30 days or less and with a maxmum maturity of 397 days from the date of issuance. Our commercial paper program is
backed by our unsecured senior line of credit, and at all imes we expect to retain a minimum undrawn amount of borrowing capacity
under our unsecured senior line of credit equal to an#])utstandi'ng balance under our commercial paper program. We use borrowings
under the program to fund short-term capital needs. The notes issued under our commercial paper program are sold under customai
terms in the commercial paper market. They are typicallyissued at a discount to par, representing a yield to maturity dictated by markef
conditions at the time of issuance. In the event we are unable to issue commercial paper notes or refinance outstanding commercial
paper notes under terms equal to or more favorable than those under the unsecured senior line of credit, we expect to borrow under the
unsecured senior line of credit. The commercial paper notes sold during the year ended December 31, 2024 were issued at a weighted-
average yield to maturity of 5.30%. As of December 31, 2024, we had no outsfanding balance on our commercial pa}per grogram.
In February 2024, we issued $1.0 billion of unsecured senior notes payable with a weighted-average interest rate of 5.43%
anda weighted-avera%e maturity of 23.1 years. The unsecured senior hotes consisted of $400.0 million of 5.25% unsecured senior
notes due 2036 and $600.0 million of 5.625% unsecured senior notes due 2054.
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The following table presents our average debt outstanding and weighted-average interest rates during the year ended
December 31, 2024 (dollars in thousands):

Year Ended December 31, 2024

Average Debt Weighted-Average
Qutstanding Interest Rate

Long-term fixed-rate debt $ 12,049,708 3.77 %

Short-term variable-rate unsecured senior line of credit and commercial paper 643,545 5.40

program debt

Blended-average interest rate 12,693,253 3.85

Lozar]tfee amortization and annual facility fee related to unsecured senior line of N/A 0.12

credi

Total/weighted average $ 12,693,253 3.97 %

Real estate dispositions and sales of partial interests

We expect to continue to focus on the disciplined execution of select sales of real estate. Future sales will provide an important

source of capital to fund a ?Iortlon of pending and recently completed acquisitions, our development and redevelopment projects, and

opportunistic share repurchases, and also provide significant capital for growth. We may also consider additional sales of partial

interests in core Class A/A+ properties, development projects, and/or land. For the year énding December 31, 2025, we expect real

estate dispositions and sales of partial interests in real éstate assets to range from $1.2 billion to $2.2 billion. The amount of asset sales

necessary to meet our forecasted sources of capital will vary depending upon the amount of EBITDAassociated with the assets sold.

Refer to Note 3 —“Investments in real estate,” Note 4 — “Consolidated and unconsolidated real estate joint ventures,”and .

Note 15 — “Stockholders’ equity’ to our consolidated financial statements in ltem 15 and “Dispositions and sales of partial interests” in

Item 2 in this annual report on Form 10-K for additional information on our real estate dispositions. .

As a REIT, we are _enerall\%gubject to a 100% taxon the netincome from real estate asset sales that the IRS characterizes as .

“prohibited transactions.” We do not expect our sales will be categorized as CFI'OthIted transactions. However, unless we meet certain

“safe harbor” requirements, whether a real estate asset sale is a “prohibited transaction” will be based on the facts and circumstances

of the sale. Our real estate asset sales may not always meet such “safe harbor” requirements. Refer to “ltem 1A Risk factors” in this

annual report on Form 10-K for additional information about the “prohibited transaction” tax

Common equity transactions

DurinP the three months ended June 30, 2024, we entered into new forward equity sales agreements agqre atin% $28 million

gqsel 2%30) thousand shares of common stock under our ATMprogram at an average price per share of $122.32 (before underwriting
iscounts).

During the three months ended December 31, 2024, we settled all outstandinggforward equity sales agreements byissuing

230 thousand shares of common stock at an average price per share of $120.93 and received net proceeds of $27.8 million, before

offering costs. As of December 31, 2024, the remaining aggregate amount available under our ATM program for future sales of common

stock was $1.47 billion.

Other sources

As a well-known seasoned issuer, we may, from time to time issue securities at our discretion based on our needs and market

conditions, including, as necessary, to balance our use of incremental debt capital. . .

Additionally, we, to% ther with joint venture partners, hold interests in real estate joint ventures that we consolidate in our

financial sfatements. These existing joint ventures provide si?niﬁcant equity capital to fund a portion of our future construction spend,

and our joint venture partners may also contribute equity into these entities for financing-related activities. From JanuarP/ 1,202

through December 31, 2028, we expect to receive capital contributions aggre ating $684.1 million from existing consolidated real estate

joint venture partners to fund construction. During the year ending December 31, 2025, contributions from noncontrolling interests from

existing joint venture partners are expected to aggregate $230.0 million.
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Uses of caQ]itaI
ummary of capital expenditures
e of our primary uses of capital relates to the development, redevelopment, pre-construction, and construction of Kroperties.

We currently have projects in our development and redevelopment pipeline aggregating 4.4 million RSF of Class A/A+ properties
undergoing construction and 1.9 million RSF of priority anticipated development and redevelopment projects. We incur capitalized
construction costs related to development, redevelopment, pre-construction, and other construction activities. We also incur additional
capitalized project costs, including interest, property taxes, insurance, and other costs directly related and essential to the development,
redevelopment, pre-construction, or construction of a project, during periods when activities necessaryto prepare an asset for its
intended use are in progress. Refer to “New Class A/A+ development and redevelopment properties: current projects” in ltem 2 and
“Summary of capital expenditures” in Item 7 in this annual report on Form 10-K for more information on our capital expenditures.

We capitalize interest cost as a cost of the project only during the period in which activiies necessaryto prepare an asset for o

its intended use are ongom% provided that expenditures for the asset have been made and interest cost has been incurred. Capitalized
interest for the years ended December 31, 2024 and 2023 of $331.0 million and $364.0 million, respectively, was classified in
investments in real estate in our consolidated balance sheets. The decrease in capitalized interest was related to a lower weighted-
average capitalized cost basis of $8.1 billion for the year ended December 31, 2024, as compared to $9.5 billion for the year ended
December 31, 2023, partially offset by an increase in welghted-average interest rate used to capitalize interest to 3.97% for the year
ended December 31, 2024 from 3.79% for the year ended December 31, 2023. ) o

Property taxes, insurance on real estate, and indirect project costs, such as construction, administration, legal fees, and office

costs that clearly relate to projects under development or construction, are capitalized as incurred dunnlg the period an assetis
undergoing activities to prepare it for its intended use. We capitalized payroll and other indirect costs related to development,
redevelopment, pre-construction, and construction projects,_aggé'egatmg $100.9 million and $108.4 million, and property taxes,
insurance on real estate and indirect project costs aggregating $132.3 million and $129.1 million during the years ended December 31,
2024 and 2023, respectively. o

The decrease in our capitalized costs for the year ended December 31, 2024, compared to the same period in 2023, was



primarily driven by a reduction in the average real estate basis of our development and redevelopment pipeline following significant
deliveries in 2023, most of which were placed into senice during the fourth quarter of 2023. Pre-construction activities include
entiiements, permitting, design, site work, and other activities preceding commencement of construction of aboveground building
improvements. The advancement of pre-construction efforts is focused on reducing the time required to deliver pr('?gects to prospective
tenants. These critical activities add significant value for future ground-up development and are required for the vertical construction of
buildings. Should we cease activities neoessa%to prepare an asset for its intended use, the interest, taxes, insurance, and certain
other direct and indirect project costs related to the asset would be expensed as incurred. Expenditures for repairs and maintenance
are expensed as incurred. . L o

Fluctuations in our development, redevelopment, and construction activities could result in significant changes to total .
expenses and netincome. For example, had we experienced a 10% reduction in development, redevelopment, and construction
activities without a corresponding decrease in indirect project costs, including interest and payroll, total expenses would have increased
by approximately $56.4 million for the year ended December 31, 2024. . . .

We use third-party brokers to assist in our leasing activity, who are paid on a contingent basis upon successful leasing. We are
required to capitalize initial direct costs related to successful leasing transactions that result directly from and are essential to the lease
transaction and would not have been incurred had that lease transaction not been successfully executed. During the year ended
December 31, 2024, we capitalized total initial direct leasing costs of $91.8 million. Costs that we incur to negotiate or arrange a lease
regardless of its outcome, such as fixed employee compensation, tax, or legal advice to negotiate lease terms, and other costs, are
expensed as incurred.
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Real estate a%uisitions and common stock re%urchase gmgram .
 December 9, , we announced that our Board of Directors authorized a common stock re{)urchase,pro ram under

which we may regurchase up to $500.0 million of our common stock in the open market, in privately negotiated transactions, or
otherwise through December 31, 2025. Share repurchases are expected to be funded on a leverage-neutral basis with net cash
provided by operating activities after dividends and proceeds from dispositions and sales of partial interests.
*In December 2024, we repurchased 496,276 shares of common stock. "
*From January 1, 2025 through January 27, 2025, we repurchased 1.5 million shares of additional common stock.
+As of the date of this report, cumulativé repurchases under the program aggregated $200.1 million and 2.0 million shares of
common stock atan averarg[;e price per share of $98.16. ) o ) -
«As of the date of this report, the apgronmate value of shares authorized and remaining under this prc:%ram was $299.9 million.
For the year ending December 31, 2025, we expect real estate acquisitions and common stock repurchases to range from
to $200 million. Refer to “Acquisitions” in Note 3 — “Investments in real estate” and to Note 4 — “Consolidated and unconsolidated real
estate joint ventures” to our consolidated financial statements in ltem 15 and “Acquisitions” in Item 2 in this annual report on Form 10-K
for information on our acquisitions.
Dividends
During the years ended December 31, 2024 and 2023, we paid common stock dividends of $898.6 million and $847.5 million,
respectlvelk/. The increase of $51.1 million in dividends paid on our common stock during the year ended December 31, 2024,
compared to the year ended December 31, 2023, was primarily due to an increase in the number of common shares outstandin
subsequent to January 1, 2023 as a result of settled forward e%ui sales agreements, and an increase in the related dividends o $5.14
Ber oong)mo&srz%rze:apald during the year ended December 31, 2024 from $4.90 per common share paid during the year ended

ecember 31, .

Secured notes payable

ecured notes payable as of December 31, 2024 consisted of three notes secured by two properties. Our secured notes
payable typically require monthly payments of principal and interest and had a weighted-average interest rate of aggroxnma‘ge!y7.51 %.
Asof December 31, 2024, the total book value of our investments in real estate securing debt was approximately $368.2 million. As of
December 31, 2024, our secured notes payable, including unamortized discounts and deferred financing costs, comprised
approximatelg$587 thousand and $149.3 million of fixed-rate debt and unhedged variable-rate debt, respectively.
As of December 31, 2024, our unconsolidated real estate joint venture in which we hold a 10% ownership interest, located at
1655 and 1725 Third Street in our Mission Bay submarket, has a $600.0 million secured loan outstanding maturing on March 10, 2025.
The unconsolidated real estatedjoint venture is in the process of refinancing approximately $500 million of this debf with a new secured
note payable, which is expected to close in the first quarter of 2025. The remaining debt balance of approxnmatele/$1 00 million will be
repaid through contributions from the unconsolidated joint venture partners. We expect to contribute our share of approxmately $10
million in the first quarter of 2025.
Unsecured senior notes ggazable and unsecured senior line of credit . .

e requirements of, and our a%tﬁjazge formance with respect to, the key financial covenants under our unsecured senior

notes payable as of December 24 were as follows:

Cowvenant Ratios(1) Requirement December 31,2024
Total Debt to Total Assets Less than or equal to 60% 29%

Secured Debt to Total Assets Less than or equal to 40% 0.4%

Consolidated EBITDA?) to Interest Expense Greater than or equal to 1.5x 11.0x

Unencumbered Total Asset Value to Unsecured Debt Greater than or equal to 150% 330%

1)All covenant ratio titles utilize terms as defined in the respective debt agreements. . X X
2)The calculation of consolidated EBITDA is based on the definitions contained in our loan agreements and is not directly comparable to the computation of EBITDA as
described in Exchange Act Release No. 47226.

In addition, the terms of the indentures, among other things, limit the ability of the Company, Alexandria Real Estate Equities,
L.P., and the Company's subsidiaries to (3 consummate a merger, or consolidate, or sell all or substantially all of the Company's assets
and (i) incur certain secured or unsecured indebtedness.
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The requirements of, and our actual performance with respect to, the keyfinancial covenants under our unsecured senior line
of credit as of December 31, 2024 were as follows:

Covenant Ratios(1) Requirement December 31, 2024
Leverage Ratio Less than or equal to 60.0% 29.5%

Secured Debt Ratio Less than or equal to 45.0% 0.3%

Fixed-Charge Cowerage Ratio Greater than or equal to 1.50x 3.91x

Unsecured Interest Coverage Ratio Greater than or equal to 1.75x 10.38x

g)AI] covenant ratio titles utilize terms as defined in the credit agreement.
stimated interest payments ) . o

stimated interest payments on our fixed-rate debt are calculated based upon contractual interest rates, including interest
payment dates and scheduled maturity dates. As of December 31, 2024, 98.8% of our debt was fixed-rate debt. For additional
information regarding our debt, refer to Note 10 — “Secured and unsecured senior debt” to our consolidated financial statements in
Item 15 in this annual report on Form 10-K.

Ground |ease obligations

round lease obligations as of December 31, 2024 included leases for 32 of our properties and accounted for approximatel
8% of our total number of properties. Among these 32 properties, 17 properties are subject to ground leases with a weighted-average
remaining lease term of 41 years, including extension options that we are reasonably certain to exercise. These leases are with a single
lessor in our Greater Stanford submarket with whom we have extended three Ig%roun leases over the past 10 years.
Qur remaining 15 properties subject to ground leases are located across multiple submarkets and have remaining lease terms
ranging from approximately 46 to 82 years. The weighted-average remaining lease term of these ground leases is 71 years, including
extension options that we are reasonably certain to exercise.
In many cases, we seek to extend our ground leases well ahead of their scheduled contractual expirations. If we are
successful in extending ground leases, we could see significant up-front or increased recurring future payments to the ground lessor
and/or increased ground lease expense, which may require us to increase our capital funding needs.

erating lease agreements

As of December 31, 2024, the remaining contractual payments under ground and office lease agreements in which we are the
lessee aggreqated $925.0 million and $24.4 million, r(_espectlveIX. As of December 31, 2024, our operating lease liability, calculated as
the present value of the remaining payments aggregating $949.4 million under our operating lease agreements, including our extension
options that we are reasonably certain to exercise, was $507.1 million, which was classified in accounts payable, accrued expenses,
and other liabilities in our consolidated balance sheet. As of December 31, 2024, the weighted-average remaining lease term of
operating leases in which we are the lessee was approximately 56 years, including extension options that we are reasonably certain to
exercise, and the weighted-average discount rate was 4.9%. Our correspondm? Oﬁeratmg lease right-of-use assets, adjusted for initial
direct leasing costs and other consideration exchanged with the landlord prior fo the commencement of the lease, aggregated
$764.5 million. We classify the right-of-use asset in other assets in our consolidated balance sheets. Refer to “Lease accounting” in
Note 2 —“Summary of significant accounting policies” to our consolidated financial statements in Iltem 15 in this annual report on
Form 10-K for additional information.
Included in the aforementioned December 31, 2024 balances is the ground lease recorded in July 2024 upon our execution of
an amendment to our existing ground lease agreement at the Alexandria Technology Square® Megacampus aggregating
1.2 million RSF in our Cambridge submarket, which extended the term by 24 years from January 1, 2065 to December 31, 2088. The
amendment required that we prepay our entire rent obligation for the extended lease term aggreg]ating $270.0 million in two equal
installments during the fourth quarter of 2024 and the ﬁrst.c?.uaner of 2025. During the three months ended December 31, 2024, we
made the first installment payment aggregating $135.0 million. As of December 31, 2024, the second installment payment aggregating
$135.0 million remained outstanding and was paid on January 14, 2025. Aexandria TechnologySquare_® is a foundational Megacampus
in the heart of the %Iobal life science ecosystem in Cambridge and is the Greater Boston base of operations of key strategic tenants
such as GlaxoSmithKline plc, Novartis AG, Massachusetts Institute of Technology, and Mass General Bn?ham. Securing this ground
lease through December 2088 significantly enhances the long-term value of our investment in this critical Megacampus.
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Commitments o ) . .

As of December 31, 2024, remaining aggregate costs under contract for the construction of properties undergoin

development, redevelopment, and improvements under the terms of leases approximated $1.0 billion. We expect payments for these

obligations to occur over one to three years, sugject to capital planning adjustments from time to time. We may have the ability to cease

the construction of certain projects, which would result in the reduction of our commitments. In addition, we have letters of credit and
erformance obIlgatlons aggregating $29.5 million.

are committed to funding approximately $399.2 million related to our non-real estate investments. These funding

commitments are primarily associated with our investments in privately held entities that report NAV and expire at various dates over

the next 12 years, with a weighted-average expiration of 8.2 years as of December 31,2024,

As of December 31, 2024, the second installment payment related to the amendment of our existing ground lease agreement

at the Aexandria TechnologySquare® Megacampus aggregating $135.0 million remained outstanding and was paid on January 14,
2025. Refer to “Operating lease agreements” above for additional details.

Exposure to environmental liabilities _ . . .
n connection with the acquisition of all of our properties, we have obtained Phase | environmental assessments to ascertain
the existence of any environmental liabilities or other issues. The Phase | environmental assessments of our properties have not

revealed any environmental liabilities that we believe would have a material adverse effect on our financial condition or results of



operations taken as a whole, nor are we aware of any material environmental liabilities that have occurred since the Phase |
environmental assessments were completed. In addition, we carry a policy of pollution legal liability insurance covering exposure to
certain environmental losses at substantiallyall of our properties.

Foreign cun'encg franslation %ains and losses
The following table Eresents he change in accumulated other comprehensive loss attributable to Alexandria Real Estate

Equities, Inc.’s stockholders during the year ended December 31, 2024 primaril¥0due to the changes in the foreign exchange rates for
our real estate investments in Canada (in thousands). We reclassify unrealized foreign currency translation gains and losses into net
income as we dispose of these holdings.

Total
Balance as of December 31, 2023 $ (15,896)
Other comprehensive loss before reclassifications (29,719)
Reclassification adjustment for loss included in netincome (637) (1
Net other comprehensive loss (30,356)
Balance as of December 31, 2024 $ (46,252)

(1)Primarily relates to the completion of the sale of one property in our Canada market during the three months ended December 31, 2024 and substantial Tiquidation of the
associated foreign entity .

Infiation

of December 31, 2024, approximately 92% of our leases (on an annual rental revenue basis) were triple net leases, which
require tenants to pay substantially all real estate taxes, insurance, utilities, repairs and maintenance, common area expenses, and
other operating expenses (including increases thereto) in addition to base rent. Aoproximately 97% of our leases (on an annual rental
revenue basis) contained effective annual rent escalations approximating 3% that were either fixed or indexed based on a consumer
price indexor other indices. Accordingly, we do not believe that our cash flows or eamings from real estate operations are subject to
significant risks from inflation. Aperiod of inflation, however, could cause an increase in the cost of our variable-rate borrowings,
including borrowings under our unsecured senior line of credit and commercial paper program, issuances of unsecured senior notes

ayable, and borrowings under our secured construction loans, and secured loans held by our unconsolidated real estate joint ventures.

n addition, refer to “ltem 1A Risk factors” in this annual report on Form 10-K for a discussion about risks that inflation directly
or indirectly may pose to our business.
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Issuer and guarantor subsidiary summarized financial information

Aexandria Real Estate Equities, Inc. (the “Issuer”) has sold certain debt securities registered under the Securities Act of 1933,

as amended, that are fully and unconditionally guaranteed by Alexandria Real Estate Equities, L.P. (the “LP” or the “Guarantor

Subsidiary’), an indirectly 100% owned subsidiary of the Issuer. The Issuer’s other subsidiaries, including, but not limited to, the

subsidiaries that own substantially all of its real estate (collectively, the “Combined Non-Guarantor Subsidiaries”), will not provide a

guarantee of such securities, including the subsidiaries that are partially or 100% owned by the LP. The following summarized financial

information presents on a combined basis, balance sheet information as of December 31, 2024 and 2023, and results of operations and

comprehensive income for the years ended December 31, 2024 and 2023 for the Issuer and the Guarantor Subsidiary. The information
resented below excludes eliminations necessaryto arrive at the information on a consolidated basis. In presenting the summarized
nancial statements, the equity method of accounting has been applied to (i) the Issuer’s interests in the Guarantor Subsidiary, (i) the

Guarantor Subsidiary's interests in the Combined Non-Guarantor Subsidiaries, and (iii) the Combined Non-Guarantor Subsidiaries’

interests in the Guarantor Subsidiary, where applicable, even though all such subsidiaries meet the requirements to be consolidated

under G';’-\AP All assets and liabilities have been allocated to the Issuer and the Guarantor Subsidiary generally based on legal entity

ownership.

The following tables present combined summarized financial information as of December 31, 2024 and 2023 and for the

ended December 31, 2024 and 2023 for the Issuer and Guarantor Subsidiary. Amounts provided do not represent our total consolidated

amounts (in thousands):

December 31,

2024 2023
Assets:
Cash, cash equivalents, and restricted cash $ 103,993 $ 210,755
Other assets 153,913 115,373
Total assets $ 257906 $ 326,128
Liabilities:
Unsecured senior notes payable $ 12,094,465 $ 11,096,028
Unsecured senior line of credit and commercial paper — 99,952
Other liabilities 542,322 504,659
Total liabilities $ 12,636,787 $ 11,700,639

Year Ended December 31,

2024 2023
Total revenues $ 59,023 $ 54,230
Total expenses (349,437) (273,990)
Netloss (290,414) (219,760)
Netincome attributable to unvested restricted stock awards (13,394) (11,195)
Net loss attributable to Aexandria Real Estate Equities, Inc.'s common stockholders ~ § (303,808) $ (230,955)

As of December 31, 2024, 376 of our 391 properties were held indirectly by the REIT's wholly owned consolidated subsidiary,
Aexandria Real Estate Equities, L.P.



124

Critical act_:ountir%g estimates . . . .

Qur consolidated financial statements have been prepared in accordance with GAAP. The preparation of these financial

statements in conformity with GAAP requires us to make estimates, judgments, and assumptions that affect the reported amounts of
assets, liabiliies, revenues, and expenses. We base these estimates, jJudgments, and assumptions on historical experience, current
trends, and various other factors that we believe to be reasonable under the circumstances. ) .

We continually evaluate the estimates, judgments, and assumptions we use to prepare our consolidated financial statements.
Changes in estimates, judgments, or assumptions could affect our financial position and our results of operations, which are used by
our stockholders, potential investors, industry analysts, and lenders in their evaluation of our performance. .

Qur critical accounting estimates are defined as accounting estimates or assumptions made in accordance with GAAP, which

involve a significant level of estimation uncertainty or subjectivity and have had or are reasonably likely to have a material impact on our
financial condition or results of operations. Our significant accounting policies, which utilize these crifical accounting estimates, are
described in Note 2 —“"Summary of significant accounting policies” to our consolidated financial statements in ltem 15 in this annual
report on Form 10-K. Our critical accounting estimates are described below.

Recognition of real estate a%]uwed . - .
nerally, our acquisitions of real estate or in-substance real estate are accounted for as asset acquisitions and not business

combinations because substantially all of the fair value is concentrated in a single identifiable asset or group of similar identifiable
assets (i.e., land, buildings, and related intangible assets). The accounting model for asset acquisitions requires that the acquisition
consideration (including acquisition costs) be allocated to the individual assets acquired and liabilities assumed on a relative fair value
basis. Anyexcess gdeﬁcit of the consideration transferred relative to the sum of the fair value of the assets acquired and liabilities
assumed is allocated to the individual assets and liabilities based on their relative fair values.
We assess the relative fair values of tangible and intangible assets and liabilities based on:

i)Available comparable market information;

il Estimated replacement costs; or L o

iil)Discounted cash flow analysis/estimated net operating income and capitalization rates. .

n certain instances, we may use multiple valuation techniques and estimate fair values based on an average of multiple
valuation results. We exe_rcisejudgement to determine key assumptions used in each valuation technique. For example, to estimate
future cash flows in the discounted cash flow analysis, we are required to use judgment and make a number of assumptions, including
those related to projected growth in rental rates and operating expenses, and anticipated trends and market/economic conditions. The
use of different assumptions in the discounted cash flow analysis can affect the amount of consideration allocated to the acquired
depreciable/amortizable asset, which in turn can impact our nétincome due to the recognition of the related depreciation/amortization
expense in our consolidated statements of operations. . o .
We completed acquisitions of two properties for a total purchase price of $249.4 million during the year ended December 31,
2024. These transactions were accounted for as asset acquisitions, and the purchase price of each was allocated based on the relative
fair values of the assets acquired and liabilities assumed. Refer to “Investments in real estate” in Note 2 — “Summary of significant
accounting policies” to our consolidated financial statements in ltem 15 in this annual report on Form 10-K for additional information.
Impairment of Iong-ll\,ed assets

Impairment of real estate assets classified as held for sale o o
Apropertyis classified as held for sale when all of the accounting criteria for a plan of sale have been met. These criteria are
described in “Investments in real estate” in Note 2 — “Summary of significant accounting policies” to our consolidated financial .
statements in Item 15 in this annual report on Form 10-K. Upon classification as held for sale, we recognize an impairment charge, if
necessary, to lower the carmjing amount of the real estate asset to its estimated fair value less cost to sell. The determination of fair
value can'involve significant judgments and ass_umf)hons. We develop keyassumptions based on the following available factors: (i)
contractual sales price, (i) preliminary non-binding letters of intent, or (iii) other available comparable market information. If this
information is not available, we use estimated replacement costs or estimated cash flow projections that utilize estimated discount and
caﬁ)italizaﬁon rates. These estimates are subject to uncertainty and therefore require significant judgment by us. We review all assets
held for sale each reporting period to determine whether the exnstm? carrying amounts are fully recoverable in comparison to their
estimated fair values less costs to sell. Subsequently, as a result of our quarterly assessment, we may recognize an incremental
impairment charge for any decrease in the asset's fair value less cost to sell. Conversely, we may recognize a gain for a subsequent
increase in fair value less cost to sell, limited to the cumulative netloss previously recognized.
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Impairment of other long-lived assets L . . . .

For each reporting period, we review current activities and changes in the business conditions of all of our long-lived assets,

including our rental properties, CIP, land held for development, right-of-use assets related to operating leases in which we are the
lessee, and intangibles, to determine the existence of any triggering events or impairment indicators requiring an impairment analysis. If
triggering events or impairment indicators are identified, we review an estimate of the future undiscounted cash flows, including, if
necessary, a probability-weighted approach if multiple outcomes are under consideration. . L

Long-lived assets to be held and used, are individually evaluated for impairment when conditions exist that may indicate that

the carnying amount of a long-lived asset may not be recoverable. The carrying amount of a long-lived asset to be held and used is not



recoverable if it exceeds the sum of the undiscounted cash flows expected to result from the use and eventual disposition of the asset.
Triggering events or impairment indicators for long-lived assets to be held and used, including our rental properties, CIP, land held for
development, and intangibles, are assessed by project and include significant fluctuations in estimated net operating income,

occupancy changes, significant near-term lease expirations, current and historical operating and/or cash flow losses, construction costs,
estimated completion dates, rental rates, and other market factors. We assess the expected undiscounted cash flows based upon
numerous factors, including, but not limited to, projected rental rates, exit capitalization rates, and construction costs for projects under
development, which are based on available market information, current and historical operating results, known trends, current market/
economic conditions that may affect the property, and our assumptions about the use of the asset, including, if necessary, a probability-
weighted approach if multiple outcomes are under consideration. . . )

Upon determination that an impairment has occurred, a write-down is recognized to reduce the carmjing amounttoits =~
estimated fair value. If an impairment loss is not required to be recognized, the recognition of depreciafion or amortization is adjusted
{;)rostgectively, as necessary, to reduce the carmag amount of the real estate to its estimated disposition value over the remaining period
hat the asset is expected to be held and used. may also adjust depreciation of properties that are expected to be disposed of or
redeveloped prior to the end of their useful lives. ) . .

The evaluation for impairment and calculation of the carrying amount of a long-lived asset to be held and used involves

consideration of factors and calculations that are different than the estimate of fair value of assets classified as held for sale. Because of
these two different models, itis possible for a long-lived asset previously classified as held and used to require the recognition of an
impairment charge upon classification as held for sale.

Imgairment of non-real estate investments . . " o ) . .

We hold strategic investments in f_)u olicly fraded companies and privately held entities primarily involved in the life science

industry. As a REIT, we generally limit our ownership peroenta\ge in the voting stock of each individual entity to less than 10%.

Qur investments in privately held entities that do not report NAV per share require our evaluation forimpairment when changes

in these entities’ conditions may indicate that an impairment exists. We closely monitor these investments throughout the year for new

developments, including operating results, prospects and results of clinical trials, new product initiatives, new collaborative agreements,

capital-raising events, and merger and acquisition activities. \We evaluate these investees on the basis of a qualitative assessment for

indicators of impairment by monitoring the presence of the following triggering events or impairment indicators: (i) a significant

deterioration in the earnings performance, credit rating, asset quali%, or business prospects of the investee; (ii) a significant adverse

change in the regulatory, economic, or technological environment of the investee, (iii) a significant adverse change in the general

market condition, including the research and development of technology and products that the investee is bringing or attempting to

bring to the market, (iv) significant concemns about the investee’s abilityfo continue as a going concern, and/or (v) a decision by

investors to cease providing support to reduce their financial commitment to the investee. If such indicators are present, we are required

to estimate the investment’s fair value and immediately recognize an impairment loss in an amount equal to the investment’'s carrgn.g

value in excess of its estimated fair value. As of each December 31, 2024, 2023, and 2022, the carrying amounts of our investments in
rivately held entities that do not report NAV per share accounted for 2%, 1%, and 2% of our total assets and za%%l'egated

§575.2.milli.on, $542.9 million, and $582.7 million. respectively. During the years ended December 31, 2024, 2023, and 2022, we

recognized impairment charges a{ggregatmg 10%, 14%, and 4%, respectively, of the carrying amounts of our investments in privately

held entities that do not report NAV.
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anitorinEg of tenant credit quality
We monitor, on an ongoing basis, the credit quality and any related material changes of our tenants b&i) monitoring the credit

rating of tenants that are rated by a nationally recognized credit rating agency, ‘ii) reviewing financial sfatements of the tenants that are

ublicly available or that are required to be delivered to us pursuant fo the applicable lease, ém) monitoring news reports regarding our
enants and their respective businesses and industries in which they conduct business, and (iv) monitoring the timeliness of lease
payments. We have a team of employees who, among them, have an extensive educational background or experience in biology,
chemistry, industrial biotechnology, agtech, and the life science industry, as well as knowledge in finance. This team is responsible for
timely assessment, monitoring, and communication of our tenants’ credit quality and any material changes therein. During the years
ended December 31, 2024, 2023, and 2022, specific write-offs and increases to our general allowance related to deferred rent balances
of tenants recognized in our consolidated statements of operations have not exceeded 0.8% of our income from rentals for each
respective year. For additional information, refer to “Monitoring of tenant credit quality” in Note 2 — “Summary of significant accounting
policies” to our consolidated financial statements in Item 15 in this annual report on Form 10-K for additional information.
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Definitions and reconciliations

This section contains additional information on certain non-GAAP financial measures includin

reconciliations to the most

directly comparable financial measure calculated and presented in accordance with GAAP and the reasons why we use these
supplémental measures of performance and believe they provide useful information to investors, as well as the definitions of other

terms used in this annual report on Form 10-K.

F%Jnds from operations and funds from operations, as adjusted, attributable to Aexandria Real Estate Equities, Inc.'s common
stockholders

-basis accounting for real estate assets utilizes historical cost accounting and assumes that real estate values diminish
over time. In an effort to overcome the difference between real estate values and historical cost accounting for real estate assets, the

Nareit Board of Governors established funds from operations as an improved measurement tool. Since i
operations has become a widely used non-GAAP financial measure among e Ullt¥

helpful to investors as an additional measure of the performance of an equity REl

introduction, funds from

REITs. We believe that funds from operations is

Moreover, we believe that funds from operations, as

adjusted, allows investors to compare our performance to the performance of other real estate companies on a consistent basis, without
having to account for differences recognized because of real estate alothsmon and disposition decisions, financing decisions, capital
al

structure, capital market transactions, variances resulting from the vol

ility of market conditions outside of our control, or other

corporate activities that may not be reﬁresentative of the operating performance of our properties.

The 2018 White Paper published byt
netincome (computed in accordance with

e Nareit Board of Governors (the “Nareit White Paj er’? defines funds from operations as
), excluding gains or losses on sales of real

estate, and impairments of real estate, plus

depreciation and amortization of operating real estate assets, and after ad{'ustments for our share of consolidated and unconsolidated
partnerships and real estate joint ventures. Impairments represent the write-down of assets when fair value over the recoverability
period is less than the carrying value due to changes in general market conditions and do not necessarily reflect the operating

erformance of the g_ropertles during the corresponding period.
compute funds

om operations, as adjusted, as funds from operations calculated in accordance with the Nareit \White

Paper, excluding significant gains, losses, and impairments realized on non-real estate investments, unrealized gains or losses on non-

real estate investments, impairment of real estate primarily consisting of pre-a

uisition costs incurred in conne

on with acquisitions

we decided to no longer pursue, gains or losses on early extinguishment of debt, provision for expected credit losses on financial
instruments, significant termination fees, acceleration of stock compensation expense due to the resignations of executive officers, deal
costs, the income tax effect related to such items, and the amount of such items that is allocable to our unvested restricted stock
awards. \We compute the amount that is allocable to our unvested restricted stock awards using the two-class method. Under the two-
class method, we allocate netincome (after amounts attributable to noncontrolling interests) to common stockholders and to unvested
restricted stock awards by applying the respective weighted-average shares outstandin?oduring each quarter-to-date and year-to-date

period. This mayresultin a difference of the summation of the quarter-to-date and year-

date amounts. Neither funds from operations

nor funds from operations, as adjusted, should be considered as alternatives to netincome (determined in accordance with ) as
indications of financial performance, or to cash flows from operating activities (determined in accordance with GAAP) as measures of
liquidity, nor are they indicative of the availability of funds for our cash needs, including our ability to make distributions.

The following table reconciles netincome to funds from operations for the share of consolidated real estate joint ventures

attributable to noncontrolling interests and our share of unconsolidated real estate joint ventures for the three months and year ended

December 31, 2024 (in thousands):
Noncontrolling Interest Share of Consolidated
Real Estate Joint Ventures

Qur Share of Unconsolidated
Real Estate Joint Ventures

December 31, 2024

December 31, 2024

Three Months Ended Year Ended Three Months Ended Year Ended
Netincome $ 46150 $ 187,784 $ 6635 $ 7,059
Depreciation and amortization 34,986 129,711 1,061 4,238
of real estate assets
Gain on sales of real estate (5,025) (5,025) (3,328) (3,328)
Funds from operations $ 76,111 $ 312470 $ 4368 $ 7,969

128
The following tables present a reconciliation of net income attributable to Alexandria Real Estate Equities, Inc.'s common



stockholders, the most directly comparable financial measure presented in accordance with GAAP, including our share of amounts from
consolidatedand unconsolidated real estate joint ventures, to funds from operations attributable to Alexandria Real Estate Equities,
Inc.’'s common stockholders — diluted, and funds from operat|ons attributable to Alexandria Real Estate Equities, Inc.’'s common
stockholders — diluted, as adjusted, and the related per share amounts for the years ended December 31, 2024, 2023, and 2022 (in
thousands, except per share amounts) Per share amounts may not add due to rounding.

Year Ended December 31,

2024 2023 2022
Netincome attributable to Alexandria Real Estate Equities, Inc.’s common  § 309,555 $ 92,444 $ 513,268
stockholders — basic and diluted
Depreciation and amortization of real estate assets 1,191,524 1,080,529 988,363
gggggg{rglling share of depreciation and amortization from consolidated real (129,711) (115,349) (107,591)
S)\l/JSr share of depreciation and amortization from unconsolidated real estate 4,238 3,589 3,666
Gain on sales of real estate (127,615) () (277,037) (537,918)
Impairment of real estate — rental properties and land 192,455 @ 450,428 20,899
Allocation to unvested restricted stock awards (8,696) (5,175) (1,118)
Funds from operations attributable to Alexandria Real Estate Equities, Inc.’s 1,431,750 1,229,429 879,569
common stockholders — diluted(3)
Unrealized losses on non-real estate investments 112,246 201,475 412,193
Impairment of non-real estate investments 58,090 © 74,550 20,512
Impairment of real estate 30,613 @ 10,686 44,070
Loss on early extinguishment of debt — — 3,317
Acceleration of stock compensation expense due to executive officer — 20,295 7,185
resignations
Provision for expected credit losses on financial instruments (434) — —
Allocation to unvested restricted stock awards (3,188) 4,121) (5,137)

Funds from operations attributable to Alexandria Real Estate Equities, Inc’'s $ 1,629,077 $ 1532314 $ 1,361,709
common stockholders — diluted, as adjusted

(1 2 ncludes our share of gain on real estate from one unconsolidated real estate#am venture and one consolidated roal Gste atejomt venture. Mt vertue. Refer oNote 4 —
olidated and unconsolidated real estate joint ventures” to our consolidated financial statements in Item 15 for additional information.
(2 Referto “Sales of real estate assets and impairment charges” in Note 3 —“Investments in real estate” to our consolidated financial statements in Item 15 for additional

i
Calculated in accordance with standards established by the Nareit Board of Govemors. X : .
[4)Primarily related to five non-real estate investments in privately held entities that do not report NAV. Refer to Note 7 — “Investments” to our consolidated financial

statements in Item 15 for additional information.

# Represents an ad]ustment to the provision for expected credit losses for a direct financing Iease as well as the |n|t|al recgmon of a provision for expected credit losses

or two notes receivable issued in connection wg}grsvposltlom completed during the three months ended December efer to Note 5 — “Leases™ and Note 8 —
“Other assets” to our consolidated financial statt s in Item 15 for additi |nfcrma1|m
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Year Ended December 31,
(Per share) 2024 2023 2022
Netincome per share attributable to Alexandria Real Estate Equities, Inc.’s $ 180 $ 054 $ 3.18
common stockholders — diluted
Depreciation and amortization of real estate assets 6.20 567 547
Gain on sales of real estate (0.74) (1.62) (3.33)
Impairment of real estate — rental properties and land 112 264 0.13
Allocation to unvested restricted stock awards (0.06) (0.04) (0.01)
Funds from operations per share attributable to Alexandria Real Estate Equities, 8.32 719 544
Inc.’s common stockholders — diluted
Unrealized losses on non-real estate investments 0.65 1.18 255
Impairment of non-real estate investments 0.34 044 0.13
Impairment of real estate 0.18 0.06 0.27
Loss on early extinguishment of debt — — 0.02
Acceleration of stock compensation expense due to executive officer — 0.12 0.04
resignations
Allocation to unvested restricted stock awards (0.02) (0.02) (0.03)
Funds from operations per share attributable to Aexandria Real Estate Equities, $ 947 $ 897 §$ 842
Inc.'s common stockholders — diluted, as adjusted
Weighted-average shares of common stock outstanding — diluted(1) 172,071 170,909 161,659

(1) Refer to “Weighted-average shares of common stock outstanding — diluted” in this section for additional information.
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Adjusted EBITDAand Adjusted EBITDA mar?in
We use Adjusted EBITDAas a supplemental performance measure of our operations, for financial and operational decision-.
making, and as a supplemental means of evaluating period-to-period comparisons on a consistent basis. Adjusted EBITDAs calculated
as eamings before interest, taxes, depreciation, and amortization (‘EBITDA), excluding stock compensation expense, Cgt;alns or losses
on early extinguishment of debt, gains or losses on sales of real estate, impairments of real estate, provision for expected credit losses
on financial instruments, and significant termination fees. Adjusted EBITDAalso excludes unrealized gains or losses and significant
realized gains or losses and impairments that result from our non-real estate investments. These non-real estate investment amounts
are classified in our consolidated statements of operations outside of total revenues.
We believe Adjusted EBITDA provides investors with relevant and useful information as it allows investors to evaluate the
operating performance of our business activities without having to account for differences recognized because of investing and
financing decisions related to our real estate and non-real estate investments, our capital structure, capital market transactions, and
variances resulting from the volatility of market conditions outside of our control. For example, we exclude gains or losses on the early
extinguishment of debt to allow investors to measure our performance independent of our indebtedness and capital structure. We
believe that adjusting for the effects of impairments and gains or losses on sales of real estate, significantimpairments and realized
ains or losses on non-real estate investments, provision for expected credit losses on financial instruments, and 5|f%n|ﬁpant termination
ees allows investors to evaluate performance from period to period on a consistent basis without having to account for differences
recognized because of investing and financing decisions related to our real estate and non-real estate investments or other corporate
activities that may not be representative of the operating performance of our properties. . "
In addition, we believe that excluding charges related to stock compensation and unrealized gains or losses facilitates for
investors a comparison of our business activities across periods without the volatility resulting from market forces outside of our control.
Adjusted EBITDAhas limitations as a measure of our performance. Adjusted EBITDAdoes not reflect our historical expenditures or
future requirements for capital expenditures or contractual commitments. While Adjusted EBITDAIis a relevant measure of performance,
it does not represent netincome (Iossz or cash flows from operations calculated and presented in accordance with GAAP, and it should
not be considered as an alternative to those indicators in evaluating performance or liquidity. .
In order to calculate the Adjusted EBITDA margi!n, we divide Adjusted EBITDAbytotal revenues as presentedinour .
consolidated statements of operations. We believe that this supplemental performance measure provides investors with additional
useful information regarding the profitability of our operating activities.
We are not able to forecast the netincome of future periods without unreasonable effort and therefore do not provide a
reconciliation for Adjusted EBITDA on a forward-looking basis. This is due to the inherent difficulty of forecasting the timing and/or
amount of items that depend on market conditions outside of our control, including the timing of dispositions, capital events, and
financing decisions, as well as quarterly components such as gain on sales of real estate, unrealized gains or losses on non-real estate
investments, impairment of real estate, impairment of non-real estate investments, and provision for expected credit losses on financial
instruments. Our attempt to predict these amounts may produce significant but inaccurate estimates, which would be potentially
misleading for our investors.
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The following table reconciles netincome (loss), the most diregt{l}_/comparable financial measure calculated and presented in
accordance with GAAP, to Adjusted EBITDAand calculates the Adjusted EBITDAmargin for the three months and years ended
December 31, 2024 and 2023 (dollars in thousands):

Three Months Ended December 31, Year Ended December 31,

2024 2023 2024 2023
Net (loss) income $ (16,095) $ (42,658) $ 510,733 $ 280,994
Interest expense 55,659 31,967 185,838 74,204
Income taxes 1,855 1,322 6,678 5,887
Depreciation and amortization 330,108 285,246 1,202,380 1,093,473
Stock compensation expense 12,477 34,592 59,634 82,858
Gain on sales of real estate (101,806) (62,227) (129,312) (277,037)
Unrealized losses (gains) on non-real estate 79,776 (19,479) 112,246 201,475
investments
Impairment of real estate 186,564 271,890 223,068 461,114
Impairment of non-real estate investments 20,266 23,094 58,090 74,550
Provision for expected credit losses on financial (434) — (434) —
instruments
Adjusted EBITDA $ 568,370 $ 523,747 $ 2228921 $ 1,997,518
Total revenues $ 788,945 $ 757,216 $ 3,116,394 $ 2,885,699
Adjusted EBITDAmargin 72% 69% 72% 69%

Annual rental revenue . o . . . .

Annual rental revenue represents the annualized fixed base rental obligations, calculated in accordance with GAAP, including

the amortization of deferred revenue related to tenant-funded and tenant-built landlord improvements, for leases in effect as of the end
of the Feriod, related to our operating RSF. Annual rental revenue is presented using 100% of the annual rental revenue from our
consolidated properties and our share of annual rental revenue for our unconsolidated real estate joint ventures. Annual rental revenue
Per RSF is computed by dividing annual rental revenue by the sum of 100% of the RSF of our consolidated properties and our share of
he RSF of properties held in unconsolidated real estate joint ventures. As of December 31, 2024, approximately 92% of our leases (on
an annual rental revenue basis) were triple net leases, which require tenants to pay substantially all real estate taxes, insurance,
utilities, repairs and maintenance, common area expenses, and other operating expenses (including increases thereto) in addition to
base rent. Annual rental revenue excludes these operating expenses recovered from our tenants. Amounts recovered from our tenants
relate(g to these operating expenses, along with base rent, are classified in income from rentals in our consolidated statements of
operations.

Capitalization rates

apitalization rates are calculated based on net operating income and net operating income (cash basis) annualized,
excluding lease termination fees, on stabilized operating assets for the quarter preceding the date on which the propertyis sold, or
near-term prospective net operating income.

Capitalized interest

capitalize interest cost as a cost of a project during periods for which activities necessary to develop, redevelop, or

reposition a project for its intended use are ongoing, provided that expenditures for the asset have been made and interest cost has
been incurred. Activities necessary to develop, redevelop, or reposition a project include pre-construction activities suchas
entilements, permitting, design, site work, and other activities preceding commencement of construction of aboveground building
improvements. The advancement of pre-construction efforts is focused on reducing the time required to deliver pr?gects to prospective
tenants. These critical activities add significant value for future ground-up development and are required for the verfical construction of
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bui!dings.clif we cease activities necessaryto prepare a project for its intended use, interest costs related to such project are expensed
as incurred.

Cash interest . . ) o o
Cashinterestis equal to interest expense calculated in accordance with GAAP plus capitalized interest, less amortization of

loan fees and debt premiums (discounts). Refer to “Fixed-charge coverage ratio” in this section for a reconciliation of interest expense,
the most directly comparable financial measure calculated and presented in accordance with GAAP, to cash interest.

Class A/A+ properties and AM locations

lass AI/A+ properties are properties clustered in A locations that provide innovative tenants with highly dynamic and
collaborative environments that enhance their ability to successfully recruit and retain world-class talent and inspire productivity,
efficiency, creativity, and success. These properties are typically well-located, professionally managed, and well-maintained, offering a
wide range of amenities and featuring premium construction materials and finishes. Class A/At+ properties are generally newer or have
undergone substantial redevelopment and are generally expected to command higher annual rental rates compared to other classes of
similar properties. AMAlocations are in close proximity to concentrations of specialized skills, knowledge, institutions, and related
businesses. Itis important to note that our definition of property classification may not be directly comparable to other equity REITs.

Development, redevelopment, and pre-construction

Akey component of our business model is our disciplined allocation of capital to the development and redevelopment of new

Class A/A+ properties, as well as Bropertyenhanoements identified during the underwriting of certain acquired properties. These efforts
are {)rlmanlyoonoentrated in collaborative Megacampus ™ ecosystems within AAAlife science innovation clusters, as well as other
strategic locations that support innovation and growth. These projects are generally focused on Iproviding high-quality, generic, and
reusable spaces that meet the real estate requirements of a widé range oftenants. Upon completion, each development or
redevelopment project is expected to generate increases in rental income, net operating income, and cash flows. Our development and
redevelopment projects are generallyin locations that are h|%hl¥1deswable to hi h-qualﬁ’rentmes, which we believe results in higher
occupancy levels, longer lease terms, higher rental income, higher returns, and greater long-term asset value.

Development projects generally consist of the ground-up development of generic and reusable laboratory facilities.

Redevelopment projects consist of the permanent change in use of acquired office, warehouse, or shell space into laboratory space.
We generally will not commence new development projects for aboveground construction of new Class A/A+ laboratory space without
first securing significant pre-leasing for such space, except when there is solid market demand for high-quality Class A/A+ properties.
Priority anticipated progects are those most likely to commence future ground-up development or first-ime conversion from
non-laboratory space fo laboratory space prior to our other future projects, pending market conditions and leasing negotiations.
Pre-construction activities include entitiements, permitting, design, site work, and other activities preceding commencement of
construction of aboveground building improvements. The advancement of pre-construction efforts is focused on reducing the time
required to deliver projects to prospective tenants. These critical activities add significant value for future ground-up development and
are required for the vertical construction of buildings. Ultimately, these projects will provide high-quality facilities and are expected to



%enerate significant revenue and cash flows. ) . . . . )
evelopment, redevelopment, and pre-construction spending also includes the following costs: (i) amounts to bring certain

acquired properties up to market standard and/or other costs identified during the acquisition process (generallh/w in two years of
aoc1uisition) and (i) permanent conversion of space for highly flexible, move-in-ready laboratory space to foster the growth of promising
early- and growth-stage life science companies. . . » o

Revenue-enhancing and reﬁqsmonlng capital expenditures represent spending to reposition or significantly change the use of

a property, including through improvement in the asset quality from Class B to Class A/At.

Non-revenue-enhancing capital expenditures represent costs required to maintain the current revenues of a stabilized

Bropeny, including the associated costs for renewed and re-leased space.

iMdend payout ratio (common stock) | ) o
ividend payout ratio (common stock) is the ratio of the absolute dollar amount of dividends on our common stock (shares of

common stock outstanding on the respective record dates multiplied by the related dividend per share) to funds from operations
attributable to Alexandria’s common stockholders —diluted, as adjusted.
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Dividend yield
Dm]ﬂena ):|1e d for the quarter represents the annualized quarter dividend divided by the closing common stock price at the end
of the quarter.

Fixed-charge coverage ratio . . . . . .

ixed-charge coverage rafio is a non-GAAP financial measure representing the ratio of Adjusted EBITDAto cash interest and
fixed charges. We believe that this ratio is useful to investors as a sup{;lemental measure of our ability to satisfy fixed financing
obligations and preferred stock dividends. Cash interest is equal to interest expense calculated in accordance with GAAP plus
capitalized interest, less amortization of loan fees and debt premiums (discounts). .
The following table reconciles interest expense, the most directly comparable financial measure calculated and presented in
accordance with GAAP, to cash interest and computes fixed-charge coverage ratio for the three months and years ended December 31,
2024 and 2023 (dollars in thousands):

Three Months Ended December 31, Year Ended December 31,

2024 2023 2024 2023

Adjusted EBITDA $ 568,370 $ 523,747 $ 2228921 $ 1,997,518
Interest expense $ 55659 $ 31,967 $ 185,838 $ 74,204
Capitalized interest 81,586 89,115 330,961 363,978
Amortization of loan fees (4,620) (4,059) (17,130) (15,486)
Amortization of debt discounts (333) (309) (1,309) (1,207)
Cash interest and fixed charges $ 132292 $ 116,714 $ 498,360 $ 421,489
Fixed-charge coverage ratio:

— quarter annualized 4.3x 4.5x N/A N/A

— trailing 12 months N/A N/A 4.5x 4.7x

We are not able to forecast the netincome of future periods without unreasonable effort and therefore do not provide a

reconciliation for fixed-charge coverage ratio on a forward-looking basis. This is due to the inherent difficulty of forecasting the timing
and/or amount of items that depend on market conditions outside of our control, mcludm? the timing of dispositions, capital events, and
financing decisions, as well as quarterly components such as gain on sales of real estate, unrealized gains or losses on non-real estate
investments, impairment of real estate, impairment of non-real estate investments, and {)rovision for expected credit losses on financial
instruments. Our attempt to predict these amounts may produce significant but inaccurate estimates, which would be potentially
misleading for our investors.

Gross assets

Gross assets are calculated as total assets plus accumulated depreciation as of December 31, 2024 and 2023 (in thousands):

December 31,

2024 2023
Total assets $ 37,527,449 $ 36,771,402
Accumulated depreciation 5,625,179 4,985,019

Gross assets $ 43152628 $ 41,756,421
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Incremental annual net operating income on development and redevelopment projects )

ncremental annual net operating income represents the amount of net operating income, on an annual basis, expected to be
realized upon a E;)).rQJect being placed into senice and achieving full occupancy. Incremental annual net operating income is calculated
as the initial stabilized yield multiplied by the project's total cost at completion.

Initial stabilized yield (unlevered . L o .

Initial stabilize: '_yle is calculated as the estimated amounts of net operating income at stabilization divided by our investment

inthe prog\sjrty. For this calculation, we exclude any tenant-funded and tenant-built landlord improvements from our investment in the
property. Qurinitial stabilized yield excludes the benefit of leverage. Our cash rents related to our development and redevelopment
projects are generally expected to increase over time due to confractual annual rent escalations. Our estimates for initial stabilized
yields, initial stabilized yields (cash basis), and total costs at comtﬁlehon_ represent our initial estimates at the commencement of the
proleg. \_N?demect totsupdate this information upon completion of the project, or sooner if there are significant changes to the expected
project yields or costs.

-Ini{ial stabilized yield reflects rental income, including contractual rent escalations and any rent concessions over the

term(s) of the lease(s), calculated on a straight-line basis, and any amortization of deferred revenue related to tenant-

funded and tenant-built landlord improvements.

«Initial stabilized yield (cash basis) reflects cash rents at the stabilization date after initial rental concessions, if any, have

elapsed and our total cash investment in the property.

Investment-grade or publicly traded large cap tenants . )

nvestment-grade or publicly traded large cap tenants represent tenants that are investment-grade rated or publicly traded

companies with an average daily market capitalization greater than $10 billion for the twelve months ended December 31, 2024, as
reported by Bloomberg Professional Senvices. Credit ratings from Moody's Ratings and S&P Global Ratings reflect credit ratings of the
tenant's parent entity, and there can be no assurance that a tenant’s parent entity will satisfy the tenant's lease obligation upon such
tenant's default. Ve 'monitor the credit quality and related material changes of our tenants. Material changes that cause a tenant's
market capitalization to decrease below $10 billion, which are notimmediately reflected in the twelve-month average, may resultin their
exclusion from this measure.

Investments in real estate

The following table presents our new Class A/A+ development and redevelopment pi%eline, excluding properties held for sale,

as a percentage of gross assets and as a percentage of annual rental revenue as of December 31, 2024 (dollars in thousands):

Percentage of
Book Value Gross Assets Annual Rental
Revenue
Under construction projects $3,893,557 9% —%
Income-producing/potential cash flows/covered land play) 2,965,853 7 1
Land 1,759,317 4 —
$8,618,727 20% 1%

(1)Includes projects with existing buildings that are generating or can generate operating cash flows. Also includes development rights associated with existing operating
campuses.
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The square footage presented in the table below is classified as operating as of December 31, 2024. These lease expirations

or vacant space at recently acquired properties represent future opportunities for which we have the intent, subject to market conditions

gnd Ileasmg,tto commence first-time conversion from non-laboratory space to laboratory space, or to commence future ground-up
evelopment:



DeviRedev  RSF of Lease Expirations Targeted for
Development and Redevelopment

Property/Submarket 2025 2026 Thereafter( Total
Priority anticipated projects:
311 Arsenal Street/‘Cambridge/Inner Suburbs Redev 25,312 — — 25,312
10210 Campus Point Drive/University Town Center Dev 9,558 — 52,620 62,178
1020 Red River Street/Austin Redev 126,034 — — 126,034
160,904 — 52,620 213,524
Future projects:
g4g, 188, 500, and 550 Arsenal Street/Cambridge/Inner Dev — — 375,898 375,898
uburbs
Other/Greater Boston Redev — — 167,549 167,549
1122 and 1150 El Camino Real/South San Francisco Dev — — 375,232 375,232
3875 Fabian Way/Greater Stanford Dev — — 228,000 228,000
2100, 2200, and 2400 Geng Road/Greater Stanford Dev — — 78,501 78,501
960 Industrial Road/Greater Stanford Dev — — 112,590 112,590
Campus Point by Alexandria/University Town Center Dev 269,048 — 101,966 371,014
Sequence District by Alexandria/Sorrento Mesa DeviRedev — — 686,290 686,290
410 West Harrison Street/Elliott Bay Dev — — 17,205 17,205
Other/Seattle Dev — — 75,663 75,663
100 Capitola Drive/Research Triangle Dev — — 34,527 34,527
1001 Trinity Street/Austin Dev 72,938 — — 72,938
Canada Redev — — 247,743 247,743
341,986 — 2501164 2,843,150
502,890 — _ 2,553,784 3,056,674

(1)Includes vacant square footage as of December 31, 2024.
Joint venture financial information
We present components of balance sheet and operating results information related to our real estate joint ventures, which are
not presented, or intended to be presented, in accordance with GAAP. We present the proportionate share of certain financial line items
as follows: (i) for each real estate joint venture that we consolidate in our financial statements, which are controlled by us through
contractual rights or majority voting rights, but of which we own less than 100%, we apply the noncontrolling interest economic
ownership percentage fo each financial item to arrive at the amount of such cumulative noncontrolling interest share of each component
resented; and (i) for each real estate joint venture that we do not control and do not consolidate, and are instead controlled jointly or
y our joint venture partners through contractual rights or majority voting rights, we apply our economic ownership percentage to each
financial item to arrive at our proportionate share of each component presented.
The components of balance sheet and operating results information related to our real estate joint ventures do not represent .
our legal claim to those items. For each entity that we do not wholly own, the #omt venture agreement %enerallydetermlnes what equity
holders can receive upon capital events, such as sales or refinancing, or in the event of a liquidation. Equity holders are normally
entitied to their respective legal ownership of any residual cash from a joint venture only after all liabilities, priority distributions, and
claims have been repaid or satisfied. . . . .
We believe that this information can help investors estimate the balance sheet and operating results information related to our
partially owned entities. Presenting this information provides a perspective notimmediately available from consolidated financial
statementls.dar;ddone trhat can supplement an understanding of the joint venture assets, liabilities, revenues, and expenses included in
our consolidated resullts.
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The components of balance sheet and operating results information related to our real estate joint ventures are limited as an

analytical tool as the overall economic ownership interest does not represent our legal claim to each of our joint ventures’ assets,
liabilities, or results of operations. In addition, joint venture financial information may include financial information related to the
unconsolidated real estate joint ventures that we do not control. We believe that in order to facilitate for investors a clear understanding
of our operating results and our total assets and liabilities, joint venture financial information should be examined in conjunction with our
consolidated statements of operations and balance sheets. Joint venture financial information should not be considered an alternative
to our consolidated financial statements, which are presented and prepared in accordance with

Megacampus ™

KIV% jacampus ecosystem is a cluster campus that consist of approximatelyg million RSF or more, inqluding operating, active
development/redevelopment, and land RSF less operatmlg RSF expected to be demolished. The following table reconciles our annual
rental revenue and development and redevelopment pipeline RSF as of December 31, 2024 (dollars in thousands):

Annual Rental Development and
Revenue Redevelopment
Pipeline RSF
Megacampus $ 1,605,730 20,130,433
Core and non-core 487,258 9,392,253
Total $ 2,092,988 29,522,686
acampus as a peroentaFge of annual rental revenue and of total developmentand 77% 68%

redevelopment pipeline RS

Net cash provided by operating activities after dividends . o o
et cash provided by operating activities after dividends includes the deduction for distributions to noncontrolling interests. For

K‘urposes of this calculation, changes in operating assets and liabilities are excluded as they represent timing differences.

et debt and preferred stock to Adjusted EBITDA . o .
et debt an Fre ferred stock to Adjustes is a non-GAAP financial measure that we believe is useful to investors as a

sugglementa measure of evaluating our balance sheet Ievera%e. Net debt and preferred stock is equal to the sum of total consolidated
debt less cash, cash equivalents, and restricted cash, plus preferred stock outstanding as of the end of the é)eriod. Refer to “Adjusted
EBITDAand Adjusted EBITDAmargin” in this section for further information on the calculation of Adjusted EBITDA

We are not able to forecast the netincome of future periods without unreasonable effort and therefore do notprovidea

reconciliation for net debt and preferred stock to Adjusted EBITDA on a forward-looking basis. This is due to the inherent difficulty of
forecasting the timing and/or amount of items that depend on market conditions outside of our control, including the timing o )
dispositions, capital events, and financing decisions, as well as quarterly components such as gain on sales of real estate, unrealized
gains or losses on non-real estate investments, impairment of real estafe, impairment of non-real estate investments, and provision for
expected credit losses on financial instruments. Our attempt to predict these amounts may produce significant but inaccurate estimates,
which would be potentially misleading for our investors.
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The following table reconciles debt to net debt and preferred stock and computes the ratio to Adjusted EBITDAas of
December 31, 2024 and 2023 (dollars in thousands):

December 31,

2024 2023
Secured notes payable $ 149,909 $ 119,662
Unsecured senior notes payable 12,094,465 11,096,028
Unsecured senior line of credit and commercial paper — 99,952
Unamortized deferred financing costs 77,649 76,329
Cash and cash equivalents (552,146) (618,190)
Restricted cash (7,701) (42,581)
Preferred stock — —
Net debt and preferred stock $ 11,762,176 $ 10,731,200
Adjusted EBITDA
— quarter annualized $ 2,273,480 $ 2,094,988
—trailing 12 months $ 2,228,921 $ 1,997,518
Net debt and preferred stock to Adjusted EBITDA:
— quarter annualized 5.2x 5.1x
—trailing 12 months 5.3x 54x

Net operating income, net operating income (cash basis), and operating margin
The following table reconciles netincome to net operating income and net operating income (cash basis) and computes
operating margin for the years ended December 31, 2024, 2023, and 2022 (dollars in thousands):

Year Ended December 31,

2024 2023 2022
Netincome $ 510,733 $ 280,994 $ 670,701
Equityin earnings of unconsolidated real estate joint ventures (7,059) (980) (645)
General and administrative expenses 168,359 199,354 177,278
Interest expense 185,838 74,204 94,203
Depreciation and amortization 1,202,380 1,093,473 1,002,146
Impairment of real estate 223,068 461,114 64,969
Loss on early extinguishment of debt — — 3,317
Gain on sales of real estate (129,312) (277,037) (537,918)
Investment loss 53,122 195,397 331,758
Net operating income 2,207,129 2,026,519 1,805,809
Straight-line rent revenue (143,329) (133,917) (118,003)
Amortization of deferred revenue related to tenant-funded and -built (1,543) — —
landlord improvements
Amortization of acquired below-market leases (85,679) (93,331) (74,346)
Provision for expected credit losses on financial instruments (434) — —
Net operating income (cash basis) $ 1976,144 $ 1799271 $ 1,613,460
Net operating income (from above) $ 2,207,129 $ 2026519 $ 1,805,809
Total revenues $ 3,116,394 §$ 2,885699 $ 2,588,962
Operating margin 71% 70% 70%
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Net operatinlg income is a non-GAAP financial measure calculated as netincome (loss), the most directly comparable financial
measure calculated and presented in accordance with GAAP, excluding equity in the eamings of our unconsolidated real estate joint
ventures, general and administrative expenses, interest expense, depreciation and amortization, impairments of real estate, gains or
losses on early extinguishment of debt, gains or losses on sales of real estate, and investment income or loss. e believe net operating
income provides useful information to investors regarding our financial condition and results of operations because it pr|manIP/ reflects
those income and expense items that are incurred at the property level. Therefore, we believe net operating income is a useful measure
for investors to evaluate the operating performance of our consolidated real estate assets. Net operating income on a cash basis is net
operating income adjusted to exclude the effect of straight-line rent, amortization of acquired above- and below-market lease revenue,
amortization of deferred revenue related to tenant-funded and tenant-built landlord improvements, and provision for expected credit
losses on financial instruments adjustments required by GAAP. We believe that net operatingi income on a cash basis is helpful to
investors as an additional measure of operating performance because it eliminates straight-line rent revenue and the amortization of
acquired above- and below-market leases and tenant-funded and tenant-built landlord improvements. ) )
Furthermore, we believe net operating income is useful to investors as a gerformance measure of our consolidated properties
because, when compared across periods, net operating income reflects trends in occupancy rates, rental rates, and operating costs, .
which provide a perspective notimmediately apparent from netincome or loss. Net operating income can be used to measure the initial
stabilized yields of our properties by calculating net operating income generated by a properg/dmded by our investment in the property.
Net operafing income excludes certain components from netincome in order to provide results that are more closelyrelated to the
results of operations of our properties. For example, interest expense is not necessarily linked to the operating performance of a real



estate asset and is often incurred at the corporate level rather than at the property level. In addition, depreciation and amortization,
because of historical cost accounting and useful life estimates, may distort comparability of operating performance at the property level.
Imgawments of real estate have been excluded in deriving net operating income because we do not consider impairments of real estate
to be property-level operating expenses. Impairments of real estate relate to changes in the values of our assets and do not reflect the
current operating performance with respect to related revenues or expenses. Our impairments of real estate represent the write-down in
the value of the assets to the estimated fair value less cost to sell. These impairments result from investing decisions or a deterioration
in market conditions. We also exclude realized and unrealized investment gain or loss, which results from investment decisions that
occur at the corporate level related to non-real estate investments in publicly traded companies and certain privately held entities.
Therefore, we do not consider these activities to be an indication of operating performance of our real estate assets at the property
level. Our calculation of net operating income also excludes charges incurred from changes in certain financing decisions, such as
losses on early extinguishment of debt and provision for expected credit losses on financial instruments, as these charges often relate
to corporate strateg)é. Property operating expenses included in determining net operating income primarily consist of costs that are
related to our operating properties, such as utilities, repairs, and maintenance; rental expense related to ground leases; contracted
senices, such as janitorial, engineering, and landscaping; property taxes and insurance; and property-level salaries. General and
administrative expenses consist primarily of accounting and corporate compensation, corporate insurance, professional fees, rent, and
tstig lies that are incurred as part of corporate office management. We calculate operating margin as net operating income divided by

otal revenues.

We believe that in order to facilitate for investors a clear understanding of our operating results, net operating income should

be examined in conjunction with netincome or loss as presented in our consalidated statements of operations. Net operating income
should not be considered as an alternative to netincome or loss as an indication of our performance, nor as an alternative to cash flows
as a measure of our liquidity or our ability to make distributions.

%ﬁerating statistics

present certain operating statistics related to our properties, including number of properties, RSF, occupancy percentage,
leasing activity, and contractual lease expirations as of the end of the period. We believe these measures are useful to investors
because theyTfacilitate an understandln(g of certain trends for our Progerhes. We oomEute the number of properties, RSF, occupan
percentage, leasing activity, and contractual lease expirations at 100%, excluding RSF at properties classified as held for sale, for all
properties in which we have an investment, including properties owned by our consolidated and unconsolidated real estate joint
ventures. For operating metrics based on annual rental revenue, refer to “Annual rental revenue” in this section.
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Same groge;gﬁ comparisons . ) _ ) ) '
a result of changes within our total property portfolio during the oomFaratlve periods presented, including changes from

assets acquired or sold, properties dplaoed info development or redevelopment, and development or redevelopment properties recently
placed into senvice, the consolidated total income from rentals, as well as rental operating expenses in our operating results, can show
significant changes from period to period. In order to supplement an evaluation of our results of operations over a given quarterly or
annual period, we analyze the operating performance for all consolidated properties that were fully operating for the entirety of the
comparative tﬁergods_presente_d, referred to as same properties. e separately present g_uartedy and year-to-date same property results
to align with the interim financial information required by the SEC in our management’s discussion and analysis of our financial
condition and results of operations. These same properties are analyzed separately from properties acquired subsequent to the first day
in the earliest comparable quarterly or year-to-date period presented, properties that underwent development or redevelopment at any
time during the comparative periods, unconsolidated real estate joint ventures, properties classified as held for sale, and corporate
entities (legal entities performing general and administrative functions), which are excluded from same property results. Additionally,
termination fees, if any, are excluded from the results of same properties. Refer to “Same properties” in Item 7 in this annual report on
Form 10-K for additional information.
Stabilized occupancy date
The ?tabilized occupancy date represents the estimated date on which the project is expected to reach occupancy of 95% or

reater.

enant recoveries o . ) " )

enant recoveries represent revenues comprising reimbursement of real estate taxes, insurance, utilities, repairs and
maintenance, common area expenses, and other operating expenses and earned in the period during which the applicable expenses
are incurred and the tenant’s obligation to reimburse us arises. . L .
We classify rental revenues and tenant recoveries generated through the leasing of real estate assets within revenues in
income from rentals in our consolidated statements of operations. rovide investors with a separate presentation of rental revenues
and tenant recoveries in “Results of operations” in Item 7 in this annual report on Form 10-K because we beliewve it promotes investors’
understanding of our operating results. We believe that the presentation of tenant recoveries is useful to investors as a supplemental
measure of our ability to recover operating expenses under our triple net leases, including recoveries of utilities, repairs and
maintenance, insurance, property taxes, common area expenses, and other operating expenses, and of our ability to mitigate the effect
to netincome for any significant variability to components of our operatmfg expenses.
The following table reconciles income from rentals to tenant recoveries for the years ended December 31, 2024, 2023, and

2022 (in thousands):

Year Ended December 31,

2024 2023 2022
Income from rentals $ 3,049,706 $ 2,842,456 $ 2,576,040
Rental revenues (2,304,339) (2,143,971) (1,950,098)
Tenant recoveries $ 745367 $ 698,485 $ 625,942

Total equity capitalization . - . . .

otal equity capitalization is equal to the outstanding shares of common stock multiplied by the closing price on the last trading
da%/aat the énd of each period presented.
Total market capitalization . ) o

otal market capitalization is equal to the sum of total equity capitalization and total debt.
Unencumbered net operating income as a percentage of total net operating income .

nencumbered net operating income as a percentage of total net operating income is a non-GAAP financial measure that we
believe is useful to investors as a performance measure of the results of operations of our unencumbered real estate assets as it
reflects those income and expense items that are incurred at the unencumbered property level. Unencumbered net operating income is
derived from assets classified in continuing operations, which are not subject to any mortgage, deed of trust, lien, or other security
interest, as of the period for which income is presented.
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The following table summarizes unencumbered net operating income as a percentage of total net operating income for the
years ended December 31, 2024, 2023, and 2022 (dollars in thousands):

Year Ended December 31,

2024 2023 2022
Unencumbered net operating income $ 2,192,608 $ 2,022,177  $ 1,790,033
Encumbered net operating income 14,521 4,342 15,776
Total net operating income $ 2,207,129 $ 2,026519 $ 1,805,809
Unencumbered net operating income as a percentage of total 99.3%, 99.8% 99.1%

net operating income

Weighted-average shares of common stock outstanding — diluted .

rom time to ime, we enter into capital market transactions, including forward equgysales agreements (“Forward
Agreements”), o fund acquisitions, to fund construction of our development and redevelopment projects, and for general working
capital purposes. While the Forward Agreements are outstanding, we are required to consider the potential dilutive effect of our Forward
A%reemen under the treasury stock method. Under this method, we also include the dilutive effect of unvested restricted stock awards
(‘RSAs”) with forfeitable rights to dividends in the calculation of diluted shares. Refer to Note 12 —“Eamings per share” and Note 15 —
“Stockholders’ equity” to our consolidated financial statements in ltem 15 in this annual report on Form 10-K for additional information.
The weighted-average shares of common stock outstanqln? used in calculating EPS — diluted, funds from operations per
share — diluted, and funds from operations per share — diluted, as adjusted, for the years ended December 31, 2024, 2023, and 2022
are calculated as follows. Also shown are the weighted-average unvested RSAs with nonforfeitable rights to dividends used in
calculating the amounts allocable to these awards pursuant to the two-class method for each of the respective periods presented below

(inthousands):

Year Ended December 31,

2024 2023 2022
Basic shares for eamings per share 172,071 170,909 161,659
Unvested RSAs with forfeitable rights to dividends — — —
Forward Agreements — — —
Diluted shares for eamnings per share 172,071 170,909 161,659

Basic shares for funds from operations per share and fund 172,071 170,909 161,659
S

from operations per share, as adjusted

Unvested RSAs with forfeitable rights to dividends — — —
Forward Agreements — — —

Diluted shares for funds from operations per share, and 172,071 170,909 161,659
funds from operations per share, as adjusted

Weighted-average unvested RSAs with nonforfeitable 2,779 2,325 1,723
rights to dividends used in the allocations of netincome,

funds from operations, and funds from operations, as

adjusted
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ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

Interest rate risk ) . o . .

The primary market risk to which we believe we may be exposed is interest rate risk, which may result from manyfactors,

including government monetary and tax policies, domestic and international economic and political considerations, and other factors
that are beyond our control. . . ) o .

In order to modify and manage the interest rate characteristics of our outstanding debt and to limit the effects of interest rate

risks on our operations, we may utilize a variety of financial instruments, including interest rate hedge agreements, caps, floors, and
other interest rate exchange contracts. The use of these types of instruments to hedge a portion of our exposure to changes in interest
rates may carry additional risks, such as counterparty credit risk and the legal enforceability of hedge agreements. As of December 31,
2024, we did not have any outstanding interest rate hedge agreements.



Qur future earnings and fair values relating to our outstanding debt are primarily dependent upon prevalent market rates of
interest. The followm({; tables illustrate the effect of a 1% change in interest rates, assuming a zero percent interest rate floor, on our
fixed- and variable-rate debt as of December 31, 2024 and 2023 (in thousands):

December 31,

2024 2023
Annualized effect on future earnings due to variable-rate debt:
Rate increase of 1% $ (350) $ (339)
Rate decrease of 1% $ 350 $ 339
Effect on fair value of total consolidated debt:
Rate increase of 1% $ (753/483) $ (742,460)
Rate decrease of 1% $ 860,921 $ 847,335

These amounts are determined by considering the effect of the hypothetical interest rates on our borrowings as of o
December 31, 2024 and 2023, respectively. These analyses do not consider the effects of the reduced level of overall economic activity
that could exist in such an environment. Furthermore, in the event of a change of such magnitude, we would consider taking actions to
further mitigate our exposure to the change. Because of the uncertainty of the specific actions that would be taken and their possible
effe(_;;rsy, the se_niitivityanalyses assume no changes in our capital structure.
ity price ris|
\Iﬁe have exposure to equity price market risk because we hold equity investments in publicly traded oomganies and privately
held entities. All of our investments in actlvel%/traded ublic companies are reflected in our consolidated balance sheets at fair value.
Qur investments in privately held entities that report NAV per share are measured at fair value using NAV as a practical expedient to fair
value. Our equity investments in privately held entities that do not report NAV per share are measured at cost less impairments,
adjusted for observable dpnce changes during the period. Changes in fair value of public investments, changes in NAV per share
reported by privately held entities, and observable price changes of privately held entities that do not report NAV per share are .
classified as investment income in our consolidated statements of operations. There is no assurance that future declines in value will
not have a material adverse effect on our future results of operations. The following table illustrates the effect thata 10% change in the
value of our equity investments would have on eamnings as of December 31, 2024 and 2023 (in thousands):

December 31,

2024 2023
Equity price risk:
Fair value increase of 10% $ 147699 $ 144,952
Fair value decrease of 10% $ (147,699) $ (144,952)
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Foreign currency exchange rate risk

We have exposure to foreign currency exchange rate risk related to our subsidiaries operating in Canada and Asia. The

functional currencies of our foreign subsidiaries are the local currencies in each respective country. Gains or losses resulting from the.
translation of our foreign subsidiaries’ balance sheets and statements of operations are classified in accumulated other comprehensive
income éloss) as a separate component of total equity and are excluded from net income (loss). Gains or losses will be reflected in our
consolidated statements of operations when there is a sale or partial sale of our investment in these operations or upon a complete or
substantially complete liquidation of the investment. The following tables illustrate the effect that a 10% change in foreign currency rates
relative to the U.S. dollar would have on our potential future earnings and on the fair value of our netinvestment in foreign subsidiaries
based on our current operating assets outside the U.S. as of December 31, 2024 and 2023 (in thousands):

December 31,

2024 2023
Effect on potential future earnings due to foreign currency exchange rate:
Rate increase of 10% $ 17 $ 311
Rate decrease of 10% $ 17) $ (311)
Effect on the fair value of net investment in foreign subsidiaries due to foreign currency
exchange rate:
Rate increase of 10% $ 36,644 $ 37,346
Rate decrease of 10% $ (36,644) $ (37,346)

The sensitivity analyses assume a parallel shift of all foreign currency exchange rates with respect to the U.S. dollar; however,
foreign currency exchange rates do not typically move in such a manner, and actual results may differ materially.

Qur exposure to market risk elements for the year ended December 31, 2024 was consistent with the risk elements presented
abowe, including the effects of changes in interest rates, equity prices, and foreign currency exchange rates.
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ITEM 8. ANANCIAL STATEMENTS AND SUPPLEMENTARY DATA
The information required by this Item is included as a separate section in this annual report on Form 10-K. Refer to “ltem 15.
Exhibits and financial statement schedules.”
IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND ANANCIAL DISCLOSURE

None.

ITEM 9A. CONTROLS AND PROCEDURES

Evaluation of disclosure controls and procedures

As of December 31, 2024, we had performed an evaluation, under the supenision of our principal executive officers and

principal financial officer of the effectiveness of the design and operation of our disclosure controls and procedures. These controls and
procedures have been designed to ensure that information required for disclosure is recorded, processed, summarized, and reported
within the requisite time periods. Based on our evaluation, the principal executive officers and principal financial officer concluded that
our disclosure controls and procedures were effective as of December 31, 2024.

Changes in internal control over financial reporting . . .

There has not been any change in our internal control over financial regortlng during the three months ended December 31,

2024 that has materially affected, or is reasonably likely to materially affect, our internal control over financial reporting.

Management’s annual report on internal control over financial reporting . . o

The management of Aexandria Real Estate Equities, Inc. and its subsidiaries (the “Company’) is responsible for establishing

and maintaining adequate internal control over financial reporting. Internal control over financial reporting is defined in

Rule 13a-15(f) and 15d-15(f) gromulgated under the Securities ange Act of 1934, as amended, and is a process designed by, or
under the supenvision of, the CEOs and the CFO and effected by the Company's Board of Directors, management, and other personnel
to provide reasonable assurance regardlng the reliability of financial reporting and the preparation of financial statements for external
reporting purposes in accordance with . The Company's internal control over financial reporting includes those policies and
procedures that (i) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and
dispositions of assets; (i) provide reasonable assurance that transactions are recorded as necessaryto permit preparation of financial
statements in accordance with GAAP, and that receipts and expenditures are being made onlyin accordance with the authorizations of
the Company's management and directors; and (iii) provide reasonable assurance r%?arding revention or timely detection of
unauthorizeg a_ocLuisitlon, use, or disposition of assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements.

Projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate because of
changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

Management has assessed the effectiveness of the Company's internal control over financial reé)omn as of December 31,

2024 and 2023. In making its assessment, management has utilized the criteria set forth in the 2013 framework issued by the
Committee of Sponsonn%Or anizations of the Treadway Commission in Internal Control — Integrated Framework (COSO2013).
Management concluded that based on its assessment, the Company's internal control over financial reporting was effective as of
December 31, 2024. The effectiveness of our internal control over financial regomng as of December 31, 2024 has been audited by
Ernst & Young LLP, an independent registered accounting firm, as stated in its report, which is included herein.
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Report of Independent Registered Public Accounting Arm

To the Stockholders and the Board of Directors of Alexandria Real Estate Equities, Inc.
Opinion on Internal Control Over Fnancial Reporting



We have audited Alexandria Real Estate Equities, Inc.’s internal control over financial reporting as of December 31, 2024, based on
criteria established in Internal Control—lnteé;ra.ted.Framework issued by the Committee of S on_sprln? Organizations of the Treadway
Commission (2013 framework) (the COSO criteria). In our opinion, Alexandria Real Estate Equities, Inc. ?the Company) maintained, in
all material respects, effective internal control over financial reporting as of December 31, 2024, based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) (PCAOB),
the consolidated balance sheets of the Company as of December 31, 2024 and 2023, the related consolidated statements of
operations, comprehensive income, changes in stockholders’ equity and noncontrolling interests and cash flows for each of the three
years in the period ended December 31, 2024 and the related notes and financial statement schedule listed in the Indexat ltem 15(a)
and our report dated January 27, 2025, expressed an unqualified opinion thereon.

Basis for Opinion . ) o o . . )

The Company's management is responsible for maintaining effective internal control over financial reporting and for its assessment of
the effectivenéss of internal control over financial reporting included in the accompanying Management's annual report on internal
control over financial reporting. Our responsibility is to express an opinion on the Company's internal control over financial repor‘ung%h
based on our audit. We are a lpubllc accounting firm registered with the PCAOB and are required to be independent with respect to the
Company in accordance with the U.S. federal securities laws and the applicable rules and regulations of the Securities and Exchange
Commission and the PCAOB. . . )
We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit to
obtain reasonable assurance about whether effective internal control over financial reporting was maintained in all material respects.
Qur audit included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness
exists, testing and evaluating the design and operating effectiveness of internal control based on the assessed risk, and performing
such other procedures as we considered necessaryin the circumstances. We believe that our audit provides a reasonable basis for our
opinion.

Definition and Limitations of Internal Control Over Financial Reporting . ) o
Acompany's internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of
financial réporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting
principles. Acompany's internal control over financial reporting includes those policies and procedures that (1) pertain to the
maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets ofthe
company; (2) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in
accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being made onlyin
accordance with authorizations of management and directors of the company; and (3) provide reasonable assurance regardin
prevention or timely detection of unauthorized acquisition, use, or disposition of the company's assets that could have a material effect
on the financial statements. . . . . o
Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of
any evaluation of effectiveness to future periods are subljept to the risk that controls may become inadequate because of changes in
conditions, or that the degree of compliance with the policies or procedures may deteriorate.

/s/ Emst & Young LLP.

Los Angeles, California

January 27,2025
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ITEM 9B. OTHER INFORMATION
Disclosure of 10b5-1 plans
Dul%ir} the three months ended December 31, 2024, the following officers had adopted a “Rule 10b5-1 trading arrangement”
as follows:
On December 12, 2024, Marc E. Binda, our Chief Financial Officer and Treasurer, entered into a Rule 10b5-1 tradin _
arrangement providing for the sale, from time to time, of up to 15,945 shares of common stock through December 12, 2025. Mr. Binda’s
trading plan was entered into during an open insider trading window and is intended to satisfy the affirmative defense of Rule 10b5-1(c)
under the Exchange Act and our insider trading policy. . . . .
On December 16,2024, Daniel J. Ryan, our Co-President and Regional Market Director — San Diego, entered into a Rule
10b5-1 trading arrangement i)roviding for the sale, from time to time, of up to 30,000 shares of common stock. The arrangement will be
effective through August 14, 2025. Mr. Ryan’s trading plan was entered into during an open insider trading window and is intended to
satisfy the affirmative defense of Rule 10b5-1(c) under the Exchange Act and our insider trading policy. "
No other officers or directors had any contract, instruction, or written plan for the purchase or sale of our securities that was
intended to satisfy the affirmative defense conditions of Rule 10b5-1(c) or any “non-Rule 10b5-1 trading arrangement” in effect at any
time dun'rg the gsar ended December 31, 2024.
pIEtVI 9(.}.. EICL URE REGARDING FOREIGN JURISDICTIONS THAT PREVENT INSPECTIONS

ot applicable.
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PART lll

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS, AND CORPORATE GOVERNANCE

Insider tradlnngollcnes and procedures . ) ) »

The Company has adopted insider trading policies and procedures governing the purchase, sale, and/or other dispositions of

the Company's securities bg/directors, officers, and employees, or the Company itself, that are reasonably designed to Ipromote
compliance with insider trading laws, rules and regulations, and the listing standards applicable to the Company (the “Insider Trading
Policy’). The Company's Insider Trading Policyis filed as Exhibit 19.1 to this annual report on Form 10-K.

Incorporation by reference

The information required by this Item is incorporated herein by reference from our definitive proxy statement for our 2025

annual meeting of stockholders to be filed pursuant to Re&ﬁjlanon 14Awithin 120 days after the end of our fiscal year (the “2025 Proxy
Statement”) under the captions “Directors and Executive Officers” and “Corporate Governance Guidelines and Code of Ethics.”

ITEM 11 OOBIPENSAHON

The information required by this Iltem is incorporated herein by reference from our 2025 Proxy Statement under the caption

“Executive Compensation.”

hTEVHZ.S TY OWNERSHIP OF CERTAIN BENEACIAL OWNERS AND MANAGEMENT AND RELATED STOCKHOLDER

The following table sets forth information on the Company's equity compensation plan as of December 31, 2024:

Equity Compensation Plan Information

Number of securities tobe  Weighted-average Number of securities
issued upon exercise of exercise price of remaining available for
outstanding options, outstanding options, future issuance under
warrants, and rights warrants, and rights equity compensation plans
(a) (b) (excluding securities

reflected in column (a))
(©

Equit){]Compensation Plan Approved by — — 4,665,494
Stockholders — Amended and Restated
1997 Stock Award and Incentive Plan

The other information required by this Item is inooac\:rated herein by reference from our 2025 Proxy Statement under the

c_lz_ﬁstvilon “Securiz Ownership of Certain Beneficial Owners and Management.”

I 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR INDEPENDENCE

The information required by this Item is incorporated herein by reference from our 2025 Proxy Statement under the captions
“Certain Relationships and Related Transactions,” “Policies and Procedures with Respect to Related-Person Transactions,” and
“Director Independence.”

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES

The information required by this Item is incorPorated herein by reference from our 2025 Proxy Statement under the caption

“Fees Billed by Independent Registered Public Accountants.”
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PART IV
ITEM 15. EXHIBITS AND ANANCIAL STATEMENT SCHEDULES
Financial Statements and Financial Statement Schedule

%{1% and (2(
e financial statements and financial statement schedule required by this Item are included as a separate section in this

annual report on Form 10-K beginning on page F-1.

Page

Report of Independent Registered Public Accounting Firm (PCAOB ID: 00042) F-1

Audited Consolidated Financial Statements of Alexandria Real Estate Equities, Inc.:

Consolidated Balance Sheets as of December 31, 2024 and 2023 F-3

Consolidated Financial Statements for the Years Ended December 31, 2024, 2023, and 2022:

Consolidated Statements of Operations F-4

Consolidated Statements of Comprehensive Income F-5

Consolidated Statements of Changes in Stockholders’ Equity and Noncontrolling Interests F-6

Consolidated Statements of Cash Flows F-8

Notes to Consolidated Financial Statements F-10

Schedule Ill - Consolidated Financial Statement Schedule of Real Estate and Accumulated Depreciation F-55

(a)(3) Exhibits

Exhibit Exhibit Title Incorporatedby  Date Filed

Number Reference to:

3.1 Adicles of Amendment and Restatement of the Company Form 10-Q August 14, 1997

3.2* Certificate of Correction of the Company Form 10-Q August 14, 1997

3.3* Articles of Amendment of the Company, dated May 10, 2017 Form 8-K May 12,2017

34 Articles of Amendment of the Company, dated May 18, 2022 Form 8-K May 19, 2022

3.5*% Articles Supplementary, dated June 9, 1999, relating to the 9.50% Series A Form 10-Q August 13, 1999
Cumulative Redeemable Preferred Stock

3.6 Adicles Supplementary, dated February 10, 2000, relating to the electionto  Form 8-K February 10, 2000
be subject to Subtitle 8 of Title 3 of the Maryland General Corporation Law

3.7* Aticles Supplementary, dated February 10, 2000, relating to the Series A’ Form 8-K February 10, 2000
Junior Participating Preferred Stock

3.8* Articles Supplementary, dated January 18, 2002, relating to the 9.10% Form 8-A January 18, 2002
Series B Cumulative Redeemable Preferred Stock

3.9* Adicles Supplementaa/, dated June 22, 2004, relating to the 8.375% Form 8-A June 28, 2004
Series C Cumulative Redeemable Preferred Stock

3.10* Articles Supplementary, dated March 25, 2008, relating to the 7.00% Form 8-K March 25, 2008
Series D Cumulative Convertible Preferred Stock

3.11* Articles Supplementary, dated March 12, 2012, relating to the 6.45% Form 8-K March 14,2012
Series E Cumulative Redeemable Preferred Stock

3.12* Aricles Su§plementary, dated May 10, 2017, relating to Reclassified Form 8-K May 12,2017
Preferred Stock

3.13* é{)nzir;ded and Restated Bylaws of the Company (Amended December 6,  Form 8-K December 9, 2024

4.1* Specimen certificate representing shares of common stock Form 10-Q May 5, 2011

4.2 Indenture, dated as of February 29, 2012, among the Company, as Issuer, Form 8-K February 29, 2012

Aexandria Real Estate Equities, L.P., as Guarantor, and the Bank of New
York Mellon Trust Company, N.A, as Trustee
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https://www.sec.gov/Archives/edgar/data/1035443/0000898430-97-003430.txt
https://www.sec.gov/Archives/edgar/data/1035443/0000898430-97-003430.txt
https://www.sec.gov/Archives/edgar/data/1035443/000103544317000096/exhibit32-articlesofamendm.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544322000166/a20228-kproxyresultsxex31.htm
https://www.sec.gov/Archives/edgar/data/1035443/000104746999031959/0001047469-99-031959.txt
https://www.sec.gov/Archives/edgar/data/1035443/000104746999031959/0001047469-99-031959.txt
https://www.sec.gov/Archives/edgar/data/1035443/000091205700005173/0000912057-00-005173.txt
https://www.sec.gov/Archives/edgar/data/1035443/000091205700005173/0000912057-00-005173.txt
https://www.sec.gov/Archives/edgar/data/1035443/000091205700005173/0000912057-00-005173.txt
https://www.sec.gov/Archives/edgar/data/1035443/000091205700005173/0000912057-00-005173.txt
https://www.sec.gov/Archives/edgar/data/1035443/000091205702001962/a2068018zex-3_4.htm
https://www.sec.gov/Archives/edgar/data/1035443/000091205702001962/a2068018zex-3_4.htm
https://www.sec.gov/Archives/edgar/data/1035443/000104746904021772/a2139174zex-3_4.htm
https://www.sec.gov/Archives/edgar/data/1035443/000104746904021772/a2139174zex-3_4.htm
https://www.sec.gov/Archives/edgar/data/1035443/000110465908019527/a08-8916_1ex3d1.htm
https://www.sec.gov/Archives/edgar/data/1035443/000110465908019527/a08-8916_1ex3d1.htm
https://www.sec.gov/Archives/edgar/data/1035443/000110465912018256/a12-7118_1ex3d1.htm
https://www.sec.gov/Archives/edgar/data/1035443/000110465912018256/a12-7118_1ex3d1.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544317000096/exhibit31-articlessuppleme.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544317000096/exhibit31-articlessuppleme.htm
https://www.sec.gov/Archives/edgar/data/1035443/000110465924126548/tm2429960d1_ex3-1.htm
https://www.sec.gov/Archives/edgar/data/1035443/000110465924126548/tm2429960d1_ex3-1.htm
https://www.sec.gov/Archives/edgar/data/1035443/000110465911026317/a11-7585_1ex4d1.htm
https://www.sec.gov/Archives/edgar/data/1035443/000110465912014617/a12-5516_6ex4d1.htm
https://www.sec.gov/Archives/edgar/data/1035443/000110465912014617/a12-5516_6ex4d1.htm
https://www.sec.gov/Archives/edgar/data/1035443/000110465912014617/a12-5516_6ex4d1.htm

Exhibit Exhibit Title Incorporatedby  Date Filed
Number Reference to:
43 Supplemental Indenture No. 4, dated as ofJull_ems_, 2014, among the Form 8-K July 18,2014
Comtﬁara/, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and the Bank of New York Mellon Trust Company, N.A, as Trustee
44 Form of 4.500% Senior Notes due 2029 (included in Exhibit 4.3 abowe) Form 8-K July 18,2014
45* Indenture, dated as of November 17, 2015, among the Company, as Issuer, Form 8-K November 17,2015
Alexandria Real Estate Equities, L.P., as Guarantor, and Wilmington Trust,
National Association, as Trustee
46* Supplemental Indenture No. 1, dated as of November 17, 2015, among the Form 8-K November 17,2015
Company, as Issuer, Alexandria Real Estate Equities, L.P., as Guarantor,
and Wilmington Trust, National Association, as Trustee
4.7 Form of 4.30% Senior Notes due 2026 (included in Exhibit 4.6 above) Form 8-K November 17,2015
4.8* Supplemental Indenture No. 2, dated as of June 10, 2016, among the Form 8-K June 10,2016
Company, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Wilmington Trust, National Association, as Trustee
4.9* Form of 3.95% Senior Notes due 2027 (included in Exhibit 4.8 above) Form 8-K June 10,2016
4.10* Indenture, dated as of March 3, 2017, among the Company, as Issuer. Form 8-K March 3, 2017
Alexandria Real Estate Equities, L.P., as Guarantor, and Branch Banking
and Trust Company, as Trustee
4.11* Supplemental Indenture No. 1, dated as of March 3, 2017, among the Form 8-K March 3, 2017
Company, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Branch Banking and Trust Company, as Trustee
4.12* Form of 3.95% Senior Notes due 2028 (included in Exhibit 4.11 above) Form 8-K March 3, 2017
413* Supplemental Indenture No. 2, dated as of November 20, 2017, among the Form 8-K November 20, 2017
Company, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Branch Banking and Trust Company, as Trustee
4.14* Form of 3.45% Senior Notes due 2025 (included in Exhibit 4.13 above) Form 8-K November 20, 2017
4.15* Supplemental Indenture No. 3, dated as of June 21, 2018, among the Form 8-K June 21,2018
Company, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Branch Banking and Trust Company, as Trustee
4.16* Supplemental Indenture No. 4, dated as of June 21, 2018, among the Form 8-K June 21,2018
Company, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Branch Banking and Trust Company, as Trustee
417" Form of 4.700% Senior Notes due 2030 (included in Exhibit 4.16 above) Form 8-K June 21,2018
4.18* Supplemental Indenture No. 5, dated as of March 21, 2019, among the Form 8-K March 21,2019
Company, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Branch Banking and Trust Company, as Trustee
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Exhibit Exhibit Title Incorporated by  Date Filed
Number Reference to:
427 Supplemental Indenture No. 10, dated as of September 12,2019, among ~ Form 8-K September 12, 2019
the Company, as Issuer, Aexandria Real Estate Equities, L.P., as Guaranto
r,
and Branch Banking and Trust Company, as Trustee
4.28* Form of 2.750% Senior Notes due 2029 (included in Exhibit 4.27 above) Form 8-K September 12, 2019
4.29% Supplemental Indenture No. 12, dated as of March 26, 2020, among the Form 8-K March 26, 2020
Comé)any, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Branch Banking and Trust Company, as Trustee
4.30* Form of 4.900% Senior Notes due 2030 (included in Exhibit 4.29 above) Form 8-K March 26, 2020
431* Supplemental Indenture No. 13, dated August 5, 2020, among the Form 8-K August 5, 2020
Company, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Truist Bank, as Trustee
4.32* Form of 1.875% Senior Notes due 2033 (included in Exhibit 4.31 above) Form 8-K August 5, 2020
4.33* Supplemental Indenture No. 14, dated February 18, 2021, among the Form 8-K February 18, 2021
Com_Fany as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Truist Bank, as Trustee
4.34* Form of 2.000 % Senior Notes due 2032 (included in Exhibit 4.33 above) Form 8-K February 18, 2021
4.35* Supplemental Indenture No. 15, dated February 18, 2021, among the Form 8-K February 18, 2021
Company, as Issuer, Alexandria Real Estate Equities, L.P., as Guarantor,
and Truist Bank, as Trustee
4.36* Form of 3.000 % Senior Notes due 2051 (included in Exhibit 4.35 above) Form 8-K February 18, 2021
4.37* Supplemental Indenture No. 16, dated February 16, 2022, among the Form 8-K February 16, 2022
Company, as Issuer, Alexandria Real Estate Equities, L.P. as Guarantor,
and Truist Bank, as Trustee
4.38* Form of 2.950% Senior Notes due 2034 (included in Exhibit 4.37 above) Form 8-K February 16, 2022
4.39% Supplemental Indenture No. 17, dated February 16, 2022, among the Form 8-K February 16, 2022
Company, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Truist Bank, as Trustee
4.40* Form of 3.550% Senior Notes due 2052 (included in Exhibit 4.39 above) Form 8-K February 16, 2022
4.41* Supplemental Indenture No. 18, dated as of February 16, 2023, among the  Form 8-K February 16, 2023
Company, as Issuer, Alexandria Real Estate Equities, L.P., as Guarantor,
and Truist Bank, as Trustee
442 Form of 4.750% Senior Notes due 2035 (included in Exhibit 4.41 above) Form 8-K February 16, 2023
443" Supplemental Indenture No. 19, dated as of February 16, 2023, among the Form 8-K February 16, 2023
Company, as Issuer, Aexandria Real Estate Equities, L.P., as Guarantor,
and Truist Bank, as Trustee
4.44* Form of 5.150% Senior Notes due 2053 (included in Exhibit 4.43 above) Form 8-K February 16, 2023
4.45* Supplemental Indenture No. 20, dated as of Februarfya1 5,2024, byand Form 8-K February 15, 2024
among the Company, as Issuer, Alexandria Real Estate Equities, L.P., as
Guarantor, and Truist Bank, as Trustee
4.46* Form of 5.250% Senior Notes due 2036 (included in Exhibit 4.45 above) Form 8-K February 15, 2024
447 Supplemental Indenture No. 21, dated as of Februarz; 5,2024, byand Form 8-K February 15, 2024
among the Company, as Issuer, Aexandria Real Estate Equities, L.P., as
Guarantor, and Truist Bank, as Trustee
4.48* Form of 5.625% Senior Notes due 2054 (included in Exhibit 4.47 above) Form 8-K February 15, 2024
449 Description of Registrant's Securities Registered Pursuant to Section 12 of N/A Filed herewith
the Securities Ex%ange Actof 1934
10.1* Third Amended and Restated Credit Agreement, dated as of September 19, Form 10-Q COctober 21, 2024
2024, among the Company, as Borrower, Aexandria Real Estate Equities,
L.P., as a Guarantor, Citibank, N.A, as Administrative Agent, and the
lenders and other parties thereto
10.2*( Amended and Restated 1997 Stock Award and Incentive Plan of the Form 8-K May 16, 2024
Company
10.3(n Form of Employee Restricted Stock Agreement for use in connection with ~ N/A Filed herewith

shares of restricted stock issued to employees pursuant to the Amended
and Restated 1997 Stock Award and Incentive Plan
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1041 Form of Employee Restricted Stock Agreement (U.S. Affiliate) for use in N/A Filed herewith

connection with shares of restricted stock issued to employees pursuant to
the Amended and Restated 1997 Stock Award and Incentive Plan

10.5(1 Form of Independent Director Restricted Stock Agreement for use in N/A Filed herewith
connection with shares of restricted stock issued to directors pursuant to th

e
Amended and Restated 1997 Stock Award and Incentive Plan

10.61 Form of Independent Contractor Restricted Stock Agreement for use in N/A Filed herewith
connection with shares of restricted stock issued to independent contractor

s
Btljrsuant to the Amended and Restated 1997 Stock Award and Incentive
an

10.7(1 ghe Company's 2000 Deferred Compensation Plan, amended and restate  N/A Filed herewith
effective as of September 15, 2023
10.81 The Company's 2000 Deferred Compensation Plan for Directors, amended N/A Filed herewith
and restated effective as of September 15, 2023
10.9%(1 Amended and Restated Executive Employment Agreement, effective as of ~ Form 8-K April 7,2015
January 1, 2015, by and between the Companyand Joel S. Marcus
10.10*(1) Letter Amendment to Amended and Restated Executive Employment Form 8-K July 3,2017
reement, dated July 3, 2017, by and between the Company and Joel S.
rcus
10.11*(1) Letter Amendment to Amended and Restated Executive Employment Form 10-Q May1,2018

Agreement, entered into on March 20, 2018, by and between the Company
and Joel S. Marcus

10.12*  Letter Amendment to Amended and Restated Executive Employment Form 8-K January 18,2019
jﬁgrzla%m'\(/agt, dated January 15, 2019, by and between the Company and
oel S. Marcus

10.13*1  Letter Amendment to Amended and Restated Executive Employment Form 10-Q July 27,2020
%reement, dated June 8, 2020, by and between the Companyand Joel S.
rcus

10.14%1) Letter Amendment to Amended and Restated Executive Employment Form 10-Q QOctober 23, 2023
égRtlabement, dated August 30, 2023, by and between the Company and Joel
. Marcus

10.15*1)  Letter Amendment to Amended and Restated Executive Employment Form 10-K January 29, 2024
égﬁaement, dated January 5, 2024, by and between the Company and Joel
. Marcus

10.16*(1) Letter Amendment to Amended and Restated Executive Employment Form 8-K December 9, 2024
j‘gr(laesmﬁgt, dated December 6, 2024, by and between the Company and
oel S. Marcus

10.17*  Third Amended and Restated Executive Employment Agreement between ~ Form 10-Q July 31,2018
the Company and Peter M Moglia, entered into'on May 22, 2018 and
effective as of May 22, 2018

10.18*(1) Letter Amendment to Amended and Restated Executive Employment Form 10-K January 29, 2024
Agreement, dated January 5, 2024, by and between the Company and
Peter M Moglia

10.19*n  Amended and Restated Executive Employment Agreement between the Form 10-Q October 23,2023

Comtpanyand Marc E. Binda, entered into on August 17, 2023 and effective
as of September 15, 2023

10.20%n  Amended and Restated Executive Employment Agreement between the Form 10-Q July 31,2018
Companyand Daniel J. Ryan, entered into on May 22, 2018 and effective
as of May 22,2018

1021*)  Executive Employment Agreement between the Company and Hunter Kass, Form 10-K January 31,2022
entered into on January 1, 2021 and effective as of January 1, 2021

10.22(1 Summary of Director Compensation Arangements N/A Filed herewith

102311 Anniversary Bonus Plan of the Company N/A Filed herewith

10.24*  Form of Indemnification Agreement between the Companyand each ofits  Form 10-K March 1,2011

directors and officers
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https://www.sec.gov/Archives/edgar/data/1035443/000103544318000158/a2q18-ex109.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544318000158/a2q18-ex109.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544318000158/a2q18-ex109.htm
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https://www.sec.gov/Archives/edgar/data/1035443/000103544318000158/a2q18-ex108.htm
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https://www.sec.gov/Archives/edgar/data/1035443/000103544322000040/a4q21-ex1023.htm
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Exhibit Exhibit Title Incorporatedby  Date Filed

Number Reference to:

141 The Company's Business Integrity Policy and Procedures for Reportin N/A Filed herewith
Non-Compliance (code of ethics pursuant o ltem 406 of Regulation S-K)

19.1 Alexandria Real Estate Equities, Inc. Amended and Restated Policy N/A Filed herewith
Statement on Trading in Securities

211 List of Subsidiaries of the Company N/A Filed herewith

221 List of Guarantor Subsidiaries of the Company N/A Filed herewith

231 Consent of Emst & Young LLP N/A Filed herewith

311 Certification of Principal Executive Officer Pursuant to Section 302 of the N/A Filed herewith
Sarbanes-Oxey Act of 2002

312 Certification of Principal Executive Officer Pursuant to Section 302 of the N/A Filed herewith
Sarbanes-Oxey Act of 2002

313 Certification of Principal Financial Officer Pursuant to Section 302 of the N/A Filed herewith
Sarbanes-Oxey Act of 2002

320 Certification of Principal Executive Officers and Principal Financial Officer ~ N/A Filed herewith

Pursuantto 18 U.S.C. Section 1350, as Adopted Pursuant to Section 906 of
the Sarbanes-Oxey Act of 2002

97.1(1) Incentive Compensation Recoupment Policy N/A Filed herewith
1011 The following materials from the Company's annual report on Form 10-Kfo N/A Filed herewith

r
the three months and year ended December 31, 2024, formatted in iXBRL
(Inline eXtensible Business Reporting Language): (i) Consolidated Balanc

e
Sheets as of December 31, 2024 and 2023, (i) Consolidated Statements of

Operations for the years ended December 31, 2024, 2023, and 2022, (iii
Consolidated Statements of Comprehensive Income for the years ende:
December 31, 2024, 2023, and 2022, (iv) Consolidated Statements of
Changes in Stockholders’ Equity and Noncontrolling Interests for the years
?nde December 31, 2024, 2023, and 2022, (v) Consolidated Statements o

Cash Flows for the years ended December 31, 2024, 2023, and 2022, (Vi)
Notes to Consolidated Financial Statements, and (vii) Schedule Ill —
Consolidated Financial Statement Schedule of Real Estate and
Accumulated Depreciation of the Company.

104 Cover Page Interactive Data File (embedded within the Inline XBRL N/A Filed herewith
documen
Stl)) IlVlanagen'grfmjttcy:yor:terfact or compensatory amangement.

S-1
SIGNATURES
Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused this
annual report on Form 10-K to be signed on its behalf by the undersigned, thereunto duly authorized.
EXANDRIAREAL ESTATE EQUITIES, INC.

Dated: January27,2025 By.  /s/Joel S. Marcus

Joel S. Marcus
Executive Chairman
(Principal Executive Officer)

Is/ Peter M Moglia

Peter M Moglia
Chief Executive Officer and Chief Investment Officer
(Principal Executive Officer)


https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex141.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex141.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex191.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex191.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex211.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex221.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex231.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex311.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex311.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex312.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex312.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex313.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex313.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex320.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex320.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex320.htm
https://www.sec.gov/Archives/edgar/data/1035443/000103544325000067/a2024-ex971.htm
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KNOW ALL THOSE BY THESE PRESENTS, that each person whose signature appears below constitutes and appoints Joel

S. Marcus, as his or her true and lawful attorney-in-fact and agent, with full power of substitution and resubstitution, for him or her and in
his or her name, place, and stead, in anyand all capacities, to sign any and all amendments to this annual report on Form 10-K, and to
file the same, with exhibits thereto and other documents in connection therewith, if any, with the Securities and Exchange Commission,
granting unto said aﬂorne{lin-fact and agent, full power and authority to do and perform each and everyact and thing requisiteand
necessary to be done, as ”tfthq all intents and purposes as he might or could do in person, hereby ratifying and confirming all that said
attorney-in-fact and agent of their substitute or substitutes may lawfully do or cause to be done by virtue hereof.

Pursuant to the requirements of the Securities Exchange Act of 1934, this annual report on Form 10-K has been signed below

by the following persons on behalf of the Registrant and in the capacities and on the dates indicated.

Signature Title Date
/s/ Joel S. Marcus Executive Chairman January 27, 2025
(Principal Executive Officer)

Joel S. Marcus

/s Peter M Moglia Chief Executive Officer and Chief Investment Officer January 27, 2025
- (Principal Executive Officer)

Peter M Moglia

/s/ Marc E. Binda (gﬂef Finf\gcial Ofﬁf’(%?ﬁ and Treasurer January 27, 2025

VorcE Brda (Principal Financial Officer)

/s/ Andres R. Gavinet Chief Accounting Officer January 27,2025

Ardres R Gavinal (Principal Accounting Officer)

/s/ Steven R. Hash Lead Director January 27, 2025
Steven R. Hash
/s/ James P. Cain Director January 27, 2025
James P. Cain
/s/ Cynthia L. Feldmann Director January 27, 2025

Cynthia L. Feldmann

/s! Maria C. Freire Director January 27, 2025
Maria C. Freire
/s/ Richard H. Klein Director January 27,2025

Richard H. Klein

/s/ Sheila K. McGrath Director January 27,2025
Sheila K. McGrath

/s/ Michael A Woronoff Director January 27, 2025
Mchael A Woronoff

F-1
Report of Independent Registered Public Accounting Arm
To the Stockholders and the Board of Directors of Aexandria Real Estate Equities, Inc.

inion on the Financial Statements . . »

have audited the aooomganiqng consolidated balance sheets of Aexandria Real Estate Equities, Inc. (the Company) as of

December 31, 2024 and 2023, the related consolidated statements of operations, comprehensive income, changes in'stockholders’
equity and noncontrolling interests and cash flows for each of the three years in the period ended December 31, 2024, and the related
notes and financial statement schedule listed in the Indexat ltem 15(a) (collectively referred to as the “consolidated financial
statements”). In our opinion, the consolidated financial statements present fairly, in all material respects, the financial posjtion of the
Companyat December 31, 2024 and 2023, and the results of its operations and its cash flows for each of the three years in the period
ended December 31, 2024, in conformity with U.S. generally accepted accounting principles.
We also have audited, in accordance with the standards of the Public Compan goooun ing Oversight Board (United States) (PCAOB),
the Company's internal control over financial reporting as of December 31,2024, based on criteria established in Internal Control —
Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission (2013 framework), and our
report dated January 27, 2025 expressed an unqualified opinion thereon.
Basis for Opinion o o o
These financial statements are the res&)onsmlhtyof the Company's management. Our responsibilityis to e)gress an opinion on the
Company's financial statements based on our audits. We are a public accounting firm registered with the PCAOB and are required to be
independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and regulations
of the Securities and Exchange Commission and the PCAOB. . )
We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit



to obtain reasonable assurance about whether the financial statements are free of material misstatement, whether due to error or fraud.
Qur audits included performing procedures to assess the risks of material misstatement of the financial statements, whether due to
error or fraud, and performing procedures that respond to those risks. Such procedures included examining, on a test basis, evidence
regarding the amounts and disclosures in the financial statements. Our audits also included evaluating the accounting principles used
and significant estimates made by management, as well as evaluating the overall presentation of the financial statements. We believe
that our audits provide a reasonable basis for our opinion.

F-2
Critical Audit Matter ) . - . . )
The critical audit matter communicated below is a matter arising from the current period audit of the financial statements thatwas
communicated or required to be communicated to the audit committee and that: (1) relates to accounts or disclosures that are material
to the financial statements and (2) involved our especially challenging, subjective, or complexjudgments. The communication of the
critical audit matter does not alter in any way our opinion on the consolidated financial statements, taken as a whole, and we are not, by
toomrr]nuhn.ltcatin the critical audit matter below, providing a separate opinion on the critical audit matter or on the accounts or disclosures
o which it relates.
Impairment of investments in real estate
Dﬁzcn’ ﬁ(t)tn At December 31, 2024, the carrying value of the Company's investments in real estate was $32.1 billion. As discusse
of the Matter

in Note 2 to the consolidated financial statements, the Company reviews current activities and changes in the busine

ss
conditions of its investment in real estate to determine the existence of any triggering events or impairment indicators
requiring an impairment analysis. If triggering events or impairment indicators are identified, the Company will review

an estimate of the future undiscounted cash flows of the particular investment in real estate which will include a
probability-weighted approach if multiple outcomes are under consideration.
éuditing the Company's evaluation of whether its investments in real estate are recoverable was complexand involve

a high degree of subjectivity in evaluating management's key assumptions in estimating the undiscounted future cas
flows, including projected rental rates, exit capitalization rates, construction costs for projects under development, an

probability-weighting multiple scenarios under consideration, as they are based on assumptions about construction
costs, available market information, current and historical operating results, known trends and current market/
economic conditions that may affect the asset, and management's assumptions about the use of the asset, includin

ga
probability-weighted approach if multiple outcomes are under consideration.

Howwe We obtained an understanding, evaluated the design, and tested the operating effectiveness of the Company's
Addressed  controls over the Company's investments in real estate impairment assessment process. For example, we fested
the Matterin  controls over manaé;ement’s process for estimating and evaluating the assumptions used in the calculations of the
Our Audit future undiscounted cash flows for investments in real estate where impairment indicators existed.
For real estate investments with identified indicators of impairment, welz:performed audit procedures over the
Company's estimation of the assets’ undiscounted future cash flows. For example, we compared significant
assumptions used to estimate future cash flows to the Company's historical accounting records or to available mark

et
data. We also tested the mathematical accuracy of management's forecasted cash flows. Additionally, for certain
assumptions, we assessed management's sensitivity analyses in addition to performing our own sensitivity analyse

sto
evaluate the changes in the undiscounted cash flows of the investments in real estate that would result from change

s
in the assumptions.

/s/ Emst & Young LLP o

We have served as the Company's auditor since 1994.
Los Angeles, California

January 27, 2025
























































































































